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CHICAGO, APRIL 24, 1915. $2.00 Per Year. 



















































































Are guaranteed to give absolute satisfaction. Supply your 
customer with files that will make good under any and all con- 
ditions. He will soon get the habit of using DELTA FILES and 
no other. DELTA FILES have made many friends and they 


will make them for you. 


DELTA FILES have the deepest teeth of any files manu- 
factured. They are made of the best crucible steel which gives 
them unsurpassed cutting and wearing qualities. We do not 
try to make the most files but the best files. That is the reason 
why DELTA FILES hold the enviable record: ‘‘FILES 


QUALITY.” 


Write for catalog and special trade prices 












































DELTA FILE WORKS 


PHILADELPHIA, PENNSYLVANIA 


CHICAGO OFFICE: 62 E. Lake Street 
NEW YORK OFFICE: 260 West Street 







































































ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, PAGES 84 and 85 
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A Gentle Nudge Ta: 
Dealers Who Are 
Putting Off Tying 
up with the Kelsey 


R. H. M. Lewis lives in Milwaukee, one of 
M the very cold cities of the west. It seems 
that against the protest of his friends he con- 
cluded to put the Kelsey Health Heat in his residence. 
Finding protests were of no avail these friends 
proceeded to have considerable amusement about 
it at his expense. 
But Mr. Lewis’ laughs came later. 
His voluntary letter below tells about them. 
“As you no doubt know,” he writes, “hot water 
heat is all the go out this way. Some of the people 
along my street have expressed great surprise that 
I would install what they call a ‘furnace’ in my 
new home. I did, however, enjoy considerable 


satisfaction last winter, in noting the frost on 
the windows of several of my good neighbors’ 
homes, who have had a little quiet fun at my ex- 
pense. I also have had an opportunity to note the 
striking contrast between the well warmed fresh air 
in my house and that of some with hot water 
systems. 

“My knowledge of the Kelsey heretofore was 
only through experience of others. My personal 
experience now fully confirms what others have so 
strongly claimed for their Kelsey.” 

If you are still hesitating about being a Kelsey 
dealer, then why don’t you send to us for further 
convincing facts and figures? 


DON’T LET THIS DEALER CHANCE SLIP AWAY FROM YOU. 


Chicago 
2767-Y Lincoln Ave. 


WAR” AIR 


HE MELSE 


New York 
103-Y Park Ave. 
GENERATOR 


Syracuse, N. Y., 301 James Street 


DEALERS IN ALL PRINCIPAL CITIES 
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being realized more every day. 


The same air is never heated twice. 


an even temperature. 


Our latest catalog describes the many 
features of **FRONT RANK’? WARM 
AIR HEATERS. Write for a copy 
and dealer’s proposition. 


4045-57 Forest Park Boulevard 
ST. LOUIS, MISSOURI 


FRESH AIR 


is a vital necessity for health. The 
importance of proper ventilation is 


“FRONT RANK” 


WARM AIR HEATERS 


furnish nothing but clean, pure, fresh atr. 


air is taken from outside, heated without 
coming into direct contact with fire and 
delivered to various parts of building: at 
No dirt or soot. 


HAYNES - LANGENBERG 
MANUFACTURING COMPANY 
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It’s Up To The Dealer 


To make good with his customers in order to keep their patron- 
age. Making good is not merely installing a warm air heater 
that will prove satisfactory immediately after it has been in- 
stalled, ,but one that will give perfect satisfaction for years. 


We Give You 


As the result of nearly a third of a century's experience in the manufacture of warm 
air heaters, one that has met with uninterrupted and unparalleled success through- 
out that time and one that is guaranteed to give perfect satisfaction years to come. 


THE WEIR GAS AND SOOT CONSUMING 
WARM AIR HEATER 


Has many exceptional features in its construction that tend to make it the most 
serviceable and efficient warm air heater on the market. 


The BODY is constructed of low 


carbon boiler plate without any joints, 
making it absolutely gas and dust tight. 


The FIREPOT is specially con- 
structed to promote perfect combus- 
tion and economize fuel. 


The GAS AND SOOT CON- 
SUMING PROCESS prevents 
the waste of any of the products of 
combustion and utilizes all of the 
gases and soot to the best advantage. 


Our latest catalog fully describes the WEIR 
WARM AIR HEATER. It will be worth 


your while to write for it and acquaint 


yourself with the WEIR LINE. 


MEYER FURNACE COMPANY 


PEORIA, ILLINOIS 
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CLARK JEWEL Oil Stoves can be had in Black 
Japan finish or an attractive Olive Green Color. 


GEORGE M. CLARK & COMPANY 


DIVISION AMERICAN STOVE COMPANY 
CHICAGO, ILLINOIS 




















Over twice as many 


“QUICK MEAL” 


Wick Oil Stoves 


were sold in 1914 as in 1913. 


We have now an increase of 
65% in sales for 1915 over the 
same period for 1914. 


This proves the merit of the 
“QUICK MEAL” Line. 


Always on the increase. 


“Our Agents” seldom change 
and we are getting new ones 
every day. 


A “QUICK MEAL’’ Cabinet Oil Stove will add tone to your sample floor. 


RINGEN STOVE COMPANY 


- American Stove Co. 


Catalogues now ready 5 LOUIS, MISSOURI SAN FRANCISCO, CAL. 









































! 








AMERICAN ARTISAN AND HARDWARE RECORD 


The Only Trouble 


I am having with your Stoves is that I can’t keep them. 
They sell at once. I sold all the last stoves ordered the 
day they arrived. Send me one dozen No. 44-F (four 
burner) Wick Stoves at once. 

(The above is an extract from a letter just received from a NEW PROCESS DEALER.) 


It will pay you to investigate and find out why tte NEW PROCESS 
STOVES sell so quickly, and easily. 


You can learn the secret of this wonderful 
success by putting one of these stoves on your 
floor so your customers can see it. Every 
user of a NEW PROCESS STOVE is a 
booster. Get started. Ordera sample. That’s 
all we want you to do. We are satisfied subse- 
quent orders will follow. 


NEW PROCESS STOVE CO. 


Division of American Stove Company 


4421 Perkins Avenue Cleveland 


NEW EMPIRE 


LOW CONSTRUCTION 
LOW IN PRICE 
HIGH IN EFFICIENCY 


A Revelation in modern furnace 
building. Come in and see it, or 
write for prices and terms. 





























NO. 44-F NEW PROCESS 
WICK STOVE 


































PROMPT SHIPMENT 
OR DELIVERY 









CO-OPERATIVE FOUNDRY CO. 


Ema ROCHESTER, N. Y. 
Western Branch :'505 SO. CLINTON ST.{(Phone Harrison 6373), CHICAGO, ILL. 
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SELLING ARGUMENTS 


That hold water are a great necessity in the warm air heater business. 
They must have been proven time and again. You can’t tell your cus- 
tomers things that a warm air heater wi// do—they want to know what 
they have done. The many selling arguments, and people all over the 
country know them to be facts, that help you dispose of 


BEAVER 
WARM AIR HEATERS 


are as substantial as Gibraltar. Every feature that you enumerate 
-has been tried out and found to be successful. 


























BEAVER WARM AIR HEATERS can be operated for a very small 
cost. They burn either Bituminous or Anthracite Coal. The heat pro- 
duced is the maximum and it is evenly distributed. BEAVER WARM 

AIR HEATERS are absolutely dust and gas tight. There is no waste. 


Our latest catalog fully describes and illustrates 
the BEAVER WARM AIR HEATER. Ir 
explains many features that space will not per- 
mit us to discuss. Send for a copy at once. 


THE DANVILLE STOVE @ MFG. CO. 


DANVILLE, PENNSYLVANIA 
W. D, SAGER, 330-340 North Water Street, CHICAGO, ILLINOIS 








LOS ANGELES, CAL. PITTSBURGH, PA. SAN FRANCISCO, CAL. 
Union Hardware & Metal Co. R. E. Edmunds, 104 Wood St. Mangrum & Otter Co., Inc., 561-563 Mission St. 
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THE PYRAMID 


Air-Blast Warm-Air Furnace 





There is no waste of fuel in the PYRAMID WARM AIR HEATER 
because the special PYRAMID GRATE removes all the ashes without 
the loss of any live fuel. They are very economical, getting the best 
results possible from any kind of fuel. 


The center of the PYRAMID GRATE is raised by simply shifting 
the upright lever. This rolls the fire to the outside of the firepot, against 
the radiating surface of the warm air heater. The space left in the center 
of the firepot allows new fuel to be added to the fire without fear of choking it. 


PYRAMID WARM AIR HEATERS are the cleanest and most 
satisfactory warm air heaters on the market. They are very durable and 
efficient under all conditions. 


Our latest catalog fully explains all the features of PYRAMID 
WARM AIR HEATERS. | Better send for it at once. 


FOREST CITY FOUNDRY & 


MANUFACTURING COMPANY 
Cevlond Cevelond 
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The Real Reason 


Why has the Square Pot Furnace outdistanced 
all of its rivals? What is the real reason for the 
wonderful popularity and the ever increasing sales 
of this furnace? Is it financial backing, salesman- 
ship or just the furnace itself? 


























Capital alone could never do it. Good salesman- 
ship might sell the first one—but this does not bring 
repeat orders. The real reason for the success of 
this furnace is the record of the Square Pot Furnace 
itself. Dealers who are using them as well as owners 
who operate them are loud in the praises of this 
style of construction. 


The Square Pot Furnace stands on its own record 
alone. Try one on your next job and be convinced. 


Why Not Investigate? 





BOYNTON’S SQUARE POT Chicago 
CRUSADER FURNACE NewYork Jersey City 
































The COLUMBUS GAS FURNACE 


For Residences, Schools, Churches, Stores, Etc. 














NO Dirt NO Odor Made in 3 snes and will 
NO Dust NO Fumes ; ~ heat from a 3 to 12-room 
NO Ashes NO Noise ed = house. 


NO Coal Bin NO Work 
No Worries 





STEM MTA MRM 


St RRB SLES rk 


Furnace Dealers in 
natural gas territory can 
make money by sending 
for our prices and dis- 





SAVES SAVES 
your lawn many dollars 
from coal damage from 








counts. 
wagon. dirt and soot. 
SAVES SAVES 
space used for shoveling coal Not a sheet iron box but 
coal bin. or freezing. a Strong, Durable Fur- 
nace built by manufac- 
tga f coal furnaces of 
Sa SECTIONAL VIEW OF COLUMBUS GAS FURNACE oie aaa 
open grate fires. Finest Abgulad Sor over 40 years experience. 





THE COLUMBUS HEATING tsblished_1875 
& VENTILATING COMPANY Columbus, Ohio 
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LAUREL 
FURNACE BUSINESS 


is worth going after ¥S 


Because it will remain with you after once = ys 
secured. Nothing secures new customers and ms SG 
brings back old ones, so much as satisfaction. 


LAUREL FURNACES 


Are sure to please. They embody all the features that make 
them the quickest heating and most satisfactory warm air 
furnace. 


There are several series of LAUREL FURNACES to make a selection 
from. Write for our Furnace Catalog No. A=29 to-day. 


THE ART STOVE COMPANY 


DETROIT, MICHIGAN 






















BADGER TOP RETURN FLUE 
Qu Engh WARM AIR HEATER 


The GILT EDGE BADGER WARM ‘AIR HEATER 
meets the wants of those desiring a heater for burning 
hard coal exclusively; that combines all of the, features 
necessary to make it most convenient, effectual and | 
economical. Thoroughly high-grade in every respect. Ko 







Our claims are well founded. Write us and obtain copy 
of our latest catalog. 


R. J. SCHWAB & SONS CO., 






Milwaukee, Wis. 


























IMITATIONS 


of MONCRIEF FURNACES are the unerring 
signs of MONCRIEF superiority. Over fifteen 
years making MONCRIEF FURNACES every 
year making and selling more than the year 
before. A record we and our agents are 
proud of. 

Send for Catalog now. 


THE T. E. HENRY FURNACE COMPANY 
Git): -. icosmauetae: = Ga 


The Largest Warm Air Heating Supply House 
in the Middle West. 
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FLORAL CITY CAPITOL 
WARM AIR HEATER 


A durable, 

og se ’ powerful and 

y economical 

heater, embody- 

ing all the best 

features of an 

up-to-date warm 
air heater 

The dome or 
body is made of 
extraheavy steel 
plate, reinforced 
on the inside 
(next to the fire) 
with a wide cast 
flange. 

The radiator 
joint is permanently gas and dust tight. 

The products of combustion pass from the 
body into the outer radiator. The heat is in- 
tense and here we use a Solid Cast-Iron Plate 
instead of steel. 

A dust flue connects ash pit with combus- 
tion chamber. 

For hard coal orcoke. For soft coal or wood. 



















Write for catalog. 




















WARM AIR HEATERS 


pay for themselves. In the coal, wood and gas 
bought year after year the BUTLER effects a 
saving of one-half, for it consumes everything put 
into it and turns smoke, gases and soot into live 
heat. Only one quart of white soot expelled a 
year. That is how it pays for itself The 
BUTLER has low cost of installation because it 
requires no pit but sets flat with the bottom of 
cellar. A brick jacket can be laid by any mason 
in eight hours and will insure a cool cellar and 
make the heater fireproof. 


Our circular 1s now ready. May we send tt to you? 


CLIFF M. SWITZER, merc. 


BUTLER, OHIO 














THE MONROE FOUNDRY AND 








= 





600 Series Sprague 
Underfeed Warm Air Heaters 


satisfy their users. This means more business for the 
SPRAGUE DEALER. Satisfaction is our best salesman. 


Our latest catalog and price list, together with Agency 
Proposition, will be mailed upon request. Better send 
for them at once. 


(0 = “SS ps FO 


SPRAGUE FOUNDRY & MFG. CO. 


Council Bluffs, Iowa 




















eed 








Have You Read the Front Cover? | 











FURNACE COMPANY Liberal Profits 
MONROE, MICHIGAN are obtained from the sale of 


WARM AIR HEATERS 


And they are easy to sell. Their construction is ‘ 
such that they give a greater amount of heat from 
a smaller amount of fuel than any other warm 
air heater on the market. This feature alone is 
enough to warrant many sales. WISE WARM 
AIR HEATERS are known to give satisfactory 
service under all kinds of conditions. 





WISE 





Look for 
This 
Trade 
Mark 




















Our catalog will be sent 
to you at your request. 
Write for it at once. 


WISE FURNACE COMPANY 


Akron, Ohio 
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1313 South Adams Street 


“HANDY” 
FURNACE PIPE «« FITTINGS 


Have been tested by the Underwriters’ Laboratories and 
found to be thoroughly lefficient. They are double, the 
air space between the inner and outer pipes prevents the 
air passing through the pipe from becoming chilled and also 
keeps the pipe from becoming overheated. ‘*HANDY’’ 
FURNACE PIPE and FITTINGS are 


Absolutely Fireproof 


There are other features to be considered also. *‘HANDY’’ 
FURNACE PIPE and FITTINGS can be bought cheaper 
than you can make them. They are easy to assemble and 
are neat and serviceable. 


Our latest catalog shows many styles of pipe and fittings you 
can use in your work. Better send for a copy and see them. 


F. MEYER & BRO. CO. 


Peoria, Illinois 











aan 


THE DEALER BENEFITS 


by having warm air heaters that burn either coal 
or wood in his stock. 





SCHEIBLE 
HEATERS 


ARE THE EMBODIMENT 
OF ALL THAT IS LATEST 
AND BEST IN WARM AIR 
HEATERS. 


SCHEIBLE (Sat. 
WARM AIR HEATERS = 
are DURABLE — PRACTICAL — ECONOMICAL, 


just what is wanted. 
Are you acquainted with them? 
WRITE US 


SCHEIBLE-MONCRIEF HEATER CO. 

















ROBINSON TUBULAR 
WARM AIR HEATERS 


Burn either coal or wood equally well. They are made 
to give long and satisfactory service. 


Grate is of the celebrated Eclipse style. Ash Pit is 
broad and deep, allowing free circulation of air under grate. 
Has a Direct Draft and Return Flue with long fire travel 


Our latest catalog should have a place in your shop. 
Send for it at once. 


ROBINSON FURNACE CO. 


» 205-207 West Lake Street, Chicago, Illinois 











Ceyelond 


1444 West Ninth Street 








Remember this one fact 
—Anything of intrinsic 
merit can be success- 
fully advertised. 
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SAFETY F sow || 


MICHIGAN SAFETY | 
FURNACE PIPE, 

















& 


SAFETY 
mrtg FURNACE 
FURNACE 
PIPE 
PIPE 
Ready Locked, 
{ Making 
ni irtight 
Connect Airtig 
Joint 





























hinsalidinian 


113-115 East Fort Street 





A pipe that will make good under all circumstances. ABSO= 
LUTELY FIREPROOF. The air chamber between the inner 
and outer pipe is always kept supplied with fresh air which keeps 
the outer pipe from becoming overheated. This also keeps the 
heated air from becoming chilled by cold outside walls. Perfora- 
tions in the collar at each end of the pipe keep the air in circuldtion. 


The Automatic Locking Device, which is a feature in all 
MICHIGAN SAFETY FURNACE PIPE, is a great help to all 
furnace men. It not only completely locks the sections of 
furnace pipe, but makes an airtight joint. About 60 per cent 
of the time and iahor usually spent on a job is saved. 


Write for Complete Catalog. 


Pipe Company 











asind 
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Michigan Safety Furnace 


Detroit, Michigan 
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DO YOU KNOW THAT 


SMITH’S “MALTESE” 
WATER HEATERS 


Are made with eight styles of 
tappings? 





They can be used in any 
Warm Air Heater, Steam or 
Hot Water Boiler. Easy to in- 
stall and always ready. 


Write for our catalog and prices at once. 


CHAS. SMITH CO. 


57 West Lake Street Chicago, Illinois 








THE BARBEE 
OPEN AND CLOSING AIR GRATE DEVICE 


is endorsed be Architects 
and Builders. It does 
away with unsightly 
boards and sacks. Can- 
not get out of order—no 
slides to rust and stick. 
Lever control. Prices 
reasonable. 








Grate Closed 
Further information on request. 


BARBEE AIR GRATE & MFG. CO. 














“MISSION” 


Symoups’ New Sipe WALL REGISTER 


Greater Area—Simple in Construction 
and Operation—Easily Installed. 


Send for complete catalogue and prices. It will pay you to write. 


SYMONDS REGISTER CO. 


1102-1104 Madison St., ST. LOUIS, MISSOURI 


STOVE DEALER S— 


Here is a perfect Stove Polish that 
wt nf can be reduced without benzine—only 
| water is needed for 


BLACK JACK 
WATER PASTE 


This eliminates all fire hazard. The shine 
obtained with BLACK JACK WATER 
PASTE is unsurpassable. Better try it. 











crow 
BYMCALL PLATE $10 


STR 


Free sample will be sent upon request 
Write for it at once 


WICKEL PLATE STOVE POLISH CO. 


Manufacturers Chicago, Ill. 








WE CARRY A HEAVY STOCK AT ALL 
TIMES AND CAN SUPPLY YOU WITH 


STOVE BOLTS 
STOVE RODS 
STOVE RIVETS 

AT THE QUICKEST POSSIBLE NOTICE 


THE KIRK-LATTY MEG. CO. 
Ceyelond Cevelond 














OWENSBORO, KENTUCKY 
THE 


new MARVEL 
CELLAR CHUTE = 






WZ) i 

Is a window chute to help ; — mar! Aza 
WW) BEE = 

the coal man or to protect AZZ | = 


> 
a j 
the house? —The MARVEL a == = 
vrotects walls, locks auto- 7—alw errnn ad 
matically, is Burglar-Proof. Sante cages Tee 


No. Height Width Wall Ship. Wt. airice Can be put 
3....6 2.2 2 8 it. Bee 

513. «16. 28 2. «3 22. 110 22 8gq = Old or new 
ae Ee * we SB oscc ee wall. 
610... 0°86 acc 82 4a Be ee. a eee 

Tee ea ee | ae ee: 2.8 Special 
“|e ae fp ee Ae ee 

Latch-lifting chain and pulley, add 50c to list. If wings —— for 


omitted, deduct 50c from list. 
ASK FOR BOOKLET “B”" 


SPECIAL—i"° Marvel Warm Air ‘Heater is made of Old Style Wrot Iron, the 
be for endurance,fuel *conomy and comfort. Write for information. 


INTERSTATE MANUFACTURING CO., c&:s‘°°=* 








A Progressive Book for 


Progressive Heater Installers 


Progressive Furnace Heating 


By ALFRED G. KING 


A practical manual of designing, estimating and in- 
stalling modern systems for heating and ventilating 
buildings with warm air. A book every warm aif 
heater installer should have for instantaneous reference. 
Size 6x9 inches. 280 pages with 189 illustrations. 
Substantially bound. 


Price $2.50, postage prepaid. For sale by 


DANIEL STERN, Publisher and Bookseller 


910 South Michigan Boulevard, Chicago, Illinois 
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Munsell’s Mica mir 
FUGENE MUNSELL & COMPANY 


NEW YORK: 68 Church St. CHICAGO: 542 S. Dearborn St. And Leading Jobbers Everywhere 


ws mami adc st te Mot |e STOVE REPAIRS 
HOT AIR FURNACE Range and 


HOT WATER BOILER Furnace Repairs 
COOKS, RANGES and HEATERS : 


emt Shtonents A.G. BRAUER SUPPLY CO. 


Write for our Furnace Repair Catalog. 
316-318 North Third Street 


JOHN B. MORRIS FOUNDRY CO. ST. LOUIS, MISSOURI 


CINCINNATI, OHIO 


inscicieeisiteiadniempmmas 
The COOPER OVEN THERMOMETER| | ©* AL AMO” 
’ is a SIGN OF QUAL~ 





























ITY inarange. It is 
necessary to the quale 


ity of any range. ‘School Room Heaters 


You “| tange is - comet | 
until you get it. It adds se 

ing value because of its repu- F d H ft W. t 
arene Desens of Renae urnaces an 0 aier 
liability. Can be used on 


any style of range. Specialties 


The Cooper Oven Thermome 
eter has led the way for 20 
years and still leads. 





FOR COMBINATION HEATING 
Get our catalog 


(One-half actual size.) and prices. 


The Cooper Oven Thermometer Co. CH A R L E os % M ITH 


soo aman ——J | 70 West Lake Street, Chicago, Mlinois 


THE GEO. W. COPE Ba = FR N 
TOVE PATTERN WORK hot AND HEATERS. NS 


Cor. Brush and Woodbridge Sts. | DETROIT, MICHIGAN | VEDDER PATTERN WORKS, ‘?isi°* Troy, N.Y. 





























LING Y Pat tern(o WELLER PATTERN CO. YALE) 


T-Yeol EA’ 1010)8 peeks e LUMINUM Rusela, finish : 
S Re IE E_PATLERNS WOOD IRON.BRA> ; oe STOVE PIPE} 


a an PLAT E ~ hight —— - | on Moran 
Se QUINCY ILL__N Quincy. ILL. $e 


_ vent Tusting, Made 
all sizes. Packed 








owenty - “Av e and fifty 
joints to crate. For sale {J 
7 = a. obbing Hard- 

e throughout 
the Ur ed Stat es. 











REMEMBER THIS! Nien Comal 
HEMP & CO. 
J. Pierpont Morgan, at one of the sumptuous dinners that Mil nr cee 2 A P< a 








send your inquiries to us. 


he gave in this city during the recent Church Congress, praised 
the power of advertisement. 

Mr. Morgan’s eulogy concluded with an epigram quite good PATT co 4 a) § 
and quite true enough to be pasted in every business man’s hat. 

“If a dealer,” he said, ‘‘does not advertise his wares, it is For Stoves and Heaters 
10 to 1 that the Sheriff will do it for him.” The Cleveland Castings Pattern Co. 

















Cwlud 
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“CANCO” 
GARBAGE CANS 


Canco Garbage Cans 
are guaranteed equal to 
the best and superior 
to 95 per cent. of gar- 
bage cans on the mar- 
ket. With ordinary 
care, a ‘“‘Canco’’ will 
last a lifetime. 


It is built to last. a 


No better con- 
struction possible 


It can not get out of | 
shape. The top rim is 
welded, not riveted 
(Note: Examine the 
makes you have for 
comparison.) Cover is 
easy fitting but tight, 
making it animal proof. 
Canco Garbage Cans 
are made in three sizes. 


“CANCO” FLY TRAPS 


There are fly traps to burn and then some. There are 
some that look like Canco but they are about as simi- 
lar as a “‘flivver’’ car is to a high speed racing car. First 
of all, the Canco is an all metal trap. No wood pieces 
to warp or rip off. It must wear and it’ll catch more 
flies than Mr. Carter has pills. Joints are all electri- 
cally welded. It is made on stricly mechanical lines 
and after a careful study of other makes and their 
operation. It nests easily, without danger of jamming. 
And it sells at the right price. 











With offices in all principal cities 


Quality Specialties of Unusual Merit 


A staple article with novelty selling features will help 
any business. Will you try these and boost yours? 


“CANCO” RUBBISH AND TRASH BURNER 


5 Cinco ' This is practically the only burner on the market that will 
j Soe withstand heat without warping, the body being made 
from ONE PIECE OPEN HEARTH SHEET STEEL 


Owing to its peculiar 
construction it is prac- 
tically indestructible 
and should withstand 
heat and wear for a 
number of years. All 
joints of the burner are 
welded; no rivets to be- 
come loose. There is no 
soldering on any part of 
the burner. The burner 
is heavily galvanized 
after being made up. The 


- Canco Burner is the 


only burner which has 
a solid bottom, detach- 
able base or pan. With 
ordinary burners the 
ashes are generally scat- 
tered around wherever 
the rubbish is burnt, 
making an unsightly 
looking yard. 

The Canco Burner is 
made in two sizes. 


AMERICAN CAN COMPANY, NEW YORK 


CHICAGO, ILLINOIS TOLEDO, OHIO SAN FRANCISCO, CALIFORNIA 
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In Prestpent Eshleman’s annual address before 
the Southern Hardware Jobbers’ Association, which 
is published in full on page 54 of this 


ooey week’s issue of AMERICAN ARTISAN, 
rom rs 

.., . the benefits of organization and asso- 
Organization. 


ciation were brought out in a manner 
which is at once typically southern and very striking. 

President Eshleman emphasized the fact that 
through trade associations men engaged in similar 
lines of business became better acquainted with each 
other and because of-this better acquaintance also 
come to a realization of the value of working together 
with each other instead of being at cross purposes 
most of the time. 

Very beautifully he reminded his audience that as 
the great and final union between the North and the 
South came as a result of the Civil War, so it was to 
be hoped that out of the turmoil and waste and de- 
struction and hatred between the sections of Europe 
there would spring a feeling of brotherhood and a 
condition of mind that would be a guarantee of last- 
ing peace for the world. 








Tue appress of William H. Matthai, president of 
the American Hardware Manufacturers’ Association, 
which ‘was delivered on Wednesday. 


ae April 21st, and which is published in full 
ey Note o ‘ gr eae Ages ; 
Progress. on page 37 in this week’s issue o 


AMERICAN ARTISAN as a part of the re- 
port of the convention of the American Hardware 
Manufacturers’ Association, is worthy of close study 
and careful reading by everyone, whether he be en- 
gaged in the manufacturing, wholesaling or retailing 
of hardware, or in any other financial, commercial or 
industrial enterprise. 

President Matthai called attention to the fact that 
the tendency of the times was toward cooperation in 
all lines of industry. He expressed the hope that the 
Federal Government would come to a closer under- 
standing of the great benefits which will accrue to the 
nation as a whole from a properly regulated system of 
cooperation among the manufacturers who are en- 
gaged in producing articles of similar character. 

The following statement of President Matthai’s is 
typical of the idea which predominates in the address: 
“Refusal to permit cooperation among manufacturers 
is as directly hostile to all industrial progress as would 
be legislation which prohibited the adoption of labor 
saving machinery, and in the ultimate analysis rests 
upon pretty much the same misconception of economic 
truth,” 

AMERICAN ArTISAN hopes that the suggestions 


made by President Matthai will bear fruit and that 
manufacturers in all lines will come to a realization 
that it is up to them—using the language of the street 
—to educate the consumer class to the point where 
public opinion will no longer regard organizations of 
employers, formed for perfectly legitimate purposes, 
with suspicion. 


The American Hardware Manufacturers’ Associa- 


‘tion is in position, and will no doubt be able, to ac- 


complish a great deal of good along this line—to the 
end that the industrial and commercial problems which 
now so greatly handicap the progress of the nation, 
may soon be solved. 








THE OPENING of the Panama Canal and the pros- 
pect of very largely increased trade with South Amer- 
ica as well as in the Orient has made it 


The -Seaport ; 
a matter of utmost importance that a 


of the 
Mississippi Seaport be provided which will afford the 
Valley. proper facilities for handling the im- 


mense volume of agricultural and manufactured prod- 
ucts of the great prosperous section of the United 
States known as the Mississippi Valley. 

The governments of Louisiana, New Orleans and 
last, but not least, of the United States are to be com- 
mended for the liberal provisions which have been 
made for the development of the splendid harbor 
which is now an accomplished fact in New Orleans. 
Many people are under the impression that the port 
of New Orleans is situated on the Gulf of Mexico 
but as a matter of fact, it is almost one hundred miles 
from the Gulf. However, the Mississippi river, which 
at this point is from one half to three quarters of a 
mile in width and within ten feet of the banks from 
one hundred to forty feet deep. Unloading can be 
done in midstream but most of the vessels tie up 
broadside along the wharves which extend out from 
fifty to one hundred feet. Easy access to this whole 
wharfage is afforded by streets and by railroad tracks 
upon the wharves. The levees for flood protection are 
very wide in the commercial district and slope back 
so gradually as to be hardly noticeable. They serve 
the purpose of marginal streets along the water front, 
the wharves being built up above the levees and out 
beyond it. 

In his report on transportation by water in the 
United States, Herbert Knox Smith, former Commis- 
sioner of Corporations of the United States Depart- 
ment of Commerce, made the following statement: 
“Two ports only—New Orleans and San Francisco— 
are noteworthy for their high degree of public owner- 
ship, control, efficiency and equipment. At New Or- 
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leans, the active water front is admirably equipped 
and controlled by a state board; most of the wharves 
and sheds are open to general traffic, and a municipal 
board operates ten miles of belt railroad, giving co- 
ordination between the waterway, local industries and 
trunkline railroads. At San Francisco, there is an 
excellent system of wharves under state control, kept 
open for general traffic.” 

On page 60 in this week’s issue of AMERICAN 
ARTISAN are shown a number of illustrations giving a 
faint idea of the wonderful facilities offered by the 
port of New Orleans. 

Among these are the immense cotton warehouses 
which have recently been completed at a cost of over 
three million dollars and which give storage facilities 
for two million bales of cotton. 

In another portion of the harbor are great steel 
sheds for the storing of lumber for export as well as 
import warehouses for coffee and other products 
which arrive from foreign countries for distribution, 
in the Mississippi Valley. 

Now that there is a fair chance for the development 
of the inland waterway running from Chicago to the 
Gulf, the fact that the port of New Orleans has 
already been put in position to handle an enormous 
volume of freight—both for export and import—it is 
only reasonable to expect that within a very few years, 
the statistics of the port will show a far larger num- 
ber of ocean going vessels than is the case at present, 
and those who have been responsible for this wonder- 
ful development of the New Orleans harbor are en- 
titled to great credit for their work. 





THERE Is a well defined movement going on among 
the business men of the nation who make a serious 
effort to keep pace with progress, and 


Patriotism this movement is characterized by ex- 
in 


: pressions such as were made by Edward 
Business. * ) 


F. Trefz, Field Secretary of the Cham- 
ber of Commerce of the United States, in his address 
before the Hardware Club of Chicago on Tuesday, 
April 20th, excerpts of which are published in this 
week’s isste of AMERICAN ARTISAN on page 64. 

Mr. Trefz called attention to the fact that while the 
United States had made wonderful progress in the 139 
years of its existence as a matter of fact, were it not 
for the tremendous natural resources of America, we 
would not stand comparison with some of the Euro- 
pean nations so far as progress output or value of 
products are concerned. 

But Mr. Trefz also stated that there was only one 
reason why it had been possible for the United States 
to make such wonderful progress, outside of the nat- 
ural resources which was in the circumstance that our 
system of government, as devised by the framers of 
the Constitution, is based upon the doctrine of division 
of responsibility among the three branches of govern- 
ment—the legislative, the executive, and the judiciary. 

It was realized by the great statesmen who pre- 
pared that wonderful document that if public opinion 
was to be considered as an expression of the will of 
the people and if this expression should be taken as 
the source of all law enactment, then the United 
States so far as governmental problems were con- 












cerned would be under the same handicaps which have 
so seriously interfered with the nations of Europe. 

“In these days,” said Mr. Trefz, “we have utter- 
ances by men who are regarded as leaders in their 
respective parties, such as that the changed condi- 
tions and modes of living require a material change in 
the fundamental law of the country, or, in other 
words, that while the Constitution of the United States 
may have been all right in days gone by, it is no 
longer suitable for the conditions which obtain now.” 

A great danger, as pointed out by Mr. Trefz, is that 
the expression of such ideas by demagogues and other 
irresponsible men—even if they be high in the coun- 
cils of their party—places serious handicaps on the 
proper development of business and industry. 

The only remedy for this tendency, which today is 
very strong, is that the individual business man of 
today must realize the necessity of taking an active 
part in the conduct of his government—whether it be 
local, state or federal. 

As brought out by Mr. Trefz, there have been 
passed during the last five years over 63,000 laws by 
Congress or by state legislatures. 65,000 law decisions 
have been rendered in the State and Federal courts, 
a very large percentage of which have had to do with 
the conduct of business. 

In order to secure a lasting improvement of the 
unsatisfactory conditions with which business today is 
confronted, it is absolutely necessary that business 
men, individually and collectively, come to a realiza- 
tion of their responsibilities—to themselves, to their 
local community, to the industry in which they are 
engaged, to their State and to the entire Union. 

No satisfactory solution of the problems which to- 
day confront the business world can be arrived at, un- 
less the business man realizes that he must take an 
active interest in the government under which he lives 
and does business. 

This does not signify by any means that he should 
countenance lobbies, bribing of legislators or judges, 
but it does mean that he should know as much about 
the politics of kis State and of the country at large 
as does the foreman in his shop or the clerk’ in his 
office, and act in harmony with this knowledge and 
with right principles. 

It is a hopeful sign that a fast growing proportion 
of the modern business men are taking this view of 
their responsibilities to themselves and to their coun- 
try, and with this movement which is now being car- 
ried on by organizations, such as the Chamber of 
Commerce of the United States and others of similar 
character, we may soon hope to find better relations 
existing between the Government and Business. 








THE ANNUAL clean-up season is close at hand. In 
some sections of the country where Spring come: 
Clean Up early, campaigns have already been put 
Campaign 10 action for.cleaning up the yards, v: 
Means Extra cant lots, streets and alleys of the citie: 
Profits. and towns. In the Northern section of 
the country, these campaigns will be carried on du 
ing this month and next. 
Retail hardware dealers can well afford to take a’ 
active part in carrying out such a campaign in thei! 
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localities, for it will result in a considerable number 
of sales of merchandise on which good profits can be 
made. 

In fact, retail hardware dealers should be continuai 
promoters of a clean city campaign and endeavor to 
keep the work going on during the entire Spring, 
Summer and Fall season, and even during the Winter 
is there reason for keeping the work up, because col- 
lections of filth of any sort are bound to result in 
sickness, while on the other hand, the keeping of 
yards, streets and alleys in clean condition all the 
year round not only Ancreases health of the com- 
munity but also adds materially to the sale of articles 
which are called for in such work. 








RANDOM NOTES AND SKETCHES. 





BY SIDNEY ARNOLD 

Although every true American subscribes to the 
sentiments expressed in the Constitution of the United 
States, there is a surprisingly large number of per- 
sons who forget the circumstances under which this 
Constitution was written and adopted and by that fact, 
allow themselves to favor the use of methods in secur- 
ing their own objects which are entirely at variance 
with the principles of that famous document. 

For instance, we have had during the last twenty 
or twenty-five years, a number of boycotts. Some of 
these have been conducted by certain groups of labor 
against certain firms or groups of firms engaged in the 
manufacturing business. Others have been advocated 
by certain ill-advised “advisors” of retailers who have 
favored the boycott of wholesalers and manufactur- 
ers who would not subscribe to the rules laid down by 
these “advisors.” 

And yet, there is decision after decision by the 
United States Court in which this method of forcing 
others to abide by the dictates laid down by one group 
to another has been declared absolutely illegal. 

Boycott in itself is not an American method of con- 
vincing your opponent that your contention is right, 
nor has it ever resulted in the accomplishment of the 
object which it was hoped to reach by its use. In fact, 
usually the boycott has exactly the opposite result— 
namely, in creating sympathy for the person or the 
firm against whom it was instituted. 

In other words, it was a two-edged sword which 
was just as likely to hurt those who applied it as the 


person against whom it was to be used. 
* *« * 


Frederick Hopkinson Smith, who died recently, was 
prominent as a construction engineer, high in the 
ranks of poets and a painter of beautiful pictures. 
Altogether, he was a very unusual man, of high ideals, 
fine character, strong of mind and a person whom 
others counted it an honor to call their friend. 

My friends in hardware circles may not know that 
Hopkinson Smith at one time belonged to the hard- 
ware fraternity, but as a matter of fact his first posi- 
tion when he started to earn his own living was that 
of a salesman in a retail hardware store, and those of 
us who knew him then had the pleasure of hearing 
him tell stories or recite bits of poetry that if not quite 
as finished as his later works, at least gave promise of 
what was to come from his pen. At that time he 


showed that he was able to draw from the supposed 
humdrum routine of a hardware store inspirations 
of uplift and cheerfulness. 


* + * 

“Joe” Hottel, of the “Old Guard” Southern Hard- 
ware Salesmen, told this story during the convention 
at New Orleans about one of his friends who had 
attended some of the revival meetings of “Billy” Sun- 
day, the famous baseball player and evangelist: They 
had been discussing some of “Billy” Sunday’s unique 
statements when the friend said: 

“T do not refuse to believe in the story of the ark. 
I can accept the vast number of animals it contained ; 
but when I am asked to believe that the children of 
Israel carried this unwieldly thing for forty years in 
the wilderness—well, I am bound to say that my. 
faith breaks down.” 


J. “Burt’”? McKewon, western salesmanager of the 
Malleable Steel Range Manufacturing Company of 
South Bend, Indiana, who makes his headquarters 
in Portland, Oregon, had a bad accident a short time 
ago and as a result had to use crutches for a while, 
his knee being sprained. But his many friends will 
be glad to know that he is once more able to attend 
to business even if he has to “sport” a walking stick. 
Don’t get the habit of “wearing” a cane to business, 
Burt. That may be perfectly “au fait” on Fifth Ave- 
nue, New York, but not out among western folks. 

“The memories of the past” might be used as a fit- 
ting title for a little poem by James E. McDade, that 
I read the other day. There is a tinge of melancholy 
in the lines, but also a suggestion of hopefulness. I 
think it is worth passing on to my friends in the hard- 
ware trade: 

ON THE MARCH. 

Only a moment we meet and speak in the wide expanse 
of the years, 

The grasp of a hand, and the smile of a friend, and the 
warmth of a word that cheers, 

And then the dust of the road again, and the sound of 
the marching feet, 

And eyes that dim, and a heart that aches, for we 
never again may meet. 

Oh, the road may wind over many a hill grown green 
with the breath of May, 

And our path may lie where the bloom of June hangs 
sweet on every spray, 

But the green of the spring and the blossom-snow 
seem to rise from the vanished years, 

And the songs of joy we sing in our hearts have a note 
akin to tears. 

The dawns of the years may flush and fade, and the 
noons may spread their gold, 

And beside us trustier comrades tramp than ever we 
knew of old; 

Our feet may step to the surge and beat of a mightier 
minstrelsy, 

And our eyes catch sight of the amethyst on the 
heights that we longed to see; 

But wherever the human heart knows joy, and the 
human pulses stir, 

There’s a minor chord in the triumph-song, and a sigh 
for the things that were. . 
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A man who has been identified with the hardware 
business for almost forty years may well be supposed 
to be fairly well posted on matters that pertain to the 
welfare and development of that important trade and 
especially may this be expected if he obtained his 
experience in two such important centers as New 
York City and Memphis, Tennessee—one the most 
important distributing point for the entire Eastern 
section of the United States and the other one of the 
chiei centers of the Mason and Dixon country. 

It was in these two trade centers that Frederick 
Orgill, president of Orgill Brothers and Company, 
Memphis, Tennessee, received his business education, 
his knowledge of manufacturing and distributing 
hardware of various kinds 
and in the last named city 
grew up to be recognized as 
one of the important and in- 
fluential men in the hardware 
trade of the South. 

As a young man, he en- 
tered the employ of the old 
house of Wiebusch and 
Hilger Hardware Company, 
New York City, and remained 
with this concern until 1882. 

Here he learned the rudi- 
ments of the business which 
he has since inade his life 
work and those who knew 
him then are a unit in saying 
that he was industrious and 
anxious for information as to 
evervthing by which he could 
increase his knowledge of the 
hardware trade and make 
himself more efficient. 

In 1882, he became identi- 
fied with the firm of Orgill 
3rothers and Company at Memphis, Tennessee, which 
have for many years been known as one of the prin- 
cipal distributors in that section of the United States 
of safes and burglar proof vaults. 

As the business developed, young Fred grew with 
it and sixteen years later, in 1898, when the firm was 
incorporated, he was made vice-president. 

When the late Edmund Orgill died in 1905, Fred- 
erick Orgill was elected to the presidency of the Com- 
pany and has filled this position ever since. 

It will, therefore, be seen that he has been identified 
with the hardware business for almost forty years, 
and there are few who know him who do not agree 
that he is one of the best posted men in his particular 
line as well as being familiar with, and in many cases 











































FREDERICK ORGILL. 





an authority upon, many other features of the hard- 
ware business. 

For many years, he has been an influential member 
in the councils of the Southern Hardware Jobbers’ 
Association and has served on some of its important 
committees, the most recent one being that of the 
special committee on “Steel Shapes,” for which he 
was chosen in 1913 during the twenty-third annual 
convention in May, 1913, in Mobife, Alabama. 

At the twenty-fourth annual convention which was 
held at White Sulphur Springs, West Virginia, in the 
second week of June, 1914, he was elected second 
vice-president of the Southern Hardware Jobbers’ 
Association and at the Silver Jubilee convention of 
this Association at New 
Orleans, on April 23, 1915, 
he was re-elected. 

As will be noted from the 
excellent likeness of Mr. 
Orgill which accompanies 
this sketch, he is a fine look- 
ing man, but his handsome 
personal appearance which is 
typically southern is only an 
indication of his high moral 
character and his friendly 
spirit toward his fellow work- 
ers and associates, and it is 
no wonder at all that Mr. 
Orgill has won for himself 
such a large circle of personal 
and business friends. 

If the policy of the South- 
ern Hardware Jobbers’ Asso- 
ciation is carried out, Mr. 
Orgill, if he lives, will be 
elected president of that 
splendid organization in 1917, 
and there is no question that 
his administration will be on a par in efficiency with 
those of his predecessors to whom with him is due 
the credit for the progressive policies which are gov- 
erning the Southern Hardware Jobbers’ Aésociation 
and which have resulted in largely improved condi- 
tions for the hardware trade in general in the South. 

It is men like Mr. Orgill, Mr, Eshleman and others 
of the same high ability who have helped to build up 
the prosperity of the South and so long as men of that 
character are chosen for the responsible positions of 
the Southern Hardware Jobbers’ Association, the 
hardware trade may well rest assured that its interests 
will be carefully looked after in every respect— 
whether one or the other two branches of the trade 


are concerned. 





















eT 


AMERICAN ARTISAN AND HARDWARE RECORD 





HALL OF FAME 








WALDO MILLS PITKIN. 


A man who since he was 17 years of age has been 
connected with the same house and is now general 
manager of that hotse at the age of 47, may well be 
supposed to know practically everything worth 
knowing about the business of the house of which 
he has charge. Especially should this be the case if 
he starts as an errand boy and mounts through vari- 
ous positions up to responsible offices by his sheer 
effort and willingness to learn—without any “pull” 
of any sort to help him along. In the case of Waldo 
Mills Pitkin, the subject of this sketch, “pull” had 
nothing to do with his success. It was nothing but 
pure grit and push that made him rise from the lowly 
position of errand boy to the office of general man- 
ager of A. Baldwin and Com- 
pany, Limited, one of the 
ereatest wholesale hardware 
houses of the South. 

Waldo Mills Pitkin was 
born in Hulmeville, Phila- 
delphia County, Pennsyl- 
vania, on May 29, 1868. He 
attended the John Hancock 
public school at Philadelphia, 
and one of his schoolmates 
and boyhood companions was 
Joseph M. Hottel, now known 
as “Joe” Hottel of the Delta 
File Company, who is a mem- 
ber of the Executive Com- 
mittee of the Old Guard 
Southern Hardware Sales- 
men’s Association, and the 
two have been friends ever 
since their schoolboy days. 
Graduating from the John 
Hancock school he attended 
the Philadelphia high school 
for some years and later on 
took a course at the George Eastman Commercial 
College, also of Philadelphia. 

In 1885, a lad 17 years of age, he connected 
himself with the old wholesale hardware house of A. 
Baldwin and Company, Limited, New Orleans. His 
first position was that of sweeping floors, mending 
plows, cleaning tools, running errands and in other 
Ways serving as a general utility boy, so it will be 
seen that already then he was not afraid of taking 
considerable responsibility on his shoulders. 

About the same time Albert Baldwin, Jr., entered 
the employ of his father’s firm and the two boys 
grew to manhood in the same business and remained 
so until the lamentable death of Mr. Baldwin, which 


occurred March 11, 1915. 





Young Waldo soon showed himself as a boy of 
more than average ability and willingness to learn, so 
he was promoted into the stockroom, later on be- 
came salesman in the house and then graduated into 
the position of traveling salesman. 

In 1903, eighteen years after he had entered the em- 
ploy of the Company, he was chosen to the impor- 
tant office of general manager, which position he 
still retains, and anybody who knows “Pit”—the 
name by which everyone refers to him—also knows 
how industriously and efficiently: he fills his position: 
he does his banking across the street from the store; 
he patronizes the barber shop next door; he lunches 
at the St. Charles Hotel, one block away, in which 
the Company is heavily inter- 
ested, and his home is within 
fire minutes from his office. 

Although he has plenty to 
do as general manager of such 
an important concern as A. 
Baldwin and Company, Lim- 
ited, he has not confined his 
activities to this work alone, 
for he has in the past served 
on many important commit- 
tees of the Southern Hard- 
ware Jobbers’ Association 
and is now a member of the 
Executive Committee of this 
organization, and he is also 
an enthusiastic member of the 
Chess, Checker and Whist 
Club, as well as of the South 
ern Yacht Club. 

The personnel of the differ- 
ent organizations which con- 
duct the famous carnivals of 
the Crescent City has always 
been a secret, but it is a well 
known fact that Mr. Pitkin is a member of several of 
the carnival organizations and his infectious en- 
thusiasm for detail work and organization has been 
a great help in making these wonderful entertain- 
ments the success which they are. 

“Pit” is music-mad and there isn’t anything that 
he enjoys quite so much during his leisure time as a 
rendition of a good piece of music. This love for 
music is shared by his lovely Creole wife and his 
two promising sons, one 17 and one 19 years of age, 
both of whom gave exhibitions of their skill on the 
violin at the concert at the Italian Garden, on Tues- 
day night at the entertainment for the Southern Hard- 
ware Jobbers and American Hardware Manufacturers 
Conventions. 
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FRANK A. BERNET. 


Of course there may be reasons why a man does 
not wish to give his age away, but it doesn’t seem 
gilite reasonable for anyone to claim that he is only 
37 years of age—even if he looks it—when he has two 
sons who are associated with him in business and fully 
able to hold up their own with the father, but any 
one who knows Frank A. Bernet is willing to con- 
sider his feelings and so will not unduly emphasize 
the fact that the birth records of the city of Cincin- 
nati, Ohio, prove in black and white that mer was born 
in that city January 23, 1860. 

Of course no one any longer pays any attention to 

the saying of the famous Dr. Osler that after a man 
has passed the forty year mark he is on the down- 
grade, and especially will this 
be the case with those who 
are familiar with the business 
career of this same Frank A. 
Bernet, for he is just as ac- 
tive if not more so at fifty-five 
years as he was fifteen years 
ago. 

Frank, as noted in the fore- 
going was born in Cincinnati, 
Ohio, and attended the public 
schools until he was fourteen 
years of age. Although he 
passed the entrance examina- 
tion for the high school, he 
decided to start earning his 
own living instead of com- 
pleting his education, and in 
1874 he entered the employ 
of the concern which was 
then known as the Bromwell 
Manufacturing Company at 
Cincinnati, but which now 
bears the name of the Brom- 
well Brush and Wire Goods 
Company. 

Like many of those men who are now at the top of 
the ladder in commercial and industrial affairs, Frank 
started at the bottom and learned all of the details of 
the brush and wire goods business, working up from 
each position to a better one, until he became a retail 
salesman and finally a full-fledged traveling salesman. 
He “covered” for several years the territory of Ohio, 
Indiana, Illinois and West Virginia for the Bromwell 
concern. 

In 1885 he was sent into the South and had as his 
territory the country from Richmond, Virginia, to 
San Antonio, Texas, and from Tampa, Florida, to Cin- 
cmnati, Ohio, and whenever the brush and wire goods 
or whip business is spoken of in that part of the 


United States today, Frank A. Bernet’s name is usu- 
ally called up in connection with these lines. 

For over thirty-four years Mr. Bernet remained 
with the Bromwell concern preaching the gospel of 
their products to the hardware jobbing trade in the 
Southern States and it is said that during those 
thirty-four years he never took a vacation. 

In 1908 he decided to make a change and associ- 
ated himself with the United States Ship Company, 
whose line he introduced to the hardware jobbing 
trade of the South, and it is worthy of note in this 
connection that he was strong enough to persuade 
this concern to allow him to also carry the line of wire 
goods specialties made by the Fred J. Meyers Manu- 

facturing Company of Ham- 
ilton, Ohio. 

He has prospered in his 
new business connections to 
such an extent that he has 
‘found it necessary to take his 
two sons into partnership 
with him, the firm name be- 
ing Frank A. Bernet and 
Sons, and the junior mem- 
bers being Frank W. and 
Carl P. The two boys are 
bright young fellows, chips 
of the old block, and are just 
as hard workers as_ their 
father. 

When the Old Guard 
Southern Hardware Sales- 
men’s Association was 
formed, Mr. Bernet soon be- 
came an influential member 
and last year was elected to 
the office of vice-president, 
being promoted by a unani- 
mous vote to the presidency 

at the convention of the Association at New Orleans 
during the week of April 24th this year. 

While Mr. Bernet is a man of decidedly domes- 
tic tastes, he doesn’t object in any way to the healthy 
sports and as soon,as the baseball season opens he is 
sure to be located in the stand of the baseball park 
whenever there is a game going on and he can get 
away from business, for let this be said that Frank 
never lets pleasure interfere with business. He is 
also an enthusiastic and influential member of the 
United Commercial Travelers. 

With men like Mr. Bernet serving the hardware 
trade of the South, there is no doubt that their inter- 
ests will be well looked after, both from the standpoint 
of service and in all other respects. 








usu- 


ined 
i of 

the 
hose 


OCi- 
any, 
bing 
this 
lade 
vire 
nu- 
am- 


rd 





AMERICAN ARTISAN AND HARDWARE RECORD 





HALL OF FAME 








FREDERICK H. PAYNE. 


There are certain characteristics which if they are 
found in a man will/make him an excellent executive. 
whether his field of endeavor be that of retailing, 
wholesaling, manufacturing, finance or transporta- 
tion. 

He may have a special leaning toward supervis- 
ing the financial details of the concern with which he 
is connected, or he may be a great organizer, or he 
may be especially fitted for looking after the rela- 
tions existing between the employer and employe— 
if he possesses the faculties which are suggested in 
the foregoing he is bound to make his mark wher- 
ever he goes. 

It is a well known fact that among many of the 
most successful executives of 
the great industrial, financial, 
and commercial institutions 
of this country we find many 
men who have had their in- 
itial training in business life 
in the handling of money, and 
it may be taken almost as an 
axiom that the man who is 
not careful in the handling of 
money will not be likely to 
make a success either of his 
own business life or of the 
concern of which he may be 
in charge. 

On the other hand it is al- 
most just as axiomatic that 
the man who knows how to 
employ money so as to make 
it serve him to his best advan- 
tage will be more than likely 
to make a success of his own 
life as well as of the concern 
with which he is connected in 
an executive capacity. 

These remarks are particularly appropriate in con- 
nection with the history of the business career of 
Frederick H. Payne, the subject of this sketch, for 
he has for many years been associated with the 
financial institutions of Massachusetts and has occu- 
pied high executive positions in some cf the most 
prominent banking and trust companies of Boston. 

Mr. Payne was formerly a bank examiner for the 
State of Massachusetts, and as such gained a close 
insight into the intricacies of the management of large 
financial institutions of that commonwealth. 

Later on he was chosen President of the Mechanics 
Trust Company of Boston and when this organiza- 
tion was consolidated with the Federal Trust Com- 
pany of Boston he became Vice-President of the new 








organization which took the name of the Federal 
Trust Company. 

In these various capacities he became familiar with 
many of the important industrial enterprises of 
Massachusetts and came to realize the value of co- 
operation among manufacturers of similar products, 
so it was no wonder that when the Wells Brothers 
Company and the Wiley and Russell Manufacturing 
Company decided to pool their interests and to form 
the Greenfield Tap and Die Corporation he was 
chosen to serve as treasurer of the new company upon 
its organization, April 2, 1912, which office he has 
filled with credit to himself and with profit to the 
Company ever since. 

Less than six months after 
the organization of the new 
company the plant, goodwill 
and patents of the A. J. Smart 
Manufacturing Company 
were bought—in October, 
1912. 

The two first named con- 
cerns were over forty years 
old and were known as the 
two largest tap, die and screw 
plate manufacturing concerns 
in the world at the time of 
the consolidation. 

The three concerns are run 
as divisions of the Greenfield 
Tap and Die Corporation, the 
main offices of which are lo- 
cated in Greenfield, Massa- 
chusetts. 

Since Mr. Payne’s connec- 
tion with the hardware man- 
ufacturing interests he has 
taken a very active part in 
the councils of this important 
industry and the value of his services were recognized 
at the annual convention of the American Hardware 
Manufacturers’ Association in October, 1914, when he 
was elected Third Vice-Fresident of that Association. 

It is men like Frederick H. Payne who are willing 
to put their shoulder to the wheel and work for the 
good of others. as well as for themselves, that have 
made their mark in the history of the hardware trade, 
and the American Hardware Manufacturers’ Asso- 
ciation may well congratulate itself upon having 
chosen him as one of its leaders. His business train- 
ing fits him eminently for important executive posi- 
tions and there is no doubt that he will mount higher 
as the years roll by, for such men always grow in 
prominence. 
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UP TO THE MINUTE 
NEWS SIFTINGS 








A. C. BARLER STRICKEN WITH PNEUMONIA. 


The many friends of A. C. Barler, the well known 
manufacturer of oil stoves, has for some time been 
confined to his home, 436 Arlington Place, Chicago, 
with a severe attack of pneumonia. The physicians 
report, however, that the critical period is past. 

PENNSYLVANIA STOVE SALESMEN WILL 

HOLD ANNUAL OUTING JUNE 5. 





The Stove Salesmen’s Association of Pennsylvania 
will hold its annual outing and shad dinner June fifth 
As usual the outing will take place at the Old Mohican 
Club House, Morris Junction-on-the-Delaware, New 
The fee for each member is $2.00 which in- 
Financial Sec- 


Jersey. 
cludes payment for the shad dinner. 
retary James McGaw requests that all who expect to 
attend notify him and forward check for the amount 
to his address, 2223 East Cumberland Street, Phila- 
delphia, not later than May 29th. 


~~ 
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CABINET GASOLINE RANGE HAS LARGE 
CAPACITY. 





Many housewives who have much cooking and 
baking to do desire for summer use a gasoline range 


Clark Jewel Large Capacity Gasoline Range. 


which has a larger capacity than the ordinary 
type found on the market. To meet this demand 
George M. Clark and Company Division American 
Stove Company, Chicago, Illinois, have designed their 
Large Capacity Range shown in the accompanying 
illustration. This all steel cabinet range is fitted with 
special evaporator burners which are said to be both 
efficient and economical. It is also provided with an 


elevated shelf back which is of great convenience. 


The nickeled trimmings, decorations on wall guard, 
polished brass tank and white procelain panels in the 
oven all help to add to the attractiveness of the 
range. For further information address George 
M. Clark and Company Division American Stove 
Company, 179 North Michigan Avenue, Chicago, 
Illinois. 


PATENT ISSUED FOR GAS OVEN. 





August H. Kohlmeyer, St. Louis, Missouri, assign- 
or to the Thermo Automatic Stove Company, St. 
Louis, Missouri, 
has obtained 
United States 
patent rights, un- 
der number 
1,135,700, for a 
gas oven de- 
scribed herewith: 
In an oven a 
chamber having 
double walls filled 
with a heat insu- 
lating material, a 
cooking chamber in said chamber having metal walls 
spaced from the inner walls of said chamber, said first 
mentioned chamber completely surrounding said cook- 
ing chamber, a burner below said cooking chamber and 
heating the bottom, top and side walls there- 
of, a valve for controlling the supply of heating me- 
dium to said burner, a vent opening in said first men- 
tioned chamber, a damper for closing said vent open- 
ing, a member mounted in said chamber and capable 
of expanding when heated, means controlled by said 
member for closing said valve and said damper, and 
means for varying the amount of movement of said 
member necessary to set said last mentioned means 
into operation. 
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EXPLOSIVE STOVE POLISH CAUSE OF DEATH. 





According to the Chicago Daily News of April 19th, 
Mrs. Frances Routh, 1354 Webster Avenue, Chicago. 
suffered fatal injuries on April 16th from the explo- 
sion of stove polish which she was using in her home 
during housecleaning; she died after three days of 


great suffering. 

It would seem that hardware and stove dealers as 
well as other retailers who sell stove polish might 
with perfectly proper reasons make a special point of 
ascertaining whether stove polish offered for sale to 
them by. manufacturers or wholesalers is of such 
nature and composition that it will not explode. 
There are several well known brands of stove polish 
on the market which are guaranteed by the manufac- 
turers against explosion, so that there is little or no 
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excise for the dealer who unwittingly sells a polish 
which is liable to explode. 
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STOVE MANUFACTURERS TO HOLD ANNUAL 
CONVENTION MAY 12 AND 13. 





The forty-fourth annual convention of the National 
Association of Stove Manufacturers will be held May 
12 and 13, at Hotel Astor, New York City. 

A very interesting program has been arranged and 
as many important matters will come up for discus- 
sion it is urged that every member make a special 
effort to be present. 

The program follows: 

Wednesday, May 12th: Meeting called to order at 
10 A. M. Roll call. Reading of Minutes of Previous 
Meeting. Election of New Members. Annual Ad- 
dress of President James A. Lansing. Annual Re- 
ports of Secretary and Treasurer. Report of the 
Executive Committee, by Frederic W. Gardner, chair- 
man. Report of Costs and Cost Expert Committee, 
by John D. Green, chairman. Report of Committee 
on National Associafion Classification, by M. H. Owen, 
chairman. Report of Committee on Repairs, by D. 
F. Printz, chairman. 

At the Wednesday afternoon session, Honorable 
William C. Redfield, Secretary of the Department of 
Commerce, will deliver an address, which will be fol- 
lowed by a “Survey of Business,” by Lazard Kahn, 
former president of the Association. An illustrated 
lecture on “Pure Iron, its Origin, History and Supe- 
riority over Steel upon Product of Stove Manufac- 
turers” will close the session. 

Thursday morning will be devoted to the report of 
the Association’s Cost Expert, T. J. Stephenson, to be 
followed by a discussion on “Gas Appliances,” with 
reference to the standard specifications as adopted by 
the National Commercial Gas Association and the 
American Gas Institute. 

The election of officers will be the closing feature 
of the meeting. 

The Reception Committee is composed of the fol- 
lowing : 

Wm. J. Myers, Chairman; Frederic W. Gardner; George 
Mitchell; Charles A. DuCharme; Leo H. Booch; Joseph W. 
Emery; John P. Barstow; John H. O’Brien; Frank S. Ouer- 
backer; Richard E. Warner; L. D. Vogel; Russell F. Sard; 
\ugust W. Dotterrer; J. C. Patten; Alfred S. Hughes; 
Edward T. Hill; E. A. Rennolds; Charles S. Prizer;-John M. 
Dwyer; Frederick Will; Abram C. Mott; F. Percy Loth: 
Stanhope Boal; Frederick Sattler; George H. Barbour; Ed- 
ward Benedict; John J. Fisher; H. W. Buttorff; William 
Henry Warren; William Ritchie; John A. Howard; Lewis 
Moore; D. Rait Richardson; William G. Henry; Robert M. 
Leach; Arthur W. Walker; E. Raftery; Franklin L. Shep- 
pard; H. J. Karges; William A. Dwyer; Lee W. Van Cleave; 


Lazard Kahn; George W. Wagoner; N. H. Burt; T. P. Castle 
and E. C. Cole. 


INTERCHANGEABLE GAS AND COAL RANGE 
CARRIES POISONOUS FUMES FROM HOUSE. 








The burning of gas in any kind of a range is accom- 
panied by a concomitant forming of gases some of 
which are very poisonous. Thus deaths have often 
been traced to carbon monoxide poisoning, which oc- 
curred while the victim was cooking on a gas range. 
These of course are extreme cases but the very pos- 
sibility of their existence is a menace to the home. 
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Many other gases, although they are not deadly, still 
do great damage to health, attack the eyes and throat 
and produce headaches. The question then is to draw 
these gases away to the outside where, mixing with 
the fresh air, they are quickly dispelled and rendered 
harmless. The Champion Stove Company, Cleveland, 
Ohio, state that their Interchangeable Gas and Coa) 
Range shown in the accompanying illustration pro- 
vides for the removal of these gases. This, however, 
is not the only feature claimed for this range. IKts 
construction, which permits it to be changed from a 
gas into a coal range or vice versa in a very short 











Champion Interchangeable Gas and Coal Range. 


time, makes it most convenient for any season of the 
year. It is practically two ranges in one and at the 
same time only takes the room that either a gas or a 
coal range would otherwise occupy. For further in- 
formation address The Champion Stove Company, 
Cleveland, Ohio. 


TS A OSES 
OBITUARY. 





J. A. Alexander. 

J. A. Alexander, vice-president and general man- 
ager of the A-B Stove Company, Battle Creek, Mich- 
igan, died of organic heart disease at the Post Tavern, 
Battle Creek, Michigan, on Thursday, April eighth. 
Mr. Alexander had been ill for more than a year ani 
last October went to California in the hopes of im- 
proving his health, but grew gradually worse, and re- 
turned to Battle Creek, December 28th, since which 
time he has been confined to his room in the hotel. 
He was one of the founders of the A-B Stove Com- 
pany and had been identified with the stove business 
for more than twenty years. 

REO TES 

Watch the methods of your salespeople, every min- 
ute of the day. They are the mediums through which 
you deal with the public. One disagreeable salesman 
will counteract the favorable effect of a week’s adver- 
tising. They must realize that they are there to serve 
the customer, and to look as pleased at an inquiry as 
they do at a sale. 
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with a severe attack of pneumonia. The physicians 
report, however, that the critical period is past. 
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PENNSYLVANIA STOVE SALESMEN WILL 
HOLD ANNUAL OUTING JUNE 5. 





The Stove Salesmen’s Association of Pennsylvania 
will hold its annual outing and shad dinner June fifth 
As usual the outing will take place at the Old Mohican 
Club House, Morris Junction-on-the-Delaware, New 
The fee for each member is $2.00 which in- 
Financial Sec- 
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retary James McGaw requests that all who expect to 
attend notify him and forward check for the amount 
to his address, 2223 East Cumberland Street, Phila- 
delphia, not later than May 29th. 
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CABINET GASOLINE RANGE HAS LARGE 
CAPACITY. 





Many housewives who have much cooking and 
baking to do desire for summer use a gasoline range 


Clark Jewel Large Capacity Gasoline Range. 

larger capacity than the ordinary 
type found on the market. To meet this demand 
George M. Clark and Company Division American 
Stove Company, Chicago, Illinois, have designed their 
Large Capacity Range shown in the accompanying 
illustration. This all steel cabinet range is fitted with 
special evaporator burners which are said to be both 
efficient and economical. It is also provided with an 
elevated shelf back which is of great convenience. 


which has a 


The nickeled trimmings, decorations on wall guard, 
polished brass tank and white procelain panels in the 
oven all help to add to the attractiveness of the 
range. For further information address George 
M. Clark and Company Division American Stove 
Company, 179 North Michigan Avenue, Chicago, 
Illinois. 


PATENT ISSUED FOR GAS OVEN. 





August H. Kohlmeyer, St. Louis, Missouri, assign- 

or to the Thermo Automatic Stove Company, St. 

Louis, Missouri, 

has obtained 

United States 

aT patent rights, un- 

der number 

1,135,700, for a 

gas oven de- 

scribed herewith: 

In an oven a 

chamber having 

double walls filled 

with a heat insu- 

lating material, a 

cooking chamber in said chamber having metal walls 

spaced from the inner walls of said chamber, said first 

mentioned chamber completely surrounding said cook- 

ing chamber, a burner below said cooking chamber and 

heating the bottom, top and side walls _there- 

of, a valve for controlling the supply of heating me- 

dium to said burner, a vent opening in said first men- 

tioned chamber, a damper for closing said vent open- 

ing, a member mounted in said chamber and capable 

of expanding when heated, means controlled by said 

member for closing said valve and said damper, and 

means for varying the amount of movement of said 

member necessary to set said last mentioned means 
into operation. 














EXPLOSIVE STOVE POLISH CAUSE OF DEATH. 





According to the Chicago Daily News of April 19th, 
Mrs. Frances Routh, 1354 Webster Avenue, Chicago. 
suffered fatal injuries on April 16th from the explo- 
sion of stove polish which she was using in her home 
during housecleaning; she died after three days of 


great suffering. 

It would seem that hardware and stove dealers as 
well as other retailers who sell stove polish might 
with perfectly proper reasons make a special point of 
ascertaining whether stove polish offered for sale to 
them by. manufacturers or wholesalers is of such 
nature and composition that it will not explode. 
There are several well known brands of stove polish 
on the market which are guaranteed by the manufac- 
turers against explosion, so that there is little or no 
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excuse for the dealer who unwittingly sells a polish 
which is liable to explode. 





STOVE MANUFACTURERS TO HOLD ANNUAL 
CONVENTION MAY 12 AND 13. 


The forty-fourth annual convention of the National 
Association of Stove Manufacturers will be held May 
12 and 13, at Hotel Astor, New York City. 

A very interesting program has been arranged and 
as many important matters will come up for discus- 
sion it is urged that every member make a special 
effort to be present. 

The program follows: 

Wednesday, May 12th: Meeting called to order at 
10 A. M. Roll call. Reading of Minutes of Previous 
Meeting. Election of New Members. Annual Ad- 
dress of President James A. Lansing. Annual Re- 
ports of Secretary and Treasurer. Report of the 
Executive Committee, by Frederic W. Gardner, chair- 
man. Report of Costs and Cost Expert Committee, 
by John D. Green, chairman. Report of Committee 
on National Association Classification, by M. H. Owen, 
chairman. Report of Committee on Repairs, by D. 
F, Printz, chairman. 

At the Wednesday afternoon session, Honorable 
William C. Redfield, Secretary of the Department of 
Commerce, will deliver an address, which will be fol- 
lowed by a “Survey of Business,” by Lazard Kahn, 
former president of the Association. An illustrated 
lecture on “Pure Iron, its Origin, History and Supe- 
riority over Steel upon Product of Stove Manufac- 
turers” will close the session. 

Thursday morning will be devoted to the report of 
the Association’s Cost Expert, T. J. Stephenson, to be 
followed by a discussion on “Gas Appliances,” with 
reference to the standard specifications as adopted by 
the National Commercial Gas Association and the 
American Gas Institute. 

The election of officers will be the closing feature 
of the meeting. 

The Reception Committee is composed of the fol- 
lowing : 

Wm. J. Myers, Chairman; Frederic W. Gardner; George 
Mitchell; Charles A. DuCharme;: Leo H. Booch; Joseph W. 
Emery; John P. Barstow; John H. O’Brien; Frank S. Ouer- 
backer; Richard E. Warner; L. D. Vogel; Russell F. Sard; 
\ugust W. Dotterrer; J. C. Patten; Alfred S. Hughes; 
Edward T. Hill; E. A. Rennolds; Charles S. Prizer;-John M. 
Dwyer; Frederick Will; Abram C. Mott; F. Percy Loth; 
Stanhope Boal; Frederick Sattler; George H. Barbour; Ed- 
ward Benedict; John J. Fisher; H. W. Buttorff; William 
Henry Warren; William Ritchie; John A. Howard; Lewis 
Moore; D. Rait Richardson; William G. Henry; Robert M. 
Leach; Arthur W. Walker; E. Raftery; Franklin L. Shep- 
pard; H. J. Karges; William A. Dwyer; Lee W. Van Cleave; 
Lazard Kahn; George W. Wagoner; N. H. Burt; T. P. Castle 
and E. C. Cole. 
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INTERCHANGEABLE GAS AND COAL RANGE 
CARRIES POISONOUS FUMES FROM HOUSE. 


The burning of gas in any kind of a range is accom- 
panied by a concomitant forming of gases some of 
which are very poisonous. Thus deaths have often 
been traced to carbon monoxide poisoning, which oc- 
curred while the victim was cooking on a gas range. 
These of course are extreme cases but the very pos- 
sibility of their existence is a menace to the home. 
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Many other gases, although they are not deadly, still 
do great damage to health, attack the eyes and throat 
and produce headaches. The question then is to draw 
these gases away to the outside where, mixing with 
the fresh air, they are quickly dispelled and rendered 
harmless. The Champion Stove Company, Cleveland, 
Ohio, state that their Interchangeable Gas and Coal 
Range shown in the accompanying illustration pro- 
vides for the removal of these gases. This, however, 
is not the only feature claimed for this range. Its 
construction, which permits it to be changed from a 
gas into a coal range or vice versa in a very short 











Champion Interchangeable Gas and Coal Range. 


time, makes it most convenient for any season of the 
year. It is practically two ranges in one and at the 
same time only takes the room that either a gas or a 
coal range would otherwise occupy. For further in- 
formation address The Champion Stove Company, 
Cleveland, Ohio. 


A 
OBITUARY. 





J. A. Alexander. 

J. A. Alexander, vice-president and general man- 
ager of the A-B Stove Company, Battle Creek, Mich- 
igan, died of organic heart disease at the Post Tavern, 
Battle Creek, Michigan, on Thursday, April eighth. 
Mr. Alexander had been ill for more than a year and 
last October went to California in the hopes of im- 
proving his health, but grew gradually worse, and re- 
turned to Battle Creek, December 28th, since which 
time he has been confined to his room in the hotel. 
He was one of the founders of the A-B Stove Com- 
pany and had been identified with the stove business 
for more than twenty years. 
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Watch the methods of your salespeople, every min- 
ute of the day. They are the mediums through which 
you deal with the public. One disagreeable salesman 
will counteract the favorable effect of a week’s adver- 
tising. They must realize that they are there to serve 
the customer, and to look as pleased at an inquiry as 
they do at a sale. 
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THE WEEK'S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 











AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 78 to 83 inclusive. 








The Carbo Steel Post Company, Cambridge, Ohio, 
will locate one of its two. new factories in Cambridge. 

The American Fork and Hoe Company has decided 
to rebuild its plant in Binghamton, New York, which 
was recently destroyed by fire. This decision was 
reached a few days ago by the general officers of the 
Company in Cleveland, Ohio. Plans are now being 
drawn for the new structure, and work will be started 
just as soon as the plans are agreed upon. 


o> 





R. T. BELL RETURNS TO TEXAS AS BUYER 
FOR F. W. HEITMANN COMPANY. 


R. T. Bell, who for many years served as secre- 
tary of the Texas Hardware Jobbers’ Association and 
who four years ago went to New York City to take 
charge of the Texas Freight Bureau, 330 Broadway, 
has decided to return to his first love. “Bob” is now 
on his way to Houston, Texas, with his family and 
will in the future occupy the position of buyer for the 
F. W. Heitmann Company. 





SECURES PATENT FOR SAFETY RAZOR. 





Julius N. De Mesquita, Brooklyn, New York, has 
obtained United States patent rights, under number 
1,135,776, for a safety razor, de- 






1g Ry : ‘ 
151 ype 20, scribed in the following: In a safe- 
ig ee ses ahaa 
“ex Fees - 4 ty razor, the combination with a 
7 “ 


eo 9” blade support, of a cap pivoted 
1,195,776 





thereto and formed with a catch 
hook, a handle depending from 
said support, and a spring fixed at one end to the sup- 
port and depending in a fold in rear of said handle 
and having its free end portion extending upwardly 
and formed with a catch hook adapted to co-operate 
with the hook of the cap for detachably locking the 
cap in a closed position. 
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IRVING S. KEMP RETURNS FROM LONG 
WEDDING TRIP. 





Irving S. Kemp, the popular treasurer of the Hard- 
ware Club of and the 
Vaughan and Bushnell Manufacturing Company, has 
trip and now busily en- 
in order” at 327 Scoville 
Avenue, Oak he and Mrs. Kemp will 
be at home after June first. Their honeymoon was 
pleasantly spent on a tour taking in New Orleans, 
Los Angeles, the Panama-Pacific Exposition at San 


Chicago salesmanager of 
returned from his wedding 
gaged in “setting his house 
Park, where 








Francisco, Seattle, Salt Lake City and Denver. The 
many friends of the young couple will be glad to have 
them back again as they were very active in the social! 
life of the Hardware Club. 
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SLIP JOINT FOR CONNECTING BARN DOOR 
TRACKS. 











To overcome the use of brackets, joint splices, etc., 
for connecting barn door tracks the Wagner Manufac- 


















Ever Tight and Rain Shed Tubular Barn Door Tracks. 





turing Company, Cedar Falls, Iowa, recently have 
produced their Ever Tight and Rain Shed Tubular 
barn door tracks, shown in the accompanying illustra- 
tion. The Company says that these tracks are easily 
put together and that they insure a perfectly smooth 
For further information about this 
and many other hardware specialties produced by this 





running joint. 





Tracks Ready for Installation. 


company dealers should write to the Wagner Manu- 
facturing Company, Department G, Cedar Falls, Iowa. 





TRADEMARK ISSUED FOR ALUMINUM WARE. 





George Borgfeldt and Company, New York City, 
have obtained copyright on the trademark shown in 
the accompanying illus- 
tration. The particular 
description of goods is 
hollow aluminum ware 
and the Company claim: 
use since about October 
15, 1914. The claim was filed November 10, 1914 
The serial number is 82,511. 
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EXHIBITS IN AMERICAN ARTISAN 
WINDOW DISPLAY COMPETITION 








WINDOW DISPLAY OF BUILDERS’ HARDWARE 
AND CARPENTERS’ TOOLS. 


The accompanying illustration shows an attractive 
window display of builders’ hardware and carpenters’ 
tools which was arranged by M. C. Post for the Qual- 


paper added the finishing touches to the intended ef- 
fect. 

In looking at this window one of the first things 
which strikes the observer is the way in which the 
display is balanced. Thus it will be noticed that for 
every article which appears on the one side there is a 
corresponding one on the other. This might sound a 
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Window Display of Builders’ Materials and Tools Which Won Honoratle Menticn in AMERICAN ARTISAN Window Display Com- 
petition. Arranged by M. C. Post for the Quality Hardware Store, Brookfield, Missouri. 


ity Hardware Store, Brookfield, Missouri, and which 
received Honorable Mention in AMERICAN ARTISAN 
Window Display Competition. 

The back and floor of this window were trimmed in 
white crepe paper as were the arch and the platforms 
which were built in the center. The edges of these 
platforms and of the arch were trimmed in black and 
red crepe paper which contrasting with the white 
background imparted to the same a dainty and neat 
appearance. Red and white streamers also of crepe 





bit stiff and affected but a glance will show that this 
window display possesses neither of these undesirable 
qualities. In fact, at might almost be said that it is 
this perfect balance which gives to the window dis- 
play the attraction which it has. 

Another important factor in the success of the dis- 
play is found in the contrast which is caused by the 
color of the tools against the snowy whiteness of the 
crepe paper. In fact the prettiest effects are often 
produced by such contrast. 


27 
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The general character of the goods displayed comes 
under the name of builders’ hardware and carpenters’ 
tools, which as may be seen comprise such articles as 
cross-cut, rip, kee-hole, hack and scroll saws, ratchet 
and hand screw drivers, hammers, hatchets, planes, 
squares, bit braces, wrenches, tapes, rules, door sets, 
hinges, gauges, etc. 

It will be noticed, however, that this window dis- 
play is entirely lacking in one very important feature, 
namely, price tickets. Some hardware dealers, it is 
true, object to the use of these as they claim that they 
detract from the general appearance, but such theories 
seem to be entirely unfounded as many of the leading 
window decorators never omit to put price tickets on 
any window displays which they arrange. 


GUARDS BASEMENT. 


A chute for facilitating the storing of such mate- 
rials as coal, wood, sand, crushed rock, etc., is a great 
improvement over having to place these through 
windows or carry them around by way of the door. 
Such an article is found in the Best Fuel. Chute, man- 


Best Fuel Chute Open. 


ufactured by the Sterling Foundry Company, Sterling, 
Illinois, which is shown in the accompanying illus- 
trations. Although this chute is designed primarily 
for use in foundations of buildings for placing coal and 
other fuels into the basement, it can be used to good 
advantage in any building or shed where fuel, sand, 
crushed rock, or other materials are to be stored. 
The Best Fuel Chute has a cast iron frame, a door 
furnished with a glass front, and®a steel tube. The 
frame is made to set flush with the wall of the build- 
ing in connection with which it is to be used, and is 
provided with a flange which overlaps the door and 
thus it is said, prevents rain from running into the 
chute. The door is made of cast iron the glass front 
of which is heavily reinforced with wire. The glass 
is held in position by a collar on the back of the door. 


If desired it can be removed in summer and screen 
inserted in its place thus making the chute serve the 
purpose of a ventilator. A heavy screen is placed 
between the collar and a light cast iron frame bolted 
to it, thus protecting the glass from falling coal. As 
may be seen in the second illustration, the door opens 
vertically against the side of the house and is held in 
this position by a hook in the frame of the chute which 


Best Fuel Chute Closed. 


engages with a corresponding hook in the door frame. 
When closed it is locked by means of a gravity catch. 
For further information address the Sterling Foundr, 
Company, Postoffice drawer 457, Sterling, Illinois. 





HARDWARE SUPPLIES OF IRON AND STEEL. 


Quality may be termed as one of the principal key- 
notes to success. And this quality must be funda- 
mental, not superficial. Thus the workmanship and 
finish of a certain article may be unsurpassed and still 
if the strength and quality of the individual parts 
which go to make up the whole is not of the best, the 
finished article will not give the service demanded of 
it. Thus it is of the utmost importance that great 
attention be given to the quality of everything which 
is put into a product and such apparently minor arti- 
cles as bolts, nuts, rivets, washers, etc., should not be 
slighted. The Oliver Iron and Steel Company, Pitts- 
burgh, Pennsylvania, state that the bolts, nuts, rivets, 
washers, wagon hardware, telegraph and telephone 
line hardware, etc., produced by them are unsurpassed 
in quality. This company also makes picks, mattocks, 
grub hoes, crowbars, wedges and forgings which are 
said to maintain the same high standard as their other 
products. For further information address the Oliver 
Iron and Steel Company, Pittsburgh, Pennsylvania 


PATENT ISSUED FOR DOOR LOCK. 


The United States Patent Office has granted patent 
rights to Hans Oskar Hoglund, Christiania, Norway. 
for a lock, under num- 
ber 1,133,962 and de- 
scribed in the follow- 
ing: Ina lock, a catch 
bolt formed of two in- 
dependently movable 
parts, one of said parts 
being operated by the 
key and the other 
carrying the bolt catc). 
means carried by the key operated part for locking the 
bolt in extended position, and means carried by the 
bolt carrying part for locking the bolt in retracte¢ 
position. 
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INCREASED PROFITS FROM CLEAN-UP 
CAMPAIGNS. 





A few years ago, a number of men conceived the 


idea that a concerted movement among the business 


men in a town—especially retailers in hardware, dry 


goods, house furnishing articles and other similar mer- 
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were conducted in a number of cities and towns—all 
with more or less success, according to the vigor with 
which the campaign was pushed. 

The movement has now become almost national in 
scope and the city which today does not have an 


annual “Clean-up Week” may almost be regarded as 


in the back number class. 
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Beautifier and All- Round Busi 


VERY spring nature paints the flowers, the tree and gives color, 
to this dull old earth of ours. But nature can't do it all. We 
must help her by painting our homes, fences and all worn and 
| shabby surfaces about our premises. 

Painting should bé considered # good business investment—not 
and protects property just 


WHITTIER =. 
FLOOR PAINT 


WEARS LIKE STONE—QUICK DRYING 
TWELVE BEAUTIFUL COLORS 


| an expense. Paint is “weather insurance” 
|as much as fire insurance. It is even more of s protection because 
| fire is only a possibility ond decay is 0 dead certalaty. Look dil 
around you at the homes and buildings going to rack and ruin. 
What's doing it? The weather, of course. The o 
to fight the rayages of the weather on our property is with paint), 


aly effective way 






It lowers the per cent of depreciatjon and eliminates repair bills, 
which are usually more than the cost of psinting, which ts very 
little considering the extra years of life it will afford your property. 
Mistaken Ideas About the Cost. 

Most people have # mistaken idea abont the cost of painting. It) 
the entire home is painted it is best to employ a paistér who makes 
At @ business to do such work. “In this case the labor costs much more 
than the paint. If you only have a few articles around yout home 
which need painting, such as clothes poles, fences, gerhage pails, etc, 
do the job yourself—it's easy .and the cost is practically nothing. 

Inside the home no scrubbing and cleaning will freshen things 
up like # touch of paint, varnish or stain over the worn spots. Pain'y, 
varnishes, stains and enamels are made for every purpose. It doesn't 
matter what you have to do you can get a finish to go it 


I) Eapy mixe? 
af Ready to Use HOUSE PAINT 
House Paints aaa 


FOR ‘OUTSIDE AND INSIDE Big dy 
ARTISTIC COLORS MADE TO WEAR 
Ask your dealer for Whittier Paints. 
Most yA od sell Whittier products. If yours 
does not, he will obtain them for you. 


WHITTIER COBURN CO. 








MAKE SAN FRANCISCO A 
CLEANER, BRIGHTER CITY 


Foor pain! : ee Paint Is the Best Protector, Preserver, Insurance Agent, | 


secccccoces. “9 
$ 
Read Ov Th R f ; RUBBER CEMENT [Japan nese OIL STAINS 
er i nese ules or ; FLOOR PAINT OR WOOD TINTS 
! U P < »t For interior floors An everlasting stain f 
“Clean- aint-Up Week” if) scone ci, os 
p-Faint-Up Wee $f | Atwactve color ard we 
ane ar > 
CLEAN up— point np_make.San Francisco a cleaner. brighter 3} to withstand 
city. This week has been set aside as Clean-up ond Peint-vp | ear eS 
mech, and we wan! your co-operetion and spesation of $+ PULLER FLOOR 
your friends to make it is draw- + ‘a 
ing thousands of visitor all ports $ prey i Vint br Wax 
of the world. Are we satisfied to hing but 3 ’ 
@n ideal city? Certainly not. So let's all we a togetber this 3 I es ref he 
week fo make Sen Prencieco « clean, bright city, and an ideal 4 . refini Pr ss inalies 
setting for the beautifal exposition Sie lL amech aiee eoturel encod atten Sieh Mhamees 
Memorize the following rules and observe them carefully $| 
during the werk: + 
| J. Do net alley rubbish to accumalate. +| 15—FIFTEEN FOR FLOORS—15 
} & De not throw anything on the sidewalks or streets. | cnt thas Geman and team pie 
| 3% Bo not allow piles of ashes’ or trash to remain in backyards. 3/0 | ti. 1 over natural weed, stern on Pawhn 
4& Be sot mar or deface sidewall, fences, buildings, or public Pai om ¥ e 
\4 - aint. 
& Re garbage cans covered up closely aud destroy breeding 
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|W. P. FULLER & CO. 








= Manufactarers of ——————— 


Paints and Varnishes 
For Every Purpose 





siness Investment 1 in the Spring 














































germs, flies, ete. FOR E 5 

Op yards, plant grass and flower seeds, encourage lore wie — BY ALL DEALERS 
7 W. P. FULLER & CO.. Manufacturers 
Paint femegs, eheds and all sarfaces inside and ovtside which 
are work and shabby. 

lean Sp your home and spread the Ciran-ep and Palnt-ep 
spirit among your arighbors. 
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If your floors show worn spots here and there, wash the spot: 
clean and apply a good floor varnish. If the whole floor is in bad 
Sean Francisco, Cal. condition, remove the varnish and apply two coats of floor. varnish, 
thinning the first coat slightly with turpentine. 

Varnish, stein or enamel your woodwork, chairs, tables, ete. 
With, very litte effort you can make them look like new 


(NOTHING BETTER Was to Make Walle Attractive, 


Manufacturers of Quality Paints 
H Telephone Kearny 3660 














ep Bangg op 0 aad ~ Damaging —on ata © thal 
zimost any other surface. There are mandy waje to make bape 
attrective. Tints are very popular, also Net wa paris ware 
‘washable and very enduring: Choose a color for your ane Pe 
will harmonize with the hangings, furnishings, etc 

Washable enamels in popular shades are made for bathroom and 
kitchen walls, which cannot be treated with ordinary wal! finishes. 

These are just a few suggestions. Any of the paint and varnish 
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‘CITY WILL HEED CALL 


M per a Stare 


WEP” 871-873 Market St., Opposite Powell 
To Buy Sapna! for Clean- -up D 
FOR A “CLEAN-UP WEEK”) =. srs sez eran 


Enthusiasm Will Mark Response to Hodsehold Supplies, ‘ich a ae owed ‘ 


F |] cleaning and repa 
the Appeal for’ Beautitying of 4 artery ito GARDE RARDEN NEEDS ATTENTION 


Homes and Yard: 





Seamer . m . ’ 
to the Mighest grade lawn mower, is bere in an immense variety at 
well-known POPULAR PRICES. 








Sen anc et 2 =. Hose 422/30 Per Fost 
ihe editpetion « Chas. Brown & Sons, Established 57 Years 








dealers you see advertised on this page are ready and anxious to do 
their part to help you meke San Francisco a cleaner and brigtter | 
city. Take your problems to them and they will gladly rec eae 
finishes for any work you have to do, and tell you how to do | 

Make every day.of “Clean-up and Paint-up week” count A pro | 
moting the good work in your home and spreading the spirit among 
your neighbors and friends. | 
In Harmony With Exposition. 


And that you may be in harmony with the exposition @irit 





re 
MADE IN SAN FRANCISCO BY 


R. N. NASON & CO. 
PAINT AND 


FOR SALE BY ALL DEALERS 














W e eas ve o] | in the matter of maintaining » “color sebems,” remember that any| 
E WANT TO HELP color may be produced by the proper mixing of paints, and any 
| shade by the proper modification. Now that an example of what 


1 | ae be accomplished by a definite scheme of color has been given! 


Will Allow }to those who are able to comprehend it, place yourself among the 
Jelect by observing and going and doing likewise in your home.| 
if| while it is not recommended that the green, blue and Pompeian red 

that have assisted in making the exposition famous, be repeated in 
one drawing-room, the colors are a demonstration of artistic pos: 


5% DISCOUNT 
All |] | bitities in the right combinations, and what has been done by the 


o . . | artists who planned the tones that blend with sky and sea and moun 
Sherwin-Williams Paints and Varnishes [){2i-"scrconaine the cxpesition can be sovsied by an enterprising, 
At Our Store 
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with the city, and she, through her citize will rise to the exigen — 
cies of the sit 
Thousan ft r are ff £ San Francisce 
knee teaatein toaann testte ete Magar Brothers 






MANUFACTURERS OF 


_ PAINTS FOR ALL a 


sired that they form an exceptional impression of-the city, that 
the tourists carry but the best impressi f this splendid 
fty and Rts py né wih 

sired that San Fra 





And the loyal! citze louse, Floor, Roof, Barn, Fence, W gon. E 
the occasion. T a Autom bile. A oratone Flat Washable Wall Paint pr 
te a soft ety finish. Mabro Enamels, Cement and Concr 
not be confined t ° , = 
the boys and girt | Paints are the most durable made 





The result 
inside throughe € 
y the mower, and flower garde 
that they may require. And the 
to unsightly lots and block 


|| BUY PAINTS MADE IN CALIFORNIA 
For Information and Color Charts Address 
. 419 and 421 JACKSON ST. 
Branch, North East Corner Turk and Steiner Sts. 







































“Clean-Up Day” 
FITTING re 
minder that our “Dutch 


De Boom 
Paint Co. 


MANUFACTURERS 
IMPORTERS—DEALERS 


Paint, Oil 
Varnishes 
Glass, Etc. 
559 Clay Street 
ial Street 


housekeeper with a variety of paints. Do not, therefore, permit any | Hoes, rakes and shove kX - - - —_ 
DURING BRIGHTEN-UP WEEK. APRIL eTH-ITTM, 118 | misunderstanding between the colors that senear in your homes,|*&¢ of uMsightly object g — _ aoe 
Present This Netive to Severe Disrowst |bet boop e dee cepacia ap week, make your home beautiful with it urist - And ” to the end that the PieGe Franklin 2346 
B. low Display O; to Visit a color scheme of your own - = its world wondrous exp may by 
PACIFIC BUILDING MATERIALS CO. |\(———.. | RUSSELL HINTON 
ee. ee Ee Painter and Decorator 
<< I] Prevents Ask Your Dealer For 914 GEARY STREET | 
} Observe | ee 
| "a ——, 
} 
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TELEPHONE PARK iss 


GARRETT M. GOLDBERG 868. | 


Mig°7gCrERees 


Roy” is always on the job 
and ready to give you com 
|] plete satisfaction, wherever 
there is painting to be done 
He is on every keg and tin 
of National Lead Company's 
white lead, which is guaran 
teed absolutely 
pore, fine and . 


Paints, Oils 
Varnishes, Brushes |) 


*PICES AND FACTORY 


| 
| Cor 7th and Folsom Sts. 
Ls 





SAN FRANCISCO. white 


AN FRANCISCO Phone Satter 1088 
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Write for Text Book “B” 
which tells all about paint 
and painting and shows in 
terior and exterior decore 
tive schemes. 





‘HE NEW LIFE FOR ALL FINISHED SURFACES |) 
arruike WITH (CHEESE CLOTH 


NO WIPING —— NO RUBBING 


Vrream@mony Hides att Mars end Seratehes, Leaving © Soft Rick Gloss 


The Dutch Bog Pairter 
(Trade Mark) 


tor vere roitaee y laterter Weedwork, Pianos, teoemnigee Floors, ote. Yours for a Ch 
; “an renee mele NATIONAL LEAD Co. 





® Merch: Excha 
BRITEN-UP CO. 421 Third St, Sen Francisco “tn hee 




















Bass-Hueter 


Paints *Paint-up and Clean- 

cea up Week” 
can be procured by 
telephone 








necessities 


Hueter’s Superior 
Varnishes 





Made in California 
Since 1857 
San Francisco 











San Francisco 
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THE PACIFIC TELEPHONE 
@) and TELEGRAPH COMPANY * “) 





Full Page Newspaper Advertisement Boosting Clean 


indise 





for the purpose of conducting a clean-up 
would materially increase the sales and 
‘ofits of the dealers in the lines mentioned. 

The idea was carried out and proven a success, with 
result that the following year, similar campaigns 


mpaign, 


-up and Paint-up Week in San Francisco, California. 


While these campaigns in a measure are conducted 
along identical lines, no matter whether the town in 
question be located on the Atlantic coast or on the 
Pacific, there are, of course, certain peculiar, local 
conditions which have to be taken into consideration 
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and which in a measure govern the particular method 
adopted. 

In the accompanying illustration, is shown a full 
page “spread” in one of the newspapers in San Fran- 
cisco, California, which will give an idea of how man- 
ufacturers, wholesalers, retailers and contractors are 
cooperating in boosting for the movement in San 





Pennsylvania Power Mower and Lawn Roller. 


Francisco. The illustration is large enough to make 
it possible to read the editorial in the center, and it 
will be noted that while the large cut at the top of the 
page gives the name of the occasion as “Paint-up and 
clean-up week,” the small cut to the left reverses the 
positions of the words and makes it “Clean-up and 
Paint-up week,” while one of the headings further 
down has it just a “Clean-up week.” It would have 
been better if one name had been decided upon and 
used all the way through—both in the editorials and in 
the advertisements. 

It is not too late yet for hardware dealers and other 
merchants who sell merchandise which will be in de- 
mand for such an occasion to start such a campaign; 
but it should be remembered that it will take a good 
deal of work and close application for at least two 
weeks, in order to get the campaign going as it should, 
and the publicity campaign should be started not later 
than the last week in May. 

But whatever effort is put into such a campaign 
will be fully replaced in the increased sales and profits 
that will result from it. 





PATENT GRANTED FOR ALUMINUM WARE. 


The Empire Aluminum Manufacturing Company, 
Sag Harbor, New York, has been granted copyright 
onthe trademark 

>i shown in the accom- 

WEAR PROOF panying illustration. 
The serial number is 
E A 84,079. The particu- 
lar description of 

goods is: Saucepans, 
C coffee pots, water 
kettles, perco- 
lators, preserving ket- 


84.079 
tles, frying pans, pie 
plates, stew pans, 


roasting pans, and rice boilers. The Company claims 


























use since November 29, 1914, and the claim was filed 
January 25, 1915. 


POWER MOWER AND LAWN ROLLER. 





Country homes, parks, clubs, and all places which 
have large lawns are in need of a larger mower than 
the sizes which can be op- 
erated by hand. At many 
of these places horse lawn 
mowers are being used but 
where there is but limited 
occupation for a_ horse 
these are generally unsatis- 
factory. And here it is that 
the power lawn mower has 
proven its merits and in 
many other cases it has 
also displaced mowers 
which are drawn by horses. 
The advantages of the 
power mower are many, 
among which may be men- 
tioned its economy, dura- 


bility, efficiency, and the ease with which it can be 
handled. The accompanying illustration shows the 
Pennsylvania power mower and lawn roller. This 
mower has six knives each of which is 38 inches in 
width. Both the knives and roller are driven by direct 
chain from motor. The mower is provided with a 
band clutch which is said to permit of slow and easy 
starting. By means of a simple device the knives 
may be idled and the machine used as a roller only. 
The speed may be regulated from one to 4™% miles 
per hour, as desired, by means of a special type throt- 
tle governing motor with automobile float-feed car- 
buretor. The magneto is high tension, gear driven. 
All the mechanism is controlled by the operator by 
means of handles within easy reach. For further in- 
formation address Supplee-Biddle Hardware Com- 
pany, Philadelphia. 





DOMES OF SILENCE BED SLIDES 


Many housewives have become dissatisfied with the 
old style furniture caster and accordingly a demand 
has been created for an arti- 
cle which would serve the in- 
tended purpose more efficient- 
ly than the old device. To 
meet this demand Henry W. 
Peabody and Company, New 
York City, have produced 
their Domes of Silence bed 
slides, suitable for wooden or 
metallic beds. The accom- 
panying illustration shows a 
bed slide which is designed 
for use on metal beds. This 
slide consists of a steel spring 
and a brass base terminating in a Dome of Silence 
The dome is highly polished and nickelplated and is 
said to slide smoothly and silently over carpets, rug: 
and hardwood floors without injuring them. For 





Dome of Silence Metallic 
Bed Slide. 
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Company, 17 State Street, New York City. 
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SECURES PATENT FOR LAWN MOWER. 








Under number 1,135,683, United States patent 
rights have been granted to Walter E. Graham, Phil- 
adelphia, for a 
lawn mower de- 
scribed by the 
following: In a 
lawn mower, a 
frame, a cutting 
member thereon, an arm pivotally connected with said 
frame, a rotatable member on which the front of said 
arm is adapted to be run, sustained and fulcrumed, 
the rear of said arm being entirely disconnected from 
said frame and an abutment on said frame in the path 
of said rear of said arm to limit the downward move- 
ment thereof whereby the. arm is permitted to oscil- 
late freely on said frame due to the irregularities of 
the ground on which said rotatable member is adapt 
ed to run without disturbing the vertical adjustment 
of said cutting member. 


~~ = 
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NEW CATALOG OF INTEREST TO HARDWARE 
DEALERS. 








The accompanying illustration shows the cover de- 
sign of the new hardware specialty catalog which has 
just been issued by the Richards-Wilcox Manufactur- 
ing Company, Aurora, Illinois. This catalog, which 
is the Company’s twelfth general one, is handsomely 


a 
See ht a 


i 


A EI on 








Richards-Wilcox Manufacturing Company Catalog Cover. 


finished, being printed on enamelled paper with heavily 
embossed cover. The illustrations are attractive and 
distinct and the descriptions cover the essential points 
clearly and concisely. The general description of the 
goods is door hangers, grindstones and other hard- 
Ware specialties. All lists and tables have been re- 
vised up-to-date and the Company has endeavored to 
arrange and tabulate them so as to make them most 
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further particulars address Henry W. Peabody and 
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easily and quickly understood. Dealers desiring this 
handsome catalog should write to the Richards-Wilcox 
Manufacturing Company, 1oo Third Street, Aurora, 
Illinois. 


” 
oo 


WASHING MACHINE IS A BOON TO WOMEN. 





Many women today are looking about for a wash- 
ing machine that will do their work for them quickly 
and efficiently, 
without tearing or 
wearing out the 
clothes, and with 
as little work as 
possible. Such a 
machine is said to 
be found in the 
1900 Gravity wash- 
er, which is shown 
in the accompany- 
ing illustration, 
and which is man- 
ufactured by the 
Nineteen Hundred 
Washing Machine 
Company,  Bing- 
hamton, New 
York. One of the 
features of this 
machine which 
should commend itself to every woman is the 
rapidity with which it is said to wash the clothes, 
for it is claimed by the Company that it will 
do as much work in six minutes as could be 
done in one hour by the old method on the rub- 
bing board. The 1900 Washer consists essentially 
of a tub to hold the clothes and a wooden disc with 
wooden ribs on it. The principle of this machine dif- 
fers from most others in the fact that it washes by 
forcing the water through the clothes instead of rub- 
bing the clothes against some uneven surface. Thus 
it is said to obviate the wear and tear which clothes 
washed by other methods are subjected to. The 
washer is operated by means of a handle provided for 
that purpose. For further information address the 
Nineteen Hundred Washer Company, 214 Clinton 
Street, Binghamton, New York. 





1900 Gravity Washer. 


>> 
oo 


HEAVY HARDWARE ASSOCIATION WILL MEET 
IN SAN FRANCISCO MAY 26, 27 AND 28. 





Announcement has been made by John G. Purdie. 
secretary of the Heavy Hardware Association, that 
the annual meeting will be held May 26, 27 and 28 in 
San Francisco. Members and others who expect to 
attend the convention are requested to notify the sec- 
retary whose office is in the Marbridge Building, 34th 
Street and Broadway, New York City. 


o2-- 
> 





There are lots of sheet metal shops that maintain 
cost systems—that is to say, where every figure is 
placed down on the ticket but where the totals are not 
carried out. Which makes one wonder why they went 
to the expense of installing it. 
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Large Possibilities for Extra Profits in 


Garden Accessories 


By Witu1am T. Gormtey, of the Bullard and Gormley Company, Chicago, Illinois. 














In a recent issue of AMERICAN ARTISAN I outlined 
the possibilities for profit presented in the department 
of garden tools and sup- 
plies in a hardware store. 

In this article I shall en- 
deavor to bring out some 
of the principal features of 
a campaign to increase the 
sales of these tools and 
accessories. : 

The first step to take is 
to bring these special items 
to the front of the store. 
There is always a decided 
advantage in having the articles for which there is 
likely to be a demand at any particular time promin- 
ently displayed. The very fact that you are showing 
lawn mowers in your windows and. have an array of 
them in the foreground is in itself an invitation to the 





Willlam T. Gormley. 


consumer to buy. 

But the mere displaying of lawn mowers is not suf- 
ficient. Say that, for instance, you have three differ- 
ent grades in stock, one at five dollars, another at 
seven dollars and a half and a third at ten dollars. 
How can you or your salesmen show the possible cus- 
tomer what the difference is between the first and 
third which so far as outward appearances are con- 
cerned may be very similar? They may both be of 
the sixteen inch width, with the same size wheels and 
the same number of blades, and if you do not know 
yourself wherein they differ you will have a difficult 
job convincing the customer that it will be to his ad- 
vantage to purchase the ten dollar mower rather than 
the one that sells at five dollars. Few people care 
to pay a higher price just on the general principle that 
because the price is higher the quality may also be 
higher. 

But if you are prepared to show him that the five 
dollar mower has only plain bearings, while the ten 
dollar machine is fitted with roller bearings, and that 
the latter has a self-sharpening device which is not 
found in the five dollar grade, then you have some 
basis for your argument. 

There are, of course, those among your trade who 
feel that they can only afford to pay five dollars for 
a lawn mower, and you will therefore always have 
a demand for that grade, and possibly even a cheaper 
one, although when you get below that price there 
isn’t much to be said in favor of the machine. It will 
cut grass for a while, but most of the time the cutting 
will be hard work. 

For purely competitive purposes—specially to meet 
the offers of the retail mail order houses—it may be 
policy to carry one or two low grade lawn mowers in 
stock, so that you will be in position to show people 
who have an inclination to favor those concerns that 





you can provide them with the sort of machine the) 
get at low prices from such firms, but that should be 


the sole idea of carrying such lawn mowers in stock. 
And here, again, comes the matter of “knowing” 


the difference in quality—specific knowledge I mean— 
for without knowing the essential points of each qual- 
ity it will be impossible to point out the principal fea 
tures of the various grades? 

Taking this for granted then that you “know” you: 
stock and that your salesmen have been instructed 
along the same lines—not only on lawn mowers, but 
on all the other articles that are classed as garden 
tools and accessories, whether they be lawn hose, 
spades, hoes, rakes, or what not—the next step is to 
bring your stock to the attention of the people in 
your trading territory in such a manner that they will 
be attracted to your store and thus give you an oppor- 
tunity to demonstrate the reasons why they should 
buy any particular tool or appliance from you and 
pay the price you ask. 

To do this you can adopt one of several methods or 
a combination of several of these methods—prefer- 
ably the latter. 

First there is the window display. That is effective 
and exceedingly so, but a window display will attract 
only the person who passes by your store, and you will 
miss a very large portion of the possible trade if you 
depend solely upon your window displays. 

The outdoor display in front of your store is also 
effective, but there are several additional drawbacks 
to that method: The articles used for these outdoor 
displays become grimy with the dust and dirt of the 
streets; the sun affects their bright finish and they 
soon become “shop worn”; and last but not least, 
sidewalks are made to walk on and not to be occupied 
with displays of merchandise—a fact which is being 
realized to a higher degree every year. 

Advertising material properly prepared and care- 
fully distributed, will reach as many people in your 
community as you desire, depending solely upon your 
method of distribution. Your local newspaper 's 
usually the most economical and most efficient means 
of distributing such information as you wish to give 
to those whose trade you invite. 

Such advertising should preferably contain illustra- 
tions of the various articles to which you wish to cal 
attention. These illustrations should be accompanied 
by a clear description that tells something about th: 
particular items, and—most important of all—definit: 
prices should be quoted on each article. No matter 
what your own individual opinion may be, the fact 
is that this method of composing an advertisement 's 
the only one which has proven effective under all ci 
cumstances. So don’t let your prejudice or fear of 
competition stand in your way when you prepare 
“copy” for your newspaper. 
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said, metaphorically speaking, to be magnets attracting 


Circulars and facsimile letters are also worth while, 
but newspaper advertising in practically every case, if 
rightly prepared, will prove most resultful. 

The many booklets which are now being furnished 
yy manufacturers can be used to good advantage and 
if you send out circular letters by all means fill your 
envelope to the weight limit with a variety of these 
very useful selling helps. Don’t allow them to remain 
on your counters or under them. 

You will find that a campaign on garden tools and 
accessories carried out on lines similar to those sug- 
cested in the foregding will. pay out in largely in- 
creased sales and profits—and that is the object of 
vour being in business, isn’t it? 


Wf) Gorm 


Chicago, April 20, 1915. 





COMBINATION LOCK ELIMINATES 
NECESSITY OF KEYS. 


The many advantages possessed by a reliable com- 
bination lock over one using keys are apparent when 
one thinks back over the 
many times that he has 
lost, mislaid, or forgotten 
his keys.. In a combination 
lock the necessity for a key 
is entirely eliminated and 
the many unpleasant cir- 
cumstances resulting from 
not having the keys when 
needed, avoided. The ac- 
companying illustration 
shows the Junkunc lock 
manufactured by Jun- 
kune Brothers, Chicago, 
Junkune ‘Combination Leek: Tilinois. This lock is said 
to fill the place of a reliable, secure, practical com- 
bination lock. It not only eliminates keys and their 
attendant bother, but also does away with springs, 
tumblers, rivets, bolts, pins, etc. The manufacturers 
say that there is absolutely nothing in the lock to get 
out of order. It is comprised of only four parts: 
casing, knob, hasp, and locking ring, and yet more 
than 51,000 possible locking combinations are said to 
be afforded. For further information address 
Junkune Brothers, 963 West 71st Street, Chicago, 
Illinois. 





THIS SAFETY RAZOR HAS PERFECT BLADES 





Although there are many factors which go to de- 
‘ermine the merit of a safety razor the majority of 


iien will agree that the most important part is the 


viade. For a razor to be truly successful then, the 


ade must be practically perfect. Among the many 


eatures which are claimed for the Penn safety razor, 
roduced by A. C. Penn, Incorporated, New York 
ty, the one which stands out foremost is the blade 

hich, it is said, is as perfect as it is possible to make 
These blades are made of Sheffield steel and are 
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and holding customers at the hardware store which 
sells them. For genuine quality and good value they 
are said to be unsurpassed. For further particulars 
dealers should write to A. C. Penn, Incorporated, 100 
Lafayette Street, New York City. 

PRICE MAINTENANCE PROBLEM WILL BE 
INVESTIGATED BY CHAMBER OF COM- 

MERCE OF UNITED STATES. 





The Committee on Maintenance of Resale Prices 
of the Chamber of Commerce of the United States 
has been in session for two days at the University 
Club and Chicago offices of the body. The committee 
has been instructed to investigate and to discover and 
state, if possible, the elements of the price mainte- 
nance problem in such a way as to obtain a referen- 
dum vote on the issue by the members of the national 
body. 

The committee voted to appoint two subcommittees 
to prepare, respectively, statements for and against 
the adoption of legislation in favor of the producer’s 
right to enter into resale price contracts. The com- 
mittee is anxious to obtain from consumers, dealers 
and associations answers to these questions: 

Is there an essential distinction between branded 
and unbranded goods, to the advantage of the former? 

Are advertised or unadvertised goods more eco- 
nomical to the consumer? 

Is legislation desirable to require merchandise to be 
truthfully advertised and described? 

Do competitive conditions prevent the making of 
exorbitant profits? 

Does price cutting actually reduce the value of and 
hinder the distribution of identified goods? 

By “identified” goods is meant goods sold under 
trademark, brand, or other means of designating the 
producer. 

AMERICAN ARTISAN urges that all engaged in the 
hardware and kindred trades will communicate with 
the Committee on Maintenance of Resale Prices of 
the Chamber of Commerce of the United States, 
either at the Chicago office, 1330 Otis Building, or at 
the main office in Washington, D. C., in order that 
the committee may be able to voice an opinion which 
will represent the large body of the hardware trade 
and industry in this important matter. 

Those who object to regulation of resale prices are 
requested to state their reasons for so doing, and the 
advocates of the maintenance of resale prices are 
likewise urged to give their reasons—both as fully 
and comprehensibly as possible. 


—_ 


TRADEMARK REGISTERED FOR STEEL BARS. 





The Betz-Pierce Company, Cleveland, Ohio, has se- 
cured copyright on the trademark shown herewith, 


STAROH 


under number 84,792. The Company claims use since 
December I, 1914, and the claim was filed February 
26, 1915. The particular description of goods is steel 
bars. 







Pees. ASI s Se he 
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WILLIAM H. MATTHAI. 


President American Hardware Manufacturers’ Association. 
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American Hardware Manufacturers Convene 
in New Orleans 











The twenty-eighth convention of the American 
Hardware Manufacturers’ Association was held April 
20 to 23, at the St. Charles Hotel, New Orleans, and 
was attended by a large and representative body of 
members of practically every section of the country. 

As the annual election of officers is held at the fall 
meeting, the sessions of the convention were given 
over entirely to the discussion of the many important 
subjects which were up for consideration as author- 
ized in the following program: 

TUESDAY, APRIL 20. 

10 a. m—Open Joint Session of the Southern Hardware 
Jobbers’ and of the American Hardware Manufac- 
turers’ Associations. 

2:30 p. m.—Joint Executive Session of the Southern Hard- 
ware Jobbers_.and of the American Hardware 
Manufacturers’ Associations. 

Evening—“Southern Evening” in Italian Garden of the St. 
Charles Hotel. 

WEDNESDAY, APRIL 21. 

10 a. m—Executive Session. 

President Eshleman’s Annual Address. 
Minutes of Last Meeting. 

. Report of Auditing Committee. 
Report of. Secretary-Treasurer F. D. Mitchell. 
Report of Executive Committee. 
Report of Membership Committee. 
Report of Entertainment Committee. 
Report of Promotion Committee. 
Communications. 


Unfinished Business. 
New Business. 





Charles J. Graham, 
First Vice-President, 
American Hardware Manufacturers’ Association. 


Appointment of Resolutions Committee. 

» p. m—Two Hour Trip Around Harbor. 

‘:00 p. m—Dance at Spanish Fort. 

THURSDAY, APRIL 22. 
a. m.—Executive Session. ; 
Address—“First Hand Findings in South America,” 

by John J. Mapp, manager of New Orleans 
Branch of National Enameling and Stamping 

Company. 












Address—“Port Facilities of New Orleans with 
Reference to Panama Canal and South America,” 
by James W. Porch, of Lukens Iron and Steel 
Company. 

Report of Resolutions Committee. 

Miscellaneous Business. 

Afternoon—Automobile Ride. 
Evening—Bal Masque in St. Charles Hotel. 


FRIDAY, APRIL 23, 
10 a. m—Meeting of Executive Committee. 


Afternoon—Golf Tournament for Gentlemen; Bridge and Tea 
Party for Ladies; at the Country Club. 





Frank Baackes, 
Second Vice-President, 
American Hardware Manufacturers’ Association. 


The following gives the personnel of the various 
committees : 
EXECUTIVE COMMITTEE. 

B. A. Hawley (Chairman), New Britain, Connecticut, 
Russell and Erwin Manufacturing Company. 

Charles E. Bishop, Lawrenceburgh, Indiana, Geo. H. 
Bishop and Company. 

A. W. Bowman, Hartford, Connecticut, Atlantic Screw 
Works. 

William D. Disston, Philadelphia, Pennsylvania, Henry 
Disston and Sons, Incorporated. 

John L. Haines, Pittsburgh, Pennsylvania, Jones and 
Laughlin Steel Company. 

Frank Harrison, Birmingham, Alabama, Gulf States Steel 
Company. 

Robert B. Jones, Clyde, Ohio, The Clyde Cutlery Com- 
any. 
‘ “Fayette R. Plumb, Philadelphia, Pennsylvania, Fayette R. 
Plumb, Incorporated. 

PROMOTION COMMITTEE. 


A. C. McKinnie (Chairman), New Britain, Connecticut, 
The Stanley Works. 

W. H. Booth, New 
Lock Company. 

W. M. Brezette, Catasauqua, Pennsylvania, Bryden Horse 
Shoe Company. 

Howard M. Davis, Philadelphia, Pennsylvania, Phillips 
Sheet and Tin Plate Company. 

William C. Jenkins, Philadelphia, Pennsylvania, Baeder, 
Adamson and Company. 

Daniel T. Mallett, New York City. 

John G. H. Marvin, Buffalo, New York, The L. 
White Company. 


3ritain, Connecticut, Corbin Cabinet 


& 2. J. 
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F. D. MITCHELL. 


Secretary-Treasurer American Hardware Manufacturers’ Association. 














J. G. O’Brien, Rochester, New York, The Caldwell Manu- 
facturing Company. 

|. W. Pentz, New York City. 

Rov E. Soule, New York. City. 

Honorable George M. Wright, Worcester, Massachusetts, 
Wright Wire Company. 

Apvisory BOARD (Consisting of Ex-Presidents). 

Julius C. Birge, St. Louis, Missouri, Ames Shovel and 
Tool Company, Seymour Manufacturing Company. 

F. S. Kretsinger, Evanston, Illinois, American Fork and 
Hoe Company. 

Charles W. Asbury, Philadelphia, Pennsylvania, The En- 
terprise Manufacturing Company. 





B. A. Hawley. 
Chairman Executive Committee, American Hardware 
Manufacturers’ Association. 


Honorable Robert Garland, Pittsburgh, Pennsylvania, Gar- 
land Nut and Rivet Company. 

G. H. Jantz, New York City, The American Wringer 
Company. 5 

P. B. Noyes, Oneida, New York, Oneida Community, Lim- 
ited. 

N. A. Gladding, Indianapolis, Indiana, E. C. Atkins and 
Company, Incorporated. 

AUDITING COMMITTEE. 

H. L. Pfeiffer (Chairman), New York City, John Chatil- 
lon and Sons. 7 

A. T. Rose, New York City, Remington Typewriter Com- 
pany. 

_ ENTERTAINMENT COMMITTEE. 

David Halstead (Chairman), Philadelphia, Pennsylvania, 
Delta File Works. 

Arthur B. Birge, Anderson, Indiana, Ames Shovel and 
Tool Company. 

Frank G. Drew, New Haven, Connecticut, Winchester 
Repeating Arms Company. 

E. C. Griswold, Philadelphia, Pennsylvania, Corbin Cabi- 
net Lock Company. 

George H. Harper, Baltimore, Maryland, National Enam- 
eling and Stamping Company. 


TUESDAY, APRIL 20. 

At the opening session on Tuesday, April 2oth, 
which was held jointly with the Southern Hardware 
Jobbers’ Association, a spirit of friendship and good 
fellowship was evident and the true idea of cooperation 
Was expressed in many ways by the speakers. A large 
number of the members and their ladies and guests 
were in attendance. 

WEDNESDAY, APRIL 21. 

At the session on Wednesday morning, which was 

an executive one, President Matthai delivered an ad- 
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dress which was full of constructive suggestions and 
which was listened to with great attention. He spoke 
as follows: 

ADDRESS OF PRESIDENT WILLIAM H. MATTHAI. 

A short time ago almost every newspaper from the 
Atlantic to the Pacific gave an account of the splendid career 
of a man who just died. The character he had built, the rep- 
utation he had won, and the great work he had accomplished 
for humanity were the subjects of editorial comment, “Few 
Americans,” said one of these newspapers, “realize the debt 
that this country owes to John Muir. A scientist with the 
vision of a poet, a passionate lover of nature whose ideals 
were thoroughly practical, he taught a nation to respect its 
own property, and to preserve from wanton destruction what 
man could never replace. To his earnest preaching and per- 
sonal influence more than any other circumstance the United 
States owes its system of national parks and forest preserves. 
But for his persistent efforts the Yosemite today would prob- 
ably be a barren waste, its mountains denuded, and its water 
courses arid. What was accomplished there was the starting 
point in a great national plan to save from ruin the forests 
and water sheds of both coasts.” 

I haye quoted these lines before beginning the brief state- 
ment I wish to make, with the purpose and wish that they 
may instill into the members of this association a desire and 
determination to start an educational campaign on the ethics 
of business, the science of human duty. 

SUGGESTIONS FOR BENEFIT OF ASSOCIATION. 

On the 14th of November, 1914, as you remember, a letter 
was sent to all the members requesting suggestions from them 
for the benefit of the Association. Quite a large number 
responded to this call and their answers contained much of 
value. Early in January an attempt was made to call a meet- 
ing of the Executive Committee, but unfortunately some of 
the members of the Executive Committee were absent from 
the country. It would have been expensive to get together 
the members from distant portions of our own land. In 
consequence, it was thought best to defer consideration of 
the matters contained in the replies to a more convenient 





Fayette R. Plumb, 
Executive Committee, 
American Hardware Manufacturers’ Association. 


time. I regret that I have not had the benefit of. consultation 
with all the members of the committee. 

The dominant note sounded by the great body of the 
responses from the membership was a longing for peace, 
not among the various powers of Europe alone, but in the 
business and industrial world at home. What was hoped 
for was not a peace of exhaustion and armed truce in which 
all the parties were watching and waiting for a chance to 
renew the struggle, but.a peace which should be one in truth 
and in deed, and in which labor and capital, producer and 
consumer, should realize that they were all members of 
one social and industrial body and that none could be per- 
manently sound unless all were. 

ORGANIZATION AND TEAM WORK NECESSARY. 

President Wilson has keenly realized that if his or any 
administration is to be useful either to itself or the country, 
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there must be the closest of team work among the leaders 
of the dominant party, and that organization and rigid disci- 
pline in its ranks is an essential condition of any effective 
action. He and his advisers, and indeed an overwhelming 
majority in each House of Congress—irrespective of party 
opinion—have encouraged the organization of the agricultural 
and laboring classes. 

A large part of the public has feared to permit any union 
among manufacturers of the same or similar articles. Per- 
haps a considerable section of opinion still looks on any 
co-operation among them with suspicion, if not with absolute 
hostility. 

Is there any reason why what is good for some lines of 


A. W. Bowman, 
Executive Committee, 
American Hardware Manufacturers’ Association. 


human activity is necessarily bad for others? No one ques- 
tions that unrestrained and unrestricted competition involves 
much of waste—moral as well as material 

A great foreign historian has recently said that the mod- 
ern industrial world seeks quantity rather than quality. Under 
a reign of unlimited competition that must always be so. 
Americans have been among the most wasteful of all human 
beings. The day is fast approaching when we must stop 
sowing the wild oats of our youth and begin to husband our 
strength and our resources. 

MISTAKEN IDEAS ABOUT CO-OPERATION. 


Is it not folly to compel our manufacturers to keep on 
throwing away so much that might be saved if they were 
allowed to co-operate for more economical and better pro- 
duction and distribution? Granted that there are dangers in 
such co-operation, the perils can be largely guarded against. 
Their existence may be good ground for providing safe- 
guards against them. It is none at all for requiring business 
to be carried on in antiquated and costly ways. 

Refusal to permit co-operation among manufacturers is as 
directly hostile to all industrial progress as would be legisla- 
tion which prohibited the adoption of labor-saving machinery, 
and in the ultimate analysis rests upon pretty much the same 
misconception of economic truth. 

The antagonism or indisposition to encourage manufac- 
turing interests is a real injury to the country. Legislation in 
the last few years instead of being constructive has been 
restrictive. Under these conditions labor is the greatest suf- 
ferer. Labor cannot afford business prostration. Large man- 
ufacturers can continue to exist, but small ones have no 
opportunity to make headway. 


IN FAVOR OF PROFIT SHARING. 


I believe most, if not all, large employers of labor are 
anxious to inaugurate some system by which their employes 
of all grades shall have an opportunity to share in the profit 
of the industry. A number of the largest manufacturing 
concerns in the country have with greater or less degree of 
success given such opportunity to those of their workmen who 
wish to avail themselves of it. Is it not fair to assume that 
encouragement to manufacturing interests, by far the most 
important factor in the field of progress in this country, would 
solve the problem of unemployment and extend the profit- 
sharing system? 

Men may differ, as men probably always will differ, as to 


what is the ideally equitable distribution of profits among 
capital and labor. But there is one stubborn fact that must 
always be borne in mind. There can be no sharing of profits 
unless there are profits to share. 

What the manufacturers ask, and have a right to ask, both 
in the interest of themselves and of their employes, is that 
the government shall allow them to use the most efficient 
instruments of production and distribution, and shall not 
compel them to waste their resources in destructive competi- 
tion. 

I have spoken plainly because Public Sentiment is the 
strongest factor in the nation. “If right-minded men do not 
form it, wrong-minded men will.” 

I trust that the Resolutions Committee will report a dec- 
laration which will enable this Association to put itself 
squarely on record in this important matter. 

Until the last week or two, the average manufacturer not 
engaged in producing articles required by European bellig- 
erents could truthfully say that “conditions were never better 
and business never worse.” The “Cheerful Side of Things” 
which loomed up in our vision in November was speedily 
obscured by winter’s clouds. 

DEVELOPMENT OF EXPORT TRADE. 


It has been suggested that in these times we should devote 
our attention to developing export trade in market in which 
we have heretofore been unimportant factors. We have had 
but little of the trade of the great continent south of the 
Caribbean Sea. You will doubtless hear from Mr. Mapp 
an account of his recent trip to South America. He will tell 
you the many difficulties there are in the way of creating and 
pushing a profitable trade in that region, and you may well 
conclude from what he has to tell you that a small manu- 
facturer attempting to operate single-handed would find him- 
self up against an almost impassable barrier. 

Yet, in those countries, at least in those which lie below 
the fifteenth parallel of southern latitude, great nations are 
in the making. 

There may be difficulties in carrying on trade there, but 
others do carry it on, and what the merchants and manufac- 
turers of other lands can successfully do, I have faith to 
believe, is easily within the power of the merchants and 
manufacturers of our own country. 

Many of the articles which you produce are the very 
kind in which for a century American skill, ingenuity and 


Executive Committee, 
American Hardware Manufacturers’ Association. 


success have been proverbial. Cannot this Association show 
the people of this country that we can combine intelligently 
and efficiently for the accomplishment of something which 
will be to the advantage of all the country and which not 
even a demagogue can misrepresent as an attempt to rob or 
cheat the American consumer? 

UNION AMONG COMPETITORS FOR EXPORT. 


An important way in which the United States trade can 
be pushed in South America is by the union of a number ot 
individuals who in the home markets are competing producers 

Is it not practically possible for this Association to ar- 
range for a united effort to establish, push and maintain in 
South America a trade in our hardware and allied products: 
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I know that many questions of perplexing details will demand 
an answer before success can be hoped for, but, as I have 
already said, if others can trade in those countries so can we. 
They are, I think, on the average no abler than we are, and 
among American manufacturers I am partial enough to 
believe that there are none more capable than those who are 
the members of this Association. 

A short time ago there was an account in one of the 
scientific papers of an invention of a new searchlight that 
penetrated into the fog and mist and darkness to a greater 
extent than was ever thought possible. It was said that this 
light threw its rays ahead to the extent of more than three 
miles. If we could penetrate through the present darkness 
and business mist and evolve some plan by which we could 
work under clear skies and full sail, the result would be very 
much different from the way we have been going in the past, 
which has been more like the lightning bug with its head- 
light on behind. 

The presidents of your Association come and go. Each 
one is expected to make a speech about big things, whether 
he understands them or not. Your secretary goes on for- 
ever. You look to him to tell you about the details of your 
own work—a subject in which he is thoroughly posted and 
about which there can be no misunderstanding. I shall now 
turn you over to his tender mercies. 


Secretary Mitchell then made his report, in which 
he reviewed the activities of the Association since the 
fall meeting in 1914. 

Twenty-four new members have been added since 
last annual meeting. 

After the reading of the minutes of the previous 
meeting, the Auditing Committee made its report, 
which showed that the books and finances of the Asso- 
ciation were in good shape. 

The various committees then rendered their re- 
ports, after which various communications were read. 
The Resolutions Committee was appointed by Presi- 
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dent Matthai, with John C. Schmidt, of the Standard 
Chain Company, Pittsburgh, as chairman. 

The complete personnel of the Resolutions Commit- 
tee is as follows: 

John C. Schmidt, Standard Chain Company, Pitts- 
burgh, chairman. W. M. Taussig, Challenge Cutlery 
Corporation, New York City; A. C. Albrecht, North 
Brothers Manufacturing Company, Philadelphia; 
Joseph M. Hottel, Delta File Company, Phila- 
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delphia ; T. H. Taylor, American Steel and Wire Com- 
pany, New York City. 


THURSDAY, APRIL 22. 

At the executive session, which was opened at Io 
A. M. Thursday, President Matthai introduced as the 
first speaker, John J. Mapp, manager of the New 
Orleans branch of the National Enameling and Stamp- 
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ing Company, who spoke on the subject of “First 
Hand Findings in South America,” as follows: 
FIRST HAND FINDINGS IN SOUTH AMERICA. 


At the outbreak of the European War, the National 
Enameling and Stamping Company was besieged with numer- 
ous applications from export commission houses and repre- 
sentatives of various nationalities, to represent them in South 
America for the sale of their line of manufacture. 

Before entering into any arrangement, they deemed it 
best to send a representative of-the Company direct to investi- 
gate the conditions existing in the South American countries, 
and I was selected by them to make the trip. 

I sailed from New York for Rio de Janeiro on October 
24th on the “Vestris,” flying the British flag. There were 
on board about 70 first class passengers, among whom were 
35 or 40 representatives of the largest manufacturers of vari- 
ous lines, also’ representatives of the largest banking institu- 
tions in the United States, all of whom were on a mission 
like myself. It is needless to say we soon became acquainted 
with each other, and had a most enjoyable trip on board. 
The weather was ideal the entire trip to Rio, temperature 
ranging from 70 to 80 degrees. Time consumed on trip from 
New York to Rio was sixteen days. 

We crossed the equator at 3 o’clock in the afternoon on 
Tuesday, November 3, and, as is the custom, we were visited 
by his majesty “Neptune,” who proceeded to initiate into his 
mystic realm many of the passengers. This afforded much 
amusement, but some of the passengers did not enjoy it very 
much. During all this merriment we were unaware that the 
German cruiser “Karlsruhe” three days before had captured, 
off the coast of Brazil, near Pernambuco, the “Van Dyke,” 
a sister ship of the “Vestris.” After transferring the Van 
Dyke passengers and crew to a German freighter, they held 
the freighter at sea, while the “Karlsruhe” cruised about to 
capture us and transfer us in a similar manner. 

After an unsuccessul search of six days the freighter 
was sent ashore at Para, Brazil. This information was ob- 
tained when the “Vestris” stopped at Bahia on Thursday 
night, November 5, to put off mail and a few passengers for 
that point. 

We sailed from Bahia for Rio the next morning at 11 
o’clock. Up to that time the “Vestris” had been running with 
all lights burning bright every night, but that night and up 
to the time we arrived at Rio, November 8, we ran in total 
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darkness to avoid capture by a German fleet. Some of the 
passengers naturally were nervous and all were glad when 
we landed safely at Rio. 

Our first view of Rio was such as to stamp it forever 
on the memory of all of us. It is probable that no one can 


enter that wonderful harbor without receiving impressions 
which cannot be effaced. 

As we passed through the narrow entrance just after 
sunset, and anchoring in the circular bay where the myriad 
lights of the city were shining, outlining the broad arc of 
the Shore, and extending from the water edge to the heights 
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behind the city, a full moon revealed the high, dark moun- 
tains of curious shapes which encircled us. 

The natural beauty of Rio and its surroundings are 
famous the world over. The broad boulevards lined with 
palms and perfectly paved, with private and public palaces 
of characteristic and attractive architecture, the parks filled 
with tropical trees and plants, and many large business build- 
ings, not only provide metropolitan beauty, but offer con- 
vincing proof of Rio’s commercial importarice. 

Today the city is scrupulously clean; all of its streets 
are flushed with water and swept every night. The sanitary 
conditions are perfect. The beautiful roads that surround 
the city up and over the mountains, offer the most beautiful 
and wonderful views. Rio is said to be the most brilliantly 
lighted city in the world, and a motor trip through the moun- 
tains at night and looking down at the city is a wonderful 
sight. 

Portuguese is the language of Brazil, but German and 
Italian are also spoken in some settlements. - Not speaking 
either of these languages, I was most fortunate in meeting 
on board the steamer several passengers, some Brazilians, 
residents of Rio, also several Americans who had been to 
South America before and who could speak the language. 

They acted as interpreter for me in getting through the 
customs and in reaching my hotel. At the Hotel Interna- 
cional, where I stopped, I had the.pleasure of meeting sev- 
eral Americans who had lived in Rio from one to three years 
and represented large American manufacturers. These gen- 
tlemen were glad to welcome me, and to meet some one from 
the United States. They very kindly devoted a greater part 
of their time in going about the city with me, giving me all 
information as to business conditions, also introducing me 
to the trade I desired to call on in Rio. 


There are numerous large concerns in all lines of busi- 
ness in Rio, and the hardware houses are unusually large, 
and mostly German and English firms. I found a small per- 
centage of American-made goods in these houses; goods of 
yerman manufacture seem to predominate. 


In my line of manufacture I found that these houses sold 
almost exclusively German and Austrian enameled wares. 
The higher grades of enameled wares were colored and 
highly decorated with flowers and ornamental designs. The 
cheaper class sold by them consisted of white lined and_ all 
white ware “run of the kiln” or seconds. This class of goods 
was largely of German manufacture and sold at remarkably 
low prices, thus taking the place of tinware. In fact, you 


rarely see any tinware in any of the jobbing and retail 
houses. 

The five-gallon square tin cans, which are used in ship- 
ping oil to South America, of which it is said that over 
100,000 cases of oil and gasoline are received a month in 
Brazil, when empty are used for almost every purpose. The 
small tinsmiths in the cities purchase them from the oil 
dealers and convert them into cooking utensils, such as 
saucepans, cooking pots, etc. They use them for water pails 
and garbage cans. Building contractors also use them for 
carrying mortar, cement and bricks in construction work. I 
also saw many small houses on the outskirts of the city of 
Rio, in which these cans had been cut up and used for cover- 
ing the roofs. 

Regarding prices at which enameled wares are sold in 
South America by German and Austrian manufacturers, 
their prices are from 20 to 25 percent cheaper than Amer- 
ican wares, and in the majority of cases below the American 
manufacturer’s cost. All the German and English manu- 
factures in almost every line of goods have local representa- 
tives, who not only take orders for import, but carry a large 
stock of goods in warehouses to supply the trade promptly. 
An agent represents several manufacturers of kindred lines. 
For example, he will carry in stock enameled wares, glass 
ware, china, toys, etc. ; 

I went through some of these warehouses where stocks 
were carried and consigned to the agent. It would appear 
that the foreign manufacturers had anticipated the European 
war and had shipped to South America enough goods of all 
kinds to supply the demand for two or more years, thus pre- 
venting American manufacturers from securing any portion 
of their trade while at war. 

These goods are sold on four to six months credit, and 
in some instances twelve months credit is given. Should the 
purchaser not be able to pay at maturity, further time is 
granted him. 

These large German and English firms, naturally buy 
from German and English manufacturers, not only on account 
of the long credit they obtain, but they are loyal to their 
country to an extreme. England, France and Germany have 
maintained branch banks in the largest cities in South Amer- 
ica, and have financed that country for years, thus causing 
the large business houses to be obligated to them. 

These foreign banks. are so loyal to the German and 
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English manufacturers that they protect them against com- 
petition from manufacturers of other countries. [I was 
reliably informed that these large banking institutions main- 
tain a department which makes copies of invoices passing 
through their hands with draft and bill of lading attached 
for acceptance and collection, and furnish copies of said in- 
voices to a regular bureau maintained in Berlin and London. 
This bureau in turn sends copies of the invoices with prices 
of the manufacturer of the same line of goods to their com- 
petitors, so they may see what their competitors are doing, 
so that they can get busy and meet or cut the prices and not 
allow this to occur again. 

This can be avoided in future as regards American man- 
ufacturers, as they will not have to draw through German, 








retail 


n ship- 
it Over 
nth in 
. The 
the oil 
ich as 
T pails 
m for 
ork, I 
city of 
cover- 


old in 
turers, 
Amer- 
erican 
manu- 
senta- 
large 
mptly. 

lines. 

glass 


stocks 
ippear 
opean 
of all 
5 pre- 
ortion 


and 
d the 
ne is 


- buy 
count 
their 
have 
\mer- 
using 


and 


om- 
was 
—2in- 
ing 
hed 

in- 
lon. 
ices 
ym- 
ing, 
not 


an- 
jan, 





French or English banks. The National City Bank of New 
York has already established a branch bank in Buenos Aires 
and Rio, and are contemplating establishing branches in other 
cities. 

I remained in Rio until November 26, sailing at 4 o’clock 
in the afternoon for Buenos Aires, Argentine, on the Royal 
Mail steam packet “Alcantara,” stopping at Santos and 
Montevideo, Uruguay. This ship carried only first-class pas- 
sengers, of which a large list consisted of Argentines and 
Chilians with their families, who were returning home from 
Europe. 

The “Alcantara” was several days overdue in arriving 
at Rio, having gone a long way out of her regular course 
to escape being captured . German warships. She was 
painted war color and ran in total darkness every night. We 
arrived at Santos at 8:30 the following morning, November 
27. I went ashore and took an automobile ride through the 
city, which has a poptilation of 38,000 and is principally a 
shipping port. As a coffee shipping port, it is second only to 
Rio, the greatest in the world. Its export of coffee aggre- 
gates about sixty million dollars annually. 

Santos has most magnificent docks and warehouses built 
of stone and concrete and very modern. 

Our ship was to sail the same day at 3:30 in the after- 
noon; everything was made ready to start at that hour, when 
we were informed by the captain that he had to wait for 
cable advice from the British Admiralty before sailing. The 
result was we remained at the dock until 5 o’clock the after- 
noon of November 30 (three days). We learned later that 
the delay was due to two German cruisers being off the coast 
waiting for us to come out. The weather was intensely hot 
at the dock at Santos during our stop, and during these three 
days none of the passengers were permitted to go ashore, as 
the captain said he was likely to receive a cable at any mo- 
ment and would proceed immediately. 

On our run from Santos to Montevideo everyone was on 
the lookout for German cruisers. Every ship we saw in the 
distance we thought it was a battleship. This created more 
or less excitement and nervousness among the passengers. 
We finally arrived safely at Montevideo at midnight of De- 
cember 2, anchored off the harbor, made the landing the 
next morning at 9:30 o'clock, discharged a few passengers 
and mail and left for Buenos Aires at 10 o’clock same day, 
arriving there December 3. 
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_ I proceeded at once to the Plaza Hotel, under the Ritz- 
Carlton management. On arriving at the hotel I met several 
of the party that sailed on the steamer with me from New 
York, making quite a colony of Americans, thus making my 
stay in Buenos Aires all the more pleasant. Spanish is the 
language of Argentine, but I found quite a large portion of 
the population of Buenos Aires could speak English. Eng- 
lish is taught in the Argentine schools. 

Buenos Aires, the capital of Argentine, with a population 
of about 1,500,000, is the largest city south of the Equator, 
and the fourth city of the western hemisphere, ranking after 
New York, Chicago and Philadelphia. Buenos Aires can 
Soast of the finest opera house, the finest newspaper building 
and plant, the finest club house and the finest race track in 
the world. It is truly a wonderful city, substantial, important, 
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beautiful. In the shopping centers one finds the bustle and 
life of a prosperous capital, and in the residential districts 
are splendid houses nearly all of French architecture, indi- 
cating the wealth and cosmopolitan character of its inhab- 
itants. 

There are many fine and well-kept streets, avenues and 
buildings, and the main thoroughfares are modeled after 
those of Paris. 

The jobbing houses of Buenos Aires are very large and 
do an extensive business. The hardware dealers carry enor- 
mous stocks, including a general line of hardware, machin- 
ery, agricultural implements, harvesting machinery, etc. | 
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was much pleased to find that most of the machinery and 
agricultural implements sold by them were of American manu- 
facture. 

I found the same condition existing in Buenos Aires as 
in Rio, regarding the character of the large business houses, 
German and English firms almost exclusively, selling Ger- 
man and English goods. The warehouses of the importers 
and manufacturers’ agents were also filled with goods of 
European manufacture. 

The business houses of Buenos Aires, both retailers and 
jobbers, close at noon; everybody goes to lunch at that hour, 
returning at 2 o'clock and opening up again for business, re- 
maining open until 7 o’clock. Shopping in the retail district 
is done principally in the afternoon, when the streets are so 
crowded with shoppers that the principal retail thoroughfare, 
“Avenida Florida,” is closed to all vehicles and the people 
use both the sidewalks and the center of the street. The 
city and the people present a most prosperous air, the inhab- 
itants dress well, wearing the most expensive clothes and of 
the latest fashion. I know of no city in the United States 
where the population dresses as well as they do in Buenos 
Aires. 

After waiting ten days for the Transandine Railroad to 
open up, I left Buenos Aires Sunday morning at 7:30 o'clock, 
December 27, on the trip across the Andes for Santiago, Chile. 
This road had been unable to run trains for five months, due 
to _ heavy snowfall which covered a great portion of the 
track. 

The first day I traveled through a prairie land of won- 
derful richness over which roamed great herds of cattle; 
seemingly great seas of wheat and alfalfa rolled away from 
us as far as the eye could reach. Many of the wealthier land 
owners reckon their land holdings in square leagues. It is 
not unusual for one man to own ten square leagues, or 60,000 
acres. 

The next morning at 6 o’clock we arrived at Mendoza, 
Argentine, in the foothills of the Andes, where we changed 
to a train on the narrow gauge that climbs the mountains to 
the height of 11,000 feet. Having two hours to wait for our 
train I took a ride through Mendoza, which is a city of 35,000 
population, is 650 miles from Buenos Aires. I found it a most 
interesting, progressive city; all of the streets are wide and 
lined on both sides with trees; most of the houses are one 
story, of Spanish architecture, with large courts in the center. 
Mendoza was almost completely destroyed by an earthquake 
in 1861, and it is said that nearly 10,000 people were killed. 
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Returning to the station at 8 o'clock, our train started 
up the mountain. The ascent was slow; at times our train 
did not make over four miles an hour, winding around sharp 
curves all along the side of a huge cliff whose top was indis- 
cernible from the car windows, while hundreds of feet below 
on the other side could be seen the river fringed with banks 
of green; beyond it again rose grand and rugged peaks whose 
sides were scarred by great gorges and deep fissures. 

It was summer time, yet the mountains were covered with 
snow. The beautiful and wonderful scenery on the trip 
across the mountain is indescribable. 

At 6 o'clock in the afternoon we reached Punta del Inca, 
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where we stopped over night at the hotel. A few minutes’ 
walk from the hotel is the great natural bridge which gives 
the place its name. This is one of the wonderful formations 
of nature, being an arch of stratified shingles cemented to- 
gether by the deposit of the hot springs which burst from 
the earth a little to the north and which are the source of 
the Cuevas river which has eaten its way through this car- 
rier and falls in a cascade below. The bridge is 60 feet high, 
120 miles wide and from 20 to 30 feet in thickness. 

There are numerous grottoes and caverns in the neigh- 
borhood whence issue springs of hot water containing sulphur, 
iron and other minerals which were doubtless known to the 
Incas for centuries and regarded as a great curative agent. 

Punta del Inca is about 11,000 feet above sea level; 
from this point the view is indescribable, the great moun- 
tains covered with snow; the sunset that evening throwing 
its rays on them was a most beautiful sight. 

The next morning we were called at 5 o’clock for break- 
fast and left on train at 6:30 o’clock. We traveled in the 
early hours of the day to avoid danger of snowslide. The 
snow would melt on the mountains when the sun shone on 
it, but at night it would freeze solid. About two hours’ ride 
after leaving Punta del Inca, we entered the tunnel, one end 
of which is in Argentine and the other in Chile, and which is 
a little over 10,000 feet above sea level. The scenery on the 
Chilean side seemed to be of even more beauty and interest 
than we had left behind. That fall of snow being greater on 
the Chilean side of the mountains, the weight was so great 
that it crushed in the snow sheds. At times the train passed 
between snow 20 to 30 feet deep, which had been cut away 
to open up the road for traffic. 

We arrived at Los Andes, Chile, at noon. The customs 
authorities examined our baggage. We lunched at the hotel 
and at 2.30 o'clock took the train of the Chilean-Andean 
Railway for Santiago, where we arrived at 6.30 p. m. The 
distance across the Andes from Buenos Aires to Santiago is 
888 miles. Thus ended a trip the memory of which will 
linger with me forever. 

Santiago, Chile, is entirely distinctive in character. It 
possesses all the charm of an old Spanish city, but its pro- 
gressive enlightened citizens have added to the charm the 
comfort and improvement of a modern capital. Its situation 
is superb—high mountains rise close at hand enclosing the 
city in a frame of imposing proportions and exquisite color- 
ing. From the historic Santa Lucia I saw the city in pano- 
rama, a metropolis of half a million inhabitants, with wide, 


straight avenues, large public buildings of Spanish architecture 
and statues and monuments worthy of the capital of a great 
and powerful nation. 

Santiago has magnificent stores; some are branch houses 
of London, England, firms and carry a high class of goods 
on sale. It is a large retail city; the jobbers of Valparaiso 
have branch houses there, but the large stocks of goods are 
carried at Valparaiso, the seaport. 

I remained at Santiago two days, leaving there on the 
afternoon of December 31st for Valparaiso, stopped at Vina 
del Mar—Grand Hotel—situated about 30 minutes’ ride out- 
side of Valparaiso. Vina del Mar is the new port of Chile; 
it is also largely patronized by wealthy Argentines. The 
hotel is very large and could accommodate 300 to 350 people, 
large grounds covering many acres filled with most beautiful 
tropical plants and flowers. I arrived at the hotel New 
Year’s eve, expecting to find it crowded, but to my amaze- 
ment there were only eight guests in the hotel. Due to finan- 
cial conditions in Chile, the people, so I was informed, were 
remaining at home this season. 

Valparaiso is the seaport of Santiago, and is situated 
in a well sheltered bay. It is the busiest seaport on the west 
coast of South America. The city viewed from the sea is 
very picturesque. The upper town is built on terraces, and is 
reached by cable ways or inclines. A pleasant surprise here 
is to find pretty girls serving as street car conductors. Owing 
to the high hills and steep grades, one sees very few wagons 
in the city for the delivery of goods. Pack mules and horses 
are used for this purpose. It is rather an odd sight to see 
the horse or mule carrying pieces of furniture, kegs of beer, 
sacks of flour, and all kinds of goods. There are many large 
business houses in Valparaiso carrying immense stocks of 
goods. These firms were complaining bitterly about dullness 
of trade. At the time I was there, business was virtually at 
a standstill. 

I remained at Vina del Mar until January 5th. I in- 
tended to return home by the way of the west coast, stopping 
at Lima, Peru, and other points, then through the Panama 
Canal. At that time I could not get a steamer going up the 
west coast; all schedules seemed to have been abandoned 
on accourt of the war. A part of the German war fleet 
was on the west coast at that time. I was also unable to 
return to Buenos Aires via the Transadine Railroad, due 
to one of the bridges being damaged by the high water from 
the melting snow and ice. 
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I then decided to sail on the Pacific Steam Navigation 
Company’s steamer “Orcoma,” flying the British flag, via the 
Straits of Magellan around and up the sea coast to Rio and 
then take a steamer for New York. 

The “Orcoma” sailed from Valparaiso on the afternoon 
of January 5th. I purchased my steamship ticket, went 
aboard the steamer which was anchored some distance down 
the bay. To my surprise the “Orcoma” had her entire ex- 
terior painted black to avoid detection by the German war 
cruisers. She arrived at Valparaiso from Calloa, Peru, where 
she had been held for 28 days to avoid capture. 

On her way up the coast she ran into Coronel, just four 
hours before the naval battle between the British and the 
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Germans took place off Coronel Bay. This I learned after 
we were under way. The Germans were after her, as she had 
a cargo of copper, about 9,000 tons, for Liverpool. 

We stopped the next day at Lota, took on board more 
copper, then the following day stopped at Coronel to take 
a supply of coal. This being done, we remained at anchor 
off Coronel until 11 o’clock the morning of the 12th, waiting 
for advice from the British Admiralty, also waiting for a 
Chilean Government transport to escort us down the Chilean 
coast, to be a witness should we be captured, that we were 
within the three-mile limit. This transport was making about 
seven knots an hour, and our ship had to reduce her speed 
and keep along with her. There was a good sea running, 
and our escort at times looked as if she had turned into a 
submarine. 

After keeping along with the transport for two days, on 
the night of the second/ day our ship put on full speed and 
left her. We reached Punta Arena in the Strait of Magellan 
on Sunday morning early, January 17th. I felt very much 
relieved when we dropped anchor in the harbor. 

The trip down the west coast of Chile was quite inter- 
esting; the long range of the Andes were covered with snow, 
with the bright sunlight shining on them during the day and 
the bright moonlight at night presented a most beautiful 

icture. 

. We remained in the harbor of Punta Arena until 2 
o'clock that afternoon and steamed through the Magellan 
Straits. This part of the trip was very interesting and beau- 
tiful. About 4.30 o’clock in the afternoon we suddenly came 
on two battleships taking on coal from a collier. The excite- 
ment on board our ship was great, until we found out that 
they were British ships—the Glasgow and Bristol. 

The captain of our ship signaled to them and proceeded 
on his way. The next morning we were through the strait 
and in the Atlantic Ocean. The “Orcoma” intended to stop at 
the Falkland Islands, but changed her course, running due 
east for three or four days, which must have taken us near 
the coast of Africa. We stopped at Montevideo at 3 p. m,, 
January 22nd, for a few hours, taking on a supply of coal, 
then sailing direct for Rio, where we arrived on the morning 
of the 26th. I was glad to get ashore again. The “Orcoma” 
had on only thirteen first-class passengers, and about 200 
reservists going to- join the English army. 

There was an ex-English army officer aboard who drilled 
them twice each day. 

I was compelled to remain in Rio until February 3rd to 
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get a steamer for New York, sailing on the “Vasare.” We 
stopped a day at Barbadoes to coal, and landed in New York 
Sunday morning, March 15th. I was certainly glad to see 
New York once more and took my hat off to “Miss Liberty” 
as we passed her in the harbor. 

On my trip I traveled nearly 22,000 miles—all ships that 
I traveled on were run in total darkness every night since I 
first stopped at Bahia on the “Vestris.” 

In conclusion, I would say that the countries which I 
visited do not manufacture anything worth considering. They 
onsume about the same kind of goods that we do; therefore, 
they practically import everything. 

Here I want to state that it is not a question of what they 
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use, but can you manufacture it in America as cheaply and as 
good as it is manufactured in Europe? If you cannot, there 
is no need to try and get the trade of South America. It is 
a question of our ability to compete with Europe, and the 
merchant of South America will buy American goods, pro- 
vided he can get the same quality of goods at the same price 
and on the same length of terms as is given him by the 
European manufacturers. 


President Matthai then introduced James W. Porch, 
of the Lukens Iron and Steel Company, who spoke 
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on “Port Facilities of New Orleans, with Reference 
to Panama Canal and South America.” Mr. Porch 
outlined and explained the great work which had 
been done during the past few years to perfect the 
equipment of the harbor of New Orleans, and which 
now make it the best harbor in the United States, 
according to the statement of Herbert Knox Sunte, 
former Commissioner of Corporations of the Depart- 
ment of Commerce, in his report to the Federal Gov- 
ernment. 

The Resolutions Committee then made its report 
through the chairman, John C. Schmidt, of the Stand- 
ard Chain Company, Pittsburgh, as follows: 

REPORT OF RESOLUTIONS COMMITTEE. 

Whereas, For a number of years past many laws 
of a restrictive rather than a constructive nature have 
been passed, with the result that the conduct and 
development of commercial and industrial business 
has been impeded; and 

Whereas, Several commissions have been appointed 
to investigate and to inquire into the management of 
railroads and industrial enterprises with the apparent 
thought that many businesses were being operated, if 
not in a criminal manner, at least without proper re- 
gard for the public’s interests; and 

Whereas, The great commercial progress of the 
manufacturing countries of Europe has been brought 
about, as we believe, very largely by the earnest co- 
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operation of their respective foreign governments with 
the various commercial and manufacturing bodies; 
and 

Whereas, foreign governments have for years past 
recognized both for domestic and export trade the 
evils of unrestricted competition and the benefit of co- 
operation between the governments and the manufac- 
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turers, the object being to benefit not one class to the 
exclusion of the other, but to be helpful to the country 
at large, as is shown by their encouragement of all 
trade associations as long as they are not secret or 
unfair; therefore be it 

Resolved, That the members of the American Hard- 
ware Manufacturers’ Association in convention assem- 
bled do hereby register their formal protest against 
these too frequent investigations, as we feel that the 
time has now arrived, as has happily been foreshad- 
owed by recent decisions of the courts and of the In- 
terstate Commerce Commission when legislation of a 
constructive rather than a restrictive character will 
be of the greatest benefit to the nation. We believe 
that what business now requires is encouragement in 
order that capital may be induced to put itself in hands 
of the manufacturers with greater liberality, that they 
in turn may employ increased numbers of workmen, 
and thereby add to the general prosperity of the whole 
country. 

The American Hardware Manufacturers are, there- 
fore, looking forward with vivid interest to what they 
anticipate will be favorable and helpful action by the 
new Federal Trade Commission and confidently ex- 
press the hope that their decisions will allow greater 
the united effort to build up both 
domestic and foreign trade. 


co-operation in 


Mr. Schmidt then made a strong plea’ for coopera- 
tion among the men who. are engaged in upbuilding 


the business of this country, to the end that the com- 
mercial and industrial progres of this nation may not 
be handicapped. His address follows: 


ADDRESS OF JOHN C. SCHMIDT. 


When I look around me at the expressive faces of the 
men who constitute this assemblage I feel a very marked 
temerity on my part to attempt to address them, much less 
to impart any special information to them. I feel that each 
of you are in your own communities men of force and power, 
not limited to the cities in which you reside, but felt even 
in a still greater field. I know that many of you are not only 
leaders in your own business, but are also interested and 
serve as directors in many other corporations, banking, com- 
mercial and of public service. Consequently, all have felt 
the restrictions thrown about business by government investi- 
gations and control. Each of you have had many problems 
to consider and frequently have tossed about on a sleepless 
pillow worrying over your business cares, wondering whether 
it were wise to continue effort to increase and enlarge your 
factory and employ more labor, or to be content, and when 
the opportunity offered to withdraw when and as you can 
from active business and place your money in mortgages and 
let the other fellow work for you. 

When one is operating his plant at 50 to 75 percent 
capacity and when all others are doing the same; when build- 
ings can be erected at a much lower cost today than for 
some years past; when one thinks that if he could only see 
a bit into the future and feel that the prosperity which he 
has a right to expect would come within a few years, he 
would be willing to set the wheels going to put up those 
buildings to prepare to employ more labor, if it were not 
for several great reasons. 

I do not propose to make a tariff speech here in New 
Orleans. I know there are people in the great State of Loui- 
siana who believe in protection now that never did before. 
But it is not on the subject of tariff that I wish to speak. It 
is more of a heart-to-heart talk with my brother manufac- 
turers that I desire. 

The whole country for a number of years past has felt 
that business was wrong; big business was worse and every- 
thing that looked like business should be regulated. Com- 
missions were formed to inquire into numerous enterprises. 
The possible, not the actual but the potential power for evil 
of big corporations was assailed in the Courts. Their his- 
tory was reviewed and dissolution asked for because it was 
claimed to have the power to do evil. Every man here has 
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the power to be a thief or a murderer. but it doesn’t neces- 
sarily follow that each man present is a thief or a murderer. 
Those who constitute the government have apparently de- 
cided, that they, the government, are to be the all-powerful 
Did it ever occur to you gentlemen that eleven men have 
more power in the United States than all of the manufac- 
turers or railroads combined? Do you realize that a major- 
ity, eleven, of nineteen men; that is, four of the Interstate 
Commerce Comimssion, four of the Federal Reserve Board, 
and three of the new Federal Trade Commission, can mak« 
or unmake the prosperity of this country or more than a 
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hundred million people, and do you further realize that these 
eleven men are appointed and not elected? The Federal 
Reserve Board is the financial power of the country; the 
Interstate Commerce Commission controls all traffic; the 
new Federal Trade Commission, whose duties have not as 
yet been clearly defined, but who have surely the greatest 
potential power for good or evil, and especially as it affects 
us. 

Do you wonder that one should hesitate when he con- 
templates the possibility of outside domination and control 
and regulation of his business? 

We have heard so much in regard to labor and capital 
that I confess it makes me tired, because they forget the 
one combining element which makes each useful to the 
other, and that is intelligent direction and control. What 
is capital if left entirely by itself? It is simply a “talent 
wrapped in a napkin,’ What is labor if unemployed? I 
don’t need to answer this, as you all know what that is. 

But granting a man, who has experience and ability, is 
given by one set of people capital with which to employ 
another set of people, labor, and you can see how necessary 
is this third factor in this triangle of economics. It is sup- 
posed that a man who is at the head of a large corporation 
has, himself, provided the capital to conduct his business. 
This is not true, as no one man in a business of any ordinary 
size, as things go now-a-days, can conduct the business unless 
he has the ability to coax or persuade, beg or borrow that 
which is essential to success; namely, his capital. Capital is 
not a large sum of money handed out by one or two bankers, 
but is the combined savings of many individuals assembled 
from over a wide area; saved by the wage earner and the 
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small salaried people, as well as from those of greater 
wealth. And it is. with this capital in his hands that labor 
can be employed. If this is such a simple question, why not 
get this capital and employ more labor and miake more people 
lappy! 

Please do not forget that there may be timid animals, 
and there may be cowards in human life, but if you want 
to find anything that is evasive and hard to get your hands 
on, that shrinks within itself, that is afraid of everything, it 
is Capital, and when added to the normal risks of business 
are those of outside interference, do you wonder that Capital 
hides in the bomb-proof and will not be coaxed out? 

I tell you, gentlemen, the only thing for every business 
man to do is to take a greater interest in politics, to show 
to the people in his own community that he is alive to the 
situation, that he will no longer allow business to be assailed 
by uninformed speakers. 

This whole country has gone dead wrong on the ques- 
tion of the necessity of unrestricted competition. Unre- 
stricted competition means war, and war means death and 
destruction. And this applies to both Capital and Labor, and 
means the lowering of wages to Labor, of income to Invest- 
ors, and of quality to Consumers. 

Germany has madé great strides in the last twenty-five 
years, and what has helned its great commercial advance has 
been the co-operation between all factors necessary to build 
") a large business. First, they have the spirit of co-opera- 
tion between the workmen and the employed. Where the 
scale of wages is fixed by labor unions, and if an order is 
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offered for delivery to a foreign country, the regular scale 
of wages does not apply. The shop committees are allowed 
to give special concessions depending upon the tariff charged 
by the country to which the goods are to be shipped. Next 
in the trade, the makers of one line of goods are in close 
co-operation with each other. Trade organizations known as 
Cartels are formed of those in similar occupations. These 
Cartels make it their business to know where the goods can 
best be sold to the greatest advantage. They make it their 
business to allow rebates on export shipments, and to secure 
in turn from the persons selling them their raw material 
rebates, and the aggregate of these several rebates is added 
together and deducted from the domestic price so that they 
may have a lower price on export business, for the rule of 
commerce requires that the competition is met, not at the 
point of selling, but at the point of ultimate delivery and 
consumption of the goods. 

3ut beyond this is the co-operation of the banks. I 
have a friend who was manufacturing cars in Pennsylvania. 
He received an inquiry from Germany for delivery in South 
America for street railway cars. Some time after quoting, 
he received notice that his bid had been accepted. He had 
his bank cable the Deutsche Bank in Berlin as to the standing 
of the purchaser. They cabled back he was good for all he 
would buy, but he lost the order and on inquiry he learned 
afterwards tha’. the Deutsche Bank, after receiving this in- 
quiry, sent fox the purchaser, who was a borrower from 
them. He was asked by the banker why he had bought in 
this country. He said, on account of price and delivery being 
satisfactory as well as quality. “None of this has any bear- 
ing; don’t you realize that your company is financed by 
German money, and German goods must be purchased ex- 
clusively with Germany money?” said the banker. 

Higher than this and more powerful than this, is the 
fact that the Government invites and approves and encour- 
ages these Cartels, as long as they are not secret nor unfair. 

Of course, the building up of an export trade is not a 
thing to be done over night and, notwithstanding the fact 
that many are now enjoying large export business, others by 
reason of the war have been shut off from their usual export 
trade. When this war is over, the foreign countries that 
formerly did the export trade of the world in the main, will 
regain it within an incredibly short space of time unles: 
present restrictions are modified. With us any attempt to 
co-operate, even for export trade, is frowned down upon and 
considered under the Sherman Law to be illegal. How can we 
as an aggregate of individual units conduct a pigmy warfare 
against these giants of the old world, when each of us, if we 
become too successful, will be torn, under present laws, limb 


- from limb, and segregated into separate and diminutive atoms. 


It is an idle dream to think that we can ever be a great 
world power as a commercial nation if restrictions are always 
to be placed upon us. 


FRIDAY, APRIL 23. 

A meeting of the Executive Committee was held on 
Friday morning to consider matters of importance in 
connection with some of the problems which had been 
discussed during the general sessions of the Associa- 
tion. 

In the afternoon the gentlemen took part in a golf 
tournament at the Country Club, while the ladies 
enjoyed a Bridge and Tea Party. 

The following resolution was read, having been 
adopted unanimously by the American Hardware 
Manufacturers’ Association: 

“Whereas, the many varied and exceptionally in- 
teresting entertainments, so generously contributed by 
our charming hosts of New Orleans, have added so 
much to our pleasure, therefore be it 

“Resolved, that the American Hardware Manufac- 
turers’ Association instruct its secretary to convey in 
writing to the local Entertainment Committee the 
grateful acknowledgment of our appreciation of this 
long-to-be-remembered hospitality, and as a_ slight 
token we ask that Mrs. Eshleman and Mrs. Pitkin ac- 
cept with our compliments these flowers. 

“The Association asks that you be good enough to 
accept with this resolution these flowers.” 


- 
> 





Too many men try to play the game of business 
without knowing the rules of business. 
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The twenty-fifth annual convention of the Southern 
Hardware Jobbers’ Association, which was held April 
20 to 23 in New Orleans, Louisiana, will go down in 
history as the most successful meeting the Association 
has ever held. 

The attendance was large, a spirit of optimism was 
in the air, friendliness and good fellowship was evi- 
denced in a multitude of ways, and the splendid en- 
tertainment arranged by the local committee, headed 
by W. M. Pitkin, was thoroughly enjoyed. The ad- 
dresses to which the delegates were privileged to 
listen were full of helpful and constructive sugges- 
tions. 

The headquarters were at the famous St. Charles 
Hotel, and the management is to be congratulated 
upon the excellent manner in which the comforts of 
the delegates and guests were looked after. The service 
was praised by every one who stopped there. 


TUESDAY MORNING, APRIL 20. 


The Southern Hardware Jobbers’ Association met 
in joint session with the American Hardware Manu- 


facturers’ Asso- 
ciation with 
President S. St. 


J. Eshleman in 
the chair. 

The President 
introduced the 
Reverend Will- 
iam Alexander 
Barr, who deliv- 
ered the follow- 
ing invocation: 

“Almighty and 
Everlasting God, 
in whose hand 
our life is, who 
knows all out 
ways, who dost 
open the hand of 
thy bounty and 
dost bestow upon 
us the showers of 
thy virtue. We ac- 
knowledge Thee 
as the source of 
life and of all 
that we possess. 
Thou dost forgive us all our weaknesses. Thou 
dost heal our diseases; thou dost crown us with 
loving kindness and tender mercy.- Thou dost 
satisfy our mouth with good things so that our 
youth is renewed like the eagles. We acknowl- 
edge our dependence upon thee and beseech thee 
that thou wilt fill us with the consciousness that 
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thou art the Creator of them that diligently seek 
thee, and we ask that in all that we are engaged we 
may remember thee; that in business that we shall 
not be slothful, and in all things, that we shall feel 
that we are serving thee, that we are God’s servants 
and that we are his stewards and that we have the 
things of his in our keeping. We beseech thee that in 
all our pleasures, thou wilt enable us to look up to 
thee from whom cometh every good and perfect gift, 
to acknowledge thee and to rejoice in thee. Now, we 
beseech thee that thou wilt be with us through the 
exercises of this convention. Aid us with thy grace 
and favor us with all our relations with men, that we 
may serve thy holy name, and finally, by thy mercy, 


obtain everlasting life, through Jesus Christ, our 
Lord.” 
The convention then all joined in singing “Amer- 


ica,” after which the President introduced Honorable 
Luther E. Hall, the Governor of the State of Louisi- 
ana, who addressed the meeting as follows: 


ADDRESS OF GOVERNOR HALL. 


Mr. Chairman, Ladies and Gentlemen: It is a most 
pleasant privilege, I assure you, to afford me the opportunity 
to extend a welcome on behalf of the State of Louisiana. 
We are very glad to have you hold your sessions in our 
midst. We are glad to meet you. The pleasure is a peculiar 
one, by reason of the very high character and standing of 
the men who are assembled here—men who mean so much 
to the progress and material development of their respective 
sections, men who are meeting here to discuss matters of 
business they have in common, with the end in view of pro- 
moting the best interest of all who are engaged in these 
very large and beneficial undertakings. I would wish that 
you could have the opportunity to see more of this city and 
of our State. Unfortunately, perhaps, in the past, you have 
heard but very little of her, and I hope that the large num- 
ber who have attended this Association indicates an increas- 
ing interest upon your part, in the city of New Orleans, and 
in the State of Louisiana. You know the State of Louisiana 
is essentially an agricultural State. We are dependent upon 
agriculture, in the largest measure, for our future prosperity. 
We must do that on account of the fact that all of our 
wonderful resources are really of an agricultural kind. We 
are making now, rapid advances on account of the fact that 
Louisiana has been somewhat inert in the past, and we have 
very great and wonderful resources yet undeveloped. Louisi- 
ana offers opportunities greater than you could find else- 
where, in more developed States. You know that Louisiana 
is not devoted to the production of only one crop. While 
farmers, themselves, refuse in many cases to diversify their 
crops, and are consequently not so successful as they should 
be, yet the State as a whole is engaged in diversified farming. 
We have in one large section of the State, the cotton belt, 
where cotton can be produced as abundantly as it can in any 
other cotton State in the Union. We have then, the great 
rice crops of the State, and the sugar crop, these three 
great crops growing in different sections of the State, thus 
diversifying the agricultural interest of the State as a whole. 
Yet, we have vast and undeveloped areas that are as fertile 
and are as capable of the highest cultivation as you will find 
anywhere in the world. You may wonder why it is that a 
State of these resources of which you have heard so little, 
that you are now being advised of, should not have advanced 
more rapidly in the past. For some reason, our State has 
been somewhat inert in many respects, but you will find 
today a spirit of progress pervading not only this city, but 
the entire State, and you will find on every hand, rapid 
advances. 

Having these three great crops to w hich I have referred, 
we can raise corn and other grain in the greatest profusion. 
We have also, on our southern coast, areas devoted to the 
production of citrus fruits of all kinds, where these crops 
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can be produced, in great profusion, bringing a vast amount 
of profit to those engaged in that industry. This industry is 
now being developed and is growing rapidly, and splendid 
opportunity is offered for investment. It is said that the 
area on which citrus fruits can be produced in a profitable 
way, is larger than the combined area of Florida, and of 
California, devoted to that industry. 

I will not detain you long by going through the whole 
category and calling your attention to the many and varied 
resources of the State. We have vast mineral wealth in this 
State, as you may know. We have a wonderful oil field, that 
is being extended almost every year, new territory coming 
into the proven field. We have, as you know, in Louisiana, 
the largest sulphur mine in the world, where sulphur is 
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brought from the earth in practically a pure form. We have 
the largest salt mines in the world, where the salt is blasted 
from the solid salt rocks, ground and put on the market, 
without the necessity of being refined. Along our Coast 
line—and I am sure from the faces I see before me there 
are a great many here who like fishing—we have a wonderful 
coast line where fish can be found in greatest quantities. We 
are developing along this Coast line, a fish and oyster indus- 
try. It will not be long before the fish and oyster industry 
of Louisiana will far excel the territories devoted to those 
industries in any of the other States. Louisiana is also a 
State that is well traversed by navigable streams. It is said, 
and I am sure it is true, that there are but two or three 
parishes, or counties, as you may call them, in the State, that 
cannot be reached by some form of craft from the city of 
New Orleans. We have 64 parishes. I wish, ladies and 
gentlemen, that you had the opportunity to go around and 
see more of the State, because I am sure you would be very 
much interested. I wish not to detain you any longer, and, 
in conclusion, I express to you the very great pleasure it 
affords us to have you with us. We hope that your stay 
here will be most pleasant, and we feel sure that it will be, 
that your sessions here will be very profitable to you, and 
when you return home, we wish you the greatest amount of 
success in your respective businesses. I thank you very much 
and wish again to express the very cordial and heartfelt 
welcome of the people of Louisiana. I thank you. 


President Eshleman: 
reputation for hospitality. 


Our city 


is proud of its 
This we are glad to ex- 
tend to you through our Mayor, the Honorable Mar- 


Behrman. 
ADDRESS OF M'AYOR MARTIN H. 


tin H. 
BEHRMAN. 


Mr. Chairman, ladies and gentlemen of the Convention: 

New Orleans feels highly honored this morning to have 
within its gates such distinguished men and women, and it 
is my pleasure to come as Mayor of the city and officially 
welcome you to New Orleans, because really that is merely 
perfunctory, because every one who knows New Orleans 
knows that no mere words will express the welcome that 
comes to the stranger who enters its gates. I feel that your 
Convention is composed of men of excellent judgment when 


you selected for your presiding officer one of the splendid 
types of New Orleans business men. We are glad to hav 
you come to New Orleans, my friends. New Orleans ha 
not always had the truth told about her. We are awful glad 
to have the opportunity of having the people of this country, 
come down and see us and mix with us, and look for them 
selves, and base their judgment upon what they have seen. 

This -wonderful old city, my friends, the second port in 
the country—your seaport, my friends, because it is the sea 
port of the South. It is the seaport from which you must 
do business, if you want to do it at the least cost, and fo: 
that reason, my friends, you will bear with me a few mo 
ments, if I tell you what the people of New Orleans hay: 
been doing, not only for themselves, but for the rest of 
the country, because every man who does business must d 
business through the gateway to the sea, and he is interested 
in knowing when his goods get to that port they are going 
to be handled at the cheapest possible cost. I say to you, my 
friends, without fear of successful contradiction, that New 
Orleans, today, stands as an object lesson to the rest of the 
country in port and terminal facilities. No other city has 
gone farther and has done any more than this city, where 
your convention is meeting today. Our forefathers, long 
before us, kept the right and title to the river front. Ever) 
yard of the river front belongs to the people of the State 
of Louisiana, and, of course, that is the city of New Orleans, 
which is a very large portion of the State. They retained 
the ownership in the river front, not for any private gain, but 
in order that they might control it for all the people, on the 
same basis. I know you will have the opportunity to go out 
there, and I know your Committee has made preparations and 
I am glad you will be given the opportunity to see for your- 
selves, the splendid results of the work out there. There 
you will find magnificent docks with steel sheds, where 
cargoes can be accumulated for outgoing vessels. Those 
sheds can be used as warehouses without expense of ware- 
house fees to those who use them. These warehouses can 
be used alike by all who have occasion to use them. In 
other words, no matter how big the corporation, or no matter 
how small, they are treated on equal terms. 

You business men are interested in knowing what we 
are doing and it is a pleasure for me to have the opportunity 
to tell you of it. We want to bring people to New Orleans, 
as I said in the beginning, that they may look around and see 
for themselves, and do you know that every time a great 
convention meets here that they lose some of their members— 
yes, they actually lose their members. They did not know 
New Orleans until they came down here and then the) 
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stayed with us, and don’t you know, we are glad to get them 
to come here. We have 196% square miles in the city limit 

I hope every member of this Convention will be given an 
opportunity to see the good things we have here. 


You remember the old days of yellow fever and 
floods. We have put those behind us. Yellow fever canno' 
thrive here. You know what the country has done, wha‘ 
science has demonstrated, and how they handle that ques: 
tion. Under the old conditions, we had quarantine, and ti 
the rest of the country would say, “That is not a good plac 
to do business in,” but today we have our quarantines un: 
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control of the United States Government. Our people went 
to the United States Government and put the matter into its 
hands. We did not ask for any better treatment than the 
rest of the country, but we said, as patriotic American citi- 
zens, we were entitled to be put on the same basis with the 
rest of the country, and we asked the United States Govern- 
ment to take control of our quarantine system and they did 
so, and today, our quarantine service is the same in New 
Orleans as it is in San Francisco, or New York, or the same 
as in any other city of the country. 

The people of the city, practically, by a unanimous vote, 
put in a new drainage system, and we have a water system 
which is not excelled anywhere. We take the muddy Mis- 
sissippi, at the head of the city, where the intake pipe is, 
and we have filtered that water, and given you just as good 
water, practically 90 percent pure, for drinking purposes, 
at a cheaper cost than any city in the country. By the way, 
my friends, talking about the water system, that is one thing 
that we do insist on, that when a stranger comes to New 
Orleans, they must take at least one glass of Mississippi 
River water. We make that as a prerequisite. We do not 
insist upon more than one glass, but we do insist upon that. 
We do it for this reason, that there is an old saying that 
when you have drunk of the Mississippi River water, you 
will always come back, and for that reason, we insist upon 
this one glass of Mississippi River water, if not any more. 

We have a city whose death rate will compare favorably 
with most any city in. the country. We have a splendid 
school system—37 magnificent temples of public education 
built in the last few years. We have beautiful drives all over 
the city, and, for the ladies who are present, right in the 
immediate neighborhood, we have a splendid shopping dis- 
trict. I get a commission from them for talking at every 
convention, in their interest. My friends, we are glad to have 
you here. My people have asked me to come to you and say 
that you are most heartily welcome. After your deliberations 
are over, I hope you will go back to your respective homes 
with nothing but a fine recollection of your stay in New 
Orleans. I tharik you. 


President Eshleman thanked the Mayor for his 
cordial welcome and invited him to join the Associa- 
tion in their further deliberations. 

The Convention then joined in singing a specially 
prepared song entitled ““Where the South Begins.” 
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The song read as follows: 


“Down where the hand clasps a little stronger, 
Down where a smile dwells a little longer, 
That is where the South begins. 
Down where the sun is a little brighter, 
Where the flower that blooms are a trifle whiter, 
Where the bonds of home are a wee bit tighter, 
That is where the South begins. 


“Down where the skies are a trifle bluer, 
Down where friendship’s a little truer, 
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That’s where the South begins. 

Down where a fresher breeze is blowing, 

Where there’s laughter in every streamlet flowing, 

Where there’s more of reaping and less of sowing, 
That’s where the South begins. 

“Down where the world’s in the making, 

Where fewer hearts with despair are aching, 
That’s where the South begins. 

Where there’s more of singing and less of sighing, 

Where there’s more of giving and less of buying, 

And a man makes friends without half trying, 
That’s where the South begins. 





oO. B. Barker, 
Executive Committee, 
Southern Hardware Jobbers’ Association. 


President Eshleman then introduced Honorable 
Joseph E. Ransdell, United States Senator of Louisi- 
ana, who addressed the meeting as follows: 

ADDRESS OF SENATOR JOSEPH E. RANSDELL, 


Mr. President, Delegates to the American Hardware 
Manufacturers’ Association and the Southern Hardware 
Jobbers’ Association, ladies and gentlemen; I deem it a great 
privilege to be permitted to address you today, and I have 
selected as my subject one which, while it may be a little dry, 
will, I am sure, prove interesting to those who came here 
to transact business rather than to have pleasure—the subject 
of transportation, a subject which is certainly one of the most 
important in the business world, for transportation enters 
into the daily life of every man, woman and child in this 
country. It reaches the food we eat, the clothes we wear and 
the houses that cover us. Everything of every sort and 
every kind is affected by transportation. [I shall endeavor 
to discuss some of the problems connected with it. I could 
not cover the whole subject if I should talk to you from 
now until this hour tomorrow, but I will assure you I will 
try to be brief. 





FREIGHT RATES ON IRON ORE. 

Hardware manufacturers are essentially interested in this 
subject because many of the articles handled by them are 
heavy, low class commodities. We have a very striking in- 
stance in the transportation in connection with iron ore, out of 
which your iron and steel is made. The richest and best 
ore fields in the United States are in the Mesaba Range at 
the western end of Lake Superior. That ore is mined in 
a very simple manner, carried about one hundred and fifty 
miles by rail to the city of Duluth, there loaded on ore 
steamers carrying from five thousand to twelve thousand 
tons, and conveyed between eight hundred and one thousand 
miles to the eastern end of Lake Erie, at a ridiculously. low 
cost when compared with the average cost of transportation 
by rail. I will give you the figures in a moment. That ore 
is then made into iron in the factories of Cleveland, Buffalo, 
Pittsburgh, and other places, and as a result of the very cheap 
transportation on the Great Lakes, we are enabled to buy 
articles of iron and steel very much cheaper than we could 
possibly do otherwise. 

NOT ENEMY OF RAILROADS. 

There are three great agencies of transportation, the 

waterways, the highways and the railways. They form the 
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trinity commonly known as road, rail and river. I have, as 
some of you perhaps know, been for years a strong advocate 
of the improvement and use of the nation’s waterways, as 
agents of transportation. I wish it clearly understood, how- 
ever, that in no sense, in no way, have I ever antagonized 
transportation by rail. I am a friend of the railroads. I 
believe, however, that they should be properly regulated, and 
I think, gentlemen of this Convention, that there is no 
regulator half so good as the free competition of the water- 
ways which the God of nature gave to us, by which he made 
it possible to convey freight infinitely cheaper than it can 
be conveyed over the steel rails of any railroad on earth, or 
the dirt road of any highway on earth. Why? Because the 


C. H. Ireland, 

Advisory Board, 
Southern Hardware Jobbers’ Association. 
fluid which we know as water offers very much less frictional 
resistance to the boat or barge, conveying the load, than 
does the dirt roads to the wagon holding the freight, or the 
iron rail to the car conveying the freight on the railroad. 
It is a simple proposition of nature, a simple provision, that 
water has very little friction. Steel has considerable friction 
and highways have a very great friction. There you have it 
in a nutshell. Now, this trinity of transportation should 
co-operate. Certainly every one must be an advocate of good 
roads.. A man who does not advocate good roads in his city, 
in the streets, in the State, or in the community where he 
lives, should be relegated to the wilds of Africa and be 
forced to live with the wild animals there, for he is certainly 
behind the times as much as a human being can be. Where 
he does not advocate a sufficient amount of railroads, which 
have proven the greatest civilizing agent the world has ever 
known throughout every section of this country, he is also 
a back number; and he is just as much a back number who 
does not advocate the proper improving and proper use of 
the waterways given us by the God of nature, and which 
were the principal, and I may say, almost the only agents of 
transportation known to mankind for thousands of years 
before the first railroads came into use, and it is a little more 
than one hundred years, even less than one hundred years, 
since they began to be used. For all those years—some say 
a great many years, some say comparatively a few thousand 
years—the waterways were known and the waterways were 
used, and the great cities of this world were all on water- 
ways until very recent times. 

BENEFIT OF WATERWAY COMPETITION. 


Now, the wise man is one who uses all, who gets the 
benefit of all the agencies of transportation that are furnished 
to him. Let me make a comparison by giving you a few 
figures as to the comparative cost of transportation by rail 
and water. I trust the ladies will pardon me for indulging 
in figures. They are interested in many of the great questions 
of the day. At this moment in the city of Washington, there 
is being held there a great Woman’s Convention of the 
Daughters of the American Revolution. A hundred thousand 
patriotic women are there assembled, or their representatives, 
and that organization is engaged in a great patriotic work. 
Women are coming to the front in everything in this country, 
and I say “Thank God for it; God bless them in all their 
endeavors.” JI am convinced that the world is going to be 
better and the men are going to have much greater success 


when the women take part in all great movements, and I am 
going to use these figures even in the presence of the ladies. 
I trust I may be pardoned for telling you that my wife is 
the treasurer-general of the Daughters of the American Rey- 
olution, so I am used to talking figures to one lady, at least. 


FREIGHT RATES ON WATER MUCH LOWER. 


I said I would give you the actual figures on the Great 
Lakes. Last year there passed through Sault Ste. Marie 
Canal, which connects Lake Superior with Lake Huron, some- 
thing like 79,718,344 tons of commerce. Now, those are big 
figures; they are very hard to comprehend. That is more 
than three times the total commerce that goes through the 
Suez Canal. That is more than fifteen times the total com- 
merce from the Harbor of New Orleans to the Gulf of 
Mexico. It is a colossal commerce, almost inconceivable— 
nearly eighty million tons, passing through that little canal 
between Lake Superior and Lake Huron. It was carried an 
average haul of 820 miles, a good long distance, as you will 
see, at an actual cost, per ton—think of it now, you business 
men who are accustomed to figures—the actual cost per ton 
for this 820 miles is fifty-six cents (56c). Can you conceive 
it, fifty-six cents, to carry a ton of freight 820 miles! What 
was the average cost per ton per mile? 0.68 of one mill 
That was the average cost per ton per mile. Now, we know 
things in this life, by comparison. What did the railroads 
of the United States charge last year for carrying freight 
per ton per mile? 0.733 of one cent. This against 0.68 of one 
mill by this waterway. The railroad charge was more than 
ten and one-half times as great as the charge on this water- 
way. The amount of freight paid and these figures are not 
guess work; they are kept by the United States Government. 
Every vessel that passes through the “Soo” has to furnish 
a manifest to the officer in charge, showing exactly where 
the freight originated, and of what it consists, the charge 
therefor, and its points of destination, so that they know 
exactly what it was and all about it. The amount paid upon 
that great volume of freight was $44,;380,865.00 Suppose it 
had been carried by rail. Make the computation. Bear in 
mind that the rail rate was a little greater than ten and a 
half times the average water rate, and I am speaking a good 
deal about this, because that was largely iron ore. That ap- 
plies to the hardware people. It was the original of the 
material out of which your products are made. Suppose it 
had been carried by rail, ten and one-half times $44,380,865.00 
is about $465,000,000.00. So as a result of the improvement 
made by this Government of those locks and dams, at Sault 
Ste. Marie, the people of the United States—the people of the 
whole United States—saved last year upwards of $400,000,- 
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000.00 on the transportation of the commerce between those 
two lakes. Are those not colossal figures, pretty hard t 
grasp? and I want you to think about them. Ah, I hear 
some railroad man say, “The Senator has taken an illustration 
up there on the lakes; I don’t believe the same thing will 
apply elsewhere.” It does apply relatively elsewhere. It 
applies whenever we have a thoroughly improved and use 
waterway. Some of our waterways are not used, unfor 
tunately. We have a colossal commerce on the Ohio River, 
something like 13,000,000 tons per annum, and it is carried 
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at a price and cost of about one-tenth of the average railroad 
rate—at least on coal, about that rate. 


CONCRETE EXAMPLES OF HIGH RATES. 


Now, I have spoken in big figures. Let me give you a 
few concrete cases. Many of you may know where the city 
of Amite is, in the State of Louisiana, 68 miles from this 
city. Memphis is 396 miles from here. Now, the first class 
rate on freight by rail to Amite, which is not on a water 
course, is $10.40 per ton. To ship first class freight to Mem- 
phis, on a water course, 396 miles away, as compared with 68 
miles to Amite, is $9.00 per ton—$9.00 for 396 miles, where 
you have a competing water course, and $10.40 for 68 miles 
where you have no competition. What do you think of that? 
Get down to a little more concrete figures: It costs 34 cents 
to send a barrel of flour from here to Amite, 68 miles, and 25 
cents a barrel to Memphis, 396 miles; and so it goes all down 
the line. These are very important things to hardware people. 
They are important things to every one. Flour is the staff 
of life. It is pretty hard, it seems to me, that a man who lives 
only 68 miles away has to pay nine cents more per barrel 
to get his flour than one who lives 396 miles away; isn’t 
that pretty hard? Let us apply that now, to the postal serv- 
ice. That would be about six and a half times as high to 
Amite as to Memphis. 

Suppose the National Government should charge the 
Amite man thirteen cents to convey a letter from the city 
of New Orleans to the postoffice at Amite and charge the 
Memphis man two cents to convey a letter from here to 
Memphis, 396 miles. I am sure there would be a revolution 
in this country in mighty short order if they charged thirteen 
cents for carrying a letter 68 miles, and two cents to carry 
a letter 396 miles. Just apply that to the matter of freight 
and you have exactly that state of affairs. 


What causes it? It is because the railroad to Amite is 
without water competition and the railroad to Memphis 
comes into competition with one of the greatest rivers in the 
world, the Mississippi River, on whose banks this city is built. 

Now, I am going to give you just a few more figures. 
There is a great celebration to be held at The Dalles, on 
the Columbia River, in a few days. “Well,” you say, “you 
are speaking of something so far away that none of us have 
the slightest interest in it.” Gentlemen, every one of you eat 
flour bread. You know that the second greatest wheat produc- 
ing section of the United States is eastern Oregon, eastern 
Washington and western Idaho, near the head waters of 
the Columbia and the Snake Rivers. It is a wonderful 





Pa _ 


W. A. Parker, 
Advisory Board, 
Southern Hardware Jobbers’ Association. 





region, and we are all interested in getting cheap wheat. 
I he improving of the Columbia River will enable wheat to 
be brought down to the Pacific Coast and through the Panama 
Canal and to this gateway of New Orleans, at ridiculously low 
rates. You are interested in that problem. There was a great 
Obstruction across the Columbia River at a place called 
‘he Dalles; the mountains seemed to come together and 
lormed a gorge at this point. The National Government, at 

ost of about $6,000,000, built a canal and locks around this 

struction, and they are just about completing it, and, on the 
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5th day of May, they are going to have a celebration there, 
in honor thereof. 

There was formerly an obstruction at a place called the 
Cascades, so that the freight on nails, something you hard- 
ware people are interested in, was $6.20 per ton, to The 
Dalles, in carload lots, a distance of 88 miles from Portland. 
They removed that obstruction at the Cascades a few years 
ago, and immediately the rate on nails dropped to two dollars 
per ton, a reduction of more than two-thirds; formerly six 
dollars and twenty cents ($6.20), and afterwards, two dollars 
($2.00). There was no cause in the world for it, excepting 
that the boats could run to the Dalles after the Cascade 
obstruction was removed—two dollars per ton to the Dalles, 





J. D. Moore, 
Advisory Board, 
Southern Hardware Jobbers’ Association. 


88 miles. What happened at Umatilla, a hundred miles be- 
yond? Why, they had to pay $10.20 per ton—two dollars for 
88 miles and ten dollars twenty cents for the additional 100. 
There was no water there. When the improvement occurs 
at the Dalles, as it will in a very short time, the freight rates 
in that region are going to be reduced proportionately. There 
is going to be a reduction of at least two-thirds. When you 
consider the product of wheat, you are going to get the 
benefit of it. It is something you are interested in, and every 
citizen of this country is interested in. 
RATES TO INTERIOR POINTS. 

Now, this question has been up before the Interstate 
Commerce Commission a number of times, and I have some 
figures here which I want to refer to very briefly—and I will 
try and not to tire you, as my time is very nearly up—showing 
how water rates compare with rail rates to interior points. I 
read from a report of the Interstate Commerce Commission 
on sugar rates from New Orleans, Louisiana, and points 
taking same rates to Ohio River crossings, Memphis, Tennes- 
see; St. Louis, Missouri, and intermediate points. A decision 
was rendered on the 26th of last June. Now, from that, 
which is official, I find that the rates on sugar from New 
Orleans to sundry points were as follows: 

Bayou Sara, Louisiana, a distance of 125 miles, a rate 
of 7% cents. That is on the Mississippi River. To Lindsay, 
Louisiana, 113 miles, an interior point, the rate was 17 cents. 
This is a very striking case, as Lindsay is 12 miles less than 
the distance to Bayou Sara, although the rate per hundred 
pounds per carload is 2.20 times greater than to Bayou Sara, 
which is 7% cents. This is on the Yazoo and Mississippi 
Valley Railroad. 

Another point, Anguilla, Mississippi, a distance of 284 
miles, 31 cents, and to Helena, Arkansas, 409 miles, 12 cents, 
a very much longer distance and the rate only about one- 
third. 

Now, here is one that may appeal a little closer to our 
worthy President: To Hammond, Louisiana, a distance of 
53 miles, 12% cents. That is on the Illinois Central, in 
carload lots. To Memphis, Tennessee, 395 miles distant, 12 
cents—actually, my friends, a half a cent per hundred pounds 
more to carry freight over to Hammond, almost a suburb to 
New Orleans, only 53 miles away, than it costs to carry it to 
Memphis, 395 miles away. That it what water does. 

To Ponchatoula, Louisiana, which is nearer than Ham- 
mond, a distance of 48 miles, and the rate to Ponchatoula is 
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17 cents, on sugar in carload lots, and the rate to Cairo, 
Illinois—at the junction of the two great rivers, the Ohio 
and the Mississippi, 554 miles away from here—the rate is 
exactly the same as it is to Ponchatoula, 48 miles away. 
Think of that. Can there be any greater disproportion in 
charges than that? Would it not be a vast benefit to Poncha- 
toula if it could be on a waterway? Beyond question it would, 
and if it were possible for the United States government to 
provide the citizens with, or so improve any water course, 
near Ponchatoula, so as to permit boats. to run there, and 
give the people of Ponchatoula the benefit of the same rate as 
Cairo enjoys, would you not consider that a good proposi- 
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tion, and would it not be helpful to you, my hardware 


friends? 
BENEFIT OF WATERWAY RATES. 

Where do you construct your jobbing houses? Do you 
pick out any points away from lines of water? Oh, no. You 
will pick out for your jobbing points, places that have water 
competition, and you are doing so because you realize the 
benefit of cheap rates which the water gives you. Whether 
you use the water courses, or not, you get the benefit of the 
rates: I might go on and give you a number of these, but 
I do not wish to tire you. Just one or two more. Cincinnati, 
Ohio, is a good long ways from here, 919 miles, and the rate 
on the Louisville and Nashville, from here to por ng - 
1814 cents in carload lots, while to Cave City, Kentucky, 
miles away, practically 20) miles nearer to New Orleans, Z 
rate is 47 cents—two and a half times as great to Cave City, 
724 miles, as to Cincinnati, 919 miles. 

I could talk to you a long while along that line; it would 
not enlighten you any more, though. I have shown you the 
extraordinarily high rates which interior points must pay 
for railroad transportation, as compared with water rates. 
What is the conclusion? That we must improve and use our 
waterways. “Well,” you say, “the railroads give me so 
many switches which the waterway does not give.” There is 
some truth in that, but I say to you, if we will devote the 
same brains, the same energy, the same intelligent efforts to 
the utilization of the interior waterways that has been given 
to the Great Lakes and that is now being given to the harbors, 
we will soon be able to use these waterways. They are now 
potent factors in cheapening transportation even where they 
are not used. 

A CASE IN POINT. 

Let me say something now in regard to the railroads 
that I omitted, right here in the State of Louisiana. They 
have a proposition pending before our State Commerce Com- 
mission to raise rates on certain commodities to Red River 
points—New Orleans to Alexandria, Shreveport—and other 
places. Here are some of the rates they propose. They 
appeared before the State Railroad Commission and seriously 
asked permission to do this: They want to increase the rates 
on bagging and ties, and that is something that you are 
interested in, from ten cents to twenty cents, in carload lots ; 
on iron and steel articles, from 18 to 23 cents; on wire and 
nails, from 18 to 23 cents; on pipe, from 18 to 23 cents, and 
on roofing, from 16 to 18 cents. They ask that. They pro- 
pose to raise the price on sugar and molasses from 30 to 40 
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cents, and then on some of the articles, which everybody has 
to use, lime and salt, what do you suppose these railroads 
propose to do about them? To increase the price from 1() 
cents to 40 cents, four hundred percent. They ask it. It has 
not been granted yet, and I hope to Heaven it will not b: 
granted, and I trust this great Convention will go on record 
and oppose anything of that kind anywhere in the United 
States, for if they can secure these increases in Louisiana, 
because the Red River which is the controlling factor, is n 
longer navigated, they will make it anywhere in this country 
where waterways are no longer used. I hope I make myself 
clear. The Red River used to be a great highway of com- 
merce. Hundreds of boats traveled upon it, in the early days 
There were no railroads then. Later the railroads paralleled 
both banks. They kept putting their freights down, down, 
down until all the boats were driven off the river. I doubt 
if there are any on there now; but now that they have driven 
the boats out of business, they say, we must put our freight 
charges up again, and they propose to raise some of these 
charges actually four hundred percent. Gentlemen, we must 
see that the boats go back on the Red River. 


DEVELOP ALL WATERWAYS. 


We must see that the boats go on every other river in 
this country. We must see that there be general waterways 
from every part of this nation wherever it is possible, to 
every other part, so that a boat can load in Boston, or New 
York, or Baltimore, and go by water to Jacksonville, to 
Mobile, to New Orleans, to Galveston, to Brownsville, to 
Little Rock, on the Arkansas, to Knoxville, on the Tennessee, 
to Nashville, on the Cumberland, to Pittsburgh, on the Ohio, 
and go even to Fort Benton, 2,200) miles up the Missouri, so 
that a boat can be loaded at your factory and without being 
unloaded, until it reaches its destination, a thousand miles, 
or two or three thousand miles away. We must have these 
waterways improved in that manner, and when we do, we are 
going to get the benefit of them. 

Now, in order to utilize them properly, we must have 
proper terminals and proper transfer facilities—means for 
loading and unloading. Not only must you have the water on 
which to transport the goods, but you must have provision 
for the proper storing and housing of the freight. Go to the 
public docks and wharves of this city while you are here. 
You will see the most advanced system of wharves and docks 
anywhere in the United States. Take @ trip over the Belt 
Line of this city, connecting every railroad entering here 


with every wharf and every dock, with every other railroad 
They 


entering this city; but you will find one deficiency. 





































Irby Bennett, 
Chairman Entertainment Committee, 


Southern Hardware Jobbers’ Association. 

are now making an effort to improve it—you will find th« 
have poor facilities for loading and unloading. They aré 
not up upon that proposition yet, except the United Fru 
Company, which has the most modern loading and unloading 
facilities. I understand a movement is on foot to give | 
the best in that line, and I hope it is going to be a success. 

5 URGES HELP FROM HARDWARE ASSOCIATIONS. 


To you, my friends, who live in other cities, and I kn 
you come from every part of the Union, I say, interest yo 
self in water transportation. Interest yourselves in provid 
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not only for the improvement in the waterways, but in the 
best means of putting freight on boats and taking it off. 
There is a great movement in this nation looking to the proper 
improvement of all the waterways, in order that they may 
perform the mission which God intended them to perform. 
Help along that movement. Do not slur when some yellow 
journalist tells you that there is pork in the Rivers and 
Harbors Bill. You call him down and let him show that he 
knows what he is talking about. Let him explain to you how 
it is that the great engineering body of the United States 
Government has expended eight hundred millions of dollars 
since the beginning of this country, and had only had one lit- 
tle scandal in all its history, that of Captain Carter, at 
Savannah, Make him explain how there can be pork in any 
bill, when these engineers have the most carefully devised 
system for checks and balances that the human mind can 
conceive. Before Congress can make an appropriation for any 
waterway, the project must be surveyed by the local United 
States Engineer, who, in turn, submits a preliminary report 
to the Division Engineer, who examines it, and if it is all 
right, recommends it to the Board of Engineers for Rivers 
and Harbors, composed of seven men of high rank. If they 
think it is all right, they send it to the Chief of Engineers, 
and until it passes through all those channels, is it even in 
shape to have a real survey made. That is all preliminary to 
the survey itself. Then, when they send it back and order 
a survey, it goes through the whole process again. Men are 
sent out into the field: They go carefully into every detail. 
They ascertain the depth and width of water required, the 
amount of commerce, the cost of the proposed improvement, 
and everything connected with it. It must pass through all 
of these engineering bodies again and receive a favorable 
report before it even has a legislative status before Congress 
Then when it comes before Congress with a favorable report, 
you may be sure it is all right. 

I am sorry to have detained you so long. When I get 
on this subject, I never know when to stop. I hope you will 
take a deep interest in water transportation, and I now 
invite you to attend the next session of the National Rivers 
and Harbors Congress, which, for years, has been advocating, 
with all its force, the adoption of a liberal comprehensive 
policy for the improvement of every worthy water course in 
the Union. 


Mr. O. B. Barker: Mr. Chairman, I move that this 
body extend a vote of thanks to Senator Ransdell for 
this most interesting and instructive address. 





Henry H. Beers, 
Sergeant-at-Arms, 
Southern Hardware Jobbers’ Association. 
The motion was seconded by Mr. Ireland, who also 
offered an amendment that the address be published. 
The motion was put and carried. 
Senator Ransdell: I thank you most sincerely, Mr. 
President, ladies and gentlemen. 
The President: We are particularly favored this 
morning by having so many speakers of National 
prominence with us. We have another gentleman here 
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whom I have invited to make a short address, Captain 
Wilson I. Davenny, Field Secretary of the National 
Rivers’ and Harbors’ Congress, Washington, D. C., 
whom I have the pleasure of introducing. 







































































CAPTAIN DAVENNY’S ADDRESS. 


Mr. President, Delegates to the Convention, ladies and 
gentlemen: I most highly appreciate this unexpected privi- 
lege. I always must content myself to stand in the light of 
my chief—Senator Ransdell, President of the National Riv- 
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ers and Harbors Congress. He is my monitor, as well as 
my chief. : 

I felicitate myself this morning and congratulate this # 
convention upon the privilege we have jointly enjoyed of 
listening to Senator Ransdell than whom there is no abler — 
champion of the improvement of the waterways of America. 
I would consider I was trespassing upon your time if I spoke 
at all upon the thing of the development of waterways so 
splendidly has Senator Ransdell- discussed that subject. 

Upon enterting this hall this morning your President 2 
did me the honor to ask me to talk a few moments on agri- ‘ 
culture. The only claim, ladies and gentlemen, I have upon 
your time in discussing agriculture is that I own a farm and 
pay taxes on a quarter section in Missouri, that I never yet 
have seen. You know there are two kinds of people that 
deal with this subject, the farmer and the agriculturist. The 
farmer, as I understand as correctly defined, is the man who 
makes his money in the country and spends it in the city; 
the agriculturist is the man who makes his money in the 
city and spends it in the country. (Laughter.) 

I think you will acknowledge the fact that being called 
to speak after the Senator, Mr. Ransdell having discussed 
the water I have the privilege of discussing the land, so 
that we two, are privileged to cover the earth. 

Second only to agriculture in importance is the trans- 
portation. They are so intimately associated that they may 
properly be discussed as one subject. I deem it a special 
honor to be asked to address these associations, in joint ses- 
sion, because I am sure I have before me, Mr. President, 
representatives of the most substantial business in the United 
States of America. It is always an inspiration, gentlemen, 
to speak to business men—men who are constantly studying 
and solving business problems. The Governor of Louisiana, 
this morning spoke with special pride of the fact that Louis- 
iana, as a whole, exhibits the benefits of diversified farming. 
You mark that he said “as a whole.” He called attention 
to the fact that certain sections are producing cotton, other 
sections rice, and other sections sugar, that, there was, nev- 
ertheless, an opportunity to develop other lines. I simply 
want to call attention to this fact that the history of agri- 
culture has demonstrated that single crop production invites 
failure to the individual farmer and disaster to the country. 
There is one line of improvement in this country, Louisiana, 
that is being followed by other States in the south, not 
merely diversified farming that affects the whole south, but 
diversified production, as affecting the individual farmers. It 
was my privilege recently to be in Houston, Texas, during 
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the time that Professor Holden, of the International Har- 
vester Company, carried on a campaign throughout the 
southern states in favor of diversified farming. Having 
before you the misfortunes of devotion to the single crop of 
cotton in many parts of the south, he seized upon this time 
as best suited for commanding the attention not merely of 
the farmer but of the business men and of the banker as to 
the fatuity and folly of a single crop production. The best 
note, gentlemen of the convention, in that whole propa- 
ganda was in the fact that the farmer, the business man 
and the banker were co-operating. In the past, the farmer 
has looked somewhat with suspicion upon the prescriptions 
and the programs suggested to him by the merchant and the 
banker. He felt that either of them might have some ulterior 
motive, as he believed. At this time, they are all in one 
boat. What brings prosperity to the farmer means business 
for the merchant; it means more profitable business for the 
banker, and so this propaganda has gone along with some 
promise of benefit to the whole country. So, about all I care 
to say on the subject of agriculture is that with these tre- 
mendous possibilities for profit, it will be wonderfully ad- 
vanced in this new relation of the farmer, the business man 
and the banker together; and now as to what I mean about 
making the application to the individual farmer. Some 
bankers in some parts of Texas I have visited recently, have 
not said that they absolutely would not make loans to the 
farmer who grew only one crop, but somehow or other, they 
give the farmer to understand that when he comes for a loan, 
he would stand a much better chance of getting it if he is at 
least growing the commodities that he, himself, and his 
family secure. The state of Texas, alone, has, I believe, in 
a single year, sent two hundred millions of dollars out to 
other states to buy the necessities of life that could be grown 
upon the fertile soil of Texas. This same situation obtains 
in other parts of the south. I feel certain that you gentle- 
men of this convention will sympathize with my insistence 
that the best thing for the business of the country in con- 
nection with agriculture will be for all business organiza- 
tions like this to second and insist upon the proposition of 
diversified farming for the benefit of not only the farmer, 
himself, but of the business interests of the country. I 
thank you. 


The President: I will now ask the Vice President, 
Mr. Bering, to preside while I read my address. 
President Eshleman addressed the meeting as fol- 


lows: 
ADDRESS OF PRESIDENT ESHLEMIAN. 

It is my pleasant duty this morning to welcome you to 
this, our twenty-fifth annual meeting, the silver anniversary 
of the Southern Hardware Jobbers’ Association. By reason 
of that fraternal spirit which pervaded the hearts of a little 
band of volunteers, we were born in the great State of 
Tennessee. Our continued rise as an Association, I am sure, 
must be a great source of gratification to those loyal souls 
who have given so much of their time and efforts to the 
development of an organization of which there is no equal, and 
one I am so proud to belong to. 

It was with great pride that I heard my home city had 
been chosen for this meeting, and it is most gratifying to see 
assembled such a large and representative attendance. It is 
most pleasing to note the presence of all the beautiful ladies ; 
by their grace and charm they add to our pleasure, first, last 
and all the time, and I want to say to them that we hope they 
will always attend. . 

I heartily greet our good friends, the manufacturers. 
They have likewise succeeded in building up a splendid organ- 
ization, and in the many years that we have met together, a 
fraternal relationship so strong has been formed that none 
need ever fear a divorcement. 

The jobber will stay with you as long as you need him, 
notwithstanding any arguments or discussions to the con- 
trary. One is necessary to the other. Those of us who 
have given any thought and time to association work can 
appreciate the enormous benefits that have been gained by 
harmonious co-operation. We are organized, I have learned 
through constant attendance at conventions, to first make 
lasting friendships, and afterwards to give those, who desire 
to know, the business knowledge and wisdom you possess, and 
receive in return some valuable information or advice which 
will help you to perfect your own life’s work. Dissemination 
of business ideas constructs, while secretiveness of purpose 
is suspicious and destroys. 

We are, therefore, gathered here to carry out those pre- 
cepts of our organization, and with due diligence and atten- 
tion expected from our membership we should successfully 
enjoy an interesting and profitable meeting. 

Since our last gathering, it has been decreed by out 
Heavenly Father that the following loyal comrades summoned 
by death are to be henceforth his spiritual workers, and I 
will ask you to rise while I read their names: 

Mr. N. B. Sullivan, of Sullivan Hardware Company, 
Anderson, South Carolina, died at Asheville, North Carolina, 
November 9, 1914. 


Mr. Rufus K. Hireman, of A. Baldwin and Company, 
Limited, New Orleans, Louisiana, died December 26, 1914. 

Mr. Albert Baldwin, Jr., of A. Baldwin and Company, 
Limited, New Orleans, Louisiana, died March 11, 1915. 

Mr. W. M. Teague, of Teague Hardware Company, Mont- 
gomery, Alabama, died March 18, 1915. 

We deeply mourn the loss of these departed brethren, 
and our Memorial Committee will pass the proper resolutions. 

It has been our great pleasure this morning to listen to 
a most masterful and instructive address by United States 
Senator Ransdell, and I was particularly struck with the im- 
port it conveyed of a great opportunity for the further 
development of trade by the Southern Hardware Jobbers and 
the American Hardware Manufacturers. The South, at pres- 
ent, has a greater prospect toward continued growth than 
any other portion of our country. Undeveloped lands, fertile 
and ready for the plow, are waiting for the settler. Farmers, 
heretofore dependent on a cane, rice or cotton crop, are 
diversifying. They are gradually being taught to feed them- 
selves. Their profits, instead of going into the usual money 
drawers of high priced food merchants, are finding their way 
back into the ground. Increase of agriculture spells greater 
prosperity for the South. 

. The general outlook, I claim, has never been better. 
With last year’s crops the most abundant in our history, and 
this year’s promising to be equally as good, or, perhaps, 
better, does it not seem ridiculous on the part of any one to 
continually “holler” hard times? They are over with, no 
doubt, and no doubt will be long remembered, but let’s banish 
such ideas, if possible, from our minds, and encourage greater 
thoughts of optimism. Business is slowly, but surely, improv- 
ing. This is more satisfying than any rapid recovery, or what 
we might term a sudden boom, for we could perfect our 
systems during the former, but wouldn’t have the time if 
experiencing the latter.‘ As a nation, we have great cause to 
rejoice; free from entangling alliances, we are at peace with 
the world. One of my dear friends, who always has in mind 
that great and final union between the North and South, was 
kind enough to send me recently a copy of the New York 
Times, containing what I thought was an excellent print of 
the two greatest generals that ever lived, Robert E. Lee and 
Ulysses S. Grant. I had it framed and placed on this table 
as a symbol of peace. Let us, therefore, unite in sending to 
the world the same beautiful message as is inscribed thereon: 
“Let us have peace.” 


The President: I now have the distinguished honor 
of introducing to you the highest officer of the Amer- 
ican Hardware Manufacturers’ Association, Mr. Wil- 
liam H. Matthai. 

ADDRESS OF PRESIDENT MATTHAI. 

Mr. President, ladies and gentlemen, there occurred 
in this city last January an event commemorating the 
Anniversary of the Battle of New Orleans. At that 
time the hero of that battle, General Andrew Jackson, 
was highly eulogized. The schools evidently taught 
many of his heroic deeds. It is said that on one oc- 
casion one of the teachers asked a boy, rather unruly 
type, how General Jackson obtained his uncommon 
nickname of “Old Hickory.” He was told that he 
supposed he was “tough” when young. I do not want 
the members of the Southern Hardware Jobbers’ As- 
sociation to infer that the members of the American 
Hardware Manufacturers’ Association have an idea 
that they were tough in their swaddling clothes, or in 
their youth, or in their full manhood, but there have 
been times when we might feel—I do not say that we 
feel—but we might have thought that we should have 
responded more liberally and should have been more 
attentive to the solicitations and the appeals of our 
representatives when they felt that they should confine 
their entire purchases from our membership for the 
good of the fellowship between their Association and 
ours. 

If we could, by some means, evolve a plan by which 
that can be accomplished it would have a beneficial! 
effect, particularly to the manufacturers. 

Of course, it is understood there was no need to 
inquire anything about how our prices- compared 
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with outside competitors. That should be set aside 
and not considered at all, but if we could do that, we 
will have accomplished something worth while. 

I did not know until reaching here that this was the 
Silver Anniversary of the Southern Hardware Job- 
bers’ Association. I thought if any remarks were de- 
sired applicable to the occasion I could get the con- 
sent of our honored ex-President, Mr. F. S. Kret- 
singer, to address you upon that point, and I will call 
upon him to make a few remarks in connection with 
that event. 

Mr. Kretsinger: Mr. President, may I be pardoned 
for interrupting your program for just a moment. 

Speaking for the American Hardware Manufactur- 
ers’ Association, we note with interest that this is the 
twenty-fifth anniversary of your Association. 

There are a few of us here, possibly, who recall with 
pleasure being privileged by invitation to attend your 
meeting at Louisville nearly, or quite, twenty-five years 
ago. We have observed with satisfaction your growth 
as the years passed by, a growth not simply in num- 
bers, but as an organization, helpful alike to your- 
selves and to the producers whose goods you dis- 
tribute. An evident and all-important factor in the 
creation and operation of organizations such as these 
two is the friendship fostered, which has inspired con- 
fidence that cannot be measured by dollars and cents. 

We congratulate you most heartily on this, your 
Silver Anniversary, and express the sincere hope that 
you may uninterruptedly carry on the work to the 
mutual advantage of your Association and ours. 

Now, Mr. President, through you, to your Associa- 
tion, permit us to mark this period by a tangible evi- 
dence of the esteem in which your Association and its 
individual members are held by the American Hard- 
ware Manufacturers’ Association by presenting you 
with this gavel. 

Mr. Kretsinger then presented the President with 
a gavel on which was inscribed “Token of Esteem 
from the American Hardware Manufacturers’ Asso- 
ciation to Their Friends and Co-workers, the South- 
ern Hardware Jobbers’ Association, on their silver an- 
niversary, New Orleans, April 20, 1915.” 

President Eshleman: I really hardly have the 
proper words at command to thank you for this beau- 
tiful emblem. I feel that it conveys a great feeling 
on the part of your Association towards our Southern 
organization. It gives me much pleasure, therefore, 
to accept this beautiful token, and, personally, and on 
behalf of my comrades, I thank you. 

Gentlemen, while we are strictly a Southern Asso- 
ciation, we are affiliated to a large extent with the 
“Northern” Association, which is represented here 
by their worthy President, whom I take great pleasure 
in introducing, Mr. A. J. Bihler of the National Hard- 
ware Association. 

Mr. Bihler: Mr. President, ladies and gentlemen, 
I have been looking out of the window and I see a 
sign across the street which says “Big Day, Be Quick.” 
I am going to be quick. It has been my pleasure to 
come to the annual meetings of the Southern Hard- 
Ware Jobbers* Association for a good many years. 
This is the first time I have come officially. I have 
been coming heretofore as a free lance. I want to 
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extend to you, Mr. President and gentlemen, the very 
warmest wishes of the National Hardware Associa- 
tion, and I hope that you will have a very prosperous 
and successful convention. A gentleman said to me, 
“Why do you always go South?” I said, “Because I 
want to see the country, I want to see what you have 
down here.” This time I came in by the way of Dal- 
las and Houston, and will go back by the way of Nash- 
ville. Every time I come down I see evidences of 
prosperity—big hotels and trolley service. I think a 
great deal of the South. You are certainly improving 
every year, and I hope for your continued success and 
prosperity. 

President Eshleman then introduced Mr. Harry A. 
Black, representing the Texds Hardware Jobbers’ As- 
sociation. 

Mr. Black: Mr. President and gentlemen of the 
Hardware Jobbers’ Association and of the American 
Hardware Manufacturers’ Association, ladies and gen- 
tlemen, I am taking upon myself a rather big job for 
a small man representing Texas. I think that some 
of you made an error in selecting me, because I am 
a good deal like the presentation of this morning of 
that beautiful song, it is very evident that you were 
out of practice, and so am I. I want to say though 
that the State of Texas is evidencing, in a material 
manner, in taking to heart the lessons of the present 
year. It is my information that the grocery business 
is less than one-half the normal amount. It means to 
me that the cotton farmer, which is the largest single 
interest we have in Texas, is making the cheapest cot- 
ton he ever made, and I expect by the time he gets that 
crop sold that Texas will be in as good shape as she 
ever was. We are having, like all the other states, a 
depression, but I look for it to be over just as soon 
as this crop is sold, and I believe that the merchants, 
both jobbers and manufacturers, have learned a great 
lesson. I think the farmer has learned a great lesson, 
and I look for future years in Texas to be more pros- 
perous than ever we have had for some time. Mr. 
President, and ladies and gentlemen, I thank you. 

President Eshleman called for other speakers on 
the program, but they were absent. 

Mr. Irby Bennett, Chairman of the Reception Com- 
mittee, addressed the meeting at some length, and 
outlined the plans for future entertainments. He 
called especial attention to the masquerade ball to be 
given on Thursday evening. 

President Eshleman read a telegram from Nelson 
A. Gladding in which Mr. Gladding expressed great 
regrets at being unable to attend the convention. 

The meeting then adjourned to meet in joint Execu- 
tive Session at 2:30 p. m. of the same day. 





WEDNESDAY, APRIL 21. 

The session on Wednesday forenoon was an ex- 
ecutive one and was called to order promptly at ten 
o'clock. 

After the reading of the minutes of the 1914 Con- 
vention, President S. St. J. Eshleman delivered his 
annual address, which was listened to with much inter- 
est and careful attention. 

Secretary-treasurer John Donnan then read his an- 
nual report in which he reviewed the work of the 
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Association of the past year and which gave evidence 
that the Association was growing in influence and had 
been instrumental in improving conditions for the 
hardware trade of the South. 

The following special committees were announced 
by President Eshleman: 

Committee on Nominations: Frank’ B. Dunlop, 
W. A. Parker and Frederick A. Heitmann. 

Auditing Committee: F. R. Simpson, Samuel C. 
House and W. A. Ray. 

Memorial Committee: C. H. Ireland, George E. 
King and H. A. Black. 

Committee on Resolutions: J. D. Moore, J. L. 
Keith and L. M. Strattop. 

After the reports of the various committees had 
been read the session adjourned. 


THURSDAY, APRIL 22. 

The Thursday session was also an executive one 
and was called to order by President Eshleman 
promptly at ten o'clock. It was largely devoted to 
a discussion of the report of the Executive Commit- 
tee, after which several matters were considered un- 
der the head of “Threshing of New Straw.” 





FRIDAY, APRIL 23. 

The executive session on Friday met at ten o'clock 
to consider the reports of special committees, after 
which the election of officers took place, with the fol- 
lowing result: 

All the officers were re-elected. The Executive 
Committee is composed of the following: O. B. Bar- 
ker, chairman: W. C. Thomas, W. M. Pitkin and 
Bruce Keener, the last named being chosen in place 
of Frank B. Dunlop. 

The Executive Committee recommended that Major 
A. W. Bond and John Hoen, Old Guard Southern 
Hardware Salesmen, be placed on the Roll of Honor 
and that Roll of Honor buttons be presented to them 
in recognition of their thirty years of continuous serv- 
ices of high ethical character in the hardware field. 

Charles H. Ireland, former president of the Asso- 
ciation, made the presentation address, George E. 
Eddy and William C. Perkins acting as proxies for 
Messrs. Bond and Hoen, who were absent because of 
ill health. Mr. Ireland’s address follows: 


To me there has been committed a very pleasant task, 
which I am more than glad to perform. In olden days, 
when kings and patentates ruled, it was the custom to be- 
stow upon those subjects who had performed some meri- 
torious act or achieved some heroic deed, a token of the 
sovereign’s good will; hence, the order of the Victoria Cross, 
the Legion of Honor, the Iron Cross, the Star and Garter. 
These were given for some particularly valiant deed per- 
formed under some trying moment, but this honor which 
we this day bestow upon you has a far more significant 
meaning. It is not given for any individual act, but for 
the deeds of a lifetime; not won amidst the clash of swords 
and the deadly conflict of a grim war, but amidst the daily 
grind of the common duties of life, frequently alone and 
without the cheer of comradeship in a contest that was just 
as fiercely waged. However, even though not so deadly, 
and even though the clash of arms and the scream of shells 
may not have been present to stir the baser feelings, still 
in your battle, there has never lacked occasion nor incentive 
to deviate from the higher and truer paths of rectitude if 
you had not fought valiantly to subdue the lower and en- 
courage the nobler side of your nature; and atfer a genera- 
tion of such living, going in and out with competitor and 
customer, you have so conducted yourself as to merit their 
approval and good will, and in your representation of your 
employer and your trade, you have kept the scale of equal 
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justice so balanced that each has felt his interest was safel\ 
guarded in your hands. For a man to have so lived for 
these thirty years of continual service and maintained this 
record, your associates feel that such fidelity was entitled to 
recognition, not as a justice, but as a spontaneous tribute t. 
true manhood; hence we have established the custom of 
bestowing upon those whom we feel have made such a 
record a testimonial of this little button, the significance of 
which is that your name has been entered upon our Rol! 
of Honor, inscribed upon a disc of pure gold, encircled by 
a white band with the name of this association, testifying 
as to the faith which we have in you, that you will main- 
tain, unsullied until the end, the character and reputation of 
this association and your traveling associates, and that you 
will speak by a blameless life and an exemplary conduct to 
those younger men who follow you in life, in deeds, not in 
words, saying, “here’s a life worthy of emulation.” 

Take this little token, wear it as an evidence of the 
affection of all of your comrades in the conflict of fife, 
and when the day comes, by reason of age or infirmity, that 
your eyes are unable to read the route sheet as of yore, 
the hand too feeble to lift the sample grip, the limbs too 
trembly to traverse the paths that lead to the buyer’s office 
again, and you shall have retired to the quietude of a well 
earned rest, take this little emblem in your hand some time, 
call to the bar of memory the names and forms of those who 
have wrought with you in your busy life, and think kind 
thoughts of them. Let this be to you a token of their love, 
and when in the sunset of life you shall depart on the long, 
long trip which has no return passage, may there be no 
shadows, but a golden sunset, which shall be but the halo of 
a new dawn, which we trust and pray may open out upon a 
clear day of white faith, whose eternity shall be as unending 
as the circle of immortal life in that city which hath not 
foundation, but whose builder and maker is God. 


Birmingham, Alabama, was chosen for the 1916 
Convention, after which this extremely successful 
meeting was closed, and it was the general expression 
that the gentlemen in charge of the program and of 
the entertainment were to be congratulated upon the 
splendid manner in which every thing was carried out. 


+ 
~-oo 


STEEL BARN DOOR LATCHES THAT ARE 
DEPENDABLE. 





Dependability in door latches is a very important 
‘factor, as a latch which will operate only a part of the 
time and thus at other times permit the wind to 
swing the door open and shut is most undesirable. 





The Whitcomb Steel Barn Door Latch. 


When one closes a door it creates considerable annoy- 
ance to find it open again a few minutes later merely 
because the latch had become stuck. The accompany- 
ing illustration shows the Whitcomb steel barn door 
latch produced by the Albany Hardware Specialty 
Manufacturing Company, Albany, Wisconsin, which 
is said to be absolutely reliable. It is constructed of 
heavy. materials which make it most durable. The 
Whitcomb has two large handles and two catches, 
making it possible to hold the door either open ot 
closed. They will fit a door of any thickness. [or 
further information address the Albany Hardware 
Specialty Manufacturing Company, Albany, Wiscon- 
sin. 
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OLD GUARD SOUTHERN HARDWARE 
SALESMEN MEET IN NEW 
ORLEANS. 





The Old Guard Southern Hardware Salesmen, the 
famous institution of the Southland which is renowned 
for the many splendid men 
who are among its mem- 
bers and who are counted 
among the princes in the 
realm of the knights of the 
grip, held its annual meet+ 
ing Thursday, April 22nd, 
12 o'clock, at the St. 
Charles Hotel. 

Emblem of Old Guard. Second Vice - president 
Chalmers M. King occupied the chair in the absence 
of President W. W. Crandall. 

The following telegram from President Crandall 
was read: 

I regret exceedingly that an attack of indisposition 








W. W. Crandall, 
Retiring President, 
Old Guard Southern Hardware Salesmen. 


will deprive me of the pleasure of being with you 
Wednesday. I have looked forward to the meeting 
with great interest and am severely disappointed at 
my inability to attend. Please remember me with 
most earnest good wishes to the members, and al- 
though I cannot be with you in person you may rest 
assured I will be present in spirit. Sincere regards to 
you and all the Old Guard. 

Secretary-treasurer George H. Hillman read _ his 
annual report which was as follows: 

REPORT OF SECRETARY-TREASURER GEORGE H. HILLMAN. 


It is my pleasure to report that we have had no deaths 
the Association since our last meeting. Since my last 
ort the resignation of Mr. William J. Orr has been ac- 
ted. Two members, Messrs. George T. Bailey and B. C. 


Summers, were elected, and attended our adjourned meet- 


last year. We now have three vacancies in our mem- 


bers! ip and no applications on file. A memorial of Mr. 


mas W. Riley has been erected and paid for, and our 
ident advises that one is now in course of construction 
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in memory of Mr. Gilbert M. Fitch. When this is finished, 
they will all be provided for, as the President also informs 
me that the daughters of Mr. James P. Curd do not wish 
an Old Guard memorial. Two of our members, Messrs, E. 
R. Philip and John K. Wilson, have been quite ill, Mr. Philip 
having suffered the loss of a leg by amputation. I am pleased 
to inform you that both of these gentlemen are now much 
improved. President Crandall wrote them extending sym- 


Chalmers M. King, 
First Vice-President, 
Old Guard Southern Hardware Salesmen. 


pathy of the Old Guard, and received replies expressing ap- 
preciation for his letters. 

Our stock of buttons is almost exhausted, and, as a fresh 
supply will have to be ordered soon, this will be an oppor- 
tune time to make a change in style in case it is deemed ad- 
visable. 





A. W. Bond, 
Second Vice-President, 
Oid Guard Southern Hardware Salesmen, 


I suggest that a vote of thanks be’ tendered Mr. Daniel 


Stern and AMERICAN ArTISAN for furnishing the booklets 
containing our Constitution and By-laws. 


The financial statement shows a flourishing condition. 


Letters and telegrams from absent and _ invalid 


members were read and the secretary was instructed 
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to send telegrams in reply to all the invalid members. 

A vote of thanks was voted unanimously to Daniel 
Stern, of AMERICAN ARTISAN, for the many favors 
he has extended to the 


George H. Hillmann, 
Secretary-Treasurer, 
Old Guard Southern Hardware Salesmen. 


interest he always takes in its affairs. The meeting 
was a most harmonious one, and thoroughly typical 
of the great and good fellowship that characterizes 
this truly famous organization. 

A committee was appointed to visit the grave of 


Joseph H. Grubb, 
Retiring Member of Executive Committee, 
Old Guard Southern Hardware Salesmen. 


John H. Hisgen, a former member, who is buried 
in one of the cemeteries of New Orleans, and to 
deposit a wreath on his memorial. 
Secretary-treasurer George H. Hillman was pres- 
ented with a purse of $250.00 in recognition of his 


Association and the great 


painstaking work and the effort he had put forth in 
behalf of the Association during the past year. 

A unique and touching feature of the work of the 
Association was the presentation of a beautiful silk 


George H. Harper, 
Retiring Member of Executive Committee, 
Oid Guard Southern Hardware Salesmen. 


flag in celebration of the twenty-fifth anniversary of 
the Southern Hardware Jobbers’ Association. 


PRESENTATION ADDRESS BY CHALMERS M. KING. 
In the absence of our worthy President I deem it an 
honor to appear before you in his place and stead and act in 
his capacity on this occasion. 


Joseph M. Hottel, 
Retiring Member of Executive Committee, 
Old Guard Southern Hardware Salesmen. 

In order that you may all know the meaning and pur- 
pose of the Old Guard, and what it stands for, many of 
not being familiar with our organization, I deem it necessa°) 
to make a preliminary but brief explanation. 

Our Association is composed of salesmen who have trav- 
eled in five or more southern states for a period of fifteen 
years, selling hardware and kindred lines to the job 
Our membership is limited to 100. When one of our m 
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hers is called away by the Grim Reaper, his place is filled by 
another who is eligible, thus keeping up our full member- 
ship. Our organization is a social one, pure and simple. 
\Vhile we are competitors in the field, we are brothers at 
heart. We meet annually during the convention of the 
Southern Hardware Jobbers’ Association. 
Mr. President, as you know this Association has been 
losely allied with the Southern Hardware Jobbers’ Asso- 
ciation from its infancy, one of our members whom we love 
to call the “Daddy” in our organization is your sergeant-at- 
arms for life. I refer to our respected member, Mr. Beers. 
Seven of our members are on your Honor Roll, put there, 
as I understand, for having served you honestly and faith- 
fully for many, many years. I do not know how many, per- 
haps fifty or sixty, more or less. This, in itself, clearly 
proves the very close relationship between our organization 
and yours. Your interest As our interest. We share in your 
prosperity and sympathize with you in your adversity, and 
incidentally, I am sorry to say, we have been doing the sym- 
pathetic act for lo, these many months; yet from the con- 
versation which I have had with many of you, during this 
convention, I believe the worst is over, and that you begin 
to see a silver lining in the dark cloud that has been hang- 
ing over the business industries of this country for almost 
a vear. As this is the twenty-fifth anniversary of your 
organization, we, the members of the Old Guard, have 
deemed it fitting and appropriate to present you with some 
token in order that we may more fully show our love and 
respect for you as a body, and as individual members. 
I have, therefore, the honor to present you with this 
beautiful flag, the flag of our country, your country and my 





J. H. Keating, 
Retiring Member of Executive Committee, 
Old Guard Southern Hardware Salesmen. 


country. As this flag represents the Union of all the States 
trom the Great Lakes on the North to the Gulfs of the sunny 
South, from the Atlantic to the Golden Gate of the Pacific, 
so does it represent the broad and expansive love and respect 
in which you, the members of the Southern Hardware Job- 
bers’ Association, are held by the Old Guard. May you 
accept it in the same kind and loving spirit in which it is 
given, remembering that your honor is our honor, your des- 
tiny our destiny, and when you unfurl this beautiful banner, 
May it ever bring to your memories, the many cheerful faces 
and loving hearts of your joint Association, the Old Guard. 

. I take great pleasure in placing this banner in your hands, 
and when you have passed from the chair, may it also pass 
into the hands of others as worthy and appreciative, as you, 
Mr. President. 

President Eshleman was deeply moved by the pres- 
entation of the banner and responded with beautiful 
remarks quite feelingly. 

After a short address by James J. Mandelbaum, 
General Irby Bennett delivered a magnificent patriotic 
oration, 

A. C, Penn, of the Penn Safety Razor Company, 


Presented each member with one of the razors made 
by his company. 
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The election of officers was then held with the fol- 
lowing result: 

President, Frank A. Bernet; first vice-president, 
Chalmers M. King; second vice-president, A. W. 
Bond; _ secretary-treasurer, George H. Hillman; 
Executive Committee, Luther C. Frazier, chairman; 
F. Herbert Smith; “Tom” H. Gossett ; John C. Camp- 
bell; Nelson A. Gladding ; Clyde L. King. 

The Old Guard Southern Hardware Salesmen’s 
Association was organized June 18, 1908, at Hot 
Springs, Arkansas, and is composed of salesmen and 
traveling salesmanagers who have sold hardware and 
kindred lines for more than fifteen years to the South- 
ern hardware jobbing trade. 


—~-@-+ —— 


ENTERTAINMENT FEATURES. 


As might be expected of the committee in charge 
of the entertainment provided for the delegates, their 
ladies and guests, outdid all former efforts in dis- 
pensing the wonderful hospitality for which the South 
is famed. 


The Italian Garden function on Tuesday evening 
was a splendid affair and took place in the Italian 
Garden of Saint Charles Hotel. Old negro “Mam- 
mies,” some of them almost a century old, dressed in 
typical southern costumes, included the Chignon head- 
wear, dispensed pralines, a typical southern confection 
made of sugar cane juice and Louisiana pecans, and 
other confections. A buffet loaded with refreshments 
for the ladies as well as for the gentlemen was well 
patronized and a fine program of instrumental and 
vocal music including six harps was provided, and 
the modern dances were exhibited as well as being 
participated in by a large number of the guests of the 
evening. 


PROGRAM. 

Trio—Violin, violincello and harp 
CIS i. yo fntane waaay nd eee ken Louis Ganne 
(b) Romance Sans Paroles........... Gabriel Faure 
Mrs. Joseph Conn, Miss Sara Hoffman and Mrs. Christian 

Schertz. 
Southern pictures in prose, by herself.............. Flo Field 
Harp solo.....................Miss Bettie Rosalind Gilmore 
Shadow Air, from The Pardon of Ploermel.......Meyerbeer 

Mrs. W. B. Machado. 

Impressions of Plantation Life.......... R. Emmet Kennedy 
Harp sextette—(a) Prayer from Moses in Egypt..... Rossini 
CUE MUNOUIIIE 6s 65 <0 4c hciomawias Hasselmans 


Misses Stephanie Levert, Adeline Kremer, Lucienne Lavedau, 
Stephania Rosado, Bettie Rosalind Gilmore and Mrs. 
Schertz. 

Air de Bijoux, Faust—Gounod....Mrs. Lucile Lafaye Taylor 

GI IN ns 6 als bp ca sl sie sivacierwatews «« 


POS SOG occ ck es Miss Fannie Seiferth and Mr. Ashton Blum 
French tango.. Miss Hazel Ritter and Mr. Manuel Fernandez 
The Pavlowa gavotte, danced by 
Misses Adeline Kremer, Edith Ott, Marguerite Brown, Jessie 
Lee Cave and Mrs. W. B. Machado, and Messrs. Trainor 
Cornwell, Waldo Pitkin, Neil Cummings, George King 
and Albert Pitkin. 
COMMITTEE IN CHARGE OF ITALIAN GARDEN FUNCTION. 
The following were in charge of the splendid enter- 
tainment: Walter R. Stauffer, chairman; J. P. Sim- 
mons; W. L. S. Gordon; Edward Keep; Edward 
Derbes; Claude Dunlap; C. French; L. J. Bradley; 
David Baldwin; E. I. Cope; Thomas Sloo; A. Steiner ; 
George Wiltz; W. T. West; E. M. Rea; Alfred 
Wente;: Louis Goldstein; Dan Pitard; Lawrence 


Baldwin; J. M. Carbine; J. F. Baltz; Edward 
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Pedeaux; W. B. Vairn; Roy Terrell; W. W. Mc- 
Millan. and Adolph Katz. 

Wednesday evening the delegates, their ladies and 
guests enjoyed a boat trip over the harbor on the 











Loading Cotton at Harbor of New Orleans. 


palatial steamer “Sidney,” and a number of sugar 
plantations were passed as well as the largest sugar 
refinery in the world, belonging to the American 
Sugar Refinery Corporation, and the unparalleled 
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WAREHOUSES «AND TERMINAL 














Cotton Warehouses and Terminal at New Orleans. 


dock facilities of New Orleans were exhibited in a 
most convincing way to the guests on this fine trip; 
among these were immense cotton warehouses now in 
course of construction, built of steel and concrete on 














Steamers Tied Up at New Orleans Docks. 


made land. These warehouses will have a capacity of 
two million bales of cotton. The steamer passed a 
number of Austrian and German vessels which have 
been interned since last August on account of the war 
in Europe. The Jackson Barracks, named after Presi- 


dent Jackson, which house the United States troops ai 
New Orleans, and the United States Naval Station 
were also viewed. Much interest was manifested in 
the Crescent Bend of the Mississippi River, which 
gives New Orleans the name of the Crescent City. 
Attention was also called to the great mule docks from 
which thousands of mules have been shipped during 
the past six months to the allied armies in Europe. 
Harry F. Baldwin was chairman of the committee in 
charge of the boat trip. 

Wednesday evening there was dancing at the fam- 
ous old Spanish Fort, a point of historical interest, 
situated on Lake Ponchartrain which is twenty five 
miles wide. The guests inspected the old cannons and 
cannon balls which are still kept on the grounds as 
souvenirs of the Mexican War of 1847. The beauti- 
ful scenery as well as the splendid lake and the tropical 
assortment of flowers and palm trees were thoroughly 
enjoyed by the guests. The lake was studded with sail 
and gasoline boats which were at the disposal of the 
guests and which were used by them to view the 
wonderfully charming electric illumination of the 
Fort. A splendid program of plantation songs and 
dancing together’ with exhibition of modern dancing 
was provided, and the guests in many cases mingled 
in the dancing. J. P. Simmons was chairman of the 
committee in charge. 

Thursday afternoon the entertainment consisted of 
an automobile ride viewing the principal business 


The Palatial Steamer Sidney, Which Carried the Delegates and 
Their Guests on the Harbor Sightseeing Trip. 


buildings, public structures, palatial homes and resi- 
dences, going through the City Park and Audubon 
Park. The great filtration plant which New Orleans 
has just completed was inspected and great interest 
was manifested in the unique cemeteries where the 
dead are buried above the ground, and some of the 
expensive and handsome tombs were a revelation to 
those of the visitors from the North, many of whom 
had never seen anything like it. The trip continued 
past the historic Fair Grounds and the langorous 
Bayou Saint John. 

Thursday evening the delegates, their ladies and 
friends were guests at the Ball Masque which took 
place in the Italian Gardens of the Saint Charles 
Hotel. The entertainment was very successfully man- 
aged by W. M. Pitkin who was chairman of the com- 
mittee in charge. It was not only the “piece de resist- 
ance” of the week’s entertainment and hospitality, but 
was a unique and original function for even the won- 
derful Carnival City of New Orleans. It outdid in 
gorgeousness many of the festivals of the Mardi 
Gras,‘and the appreciation of the visitors of this affair 
was a tribute to those who had planned it. In con- 
tradistinction to the usual carnival balls where only 
the men mask, both ladies and gentlemen were masked 
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at the Thursday evening Bal Basque, and a wonderful 
array of costumes were exhibited in the grand march 
behind the King and Queen who were followed by 
their Courtiers, Harlequins, Queens of Folly, and the 
glitter of the tinsel and the golden chains in conjunc- 
tion with the lovely music, formed a most bewildering 
scene. Refreshments were served all evening. 

The committee in charge of the Bal Masque had 
very wisely arranged matters so that those participat- 
ing would have no trouble in securing costumes, An- 
nouncement was made that the beautiful costumes 
such as are worn at the famous Carnival Balls in 
New Orleans each Mardi Gras, would be furnished 
to the guests for the small amount of $3.00, which, 
however, did not mean that they would be rented. 
The costumes became the property of the wearer, 
wig, shoes, etc., included. 

The ladies had the privilege of appearing in even- 
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CONVENTIONALITIES. 


It was expected that a large crowd would make up 
a special train from New York City to the Southern 
Hardware Convention, but a number who had booked 
passage in the train found that it was necessary for 
them to cancel and leave a day later, while others had 
gone on ahead in another direction, and still others 
found at the last minute they would be unable to 
attend the meeting. However, those who made up 
the party from New York and those who boarded the 
train at different points along consisted of a good 
lively crowd and none found the time lagging during 
any part of the trip. 


There never was a time at any Southern Hardware 
Convention when the ladies presented such a charm- 
ing appearance as at New Orleans. Their summer 








The Famous Italian Garden of the St. Charles Hotel, 


ing dress and light silk masks were furnished to 
them as well as to those who appeared in costume. 
The following is the program of the dances: 
PROGRAM OF DANCES. 


Waltz, “Belle. of Memphis”....;.............. Irby Bennett 
ie toes ae George Harper 
Ome SOUR “HE AG cb edc cae esc cicacsee Charles H. Ireland 
One Step, “On to Richmond”.............. Henry H. Beers 
Waltz, “Lochs OG Aillarmey”.,..........00d Arthur A. Devlin 
One Step, “Hungry for’ You”............. Joseph H. Grubb 
One Step, “Meet Me Again”............. Thomas H. Gossett 
is, %S +. Serres Joseph M. Hottel 
Waltz, “EGG Were ca ec bocce ec ees ees J. W. Hutchinson 
One Step, “Veiled Profits”.................. George T. Price 
One Step, “Perfume of the Rose”............A, R. Schmelz 
ee Tee, KO ere Frank Gould 
Waltz, “Lise NN a) oi coc ccc cc seses W. A. Chenoweth 
One SOU Pes Wh Sine Shaves scssececces Dan Stern 
Ce EE re J. R. Simpson 
One Step, “German Gaities”................. W. W. French 


Friday afternoon the ladies were entertained at a 
Bridge and Tea Party at the Country Club, while the 
men took part in a golf tournament also at the Coun- 
try Club, only those being permitted to play who had 
been present at each consecutive session of the two 
associations. The tournament was in charge of L. 
George Wiltz, of Stauffer, Eshleman and Company, 
Limited. The following are the winners: 

It was the unanimous expression of all those pres- 
ent that never in the history of the two Associations 
had the delegates, their ladies and guests been enter- 
tained quite so royally. 


_ 
~-oo 


If you are enthusiastic about your goods, you inspire 
4 customer with some of it. If you have confidence, 
you communicate it to others. It is mighty hard to sel} 
anything if you don’t believe it is any good. 





New Orleans, Where the Delegates Were Entertained. 


costumes, together with the light suits of the many 
men in attendance, gave a very pretty touch to the 
many festivities and in the hotel lobby. 

All must take their hats off to the New Orleans 
jobbers for the attention given by them in perfecting 
entertainment of a variety that afforded pleasure to 
all tastes. As hard workers the New Orleans boys 
cannot be beaten. The Entertainment Commitee cer- 
tainly appreciated the co-operation given them by the 
local men and were loud in their praises of the untir- 
ing efforts put forth. 

The local newspapers gave the convention columns 
of space in reporting the several sessions and also 
used many pictures of prominent men and officers 
connected with the hardware industry. 

The members of the Old Guard were on hand 
strong, and the presence of these gentlemen certainly 
adds to the success, both socially and educationally. 

Being a member of the Executive Committee of 
either of the associations means many hours of hard 
work, both before the convention starts and during 
the time between sessions. The presidents certainly 
need this kind of cooperation on the part of the Ex- 
ecutive Committees and it makes the work of the 
president much easier. 

“Adonis” Henry Beers causes envy at every con- 
vention, for it is one of his duties to meet every lady 
at the convention and see that they are well taken 
care of. His many badges would make any would-be 
hero lonesome. He is also the chief announcer before 
the sessions start and any who fails to move toward 
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the convention room receives the wrath of a man full 
of force. 

One man who was in New Orleans on business and 
who is not connected with the hardware industry 
stated to the writer that he had never seen a keener, 
cleaner and more substantial set of men gathered to- 
gether in his life than those he saw at the meeting. 
This man has probably travelled and seen as many 
men at gatherings as any man in the country. He 
was amazed at the large number of firms represented 
at the meetings. 

“For Life” was the sentence given Irby Bennett 
some years ago as Chairman of the Entertainment 
Committee of the Southern Hardware Jobbers’ Asso- 
ciation. Justice was given the defendant. 

The percentage of jobbers at the convention was 
greater than was the case at the meeting held last 
year at White Sulphur Springs, which is a good 
omen of the future. 

Across the stage in the convention hall at the joint 
session, Tuesday morning, was a large banner bearing 
the words “Birmingham, 1916,” which goes to show 
that the jobbers from that famous city were on the 
job early and made up their minds that what they 
went after they would get. May the 1916 convention 
be the banner convention of all previous ones held by 
the Association. 

The champion long distance pool players of the 
convention were made up of W. A. Shepard, Garrett 
Kelley and Frank Drew. They started to play pool 
on Monday afternoon and kept at it until after 11 
o’clock, without stopping to partake of dinner. When 
the game started the three were robust and full of 
vim, and Messrs. Shepard and Kelley had a good 
shade on genial Frank, but the physical condition of 
Mr. Drew enabled him to overtake and pass his oppo- 
nents during the last ten laps, with the result that he 
was able to take his defeated friends out to a good 
late dinner and then buy souvenirs. 

At the joint session Tuesday morning President 
“Sid” Eshleman, of the Southern Hardware Jobbers’ 
Association, who presided over the session, handled 
himself like an oldtimer at the game. His address, 
too, was chuck full of good commonsense and his 
being young in years added to the appreciation evi- 
denced by the hearers. 

President William H. Matthai, of the American 
Hardware Manufacturers, who spoke for his associa- 
tion, made an excellent impression on all present. 
His talk was to the point and drew out considerable 
favorable comment after the meeting. 

The youngest jobber of the Southern Hardware 
Jobbers’ Association is Leonard Senfferle May. He 
was unable to be present at the convention and there- 
fore did not bring his father, Leo May, of the F. P, 
May Hardware Company of Washington, D. C. 
Leonard was born April roth. 

Ferdinand Grimm did not arrive from Buffalo, New 
York, until Tuesday morning early, but when he 
arrived he was welcomed by a large number of 
friends, who had begun to think he was not going to 
be on hand. 

“Bob” Drescher, who had been quite ill just 
previous to the convention, could not stay away and 


arrived on time to participate in the general festivi- 
ties, but he was under doctor’s orders and took mat- 
ters easy at all times. He is naturally very timid and 
quiet (?) and this was quite noticeable at Ney 
Orleans. 

Chalmers M. King has always been able to handle 
big things, but he was up against a big proposition 
on Monday, April 19, when he received the follow- 
ing telegram: “Will arrive eight A. M. tomorrow. 
(Signed) Bihler and Family, Jr.” Chalmers had al- 
ways thought well of “Dolph” Bihler, of Pittsburgh, 
president of the National Hardware Association, and 
in fact they are the closest of friends, and knowing 
that Mr. Bihler was a bachelor, he was somewhat 
shocked to receive such a message, as he was posi- 
tive that if Mr. Bihler had left the happy life of single 
blessedness, it had happened within the two days 
previous. However, Mr. King, like a true friend, 
kept his peace and arranged with the manager of the 
hotel to take care of a particular friend and wife 
when they arrived in the morning. Mr. King was so 
worked up over the affair that he was unable to take 
part in any sightseeing festivities on Monday nigh: 
and went to bed early, feeling that all the world had 
gone back on him. He made up his mind, however, 
that he would be on hand early in the morning to see 
Mr. Bihler and his bride, and also take him to task 
for not informing him of the event before it came off. 
Mr. King had his eye set for no one but Bihler in the 
morning. But from somewhere in the rear he heard 
some one say, “Hello, Chalmers; did you get the 
telegram?” and there he saw Messrs. Bihler and Fern- 
ley. It was some minutes before Cham was himself 
again, and the only remark he made was, “Well, ! 
am glad he (Bihler) is safe.” 


T. H. Gossett, one of the most popular and capable 
men selling goods anywhere, and especially in the 
South, was on hand, and it can safely be said thai 
whether he be competitor, buyer or otherwise, “Tom” 
makes it a point to make himself a whole reception 
committee. More Gossetts make a convention whai 
it should be, and we hope there are many more, but 
this case has been significant to many persons who 
have been regular attendants at conventions for 
years, but more especially to the new men in the game 


When F. S. Kretsinger presented the silver mounted 
gavel made of olive wood to the Southern Hardware 
Jobbers’ Association not a sound could be heard any- 
the room. The inscription on the silver 
mounting read: “A Token of Esteem from tlhe 
American Hardware Manufacturers’ Association t 
Their Friends and Co-workers, the Southern Hard- 
ware Jobbers’ Association on their Silver Annivers- 
ary, New Orleans, April 20, 1915.” 

“Bud” Maytag, with his chaperon, Sam Latty, ar- 
rived Teusday morning. It was Sam’s attention to get 
to New Orleans earlier, but he was detained by “Bud. 
who was interviewed in his home town by the editot 
of a sportsman’s paper, who wished to procure tlé 
life story of our amiable “Bud.” The editor secure¢ 
the story all right, but it was up to “Bud” to take tie 
editor around his home town and prove all the things 
he had told the editor. But why should an editor of 
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a sportsman’s paper be after the life of “Bud”? The 
reason is that he is a crack shot and in a recent meet 
of the Interstate Trap Shooting Association he se- 
cured 190 out of a possible 200, making an agerage 
of 95 percent. Of course Sam could not go to a con- 
vention without “Bud” and it is certain that Sam 
would not permit “Bud” to go without him. 

The boat trip Wednesday afternoon certainly drew 
down the first prize as an entertainment feature and 
nothing was left undone by the committee for the 
many good things prepared for the afternoon. Re- 
freshments were served and the service maintained by 
the caterer could not be improved upon. All the in- 
teresting points along the harbor were made known 
by men with megaphones, and any questions asked of 
these gentlemen were very pleasantly answered. Those 
who enjoyed dancing were given plenty of opportunity 
to participate in it, with a fine orchestra furnishing ex- 
ecllent music. 

Many amusing incidents occurred on the boat; the 
gathering was made up as one big family and every- 
thing was informal. The timid ones were taken care 
of and those who were without ladies were well sup- 
plied, as the sisters, cousins, wives, daughters of all 
the New Orleans hardware industry were out strong. 
We might add here that never was a finer looking 
bevy of young ladies gathered at a hardware conven- 
tion than were aboard the “Sidney.” 

The energy displayed by W. M. Pitkin to make 
everybody feel at home was immense, and we would 
advise traveling salesmen to keep away from New 
Orleans for a few days to give him a chance to rest 
up. He never allows things to slow up and he was 
ably assisted by his associates who were on the job 
at all times. 

The committee in charge of the concert in the 
Italian Gardens Tuesday evening saw that excellent 
refreshments were served after the program was com- 
pleted, in addition to an orchestra being provided for 
those who wished to dance. 

J. D. Shotwell, one of the best known traveling 
salesmen in the South, representing the Macbeth- 
Evans Glass Company of Pittsburgh, was missed at 
the Convention. He is quite ill with pneumonia at 
Denver, Colorado. His wife and two nurses look 
after his comforts, and he is reported to be on the 
way to recovery. 

Harry Beers has a remarkable collection of photo- 
graphs in his office in Richmond, Virginia, comprising 
many of the members of the Old Guard Southern 
Hardware Salesmen as well as of the Southern hard- 
ware jobbers. 





owe 
~-o+ 


SAWS HAVE RESALE PRICES ETCHED ON THE 
BLADE. 





It has been a matter of some controversy as to 
whether or not the marking of resale prices on a cer- 
tain article would materially affect the sale. Many 
claimed that such an action would actually hinder 
sales while others maintain that it would not only be 
an aid and a talking point for the dealer, but also 
establish the identity and quality of the goods thus 
marked. Among this latter class was the Simonds 
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Manufacturing Company, Fitchburg, Massachusetts, 
well known makers of high grade saws. This com- 
pany was so confident of the advantages to be de- 
rived from marking the resale price on its saws, that 
they have etched it right on the blade. The Company 
claims that this has been found a great convenience 
and talking point to hardware dealers and that it has 
given carpenters and other users confidence in the 
store that sold them. Dealers would do well to write 
to the Simonds Manufacturing Company, Fitchburg, 
Massachusetts, for further particulars and catalog. 





SECURES PATENT FOR CARPENTERS’ 
SQUARE. 





Under number 1,135,814, patent rights have been 
issued to Ernest A. King, Philadelphia, assignor to 
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1,135,814 








Henry Disston and Sons, Incorporated, Philadelphia, 
for a square described herewith: The combination in 
a square, of a body portion consisting of a blade and a 
shank made integral therewith and of the same thick- 
ness; a bearing strip having a shallow groove therein 
to accommodate the edge of the shank of the square 
and permanently attached to said shank, one end of 
the bearing strip being slotted to allow the strip to 
extend on each side of the blade. 
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RETAIL HARDWARE DOINGS. 








INDIANA, 

W. H. Shirley, Galveston, has sold his hardware business 
and tin shop to Frank E. Small who will continue the busi- 
ness, 

IOWA. 

G. A. Kirkham of Ringgold county has acquired the 
hardware, furniture and undertaking business of A. M. 
Abbott. 

KANSAS, 

Hiskey and Dunn, Fostoria, have engaged in the hardware 
business. 

P. M. Sohlberg, Lindsborg, has sold his interest in the 
J. M. Nelson hardware store to Fred Anderson. 

MICHIGAN. 

William S. Chandler, Coldwater, has sold his interest 
in the hardware stock of Chandler and Lee to C. A. Lee, and 
the business will continue as Lee Brothers. 

MISSOURI. 

A. J. Gordon, Hopkins, has acquired the Nace hardware 
stock. 

Hays Brothers’ hardware store, Baring, was destroyed 
by fire. 

D. Koontz, Richards, has purchased the Parrish and Col- 
lins stock of hardware and implements. 

The Branam and Klingensmith hardware store, Princeton, 
has been destroyed by fire. 

J. F. Short, Iberia, has bought the F. W. Austin Hard- 
ware Company’s store at Eldon. 

OKLAHOMA. 

F. E. Herring, Elk City, has purchased the Gilbert-Kelly 
hardware stock in Hammon. 

C. C. Grimmett, Fort Cobb, has purchased the hardware 
and implement stock of the B. H. Stewart Hardware Com- 
pany. 

TEXAS. 

The E. E. Mynatt Hardware Company’s store, Sherman, 

has been destroyed by fire. 
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HARDWARE CLUB 
OF CHICAGO AND ITS DOINGS 


















The Tuesday Luncheons at the Hardware Club of 
Chicago are becoming famous for the excellent ad- 
dresses to which it is the privilege of the members and 
their friends to listen during the half hour or so de- 
voted to this feature of these weekly gatherings. It 
is a question if any other organization can muster 
such an array of eloquent and well informed speakers 
as have addressed the Hardware Club during the past 
winter and which are looked for the coming months. 

The speaker at the luncheon on Tuesday, April 2oth, 
was Edward F. Trefz, field secretary of the Chamber 
of Commerce of the United States, who took for his 
subject “The New Crisis and the Old Patriotism.” 

Mr. Trefz was introduced by A. George Pedersen, 
editor of AMERICAN ARTISAN, who with a few re- 
marks outlined some of the activities in which the 
organization with which Mr. Trefz is identified, en- 
gages, after which Mr. Trefz spoke as follows: 

“Were it not for two facts, the United States of 
America would not now occupy the position it does, 
commercially and industrially. 

“One of these is the almost unbounded natural 
wealth of this country, and we have been guilty of 
criminal waste in our exploitation of these resources. 

“The other is that our forefathers who framed the 
Constitution under which we live were wise enough 
to realize that the reasons for the failures of former 
republics of the old world were based upon these peo- 
ples’ wrong ideas about the foundation of an efficient 
government, and therefore as true statesmen divided 
the governmental functions into three distinct parts— 
the legislative, the executive, and the judiciary. 

“Tt is due to their wisdom that in this country we 
have not had to suffer from such changes of govern- 
ment as for instance has been the case with France 
which has made eleven changes in the 139 years of the 
history of our republic. 

“But during the last fifteen years there has been a 
marked tendency to regard the fundamental principles 
of our government as no longer fitting the conditions 
under which we live. Men of great prominence have 
voiced. the opinion that the ‘Will of the People’ should 
be the final and supreme judge as to what is funda- 
mental law.” 

After citing instances of such utterances, Mr. Trefz 
called attention to the fact that this tendency had be- 
come prominent because the business men of the 
Nation had allowed themselves to be so absorbed in 
the pushing of their various enterprises that they had 
not been able to find time to take an active interest in 
the political life of the country, or even in that of the 
state or of their own immediate community. 

“By taking an active interest in politics,” contiuued 
Mr. Trefz, “I do not simply mean going to the polling 
place and voting, for your vote is only an expression 
of your opinion. But I do mean that we as business 
men owe it to ourselves, to our families, to our com- 








munity, to our state and to the Nation, as well as to 
our own business and the industry or trade in which 
we are engaged, to know as much about what is going 
on in ‘politics’ as do the foremen and workmen of our 
shops or the clerks in our offices and stores. 

“We, as progressive business men, must realize that 
we cannot shirk our responsibilities in this respect 
without suffering the consequences—just as today we 
are now suffering the consequences of our neglect ‘in 
the past. 

“The mere acquisition of property is not enough. 
We must conserve that property. 'We must develop 
it along proper lines, and means that in the largest 
possible sense we must serve the State with as much 
zeal as we now serve ourselves. 

“When we do that we shall not have passed on an 
average of 13,000 laws every year, half of which mate- 
rially affect our business, by men who in a large 
majority of cases have neither had the experience of 
receiving a pay envelope at the end of the week nor of 
providing the means with which to fill that envelope. 

“So I say to you hardware men that in this Hard- 
ware Club you can do much to foster among your 
business associates a clearer understanding of the 
great responsibilities, and also of the wonderful pos- 
sibilities which are before us. We must turn back to 
the old patriotism of the fathers of our country and 
with that patriotism in our hearts work for the good of 
the whole Nation, rather than to allow men who are 
without the true conception of the fundamental prin- 
ciples of our Government to break down these prin- 
ciples. 

“Then, and not until then, shall we be able to settle 
the problems which now beset us in a manner satisfac- 
tory—not to ourselves only, but to the Nation as 4 
whole.” 

President Martin on behalf of the members thanked 
Mr. Trefz for his splendid address, and expressed the 
hope that the Hardware Club at some future time 
might again have the privilege to listen to him. 

SPEAKING AT TUESDAY LUNCHEON, APRIL 27. 

As usual there will be a good speaker with an inter- 
esting message at the Weekly Luncheon of the Hard- 
ware Club, on Tuesday, April 27th. 

LADIES WEDNESDAY AFTERNOON PARTY. 

The regular semi-monthly Wednesday Afternoon 
Party which was held April 21st under the auspices 
of the Ladies’ Auxiliary was well attended and the 
ladies spent an enjoyable afternoon at Auction Bridge 
and Five Hundred; the prizes were awarded as fol- 
lows: Auction Bridge, Mrs. Blanchard, member: 
Mrs. McCabe, guest, and Mrs. Pickney, booby. Five 
Hundred, Mrs. Macrae, member; Mrs. Heinze, guest, 
and Mrs. Schmetzer, booby. Mrs. Schmetzer was thie 
hostess. 

The next party will be on Wednesday afternoon, 
May fifth, with Mrs. W. D. Lewis as hostess. 
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ADVER TISING 





COMMENT 


Helpful Hints for the Advertisement Writer 


CRITICISM AND 








The accompanying illustration shows an advertise- 
ment which was inserted in The Evening Telegraph, 
Dixon, Illinois, 





EXTRA QUALITY _ °Y.W- C. Jones 


and occupied 2% 

inches of single 
f] iH Se column. The 

greatest fault of 

this advertise- 

ment is the lack 

lic Foot of information 
—— that it conveys. 

The only thing 


W. #4 JONES which might 


qualify under the 
605-607 Depot Phone 12 name of descrip- 
-— —— tion is the state- 
ment “Extra quality.” The advertisement does not 
say whether this garden hose which is selling at 
eleven cents is rubber, metal or rubber with metal 
casing; whether eleven cents is cheap or not depends 
entirely upon the kind and quality of the hose. Some 
description could therefore have been used to good ad- 
vantage. As an actual factor in assisting the sales of 
hose this advertisement probably proved a failure, the 
only function which it might fulfill is in making. the 


buying public acquainted with the name W. C. Jones. 
* * ok 








The accompanying illustration shows an advertise- 
ment which was inserted in the Daily Press, Portland, 
Maine, by Ken- 
dall and Whitney, 


Ice Cream where it occupied 


three inches of 


Freezers single column. 


The heading of 
From the “Toy” which delights | this advertise- 
the children, to the 





fe ment is good, as 
Standard Sizes’’ it is both plain 


for home or factory use. and striking, but 


Why not freeze delicious creams | a little more in- 
and ices at home? 


—AND KEEP COOL— 
Every size freezer at 


formation should 
have been given 
in the description 
that follows. 


Kendall & Whitney Thus although 


the reference to 
Federal and Tempte Sts. | the sizes of 
freezers carried 
by this firm is good, nothing is said about the freezers 
themselves. In an advertisement of this kind good use 
could have been made of an illustration of a freezer, 
as in an article of this kind much information can be 
derived from a picture. The price of the freezer 
should also be given as many people think that this 
's a luxury which they cannot afford. Kendall and 














Whitney should have given the name of the town or 
city in which they do business, 
* * x 

In advertising, some of the best results are at times 

obtained by suggestion. In the advertisement shown in 

the accompany- 


How About Your Roof ? ing illustration 


Does it leak? If it does phone which was in- 
w t f : 
us, e can stop the leaks for serted in th e 


GALESBURG SHEET Daily Republi- 
METAL WORKS can-Regis- 


140 SOUTH PRAIRIE 
Telephone 1522 Blu-; Old 2516 ter, Galesburg, 


Illinois, by the 
Galesburg Sheet Metal Works where it occupied 1% 
inches single column space, this factor is well made 
use of. The sentence “How about your roof” at once 
makes the reader remember the roof of his house or 

‘ barn. Perhaps he then also remembers something that 
should be repaired. The rest of the advertisement 
then follows up the advantage gained and if the read- 
er has any work to be done he will probably call up 
or see the Galesburg Sheet Metal Works. The adver- 
tisement is attractive and shows how much can be ac- 
complished in little space without in the least present- 


ing a crowded appearance. 
x * * 














The accompanying illustration shows an advertise- 
ment which was inserted in the Florida Metropolis, 
s Jacksonville, Florida, 

| R i ry by the Towers Hard- 
5 , ware Company, where 
OU r) it occupied six inches 
Fencing of double column. 

diias Oinittty All Heights The chief fault of this 
advertisement lies in 
the fact that it does 
not convey enough in- 
formation. In the 
space which it occu- 
Also Pull Line of Cattle and Hog Proof Fencing. pies there would cer- 


Bend for Catalogue. ‘ 
T H tainly have been suf- 
owers Hardware ficient room for a 











Company fairly definite descrip- 
8-10 EAST BAY STREET . . ° 
PHONE 8453177 sacusonviiz, ria. § tion. Thus nothing is 








said about the differ- 
ent types in which this fencing may be had, the price 
of the same or any particular points of merit which it 
may possess. Notice, however, that the advertise- 
ment presents a very pleasing appearance. It is well 
balanced, has an attractive head and also makes some 
use of illustrations. Also note that the Company gives 
its street and city address and the number of both its 
telephones. 





* * * 


By nothing do men show their character more than 
by the things they laugh at.—Goethe. 
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HEATING AND VENTILATING 











MIDLAND CLUB HOLDS QUARTERLY 
MEETING IN CHICAGO. 


- 





The Midland Club of manufacturers of warm air 
heating apparatus held its quarterly meeting Tues- 
day, April 2oth, at La Salle Hotel, Chicago, with a 
good attendance. 

The Committee on Uniform Classification of 
Freight made its report, submitting a tentative prop- 
osition which is to be taken up with the railroads for 
their consideration. 

Secretary Allen W. Williams read letters from a 
number of manufacturers of warm air heating ap- 
paratus the general trend of which went to show that 
prospects for fall business were very encouraging. 

A communication from John D. Green, president 
of the National Warm Air Heating and Ventilating 
Association, was also read inviting the members of 
the Midland Club to attend the annual convention of 
that Association which is to be held June 9g and Io in 
Detroit, Michigan. 

Arthur C. Willard, assistant professor of Heating 
and Ventilation at the University of Illinois, delivered 
a very interesting address in which he outlined how 
data secured by actual service tests can be utilized by 
manufacturers to standardize their products, so far 
as heating capacity and other essential features are 
concerned. 

Professor Willard’s remarks were listened to with 
careful attention. His address follows: 


ENGINEERING DATA REQUIRED FOR WARM-AIR HEATING DESIGN 
BASED ON SERVICE TESTS OF THE COMPLETE EQUIPMENT 


The “data” available as the basis for the selection of a 
warm-air gravity heater and for proportioning the system 


connected thereto is largely empirical, contradictory in many. 


particulars, ranging often through wide limits, and capable 
of successful application only at the shrewd discretion of the 
experienced installer. Even such of the data as have been 
derived from rational theoretical formule applies only to 
isolated portions of the equipment, such as velocities in 
vertical flues as applied to “stacks,” and not to the operation 
of the system as a complete unit. 

The manufacturers of warm-air heating apparatus should 
be vitally interested in placing reliable data in the hands of 
the men who are designing heating systems. This includes 
not only the actual performance of the heater in transmitting 
heat to air, but also a correct method of proportioning the 
entire system. Otherwise the results will naturally continue 
to prove disappointing in an unusual number of cases. 

The manufacturers of fans, pumps, blast coils, motors, 
etc., impose very definite limiting conditions upon the de- 
signer who uses their apparatus, and they have gone to great 
expense to secure such specific data from actual tests under 
service conditions. I am well aware that the Federal Furnace 
League has done excellent work in this direction, but many 
manufacturers hesitate to submit their product to a central 
testing agency unless they feel that the conditions for run- 
ning such tests are favorable to their particular equipment. 

Any successful method of testing warm-air heaters for 
rating and performance must correspond with actual service 
requirements, and at the same time be capable of application 
by any progressive manufacturer, who is willing to put usa- 
ble facts concerning his products in the hands of the de- 
signer. In other w ords, such tests must depend upon (1) the 
units in which the heater is to be rated, and (2) the data 
required in selecting the heater and proportioning the system. 
The details of such a test will be given later. 








DATA REQUIRED. 
The heating and ventilating engineer of the future, if not 


of the present day, is going to work on a thermal unit basis, 
and the acceptance of the B. t. u. for work in this country 
is inevitable. This discussion is therefore based on the 


British thermal unit as the standard for heat measurements, 
and the following data is assumed as essentially necessary 
in designing a warm-air heating system. It is the sort of data 
an engineer would endeavor to obtain before beginning work, 
and if available, will make it possible to express all essential 
dimensions of the equipment in terms of the B. t. u. loss 
from the building or each room supplied. 

(1) Total maximum B. t. u. transmitted to the air pass- 
ing through the heater per hour for definite initial and final 
temperatures, such as 32 degrees at entrance and 180 degrees 
at bonnet, when burning coal at a reasonable and practicable 
rate. 

(2) The efficiency of the heater or ratio of the heat 
transmitted per hour in (1) above to the heat value of the 
coal burned per hour. 

(3) The allowable maximum rate of combustion in 
pounds per square foot of grate, using stove size anthracite 
for hard coal, and Pocahontas lump “for soft coal heaters. 
This will range from 5 to 8 pounds, depending on grate size. 
It would be interesting to know the flue gas temperature at 
this maximum rate. 

(4) Air temperatures at registers and loss in tempera- 
— between bonnet and register for first, second, and third 

oor. 

(5) Actual velocity in stacks to first, second, and third 
floor when air in bonnet -is 180 degrees and outside air is 
32 degrees or less, when these stacks are connected to lead- 
ers and registers. 

APPLICATION OF THE DATA. 


The application of the above data to the rating of a 
warm-air. heater and to the design of such a system will 
be briefly outlined, and is presented for your consideration. 

I. The heater shall be rated in B. t. u. transmitted to 
the air per hour, when the entering air temperature is 32 
degrees and the air leaving the bonnet is 180 degrees Fahren- 
heit. Below 32 degrees, partial recirculation is to be em- 
ployed in order to secure an economy of operation compar- 
able with direct steam and hot-water systems. It will be 
seen that the rating is based on raising each pound of air 
passing same through a temperature range of 150 degrees. 
The square feet of grate surface and heating surface should 
also be given, as well as a dimensioned.sketch of the fire pot. 

II. The allowable maximum temperatures for rating and 
designing are to be 180 degrees at the bonnet, (180 —ta) at 
the registers, and 32 degrees at the cold-air inlet. ta equals 
loss in temperature between bonnet and _ register, and 
(180—ta) equals 150 degrees, approximately. At present 
there is the widest variation in the temperatures used ; those 
at the register ranging from 120 to 160 degrees, according 
to different designers, resulting not only in a variation of 
nearly 100 percent in the air volume required for the same 
room, but, if recirculation is not practiced. a very great vari- 
ation in the heat required from the apparatus. 

The loss in temperature between bonnet and register 1s 
much greater than generally believed, and recent tests at the 
University of Illinois on double wall stack show that this 
loss may amount to from 20 to 25 degrees in a 15-foot 
length. This loss of heat is a direct demand on the heater 
which must be very carefully allowed for in addition to the 
heat loss from the building, since this*stack and leader loss 
is seldom of any value to the room, being supplied by this 
particular stack and leader. 

III. The heat loss from the building, including leakage 
or infiltration, is to be computed in B. t. u. per hour an 
the total quantity of air and air for each room, size of grate 
etc., is to be based on this loss. This loss includes three 
items : a 

(1) Loss through net wall area equal to K:; X W 
(ti. — to) where 

K, equals the net area in square feet of exposed wall or 
cold floor or ceiling in B. t. u. per 1 square foot per 1 degree, 
K, for 13-inch wall, furred and plastered equals 0.219 B. t. 
and for frame construction, clapboards, wood eine 
studs with lath and plaster, 0.230 B. t. u. 

W equals net area in square feet of exposed wall or ¢ 
floor or ceiling. 

t: equals air temperature in room, usually 70 degrees. 
t equals air temperature outside (minimum or recor 
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or temperature of unheated space above or below ceiling or 
floor, or cold partition. The temperatures of such spaces 
are often taken as the mean of the inside and outside tem- 
peratures. : : 

(2) Loss through glass, doors, etc., equals K. X W X 
(4 ae where Kz equals coefficient for glass, usually 1B. t. u. 
per square foot of opening per 1 degree difference in tem- 
pe rature. 

G equals gross area of opening in wall filled by window 
or door. 

ti and to as above. 

(3) Loss due to infiltration through cracks around 
openings equals I X L X (t:.—to), where I equals B. t. u. 
per lineal foot of crack at opening per 1 degree. 
This averages 1.2 per hour for good construction (1/32-inch 
crack) and 2.4 for poor construction (1/16-inch crack) with 
average wind velocities of/13 miles per hour. 

L equals lineal feet around movable sash or doors. 

t: and to as above. 

Note: Use the side of room having maximum length 
of crack, and neglect others. 

(4) No exposure allowance to be made except for very 
exposed locations, increasing B. losses for such rooms 
by 10 percent. 

Hence H equals (KiX W+K:XG+IXL) (ti:—to), 
which is the total heat loss from building or room, to be 
supplied by air entering at registers. 

IV. Air required for each room is to be based upon 
heat loss, and entering temperature of (180—ta«a) at the 
registers, usually 150 degrees. 

The air required should be found and expressed in 
pounds rather than in cubic feet, as the computations are 
thereby simplified, as here shown. The relation is as follows: 

H equals W X (150—tr) X .24 

H H 
and W equals ——————-— = —— where 
24 (150—tr) 19.2 

H equals total B. t. u. loss per hour 

W equals total pounds of air required per hour 

tr equals room temperature = 70° usually 

.24= Sp. ht. of air. 
It is only necessary to divide W by weight of air per cubic 
foot at any given temperature to find its volume. For ex- 
ample, at the register, 

W H 
1 


De es SE tes SE 
"150 . 19.2 X 075 2 
W H H 
at the room, Qr= = —_—_—____ > —— cubic feet per 


70 19.2X 075 1.44 
W H 


= cubic feet per hour 





hour at the warm-air heater, Qe = —— = ——————_ = 
"180 §=—:19.2 K 0621 1.20 





cubic feet per hour. 

It is assumed that Qr will ordinarily be ample for all 
reasonable ventilation requirements, even when recirculation 
is practiced, due to leakage at windows and doors. In unus- 
ual cases where additional air is demanded, it may be neces- 
sary to introduce the air at some lower temperature than 
150 degrees, as determined by the equation, 

H = W (x—tr) X .24 

H 





, where 
24W 
= temperature at register, tr room temperature, = 
70° usually 

H = total B. t. u. loss per hour 

/=Qr X .075 = air required for ventilation per hour 
measured at 70° 

.24 = Sp. ht. of air. 

V. Register s'zes must depend on quantity of air pass- 
ing through the grille, the allowable free area velocity, and 
the net free area. The quantity has already been determined 
above, and the allowable velocity for floor, baseboard, and 
low side wall registers is placed at 3 feet per second. The 
net free area depends on the grille design. 

Q X 144 Q 0133 H 
R = ———______ = 01885 X — = ——_ X — = .0107 
G X3 X 3600 G 1.25 G 
H 
G 
R= gross area of grille in square inches. 
G=percent free area through grille—=50 to 75 percent 


isually, 
H 


1.25 





Q= cubic feet per hour passing register 


Plain rectangular pattern grilles are recommended. 

VI. Stacks are the most difficult part of the system to 
tandardize, due to the variety of shapes, possible locations, 
nd special fittings such as heads and boots, which are used 

connecting them to registers and leaders. 

Since the quantity of air to be handled, and height of 
tack are known, the size can be determined, proz ided the 
locity of flow is known. It is at this point that we must 
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turn to service tests of the complete system if reliable = 
are to be available. The range of velocities recommended | vy 
various designers varies from 3 feet per second for first 
floor to 9 feet per second for third floor stacks, shapes not 
restricted. 

The theoretical velocity in a stack of given height with 
free inlet and discharge is easily determined, but is of little 
practical use when this stack is connected to stack boot and 
leader at one end, and register box and grille at the other 
end. The determination of stack velocities are given under 
details of tests. Let these stack velocities be V:, V2 and V3; 
feet per second to first, second, and third floor registers, 
respectively, and then the corresponding stack areas are: 








Q H H 
= ae —— = ———— square feet. 
3600 X V, 1.25 X 3600V, 1500V, 
: H 
S2 = ———— square feet. 
4500V. 
H 


Se: 





— — square feet. 
4500V; 

From these areas stack diameters or proportions may be 
readily selected. Rectangular stacks with cross-sectional 
dimensions in a ratio greater than 3:1 are not effective over 
the entire area and hence should be avoided, or larger stacks 
used. “ca0nes are to be run in inside partitions, and covered 
with asbestos paper or made with double walls. 

‘II. Leader sizes are to be based upon stack sizes, and 
made approximately 10 percent greater in area to allow for 
loss in temperature in same. All leaders to be graded uni- 
formly 1 inch in 10 feet, and to have diameters increased 
% inch for lengths over 12 feet, or for elbows of 45 degrees 
or more. Leaders are to be made rourd in section and cov- 
ered with 3-ply asbestos air cell sheathing, approximiatel) % 
inch in thickness. 

VIII. Cold air and recirculating ducts are to be pro- 
vided for all installations, and the cross-sectional area made 
equal to the total stack area as already determined. A cold- 
air room without filters is advisable, and its area should be 
four times that of the cold-air duct. The return air face 
should be kept out of the floor if possible, and its net free 
area made the same as the area of the return air duct. 

IX. Vent flues, if necessary, are to be made of such 
size that they will be capable of removing enough air to 
supply the minimum ventilation requirements when the in- 
side temperature is 40 degrees above the outside, and veloci- 
ties in same taken at 50 percent of the theoretical based on 
hight of flue. These flues are to be run in inside partitions 
and connected positively to a roof ventilator. When the 
space around chimney flue is made into an aspirating shaft 
the difference between inside and outside temperatures may 
be taken as 100 degrees and 50 percent of the theoretical 
velocity taken to determine area. Toilet rooms and kitchens 
should always be vented, as well as important living rooms. 

X. Water pans or humidifiers of the positive type only 
with direct heating surface should be installed, and should 
have an evaporative capacity sufficient to maintain a relative 
humidity of 50 percent at 70 degrees, when air enters at 
32 degrees and 25 per cent saturated. Such pans or tanks 
must have an automatic feed under ball cock control in 
order to be effective. 

XI. Grate areas are to be based on the total heat loss 
plus leader and stack transmission losses, using reasonable 
heater efficiencies and rates of combustion. All hard coal 
heaters should be tested and rated on stove size anthracite, 
and soft coal heaters on a standard grade, such as Pocahon- 
tas lump. A maximum hourly combustion rate should be 
determined as used in rating test ranging from 5 to & pounds 
per square foot of grate and varying with size of grate. The 
range of efficiencies usually 55 to 65 percent or as found 
in rating tests should be given and then the grate area is 
easily determined as follows: 








He 

He=GXRXCXEXF or G —— 

Cc XEXF 
where Hr = total heat in B. t. u. required at heater bonnet per 
hour, which is W X (180 — 32) X 0.24, in which W pounds 
of air required per hour, as already indicated. 

C=rate of combustion in pounds of coal per 1 square 
foot of grate per hour. 

E = efficiency of furnace and grate, or ratio of heat 
given to air in bonnet to total heat in the coal 
burned. 

F = B. t. u. per 1 pound of dry coal burned. 


XII. Heating Surface must be so proportioned to grate 
surface as to make it possible to heat all the air passing over 


it to 180 degrees, and at the same time have no part of the 
surface at a visible red heat. Since direct surface is far more 
valuable than indirect. and since a scrubbing or impinging 
action of the air on one side and the hot gas on the other 
increases transmission, it is impossible to restrict this ratic 
within narrow limits. Ratios of today range from 12 to 1 
to 40 to 1, and average transmission values varv from 1,000 
to 3,000 B. t. u. per 1 square foot per hour, based on direct 
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and indirect surface when combined and taken as total heat- 
ing surface. 
TESTING OF WARM-AIR HEATERS. 

The method to be employed in testing warm-air heaters 
for rating and performance under conditions which will 
correspond to those found in actual service must provide 
for a complete plant operating under favorable conditions. 

Such a plant would consist of the heater set up with leader, 
stacks, and registers and supplied by cold air and recirculat- 
ing ducts, having the average lengths of run found in prac- 
tice, and with the number of leaders and their cross-sectional 
area proportioned in accordance with the grate area. The 
proper proportions for such a plant are capable of variation 
within narrow limits without materially affecting the value 
of the data obtained, and the following tentative malline- 
tion for such a system is suggested, for a heater with 24-inch 
diameter of grate. Each manufacturer must determine by 
such a test the number and size of leaders which can be 
supplied by his particular apparatus when operating on grav- 
ity circulation, air entering heater at 32 degrees, air leaving 
bonnet at 180 degrees, and air at any register not less than 
150 degrees. Outside air should be at 32 degrees or less, 
and inside air at approximately 70 degrees Fahrenheit. 

(1) Six round leaders, each 10 feet long, graded 1 inch 
per foot, taken off radially, two 10-inch diameter, two 9-inch 
diameter, and two 8-inch diameter. 


(2) Six rectangular stacks, two for each floor, con- 
nected to the leaders by straight boots. Stack dimensions: 
Heights above center of fire door to center of registers; first 


15 feet, and third floor = 25 
3, and areas made 0.9 of 


floor 5 feet, second floor 
feet. Ratio width to depth 1 to 
leader areas. 

(3) 
of the 


Registers to have 50 percent free area and to be 
baseboard type, and proportioned with free area equal 
to stack area for first floor, 1% times stack area for second 
floor, and 2 times stack area for third floor. This will give 
outlet velocities of approximately 3 feet per second through 
free area. 

(4) Cold air 
equal total area of 


recirculating duct must each 
all warm-air stacks, and each should be 
10 feet long, with one right-angled elbow. A %-inch mesh 
screen is to cover inlet to former, and cold air face at latter 
to have free area same as duct area. 

(5) A lined chimney flue 30 feet high with 10 feet of 
smoke pipe is to be provided for draft and proper combus- 


tion of the fuel 

(6) Heater, leaders, and stacks to be covered with 3-ply 
asbestos air-cell paper approximately % inch in thickness. 

(7) Plant to be located in any reasonably tight factory 
building having the necessary height for stacks. The space 
above the heater, through which the stacks run and into 
which the registers discharge, should be so enclosed as to be 
free from drafts and kept at approximately 70 degrees. No 
vent flues are to be provided, but the enclosing partitions 
should have lowered openings at floor and ceiling, opening 
into the unheated portion of the building so that the enclosed 
part of each floor can be kept at the desired temperature as 
indicated above. 

Tests on a very simple gas-fired plant with double wall 
stack of variable height pe ate with stack boot and reg- 
ister head have- been run during the past two years in the 
laboratory of the University of Illinois, and there has been 
no difficulty in duplicating velocity readings under the same 
temperature conditions. 

DETAILS OF TESTS. 

(1) The tests should be of either 12 or 24 hours’ dura- 
tion and run during the winter when outside air temperatures 
are 32 degrees or less and the wind movement is not above 
the average, which may be taken as 13 miles per hour for 
this latitude. 

(2) The maximum allowable rate of combustion for 
each size of grate must be determined, and heat value of fuel 
used given in B. t. u. per 1 pound. 

(3) The efficiency of the heater and 
determined and reasonable limits specified. 

(4) The total actual quantity of air handled must be 
determined as well as its rise in temperature. By measuring 
the outlet of velocities at each register this volume is readily 
computed, and may be further checked by taking simultane- 


duct and 


grate should be 


ous velocity readings at the inlet registers, and correcting 
tow temperatures. 

(5) The actual velocity in the stacks is then deter- 
mined by calculation from the register velocities as shown 
below. 

Unfortunately, these low velocities can only be measured 
by an anemometer, or a pitot tube with differential gauge. 


In either case a complete traverse of the register face must 
be made, with the instrument about 2 inches from the grille, 
in order to obtain the velocity of outflow over the gross area 
of the register. 


Vie te Vp Means H ccaieeetee 
S 460 + tr 
actual average velocity in stack, feet per second. 


where Vs 





Vr= actual average velocity at register, feet per secon: 
as measured. 

R, = Gross area of register in square inches. 

S = net area of stack in square inches. 

ts = average temperature of air in stack. 

tr = temperature of air leaving register. 

If an anemometer is used it should be calibrated at th 
temperature of 150 degrees or the air temperature existing 
at the registers, by checking it against a pitot tube or 
Thomas meter 

It is hitaby believed that any manufacturer who will ru: 
such tests on his warm-air heaters, giving the essential fea 
tures and dimensions of the testing plan as well as such dat: 
as outlined above, will have taken a long step ahead which 
will make it possible for future designers to intelligently pro- 
portion a system on a rational enginering basis, when using 
his equipment. 





GAS WARM AIR HEATER ELIMINATES DIRT. 


Where natural gas is available at a moderate price 
it is probably the best fuel with which to heat a resi- 
When properly it should produce a 
giving a maximum amount of heat and 
and convenient regulation, thus 
Aside from this 


dence. burned 
perfect fire 
permitting of easy 


meeting all demands of the weather. 

















L amemetienienaininsiom — —— 


Columbus Gas Warm Air Heater. 


it obviates ashes and dirt, and also much of the labor 
connected with other types of warm air heaters. The 
accompanying illustration shows a sectional view of 

Columbus gas warm air heater, manufactured by the 
Columbus Heating and Ventilating Company, Colum- 
Ohio, which is said to be very efficient, econon 

and desirable in every way. The burners on thi 
heater are installed in a series of proper sizes and art 
and 


bus, 
ical, 
used in connection with a special mixer valv: 
designed to pass the proper amount of air for a per 
fect combustion of the gas. The heater is suppli¢ 
with an ample heating and radiating surface in t! 
combustion chamber and has a long travel of 
radiators Steel tubes and baffles, through an 
around which all gases must pass. This is said 
insure the greatest amount of heat from the gas co! 
sumed. For further information address the Colun 


and 





































































cond bus Heating and Ventilating Company, Columbus, 
Ohio. 
WARM AIR HEATER THAT HAS PERFECT 
COMBUSTION. 
t th 
sting 
=. The most important part of any warm air heater is 
bru: the fire box, and it is therefore of great importance 
fea that the same should be as nearly perfect as it is pos- 
dat: ‘ . - : : : 
eich sible to make it. The accompanying illustration shows 
pro- the Butler warm air heater, manufactured by Cliff M. 
ising 
RT. 
rice 
resi- 
pre a 
and 
thus 
this 
=a 
| 
| 
| The Butler Warm Air Heater. 
Switzer, Butler, Ohio, which is featured by the con- 
struction of its fire box. This fire box is said to be a 
veritable oven of heat two minutes after the fire has 
been started and to retain the required amount of heat 
day and night. It is claimed that hard firing will not 
injure it. It is so constructed that should a part burn 
| out in the course of time, it may be replaced without 
| touching or tearing down any other part of the heater. 
| The Butler warm air heater is said to emit no smoke, 
but to burn the same, thus turning waste into power. 
A year’s ashes are said to approximately fill a quart 
y cup. For further information address Cliff M. 
a Switzer, Butler, Ohio. 
ae ~-or 
| PATENT GRANTED FOR GAS OPERATED 
WARM AIR HEATER. 
Louis H. Freymuth, Los Angeles, California, has 
secured United States patent rights, under number I,- 
a 135,006, for a 
gas heater and 
abor connections for 
Phe parts thereof, 
of a described in the 
the following: In a 
um warm air heat- 
om er the combina- 
thi tion of sheet 
ar metal flues; cast 
al\ iron tops for 
per said flues, said tops having downwardly projecting 
vic anges; a combustion chamber having a cast iron top 
thi with flue openings therein and upwardly projecting 
tee! ‘anges around said openings and having the other 
an lls of said chamber of metal; and S-shaped sheet 
1+ metal connectors, the troughs of which on one side 


eceive the flanges of the cast iron parts and on the 
er side the troughs receive the ends of the flues. 
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AJAX LOW CONSTRUCTION. 


The Ajax Low Construction warm air heater has 
been so ‘constructed to allow for its being specially 
adapted to cellars which are so low as to not allow the 
proper pitch for the pipes in stoves of average height. 
Also to do away with a pitch which often proves un- 
satisfactory, since, if the ground happens to be low or 
damp, the pit will contain stagnant water, which is 
naturally unhealthy. The Ajax warm air heater is 
manufactured by the Co-operative Foundry Company, 
Rochester, New York, who claim that the heating ca- 
pacity of this warm air heater is not sacrificed, in or- 
der to lessen the height, but that its heating capacity 
is great. The height of the radiators which are 16 
gauge steel, are from 20, 21 and 22 inches high. The 
iameter of the radiators, 37, 41, 43, 45, 48 inches. The 
jax Low Construction Warm Air Heater is manu- 
factured in five sizes the castings being 44, 46, 47% 


’ 





Ajax Warm Air Heater. 


49, 51 inches high. It has a triangular grate, and large 
double feed door. The flames are brought along the 
upper flue to the front from the firepot at the back, and 
are then carried to the rear through the lower flue. 
The heating capacity of the Ajax Low Construction in 
cubic feet, ranges from 13,000 to 16,000 in the small- 
est size to 34,000 to 42,000 in the largest size. The fire- 
pot is straight and ribbed to give large radiating sur- 
face. 


i es 


MUST HAVE AMERICAN ARTISAN FOR 
BOTH SHOPS. 


To AMERICAN ARTISAN: 

I send you check for four dollars in payment for 
one year’s subscription to AM&RICAN ARTISAN—two 
copies—one to be sent to my firm here in Bremen, 
W. G. Breunlin and Son, and one to my son, H. J. 
Breunlin, Lakeville, Indiana, as we cannot do without 
AMERICAN ARTISAN. 

W. G. BREUNLIN. 

Bremen, Indiana, April 9, 1915. 
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PRACTICAL HELPS FOR THE 
TINSMITH 











PATTERNS FOR TWO-PIECE TAPERING 
ELBOW. 





BY O. W. KOTHE. 

In some classes of work it occasionally happens 
that the mechanic must make a tapering elbow on the 
order shown in this drawing. The method of propor- 
tioning this elbow is to first draw two lines to the 
desired angles the elbow is to have in center, as shown 
by B-f-a and from these lines measure the bases and 
draw the outline for elbow as shown. Next reverse 
the smaller piece of elbow as shown by the dotted posi- 
tion thus making it a true taper. Next describe the 
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and setting it as P-2 and P-3 and from these points 
draw lines to the height O gives the true length to 
develop the pattern with. 

For the pattern draw any line as I-2 equal to O-2 
and then set one pair of dividers equal to one of the 
spaces as I-3 in plan and another as 2-4 in plan, and 
with the first strike arcs 3 from the center one in pat- 
tern and with the second dividers strike arcs 4 from 
the center 2 in pattern and then re-set trammel points 
equal to line O-3 in diagram a true length and using 
point 2 in pattern as center cross arcs in point 4 as 
shown. Next pick line O-2 from diagram and using 
point 3 in pattern as center cross arcs in point 4 as 
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PATTERNS. 


Development of Patterns for Two-Piece Round Tapering Elbow. 


half circle at top and the part plan for bottom, and 
divide each into the same number of equal spaces. 
From these points draw lines to the base line of taper 
as shown; then connect these points with radial lines 
thus crossing the mitre lines in points where shown. 
Now where these radial lines cross the mitre line d-e-f, 
etc., square over lines or points the slant line 13-14 
of outline as shown in points c’-d’-e’-f’, ete. 

Where such an elbow is of a fair size and the taper 
is slight it is difficult to develop by the sweep method, 
and therefore triangulation would be more convenient. 
Divide each quarter circle in part plan into the same 
number of equal spaces and draw triangular lines from 
one point to another as shown. To obtain the true 
length of these lines, it will be observed that all the 
full lines are of the same length and all the dotted lines 
are of the same length; therefore it is only necessary 
to determine the true length of one full line and one 
So by picking line 1-2 and 2-3 from plan 


dotted line. 


shown. Continue in this way until the full pattern 1s 
finished. Now with your dividers pick the distances 
as 14-c’; 14-d’; 14-e’; 14-f’, etc., and transfer these 
distances into pattern as 2-c; 4-d; 6-d; 8-f, etc. Con- 
tinue in this way until points I-f’ are established ; then 
trace the mitre cut and you have the pattern for taper 
ing elbow finished. It is understood that these pat 
terns must be cut out and laps allowed on another 
piece of metal where they are marked off, otherwis« 
when edges are turned they would telescope. , 





ILLINOIS SHEET METAL CONTRACTORS WILL 
MEET IN PEORIA, MAY 12 AND 13. 





The Illinois Sheet Metal Contractors’ Associatio! 
will hold its annual convention May 12 and 13, 4 
Peoria. Many important matters will be discuss« 
and a fine program has been arranged for the bu: 
ness sessions as well as for the entertainment of t! 
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delegates and their guests. At the meeting of the 
Allied Sheet Metal Contractors’ Association of Chi- 
cago, held Tuesday, April 2oth, the matter of sending 
a delegation to the convention was brought up and 
a number signified their intention of attending. It 
is hoped to secure enough to charter a special car for 
the Chicago sheet metal contractors. 





EXHIBITION BOOTHS AT THE NATIONAL 
CONVENTION OF SHEET METAL 
CONTRACTORS WORK OF ART. 


The Denver Committee for the National Conven- 
tion of Sheet Metal Contractors which is to be held 
June 9 to 12 in Denver, Colorado, has made arrange- 
ments for the installation of very handsome booths 
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tions of sheet. metal all indicate that the Denver Con- 
vention will be attended by large delegations from all 
sections of the country. 
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MILWAUKEE SHEET METAL CONTRACTORS 
WILL MEET MAY 5. 


At the regular monthly meeting of the Milwaukee 
Master Sheet Metal Contractors’ Association which 
will be held May fifth, at the Builders’ and Traders’ 
Exchange, 456 Broadway, a number of important 
matters will come up, and a full attendance is re- 
quested. 

The Trade School Committee will make its report 
as to what has been accomplished during the past few 
months. Some of the members will relate their expe- 











ee 


View of Booths to be Used in the Exhibition Hall at the Nationa! Association of Sheet Metal Contractors at Denver, Colorado, 
June 9 to 12. 


for the exhibitors, one of which is shown in the ac- 
companying illustration. 

H. W. Michael, chairman of this committee and 
manager of the exhibit, states in a letter to AMERICAN 
\RTISAN that space is being contracted for at a good 
rate and that the exhibit which is to be held in con- 
nection with the Convention bids fair to be the most 
extensive in the history of the Association. As a 
special inducement to manufacturers of warm air 
heating apparatus, arrangements have been made by 

ich such exhibits will be purchased so that the 
expense of re-shipping will be avoided. 

Reports from the various state and local associa- 


riences as sub-contractors. Delegates and alternates 

to the National Convention will be elected. The 

Legislative Committee has an important report. 

EACH ISSUE OF AMERICAN ARTISAN HAS 
USEFUL INFORMATION. 


To AMERICAN ARTISAN: 
I do not want to miss a single copy of AMERICAN 
ARTISAN, as I find something useful in each issue. 
Yours truly, 
GEORGE W. SCHMIDT. 
Kaukauna, Wisconsin, April 18, 1915S. 
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ALLIED SHEET METAL CONTRACTORS OF 
CHICAGO ADOPT CONSTITUTION 
AND BY-LAWS. 


At its regular meeting, Tuesday, April 20th, which 
was held in the rooms of the Builders’ Association, 
Chamber of Commerce, the Allied Sheet Metal Con- 
tractors’ Association of Chicago voted to adopt the con- 
stitution and by-laws as read at the previous meeting, 
and Secretary Daniel E. Mulvey was instructed to 
have five hundred copies of them printed. 

President J. C. McFarland introduced William 
Arthur Bennett, head of the trade school department 
of the Young Men’s Christian Association and a prom- 
inent architect, who spoke very interestingly upon the 
subject of cooperation between those whose business 
it was to draw the plans and specifications for build- 
ings and those who were to carry these plans and 
specifications into effect. 

Mr. Bennett’s address was in part as follows: 


MR. BENNETT'S ADDRESS. 


It affords me great pleasure to have had extended to me 
an invitation to address you and I assure you that my remarks 
will be confined to only a few brief points that in my opinion 
are of interest to the contractor and the architect. 

The position of the architect and the contractor, no matter 
what branch of the building industry he may represent, are 
the same in point of service to the public. 

The architect prepares the plans and specifications and 
the contractors build from them. Each contractor, no matter 
what portion of the work he may do, no matter how small 
his part may be, is a very necessary part of the completed 
structure. 

It is therefore important that the contractor and the 
architect get closer together. Each building problem is a 
mutual one. The architects design and direct, while you, the 
contractors, carry out and produce in the finished building the 
actual work. There is no work that counts for more than the 
contractor’s. 

Our work will always testify to our ability and our 
honesty. It is therefore important that we build well. It is 
important that that portion of the building which falls to 
your trade be executed with credit to you and to the architect. 
To do this it requires good, intelligent, competent men. This 
organization which you have recently launched here in this 
great city will produce such men. You are indeed here. 

Chicago is destined to be the greatest city in the world 
and you and I must lend our best efforts in the important 
work that is before us. I am glad that you have organized. 
I congratulate you upon your healthy growth in the few 
weeks of your existence. There is no doubt but that you will 
continue to grow and that you will become a very useful 
organization to the various trades as well as to the architects. 
You can serve the best interests of the owners by this organi- 
zation. Service is what counts in building and should be 
considered above the question of price. I have found that 
the cheapest man or the concern with the lowest figure is not 
always the safest one to deal with. The fellow who figures 
very low oftentimes executes his work accordingly and needs 
watching. 

Get together. Figure in a good honest way so that if 
your figure becomes public you can come here to your next 
meeting and look your competitor in the eye and know that 
you have not tried to put something over but that you have 
been honest, honorable, and worthy of a place here with your 
fellowmen. 

Only one figure should be given upon each job. The 
figure given to the architect should be the best figure that you 
can make for the work in strict accordance with the plans 
and specifications. This figure ought to be final. Oftentimes 
I have found the general contractor receives a better figure 
than that given to the architect. If the figure given to the 
architect was an honest figure then you cannot afford to cut 
the figure for the general contractor or you will be dishonest 
with him or cheat yourself. 

When a contractor takes a job so low that there is no 
profit in it temptation is very strong and he finds himself 
substituting inferior materials. This hurts your business and 
it hurts my business. You gain nothing. We both lose. 

There is greater danger in too low a figure than in one 
too high. You may lose the work, but you had better lose 
the work than lose your money and your reputation. 


As a result of many experiences I am frank to say that 
when a contractor does not wish an architect upon the build- 
ing there is something radically wrong with the contractor. 






Any man engaged upon any work in connection with t! 
erection of a building not only shows poor taste but hin); 
very strongly of a dishonest purpose when he objects to, 
suggests that the owner get along without the architect. | 
am firmly convinced after 20 years of experience in the buil:- 
ing line that the contractor and the architect should get ; 
gether and boost each other. 

When I speak of the architect [ mean the reputable arcii;- 
tect. There is a class of architects, so called, who mai: 
plans by the yard and who seek only to get the money wi: 
out any regard for the development of the building after th 
plans. I am referring in this statement to the architect w! 
undertakes to design a building and superintend its construc- 
tion and who insists upon a fair, honorable fee for this se: 
ice, such as is indorsed by the Illinois Society of Architects. 

I have an exceedingly poor opinion of the mechanic. 
whether he be a Sheet Metal Worker or a carpenter or 4 
brick layer or a journeyman of any one of the trades, w! 
will offer to work upon a building for less than the stan 
ard rate of wages paid, and if such a proposition were mac 
to me I would consider the man incompetent and would jc 
afraid to trust him with any work I might have in hand 
I have just the same contempt for the architect who will un- 
dertake to do his work for less than a fair honest price, such 
as has been laid down: by the rules of practice. ; 

An architect, if he undertakes to do the work for less 
money than his schedule, comes face to face with the san 
temptation to be dishonest as has been stated of the contractor 

I sincerely hope that the day is not far distant when th: 
contractor and the architect can have the utmost confidence 
in each other. Then we can both feel that we are render- 
ing to the owner a service that is mutual; that you gentlemen 
of the Sheet Metal Trade will feel that when you place your 
sheet metal upon the building you did it conscientiously and 
that regardless of the cost of the work you will make it a 
credit and a perpetual advertisement to yourself and a great 
credit to the architect whose specification you have conscien- 
tiously followed. 

Don’t knock. Boost. Let us get together in an effort t 
produce better results in our work. Let us cooperate, not in 
the manner in which the Irishman illustrated cooperation an 
in which I feel many of us are cooperating. One Irishman 
asked the other for a definition of the word cooperation and 
he said that cooperation is like this: If I am coming down 
the street and you hit me over the head with a club I turn 
around and hit you with a brick. This is one method of co- 
operation but not the kind of cooperation that we need. Let 
us help each other to make good. 

Organizations of this kind represent the best men in the 
building trades and can do much to discourage those who us¢ 
unfair methods to secure work and who undertake to do work 
at prices that will not permit of honest workmanship. I have 
no doubt but what you gentlemen have been called upon to 
figure work from incompetent plans that are the work of so 
called plan factories. There are a certain number of archi- 
tects who advertise plans for flat buildings from $1.00 up 
These prices are sufficient evidence of misrepresentation 0! 
incompetence and in my opinion very dishonest. Such men 
and their plans are dangerous to the owner. They are dan- 
gerous to the contractor and I have no doubt but what such 
plans have caused you much annoyance and much trouble. 

I firmly believe that if we could eliminate cheap archi- 
tects and the cheap contractors and particularly the cheap 
speculative men these would reduce to a great degree thi 
number of lien cases that now pend in our courts, each year 
Extremely low prices mean extremely poor services and ar¢ 
expensive. If such dangers were removed and if the con- 
tractor was sure of a correct plan sure that when the work 
was completed he would receive the money for the work that 
he has done his expense would be less. 

Men in the Sheet Metal Trades oftentimes are sub-con- 
tractors to a general contractor or speculative contractor, as 
the case may be, and as such there is considerable specu! 
tion as to just where the responsibility for the payment 
your work lies. I am convinced that all contracts should 
direct with the owner rather than with the general contracto! 
or that the general contractor’s sub-contracts be acknowledge“ 
by the owner. 

This will place each expense in connection with the erc<- 
tion of the building before the architect and owner and \ 
protect every financial interest. ] 

In closing I again congratulate you upon your organ! 
tion and hope that a list of the names of the members of | 
organization representing the best men in the Sheet M: 
Trade may be placed in the hands of the architects, for I 
sure they will be pleased to cooperate with you in lifting 
the standard of work. 


At the conclusion of Mr. Bennett’s address a vi'¢ 
of thanks was given the speaker for the many hel| ! 
suggestions he had made. 

The president then had the charts on “Cost 
Doing Business” distributed and requested each m: 
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er to study them carefully and then from his books 
| in the proper amounts. These charts are to be 
turned within two weeks without signature, but so 
lentified that each man will recognize the one that 
clongs to him. They will then be discussed in detail 
nd those who are not using the proper method or 
ho are not including all the items they should will 
hus be able to correct their system or better it. 
Secretary Mulvey requested the floor for the pur- 
jose of bringing to the attention of the individual 


members that in AMERICAN ARTISAN they had a true - 


friend and safe guide. “Mr. Mulvey moved that a vote 
of thanks be extended to Messrs. David Stern and A. 
George Pedersen, owner and editor of AMERICAN 
\RTISAN respectively, for the great interest they had 
shown and for the many ways in which they had 
assisted in the organization of the Association. By a 
rising vote the motion was carried, after which Vice- 
president Bales moved that Messrs. Daniel Stern and 
\. George Pedersen be elected honorary members of 
the Allied Sheet Metal Contractors’ Association of 
Chicago, which was also carried unanimously. 

Mr. Pedersen .was.then called upon to address the 
meeting and spoke briefly expressing for Mr. Stern 
and himself deep appreciation of the honor conferred 
upon them and extending to the Association the offer 
of every facility of the staff of AmerIcAN ARTISAN 
to assist it in promoting the interests of the sheet 
metal trade. 

Secretary Mulvey asked that each member consider 
himself a committee of one to bring at least one can- 
didate for membership to the next meeting which will 
be held at the same place, Tuesday, April 27th. 

Quite a number of the members are planning to 
attend the annual convention of the Illinois Sheet 
Metal Contractors’ Association which meets May 12 
and 13 in Peoria. 


REGISTERS TRADEMARK FOR ALUMINUM 
SOLDER. 








Karl R. Peters, Philadelphia, has secured copyright 
on the trademark shown in the accompanying illus- 
tration. The particular 
description of goods is 
aluminum solder. The 
claim was filed March 





4, 1915, and he claims use since September 1, 1914. 


The serial number is 84,937. 





METAL SHEETS FOR EVERY PURPOSE. 





Different articles require different kind of sheets. 


ius One would not use the same kind of a sheet on 


high grade range as would be used on a medium 
iced one. The Massillon Rolling Mill Company, 
ssillon, Ohio, state that they are prepared to fur- 
h the following sheets on short notice: Columbia 
‘ished blue sheets, for high grade steel ranges and 
‘ stove bodies, Massillon polished light blue sheets ; 
‘sillon polished dark velvet blue sheets, for medium 
le steel ranges, Oak stove bodies, portable ovens, 
‘ove pipe, and elbows; Ohio polished blue sheets, 
popular priced air tights, stove pipe, elbows, and 
‘table ovens; Massillon blue refined sheets semi- 
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polished, for popular priced Oak stove bodies and 
stove pipe. They say that they will be pleased to sub- 
mit samples and prices to fill specifications. For fur- 
ther particulars address The Massillon Rolling Mill 
Company, Massillon, Ohio. 





TO MANUFACTURE SHEETS IN CANADA. 





A new manufacturing venture, to be known as the 
Dominion Sheet Metal Company, Limited, capitalized 
at $300,000, will locate at Hamilton, Canada. It will 
manufacture galvanized sheets, of which about 68,000 
tons was used in Canada last year, all of which was 
imported. The bulk of the stock in the new company 
is held by Ohio and Indiana investors. The enter- 
prise will be managed by A. T. Enlow, Oshawa, On- 
tario, who before going to Oshawa two years ago was 
connected with the Stark Rolling Mill Company and 
“he Berger Manufacturing Company, Canton, Ohio. 
A site of 4% acres has been purchased in the east end 
of Hamilton and work will be started at once on the 
buildings. The annual capacity at the start will be 
15,000 tons. 





DROP FORGED EDGE FOLDER. 





One of the most handy and convenient tools, and 
one which no tinsmith can well afford to be without, 
is the edge fold- 
er. Wherever 
any work on 
sheet metal is 
being done, this 
little tool is 
said to be unsurpassed as a practical helper. The ac- 
companying illustration shows the Conroy Edge 
Folder, manufactured by Conroy and Company, Mc- 
Lean, Illinois. This tool is said to be made of the 
best material and workmanship throughout. It is 
drop forged, weighs one pound and has a 2% inch 
jaw and a two inch throat. For folding sheet metal 
edges it is said to be unsurpassed. Dealers desiring 
further information about this edge folder should 
write to Cénroy and Company, McLean, Illinois. 


— 
oo 


NOTES AND QUERIES. 


Conroy Edge Folder. 





“CHAMPION” VENTILATOR. 

From John Walter, Ottawa, Illinois. 

Kindly advise who makes the “Champion” ven- 
tilator. 

Ans.—J. E. Porter, Ottawa, Illinois. 

TINNERS’ TONGS. 

From The Walty-Carson Company, Colchester, Illinois. 

Please inform us who makes tinners’ tongs to cor- 
rugate the ends of eave trough or gutter. 

Ans.—Berger Brothers Company, 229 Arch Street, 
Philadelphia; Bertsch and Company, Cambridge City, 
Indiana; Friedley-Voshardt Company, 733 South 
Halsted Street, Chicago, Illinois; Niagara Machine 
and Tool Works, Buffalo, New York; Peck, Stow and 
Wilcox Company, 202 West Center Street, Southing- 
ton, Connecticut, and H. Weiss and Company, 20 Cliff 
Street, New York Citv. 
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ALUMINUM CASTINGS. 


From Maher Manufacturing Company, Preston, Iowa. ; 
Please let us know where we can get light alumi- 


num castings made from our own patterns. 

Ans.—Clayton and Lambert Manufacturing Com- 
pany, 205 Piquette Avenue, East Detroit, Michigan; 
Chicago Aluminum Castings Company, 2647 Ogden 
Avenue, Chicago, Illinois, and W. Jj. .Benedict, 23 
West Illinois Street, Chicago, Illinois. 

ELECTRIC STOVES. 
From Robert Smith, 2572 Washington Avenue, Ogden, Utah. 

Will you kindly inform me who makes electric 
stoves? 

Ans.—General Electric Company, 53 West Jack- 
son Boulevard; Hughes Electric Heating Company, 
211 West Schiller Street; and Western Electric Com- 
pany, 500 South Clinton Street, all of Chicago, Illi- 
nois. 

“ROUND OAK” STOVES. 
From C. A. Sheley, Lake View, Iowa. 

Please inform me who manufactures the “Round 
Oak” stoves. 

Ans.—Estate of P. D. Beckwith, Dowagiac, Mich- 
igan. 

HOT AIR EXPANSION ENGINES. 
From the Auto Radiator and Fender Company, 229 
Street, Baltimore. 

Kindly tell us who manufactures 1% horse power 
hot air expansion engines. 

Ans.—Rider-Ericsson Engine Company, 17 West 
Kinzie Street, Chicago, Illinois. 

HORSE RADISH GRATERS. 
From D. & F. Kusel Company, Watertown, Wisconsin. 

Kindly tell us who manufactures horse radish grat- 


Dolphin 


ers. 
Ans.—Enterprise Manufacturing Company of 
Pennsylvania, Philadelphia, and Schroeter Brothers 
Hardware Company, St. Louis, Missouri. 
“GURLER” MILK PAIL. 
From J. H. Evans, 1227 Assembly Street, 
Carolina. 
Can. you tell me who manufactures the 


Columbia, South 


‘Gurler” 
milk pail? 

Ans.—The- Creamery Package 
Company, 61 West Kinzie Street, Chicago, Illinois. 
THE UNION IRON COMPANY. 

From the Peck-Hammond Company, 130 East Pearl Street, 

Cincinnati, Ohio. 

Kindly give us the address of the Union Iron Com- 


Manufacturing 


ADDRESS OF 


pany. 


Ans.—322 Stahlman Building, Nashville, Ten- 
nessee. 
NATIONAL SHEET METAL ROOFING 
COMPANY. 
From Brouillet Sheet Metal Works, 271 Iowa Street, Dubuque, 
Iowa. 

Please give us the address of the National Sheet 

Metal Roofing Company. 


Ans.—Jersey City, New Jersey. 


ADDRESS OF 


SOLDER FOR ALUMINUM. 

From Reedsburg Hardware Company, Reedsburg, Wisconsin. 
Kindly let us know how to solder aluminum. 
Ans.—(1) For sheet aluminum of iron tin solder 

may be used with a flux composed of resin, neutral 

chloride of zinc, and grease. The metal should not 
be cleaned or scraped unless it is absolutely necessary 


to do so, in which case alcohol or essence of turpen- 
tine should be used for the purpose. For 5 percent 
aluminum bronze tin solder may be employed, but 
this is not possible with the 10 percent alloy, in which 
case the company recommends a preliminary copper 
plating. If it is difficult to dip the ends to be plated 
directly in the solution pieces of blotting paper soaked 
in a solution of CuSO, may be laid on them and a 
current passed. The flux mentioned above may be 
used. 

(2) A good aluminum solder is made of zinc, 
aluminum and copper, in the proportion of 90, 6 
and 4. 

(3) 
are generally used is as follows: 
12 parts aluminum, 8 parts copper. 
aluminum, 5 parts copper. 
aluminum, 2 parts copper. 
aluminum, 4 parts copper. 


The composition of solders for aluminum that 
1—8o parts zinc, 
2—88 parts zinc, 
3—94 parts zinc, 
4—90 parts zinc, 

5—8s5 parts zinc, 
9 parts aluminum, 6 parts copper. First prepare an 
aluminum copper alloy which is to be mixed with the 
requisite amount of zinc. Melt the copper and then 
gradually introduce into same the aluminum, divided 
into 3 or 4 portions; make a perfect mixture by stir- 
ring. After the last of the aluminum has been put 
in, throw in the zinc and with it some fat or resin, 
then stir the mass rapidly and directly remove the 
crucible from the fire and pour the alloy into iron 
molds, which have been rubbed with benzine or cold 


7 parts 
4 parts 
6 parts 


tar oil. 





ITEMS. 


Robert J. Garball, Bronson, Michigan, has sold his 
tin shop and plumbing stock to Herman Brothers, who 
will continue the business. 


The F. M. Wenzel Sheet Metal Company, Joplin, 
Missouri, has been incorporated with a capital of 
$4,000 to manufacture and deal in sheet metal goods. 

Wheeling Corrugating Company, Wheeling, West 
Virginia, reports that it has opened a branch sales 
office at Portsmouth, Ohio, in charge of J. O. En 
tiekin. 

The Zokner Metal Sash and Door Company, New 
York City, has been incorporated for $5,000 by H. C. 
and G. T. Randall, J. C. Randall and J. C. Cleary, 5! 
Chambers Street. 

Butt-Joint Nestable Culvert Company, Dallas, 
Texas, has been incorporated for $100,000 and will 
build a plant for producing metal culverts. The in 
corporators are J. W. Nelson, president; George | 
Olivers, vice-president; and J. H. White, secretar) 


treasurer. 


ADVERTISING IN AMERICAN ARTISAN 
BRINGS GOOD RESULTS. 


To AMERICAN ARTISAN: 

I thank you very much for the ad I had in AMERICA 
Artisan. It brought me good results. I think that 
AMERICAN ARTISAN is a fine trade paper and ought | 
be in every shop. 

J. G. BEcKter. 

Park Ridge, Illinois, April 6, 1915. 
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NEW PATENTS. 


1,135,359 









































1,134,810. Automatic Door Opening and Closing Appa- 
ratus. George Marshall Beerbower, New York, N. Y. Filed 
Nov. 1, 1913. Serial No. 798,661. 

1,134,836. Foldable Tub-Stand and Wringer-Support. 
Hugh D. Fortner, El Reno, Okla. Filed Nov. 13, 1912. Serial 
No. 731,132. 

1,134,837. Combined Colander, Strainer, and Steamer. 
Mac L. Fox, Columbiaville, Mich. Filed June 2, 1914. Serial 
No. 842,461. 

1,134,845. Bevel-Square. Francis O. Haga, Zanesville, 
Ohio. Filed June 22, 1914. Serial No. 846,658. 

1,135,008. Razor-Blade. Franz A. Fuller, Newark, N. J. 
Filed Apr. 28, 1913. Serial No. 764,065. 

1,135,047. Gas-Burner. Bert R. Parrott, Jackson, Mich., 
assignor to The Parrott Heater Company, Jackson, Mich. 
Filed Oct. 4, 1912. Serial No. 723,987. 

1,135,050. Soldering-Iron. Don E. Rodgers, Gorman, 
Tex. Filed Aug. 19, 1913. Serial No. 785,528. 

1,135,059. Hose-Clamp. Frederick Charles Scott, De- 
troit, Mich. Filed July 20, 1914. Serial No. 852,078. 

1,135,061. Door-Check. Elver H. Shaw, Sedalia, Mo. 
Filed July 26, 1918. Serial No. 781,447. 

_ 1,135,071. Lawn-Mower Attachment. Charles Swanson, 
San Jose, Cal. Filed Feb. 20, 1914. Serial No. 820,062. 

1,135,098. Mop-Head. Henry I. Davis, Ann Arbor, 
Mich. Filed Feb. 12, 1914. Serial No. 818,291. 

_ 1,185,105. Nail-Puller. Charles E. Glafke, Portland, Ore. 
Filed Apr. 13, 1914. Serial No. 831,415. 

1,135,107. Ash-Sifter. John W. Grundorf, St. Louis, 
Mo. Filed May 5, 1913. Serial No. 765,649. 

1,135,163. Level. John W. Denney, Ray, Ariz. Filed 
Oct. 8, 1913. Serial No. 794,071. 

_ 1,135,185. Corer. Ida C. Hunt, Wooldridge, Mont. Filed 

Mar. 4, 1914. Serial No. 822,393. Renewed Feb. 12, 1915. 
Serial No. 7,811. 

_ 1,135,226. Caster. Richard Eugene Tompkins, Danbury, 
Conn. Filed Sept. 4, 1914. Serial No. 860,277. 

__ 1,135,274. Spring-Hinge. Harrison D. Flegel, Racine, 
Wis., assignor to Edward J. Schowalter, Racine, Wis. Filed 
May 8, 1914. Serial No. 837,116. 

__ 1,135,289. Metallic Hoop. Thorwald Johnson, Chicago, 
ll. Filed Oct. 18, 1911. Serial No. 655,412. 





1,135,362 


S sceelt 
cae +4 
Vana’ 














1,135,349. Hinge. Walter S. Bridges, Chicago, Ill. Filed 
May 4, 1914. Serial No. 836,243. 

1,135,359. Hinged Connection. Paul H. Coleman, Bon- 
ham, Tex. Filed June 5, 1914. Serial No. 843,146. 

1,135,362. Safety-Razor. James F. Craven, Crafton, Pa. 
Filed Oct. 23, 1914. Serial No. 868,316. 

1,135,867. Blow-Torch. Christian G. Filzer, Erie, Pa. 
Filed Nov. 19, 1913. Serial No. 801,816. 

1,135,389. Magnetic Flat-Iron. J. Walter Moore, Fort 
Edward, N. Y. Filed Sept. 23, 1913. Serial No. 791,429. 

1,135,426. Ash and Garbage Can. Herman Bauman, 
New York, N. Y. Filed May 12, 1913. Serial No. 766,982. 

1,135,463. “Attachment for Mowers. Jimmie W. Mosely, 
Austin, Tex. Filed June 13, 1914. Serial No. 844,961. 

1,135,473. Cooking Apparatus. Frank A. Vath, Chicago, 
Ill. Filed Aug. 4, 1913. Serial No. 782,770. 

1,135,478. Stove. Harvey D. Wood, Fayetteville, Ark. 
Filed Nov. 1, 1912. Serial No. 729,061. 

1,135,495. Lawn-Sprinkler. Wells Umberger Briggs and 
Harry Morris Michael, Alamosa, Colo. Filed July 27, 1914. 
Serial No. 853,387. 

1,135,511. _ Razor-Blade Sharpener. George G. Floyd, 
Granite City, Ill., assignor to Twinplex Manufacturing Com- 
pany, St. Louis, Mo., a corporation of Missouri. Filed June 
8, 1910. Serial No. 565,843. 

1,135,519. Dust-Pan. Richard Haldenwang, Jr., Brook- 
lyn, N. Y. Apr. 21, 1913. Serial No. 762.703. 

1,135,565. Washing-Machine. Eugene F. Beebe, Minne- 
apolis, Minn. Filed Feb. 3, 1913. Serial No. 746,085. 

1,135,567. Ash-Sifter. William A. Bevard, Washington, 
D. C. Filed Jan. 4, 1913. Serial No. 740,150. 

1,135,568. Automatic Damper. Joseph W. Blood, Minne- 
apolis, Minn. Filed Mar. 11, 1914. Serial No. 823,904. 

1,135,611. Safety-Razor. Charles W. Petosky, Milwau- 
kee, Wis., assignor to Badger Safety Razor Company, Mil- 
waukee, Wis., a corporation of Wisconsin. Filed July 3, 1911. 
Serial’ No. 636,620. (CI. 30—12.) 

1,135,816. Washboard. Mary S. Kjellstrom, New York, 
N. Y. Filed Mar. 21, 1914. Serial No. 826,227. (Cl. 68—29.) 

1,135,940. Lightning-Rod Cable. Peter J. Juel, Council 
Bluffs, Iowa, assigner to H. S. Rottenborg, Atlantic, Iowa, 
and H. C. Hanson, Brayton, Iowa. Filed Apr. 5, 1912. Serial 
No. 688,819. (Cl. 173—1.) 






Seiten oie Ss 







AMERICAN ARTISAN AND HARDWARE RECORD 








WEEKLY REPORT 
OF TRADE AND THE MARKETS 








RAILROAD BUYING OF EQUIPMENT 
MATERIAL TO REACH ENORMOUS 
FIGURE WITHIN A SHORT 
TIME. 


Aside from certain price changes on some of the 
non-ferrous metals, the most important feature of the 
metal situation is that the railroads finally have de- 
cided to come into the market. It is expected that 
within the next ten days or two weeks, orders for about 
thirty million dollars’ worth of equipment will be 


placed. Twenty million dollars of this is to be spent 


by the Pennsylvania railroad and the Chicago and 
Northwestern railway is in the market for 2,000 cars 
which in conjunction with other orders that have been 
placed during the week or will be placed in a few 
days will run the total purchased up to about thirty 


million dollars. 

The fact that the railroads have finally concluded 
to enter the market is taken as an indication that the 
great financial interests which govern transportation 
enterprise of this country have come to the conclusion 
that investments in railroad securities can be regarded 
as free from any danger which might be caused by 
agitation and the passage of laws in the various state 
legislatures. 

In practically all lines of the metal industry, mills 
are operating at increased capacity, in some cases prac- 
tically 100 percent. Contracts for other than rail- 
road equipment are coming out in fairly good volume 
and with the exception of the labor trouble in the 
building trades in Chicago, there is every reason to 
regard the situation as greatly improved. 

Orders for machine tools both for use in this coun- 
try and for export continue to be placed in good vol- 
ume more than 1,000 having been given out during 
the past week. It is stated that some lathe manufac- 
turers are unwilling to take any further orders until 
they can catch up on those which have already been 
booked. Prices in the steel industry are being main- 
tained and the general impression is that the activity 
which Wall Street has shown in stocks connected with 
the steel trade, presages better business in the steel 
market from now on. 

A number of important changes have taken place 
in the non-ferrous metals. Tin has dropped again from 
its high point of 61% cents f. o. b. Chicago ware- 
house to 53% cents but speiter has been advanced 
from 10%2 cents to 12 cents and copper from 21% 
cents to 22% cents for base size. Bradstreet’s says: 
“Passing of the intense pessimism so long ruling, 
coupled with actual improvement in many lines, are 
the dominant elements in this week’s report. Im- 
provement is reflected in brighter skies, better country 
roads, easier collections, favorable crop news, en- 
larged distributive trade, increased industrial opera- 


tions, continued whittling down of idleness and in- 
tensive activity in stock market operations. In quar- 
ters heretofore conspicuously pessimistic optimism is 
being. encouraged, an outgrowth, perhaps, of public 
participation in stock market dealings. Yet conserva- 
tism in buying general merchandise is not lacking, 
some industries lag, and, while there may be a ten- 
dency to overtalk the proportions of war orders, prog- 
ress seems to be orderly—more in the nature of a 
rebound from inordinately dull conditions forced on 
the country principally by the European war.” 


STEEL. 

Structural material in the Chicago district is rather 
dull at the present,owing to the labor troubles in the 
building trades but specifications for stee! bars con- 
tinue to be received in increasing volume although 
business is scarce. The mills of this district report 
that the output and shipments have shown considerable 
increases ever since the beginning of 1915. Prices re- 
main steady at 1.39 cents Chicago mill for second 
quarter, delivered. In the Pittsburgh district, bar 
mills are operating at practically maximum capacity 
which is due to the heavy orders placed by manufac- 
turers of war supplies. The Pittsburgh market is 
firm at 1.20 cents. 


COPPER. 

The New York copper market continues very firm 
with advancing prices. This is very largely due to the 
heavy demand for copper for war purposes. Pro- 
ducers hold firmly to the figure of 17% cents for 
Electrolytic and report good business with home buy- 
ers. The best brands of Lake copper have been sold 
at 20 cents cash, with ordinary brands being held at 
17% cents, cash, New York basis, but the market is 
more or less irregular with several second-hand for 
sale at % cent per pound less. The total export of 
copper through the port of New York as recorded by 
the customhouse up to and including April 20th are 
9,609 tons, 3,164 tons of which left New York on 
April 19th. Since Saturday, April 17th, two advances 
have taken place in sheet copper each of % cent per 
pound so that the new price is 22% cents. 


TIN. 

The pig tin market has taken a tumble from its 
recent hght point of 60 cents and is now quoted at 
New York in wholesale lots at 46 cents for Spot deliv 
ery. The reason for this is found in the arrival at 
Boston during the past week of three East Indian 
steamers about which no one seemed to have any 
positive information as to their arrival and ability to 
discharge in time to make April deliveries. The tota! 
amount of these three steamers comprise 1,600. Chi- 
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cago prices have also dropped in sympathy with the 
New York market the new quotations being: Pig 
tin, 53% cents and bar tin, 54% cents which is a re- 
duction of 8 cents a pound from the April 17th quota- 
tions. The new prices on solder are three cents lower 
per pound than those of Dip 17th and are as fol- 
lows: XXX Guaranteed, 14 & 14, 31 cents; Commer- 
cial, % & %, 29% cents; No. 1 Plumbers, 28 cents. 





SHEETS. 

As the price of spelter has again gone up, the 
market on galvanized sheets has been materially 
strengthened and some makers who were offering 
them at 3.30 cents for 28 gauge are now asking 3.40 
cents. The market on black and blue annealed sheets 
remains unchanged. Specifications against contracts 
have been large enough to make it possible for many 
of the sheet mills to operate at practically maximum 
capacity. In the Youngstown district, mills are pro- 
ducing from 85 to 100 percent of their capacity. There 
are still some labor troubles among the men employed 
at the independent mills in the Wheeling, West Vir- 
ginia, district which have not been settled but other- 
wise the labor situation in this part of the industry 
is on a fairly satisfactory basis. In the Chicago dis- 
trict, comparatively little business is being done in 
black and blue annealed sheets and owing to the ad- 
vanced price on spelter, makers of galvanized sheets 
are not willing to quote prices on this product. 


TIN PLATE. 


Tin plate mills in the Pittsburgh district and in 
other sections continue to operate at practically maxi- 
mum capacity. Specifications on orders are very 
heavy but no new contracts of importance have been 
reported during the week. 


SPELTER. 

The New York spelter market is on a rampage 
again and prices for Spot delivery cannot be given in 
any other way than by classing them as nominal. 
Sales have been reported to have been made for small 
lots at around 1134 cents f. o. b. St. Louis but the 
peculiar situation is that there seem to be no sellers 
and this applies not only for Spot delivery but also 
for May and June. Except for occasional carload 
lots, producers claim that they are sold up to July. 
The nominal market as quoted by the New York 
Metal Exchange is around 12 cents for Spot with 
11.87% cents May. 2,800 tons of spelter have been 
exported through the port of New York according to 
the customhouse returns up to and including April 
20th. In Chicago, spelter is quoted in slabs from 
warehouse at 12 cents, which is an advance of 1% 
‘ents over the quotations of April 17th. 


PIG IRON. 


In the pig iron district, there has been considerable 


juying of steel making grades of pig-iron, during the 


ast week, and several furnaces are expected to blow 


in within an early date. In the Chicago district, in- 


‘reased shipments of pig iron characterize the situa- 


tion and it is reported that one producer has shipped 
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almost. three times as much iron during. the three 
weeks of April as he did during the entire month of 
March. This has reduced stocks on hand considerably 
and the natural result has been that prices are held 
firmly at $13.00 Chicago furnace for second and 
third quarter and $13.50 for fourth quarter. Another 
feature has been that a more strict observance of the 
silicon content is insisted upon. The Birmingham 
market reports considerable buying with a stronger 
tone to quotations than has been the case at any time 
since the beginning of 1915. Iron is being sold for 
less than $9.50 and some No. 2 Fdy. has been sold 
for $9.75. There are indications that the latter price 
will soon be the lowest quotations. From Cincinnati 
comes the report that quite a number of inquiries have 
developed the total of which will run into a consider- 
able figure. It is also stated that prices are firm with 
a rising tendency : 


CHICAGO. 
No. 1 foundry, Northern, at furnace............ $13. 25@13.50 
No. 2 foundry, Northern, at furnace............ 12.75@13.00 
No. 3 foundry, Northern, at furnace............ 12.25@12.50 
No. 1 foundry, Southern .................. 0000. 13.75 
No. 2 foundry, Southern ...................000. 13.25 
No. 3 foundry, Southern ................0020005 12.75 
ee a a 12.50 
Rc WRF: ae ae 12.75@13.00 
EME SUPECIOT CRBPCOEE bon coc c ccc cccccccscccces 15.75@16.75 
PITTSBURGH 
ER ee ey eee $13.70@13.95 
ate Gains GAA Op Wb rer Gek oem em brn ane's 13.45@ 13.70 
I oes ors ae chica. het Ris a Aa Sores eam 14.55 
MRSS eek Gad b AS Se adee csawcccercecccece 13.45 
RR 5 ae 3 ee ae 13.70@13.95 
EE Eo gy So ee 13.80@ 14.05 
as a. sca W eek vagen<xhblenseees 12.80@13.05 
BIRMINGHAM 
ie Lihat uciae in Cartidere éweintun tind $ 9.25@ 9.50 
SE RN See a's AW Lace dawns cas a cweieas eae 9.25@ 9.50 
Ns oC. Ses sa ands iwclseds been 9.00@ 9.25 
a gisis ds ecdiciexddecgetindscebiedree 8.50@ 8.75 


Rogers, Brown and Company’s Market Report, 
Cincinnati, Ohio, April 22, 1915: 


The week brings a further development along favorable 
lines. The areas where better conditions existed a week ago 
are broadening and indications of other points of improve- 
ment appear from day to day. The South and South West 
are well to the fore with reports of better business, and large 
number of various influences working thruout the commer- 
cial fabric are indicating more strongly the improvement. 

Local pig iron sales have been of various sizes and well 
scattered grades. Deliveries for the most part call for the 
third quarter and last half. The increase in business is not 
great, but nevertheless the growth is gradual and sure. 
Prices everywhere are firmer than they have been in months 
and it is felt that the lack of profit at present prices will 
result in higher values. 

Large sales of Basic in the Philadelphia territory for 
delivery through the third quarter mark buying in the East. In 
Eastern New York and New England territories inquiry 
continues fair, and while some thought that recent large sales 
by the Buffalo Furnaces had satisfied consumers for some 
time, additional business has been placed freely to meet the 
increased demands of consumers. 

Perhaps the single feature most pleasing to the iron 
and steel trades is the improved conditions of the railroads 
as showed by report of February, from w hich it would appear 
that they are again on the up-grade as regards earnings. 
Following on this situation as indicated comes requisitions 
for rails and the statement that a large number of cars and 
locomotives will be manufactured by the Pennsylvania Rail- 
road, which will take a large tonnage of steel. Inquiries 
for fabricated steel are appearing in good volume at a num- 
ber of different points. 

Coke is quiet, production increasing and movement pro- 
ceeding fairly well with no change in prices. The approach 
of the mid-year will bring about large contracting for foun- 
dries and will stimulate the market, which at the present 
time is ruling low in price. One local inquiry for a good 
tonnage of furnace coke is the only coke feature of the 
week. 
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Current Hardware and Metal Prices. 


AMERICAN ARTISAN AND HARDWARE RECORD 


is the only 


publication containing Western Hardware and Metal prices corrected weekly. 





METALS. 


FIRST QUALITY BRIGHT 
PLATES. 


Per Box 





COKE PLATES. 


Cokes, 180 Ibs. 
Cokes, 200 Ibs....... 
Cokes, 216 lbs 

Cokes, 270 lbs 


PIG IRON. 


Northern Fdy., No. 1 

Northern Fdy., No. 2 

Northern Fdy., No. 3 

Southern Fdy., No. 1 

Southern Fdy., No. 2 

Southern Fdy., No. 3..... sheen 
— _——_ Charcoal 

bie. 


per 100 Ibs. $1 
per 100 lbs. 2 
per 100 lbs, 2 
ee--per 100 lbs. 2 


95 
00 
05 
10 


ONE PASS COLD ROLLED BLACK. 


No. 18-20 per 100 Ibs. $2 15 
ee? per 100 lbs, 2 20 
OD, Diese accesus per 100 lbs, 2 25 
No: per 100 lbs. 2 30 
per 100lbs. 2 


GALVANIZED. 


100 Ibs. 

100 lbs. 
...-per 100 lbs. 
. per 100 Ibs. 
per 100 lbs. 
100 Ibs. 

100 Ibs. 


POLISHED SHEET STEEL. 
per 100 Ibs. $4 55 
4 65 
475 


per 100 lbs. 4 85 


SMOOTH STEEL. 
Per 100 lbs 
Wood" s Smooth, + Blo. 
» Wo. 


we No. 27 
No. 


" 
ee 


PATENT PLANISHED SHEET 
IRON. 


Patent Planished Sheet Iron, 
100 Ibs $9 


PLANISHED SHEET 
STEEL. 


Dickey Planished Sheet Steel 


PATENT 


SOLDER. 
XXX Guaranteed 4 &4..perlb 31 c 
Commercial $ & 4... ‘* §=294c 
No. 1 Plumbers. 


SPELTER. 
In Slibe...... 


Less than Cask lots...$13 75 to 14 25 


COPPER. 


Copper sheet, base. ..... 224c 


> | Carload lots. 


00 Gun Wads—per 1,000. 


National (White) brands is less 
than 100 Ib. lots), per fb...... oo 20 


Sheet. 


Full coils 
Cut coils. 


per 100 Ibs. $6 20 
per 100 lbs. 6 25 


ALUMINUM. 


No. 1 : Poe k ot 
Shee = 


Barton's 


Railroad. 


AMMUNITION. 


Caps, Percussion—per 1,000. 
ri L., Waterproof, 1-10s 


mei ee eee 68c 


Shells, Loaded— 

Loaded with Black Powder 

Loaded with Smokeless Power, 
medium grades 40 & 5% 

Loaded with Smokeless Powder, 
high grade 40 & 10 & 10% 


Winchester: 

Smokeless Repeater Grade. .40 & 5% 
Smokeless Leader Grade 40&10&10% 
Black Powder 40 


Winchester Gun Wads 


Powder. 
DuPont's Sporting, kegs 
4 a 


+ keg 
DuPont’ s Canisters, 1- ‘Db. 
Smokeless drums... 23 
kegs. . 
4-keg: 
10-can an * 
3-kegs.. 3 
canisters 


Shot. 
Drop’ shot, sizes smaller than 
B 25-lb. bags, per bag.......$1 7 
Drop’ shot, B and larger sizes, 
25-tb. bags, per bag 
Buck shot, 25-Ib. bags, per, bag 1 
Chilled shot, 25-Ib. bags, 195 


ANCHORS. 
Expansion Screw Anchors 


ANVILS. 


Trenton, 70 to 80 Ibs 
Trenton, &) te 150 Ibs.... 


94c per Ib. 
c per Ib. 





kuateeene 


Hollow. 
Bonney’s—list $30.00 
Stearns, No. 3 


Post Hole. 
Digwell, 8-inch r doz.12 50 
Iwan’s Post Hole and Well.. yh 
Vaughan’'s, 4 to 9-in...per doz. 6 60 


Ship. 
Ford's, with or without screw. 50% 
Snell's 40-5% 
AWLS. 
Brad. 
No. 3 Handled per doz. $0 40 
No. 1050 Handled.... “ 95 
Shouldered, assorted 1 to 4, 
+ 


Patent asst’d, 1 to 4.. 


Harness. 


No. 1 handled 
No. IS, socket han’ld. per, doz. 
No. 7 Stanley 


AXES. 
Boy's Handled. 


Lippincott, 3 tb 
Marshall Falls City... 


Broad. 
Plumbs, West, Pat 
C 


an. 
Firemen’s (handled), 
per doz.$19 00 
Plumbs, Miners’ (handled) = 


Single Bitted (handled). 
Blood’s Champion 
Blood’s Dull Finished 
Rough Rider 


oes ara 77 
ect Premier, Forest Clipper 10 00/8 


Single Bitted (without handles). 
Blood’s. Champion 

Blood’s Dull Finish 

Rough Rider 


Double Bitted (without handles). 
Blood’s Champion, 3} to 4} lbs. 


per. doz. ’ 50 
Flint Edge 9 75 
Perfect Premier 1 00 
The above prices on axes of 3 to ‘ Ibs. 

are the base prices. 

34 to 4} lbs. advance 25c. 
4 to5 Ibs. advance 50c. 
44 to 54 Ibs. advance 75c. 


BAGS, PAPER NAIL. 


20 


16 25 
Per 1,000. "$250 375 450 500 


BALANCES, SPRING. 


Pelouze 


BARS, CROW. 
Pinch or Wedge Point, per cwt.. $3 25 


BASKETS. 
Clothes. 
Small Willow 


Large 





ASBESTOS. 
Board and Paper..........$3 00 Cwt | 


$bu. 1 bu. 1$ bu 
$3 50 500 675 





\Galvanized Iron. 
Per doz 


Farm, lbs... 
Each 


BEATERS. 
Carpet. Per dos. 
No. 13 Tinned Spring Wire...$ 0 90 


No. 11 S Wire c red. 1 
gE ~~ Sitar pg 30 


Ege. 
No. 50 Imp. Dover 
No. 102 = 
. 150 
7 Heavy hotel tigned:. 


it) “ 


Call. 


3-inch Nickeled Rotary Bell, 
Bronzed base doz. 


Cow. 


High Grade 
Kentucky 


Door. 


New Departure Automatic... 
Rotary. 

3 -in. Old Copper Bell 

3 -in. Old Copper Bell, fancy. 
3 -in. Nickeled Steel Bell. . .. 
34-in. Nickeled Steel Bell. . . . 


Hand. 


Hand Bells, polished 
White Metal 


Miscellaneous. 
00 | Church and School, steel alloy.... 


40 50 75 100 
$190 240 355 475 
BEVELS, TEE 


Stanley’s, rosewood handle, - 


Auger. 


Extra Double Spur. 
se} s Sor and Machine.. 


Clark’s Expansive 
Steer's * Small list, $22 00. ‘3 
Iewi $26 00. .25 


n Car 
Ford s Ship Auger pattern 


No. 18 Wheeler’ a 

No. 20 

American Snailhead.. 
se 


Sey eee $ 


Dowell. 


Russell Jennings. 


Gimlet. 


Standard Double Cut. 
German Pattern 


No. 1 Triumph...... 











12 60 


NNO 
Aan 


a3 


— = ee he 
S8SRsss 


10% 
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BLADES, SAW. 
Butcher. 
Stendad,f & Ibn. Dept oe. 35 
Clock Spring. .....---+++see+- 
Gear. cccccncgescesose es 
Hack. 
Disston’s.. ....2eeecececeees 
Flexible........sssceseccseces 
Star... cccceavesvsctoeves 
Wood. 
fackson’s. 33° 6; 16 26M ONS. 4 3 
Triumph.....ee+seceeeeeves 3 50 
BLOCKS 
Snatch. 
Wooden. ..ccccccccccecces 
Steel <0 €b&mSG 0 3 60 4ON CSRS | 0 
Tackle. 
Iron Strapped.........+++- 
Com, GbOh cscs ccecccsntceses 6 
BOARDS. 
Stove. ; 
Wabash Crystal......... 
Wabash c—— Sckemesaw 
Wabash Mosaic.........- 
Wabash Delft Enameled.. 
Wabash Art Inlay....... 
Wash. 


No. 800, Brass King. . 


No. 172, Our Best, (soap saver) 
er doz. 


No. 113, brass plated. “* 
No. N30, nickel plat’d 


BOLTS. 
Carriage, Machine, etc. 


Carriage, }x6 and sizes smaller 


and shorter............+ 
Carriage, sizes larger and —;, 
er than $26... ......0.+ oo 
Machine, }x4 and sizes salen ‘ 
Onl COE. 6 vis 02 5 -a3- 
Machine, sizes larger and PET 
er than §x§x4........... - 


Mortis, Door. 


Come, WRB sso ncecczcsccsecince 
Gem, bronze plated............ 


Barrel. 


Weiacdsccansceucsss 
Wrought, bronzed.......... 


Plush. 


WOU so hatiin ak bearded 
Wrought, heavy..........- 


Square. 


Cee. th views aceet 


BORERS. 
Angular. 


Miller's Falls........ 0x doz. . 2 zs 


Sill borers, No. 51 
dung. 


Enterprise Mfg. Co." 's + ag 1. Se 


BOXES 

Mail, No......... 1 2 
Poe G06. x <i'scx $3 50 5 00 

Miter 
New Langdon eck eeeumenss 
ee RE Ree 30 
Somme Wig sieve cs 0k ss08 each, 

BRACES. 

Fray's Genuine Spofford’s........ 
ae. er 5 
pe No. 0108 - ae 
——.. eee 

| ORS er 


Hay-Rack. 
Wenzelmann’s No. 1. per doz. $9 50 
a? '* 10 00 


Shelf. 
Clover W | er 
Clover Folding 


BLACKING, STOVE. (See Polish). 


Wooden, top ear, plain, per, doz. 


per doz. $2 40 


BURRS, RIVETING. 


Copper Burrs only 
Tinners’ Iron Burrs only 





Wrought Brass (New List). 
Wrought Steel, Bright 
Wrought Steel, Japanned 


o 





ww 
~s 


:  apaaam Co. ’s), per M 


eo w& 


ee ‘e 


iia o> ae 
Per doz. .$18 50 27 50 


25 00 
29 00 


28 00 
CAN OPENERS. 


See Ammunition. 
CARPET STRETCHERS. 


ee —-. -...-each, $3 85 
oo 7 00 


Moers: Clover Leaf 


See Ammunition. 


CATCHERS, GRASS. 
per doz. $4 25 


3 
6 25 
6 
10 00 


CHAIN AND CHAINS. 


With ith Slide. _—— 


Bright Ox Chains. 
#-in., $7 25; j-in., $5 45 per 100 io 


Cable — Chains. 
vs 
Per 160 ibe. $10 80 8 00 7 Ko 6 20 
h.. vs 3 i a 
Per 100 tbs. 600 5 90 usta? 5 65 
$38 335 $ "as : 





Anouah 
asasaa 


ane 
One 
38s 


10 


10 


10 


10 


3 85 
4 00 


Cable Log Chain- 


rs 25c per 100fb. on Cable | eens gt oy $30.00 


3 $5.00 dos, | 


Coil Chains, German Pat. 1, $6.25; No.3, 


Forged steel, wood ‘hdle. 


German Machine Chain. CLEANERS. 


3/0—2/0—1/0—1 Iwa>’s Adjustable 
Iwan’s Stationary 


Light Brass, 3 ft 


Galvanized, per 100 Ibs 


EE a ere ree 65&5% 
CLEAVERS. 


CLIPPERS. 


eee eseeseseseseeerad fg} Otandard...........0- 


Per 100 lbs. — 00 


Western Standard. 


Add = per, pair for Hooks. 
dd 2 


Wagon wt Chains. 


CHALK, CARPENTERS’. 


Petroleum Faucets 


CHECKS, DOOR. Plain Tin, per gro$1 90 
3 00 


Sangent’s...... oo ocncnceccnnncee3O% 
CHIMNEY TOPS. 


PS VONGNG a o.oo oss os costae ot 50° 


Box. 
1 

Round, per doz$3 00 
4 00 


Cold. 
Good nds § in. and 


Smaller size, “per doz.. 


60% | Socket, Firmer. 
Letica wan ees 75&10% 


Socket, Framing........-+- +: 50&10% 


Tanged, Firmer. 
ee eee 


Choppers, See Cutters, Meat. 


CHUCKS, DRILL. 
Goodell’s, for Goodell’s Screw 
Yankee, White Wire (new list) 


Anti-Bent Wood, 
Gal 


pO ae $3 90 
9| Belle, Bagrel................. 65&7 1% 
Cc ommon Dash, 


Adjustable. 
0 a ee 


\ 
t } Carpenters’. 
ee eee 26 


Hose. 
Sherman’s, brass, 3-in., per doz. 


x 








Double, brass, }-in., 


CLAWS, TACK. 
-per doz. “aS 





seeeee 


* oo 
50 


per doz. $3 25 


8 9 
9 75 10 75 
per doz. $2 25 


. $1 90@4 75 


. 6585 % 


per doz 70c 
*  38¢ 


Hardware Wire—full rolls (100 ft. ) 
.. Galv.—in full roll. . -* 00 


3 25 
3 50 
4 00 


12 mesh, painted, per 100sq.ft. 1 20 


COCKS AND FAUCETS. 
Compression Plain Bibbs. 


Lever Bibb Cocks.. 
Compression Hose Bibbs. . 
Telegraph Faucets (new list). . 
Racking Cocks (new list)......... 
Compression Lock C’ks (new list) . snes 
Andrew’s Brass Faucets. 0% 
Angle Plug Faucets, per doz.... 
Milk Can Faucets, per doz.2 60—4 20 
a Bap yea 70% 


COLLARS, STOVE PIPE. 
6 


65 
“td 10&5% 


$0 85 


2 40 


7 
3 50 
350 425 
4 80 


4 20 


COMBS, CURRY. 


COMPASSES. 


CORKSCREWS. 
Willenson’ 5 Regular. ree 
Williamson's Forged Worm.. 


COTTERS, SPRING. 
All sizes (new list) 
COUPLINGS, HOSE. 


Nos. Per doz. 
299... .$1 O05 
te 85 
390.... 1 35 
| aes 
ae 75 
1400.... 1 40 
per doz. $1 00 


COPPER—See Metals. 
COPPERS. 


per doz. $ 100 
oe 85 


COVERS, WAGON—See Tents. 
CRADLES, GRAIN. 


“90c Morgan's Grapevine. ..per doz. $22 29 





A ee 


te 


wry 


TOA RS PE ee 2 
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Bos. andard, | LINING, STOVE. NAIL PULLERS, 
we +s IIS CO: per crate, 42c| See Pullers. 


Inch 7 10 12 
Per doz.. sr 90 210 225 265 eoces 
i NAIL SETS. 


Bush. oe MACHIN 
Common Axe Handle, per doz. $7 00 MY 2 : Bori ee ae ithout With 
. ing. i i 
“ Auge p vows NETTING sneriy TRY. 


Inch... 3&7 i vs 4 Angular.. di 3 00 4 
Pr160$7 60-8 10 9°75 11°30 12°60 eq =~ hia aie 2 Het 


Clothes Lines. 40&5% Leather Riveting. 
apanned t doz.22c@24c » 4 ° 
a. ee a ep hls, Pomeroy er $8 cating, NIPPERS 

Coat and Hat. sete Gi Stubb's Pattern, Inches. 

. KNIVES. Per dozen 

Beet Topping. End and Diagonal Cutting. 


Clyde, 9-in. Scimiter Blade, dz. $3 85 : 2 Swedish 2 intes.. 
California 3 40 : FOr GOGO, i. ici cesa<’ ‘s 50 5 Ss 


Cooper's Hoop F, F. V 50 | Hoof. 
Heller's. 
V.&B 





oe. riveted, painted 
MAIL BOXES. 
See Boxes. 


Gate. 

See Goods, Bright Wire. ing. iting: re 
Grass. Standard ne ig Fibre Head, Small. . .per doz. 
Common. Nos. 2 3 ree cee os p Medium: “ 

: 7 Folding Handle Large... . lnk HOT PRESSED. 
2 50|Hay. Li “ ty 
American, Sickle pee. Ay. $10 4 “Ti ‘ Ib.. 9$c 4 64c it. si. $ 5c dk 
With plate per doz. 50 peo Sickle Edge. . cz ‘ ‘ — Tapped. 


- "ys Iwan’s, Sickle Edgc.... i 1. f 
Lambrequin, or Drapery, Def Ry Sema, Leawe'e So fipgiewood. seeeecece 0 tb -1240 sa tHe 6 c ~ ~ 
0 it) ~ xi . Cc 
Potato and Manure 663% Lighting. we wena’ Hickory, Sheet Iron. . above prices. az 
Screw. Wadsworth’s Sp’r Point. OILERS 


Ee Hedge. iii: MATS. Chase Pattern. 
Seo Sprint. aoses os -perToSHe] | Dison 38) Resets Mackie. Soe 
HOOPS, TUB. earn Bale. per gro. $3 25 
persase os Woe BST "Sireter blade wire = coveral Beove Bats 


N. Putty. with handle per doz. 1 10 
HOSE, GARDEN Common No. 2 Asbestos Toasters, with 


Vel ty” Lander’s GEG. cécccccccoccs Gem 

elvet, 3 ply-}” guar. press .... Scraping. 
: Ne “s oe 

Pino, ns «3 : MATTOCKS. 


Diamond ae pons, 
Geneva, “ eens = 


Illinois, oi 49 


COTTON COV. RUBBER HOSE. | 2°": MAULS. 


High Grade-?’’-guar. press.400 tbs. 11}c i 90 | [ron, Ibs.... 10 13 16 


pean = Se a Ho Wann me. : 00 _s 5 = ¢ 
d “ 100 “ J 00% ace, Bowes 
misninal LADDERS. $5 OUTFITS, COBBLING. 


C Long. mae 
HUSKERS. oe gat Lake Super’r & Oregon Pat, 75&5% Combination 


Boss. 
MEASURES. 


B BB 
ae: doz..$2 00 2 00 
N L PP 


Common, per ft 74c | Galvanized, doz.. 

Common, with Shelf, add 10c. Japanned, 

Nos..... 60 59 Keystone 

Per doz..$2 15 2 15 

Brinkerhof's. LANTERNS. ‘ 
Per gro ; Bull’s Eye Police. P 0&5% tiga with gauge... “ : EA 


3 -in. Flash Light.. -per, doz. #9 4 
23-in. Regular “fiat, Galvanized, masa. 1 4 
\ Fi , 3 -in. Regular H o0 ‘ 12-qt., 
See Metals.—First column. oe MITRE BOXES. se 


Dietz & Hams’ Net prices | See Boxes. 


LEADERS, CATTLE. MOPs. 
. Stock. 

2 3 per doz. $3 15)" Galv'd, qts.14 16 

070 2 75) Handled Cotton. Per doz...$3 90 4 10 


Pounds... } 1} Water. 
Per dozen.$2 00 2 35 2 65 


leat. » without gauge, per. doz. 83 = 


Pinking ides. , oe 
ies: Ex. Quality per sq. ft. $0 35 MOWERS, LAWN. Cable, 2-Hoop 


Wood Bench LEATHERS, PUMP. Gladiator—B. B. Cable, 3-Hoop 
Cedar, 3-Hoo 


Sad. Valve and Plunger } > 
Charcoal per doz. $11 00 s sever va Ha 
Common, polished, per 100 tbs. 3 75 Stove Corer. ; Ini ey 
om wz Asbestos 2 per gro.1 75@3 65 $525 : 00 Peon PANS. 
Chinese Polishing. eee a. hin 2a Iacal Coppered “* 4 00 Dif Gite... 65525 SS Serr ee Bh aie cA 
prc va No. er 5 75 Alaska, Nickeled 4 5 00| Little Giant........ 2 
Laundry, No. : 6 25| Transom. | 
Mrs. Pott's, ay 0% . Roasting. 
No. 50 J, Enterprise, per set, . . Paxton, 
No. 55 J, at 90 Chalk. . Cut Steel oss em 
No. 50 T, - Cut Iron Per doz.$4 7 


No. 55 T,  noaar aa in 20-ft. aie. Wire. Neverburn 4 00 


Tailors’ Sad No 6 8 9 
Tailors’ Geese. eis Grofl” 50 200 2 25 250 3 00 $ Savory, No. 200 


Duyore. Twisted in vat es balls. Carload Lots 

> N 2 3 4 Cement Coated PAPER. 
Single Duck Nest. oop * 2 30c 35c 4ic . ildi: 
Double Duck Nest. : Horse Shoe. Plai per 100 Ibs. $1 : 

Sutton ee N 2 3 A re “ 1 60 

3le 35c 4 

Mansons’, in 100-ft. hanks. . doz. 80c rf - oe roll, 

Clothes. O& No. 30; Red Rosin: 

“| 60-ft. per doz. $0 95 ¢| Sand and Emery. 

72-£t. - eS Star «oeees low list, 50% 

S0-ft. i - 1 40 . ME Maes siseingsovacysns 00% 

72 t: hes SR te: a 3e Wrapping. 

50-ft. . 115 * 

Sete hentted Usdin: 1. - Sp eeeiiaeesn. ee 4 3 
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CRAYONS—See Chalk. 
CROW BARS. 
Pinch or Wedge Point...... per Ib. 3} 


CUTTERS. 
Glass. 


Refi Dewi... csssexs hese *. 75 
Smith & Hemenway Co........ 
Woodward.......- poeseae 


Meat. 
Enterpirse, Nos. 5, 10, 12, 22, 


32 and 42.......-eeeesceres 
No. 202, list, $1.50 ea..... .40&74% 





Pipe. 
Saunders’, No. 1 2 3 
Bach. «.<.40.4% $0 75 120 380 
Slaw and Kraut. 
3-knife Kraut........ per doz. 11 50 
I-knife Slaw.....<++ oe 1 75 
2-knife Slaw......... % 2 50 
Wesh®l - vvrevsnsdednan po 7 75 
DAMPERS, STOVE PIPE 
Jewel. .0...ccsccscesscvscece 50&10' 
American. .......scccees oe baees 50% 
DIES AND STOCKS. 
Diecottttt. 25s sks deo eceeent’ 40% 
DIGGERS. 
Post Hole. 
ACM is bo a pekeewet rans doz. “4 4 
pe Medi ‘ . 
Berets <<igasewssee < ; 50 
Hercules C5 i0 25 
Iwan’s Split Handle... “* 7 50 
Iwan’s Perfection. az 9 00 


Iwan's Hercules pattern oe 19 00 


Ryait’@. cs sceweerdss 17 00 
See also Augers—Post Hole. 
Dividers, Wind.............. 65&10% 
DOOR CHECKS—See Checks. 
DOORS, SCREEN. 
j-in. 4-panel, painted...... Net prices 
1j-in. 4-panel, painted...... . 
1}-in. 3-panel, naturel pine, 
ee ES ary 
DOOR HANGERS—See Hangers. 
DRILLS. 
Bit Stodliaiiks's caddrks teens cose a 
Blacksmiths’ Twist........+0+0008 60% 
Breast. 
Pray’s FROs Bs v.38 6008s each,$ 1 75 
Millers Falls No. 12..... “ 2 00 
Hand. 
Goodell’s Automatic, 
Nos. 01 03 3 20 


Perdoz. $7 75 11 50 12 50 11 00 
Goodell’s Single Gear, per doz. 4 7 


Millers Falls 
ss * Double“ " 15 25 
Reciprocating. 
Goodall @si sins os vee'ss per doz. 16 50 
Bit Stock. 

Standard Tames. cs cccncesdens 65% 
DRIVERS, SCREW. 
Stam dss da deg Gore sie.c ase 

Lock PRRGUNB ef ko div eerecseces 60 
Chas sas ca en e'0s wawes cons 50 
Champion Pattern............+. 70 
Clark’s Interchangeable.......... 30 
AE ep 60% 
Reed’s Lightning............. 45&. 
Goodell’s Spiral........ 50, 10, 382) 
Y ankee Ratchet Te a Peron 
Gpiral... s+ ‘Soa10 
Smith & Nenlawag nas ose 40&5% 


EAVES TROUGH, GALVANIZED. 


Terms, 2% for cash. Factory ship- 
ments generally delivered. 


See also conductor pipe and elbows. 
EGG BEATERS—See Beaters. 


ELBOWS—Stove Pipe. 
Adjustabie Stove. 


Inclta:) 45) x 6 7 
Smooth, per doz $0 Se 090 1 25 
Plan’d 225 290 
Corrugated Stove. 
Inches, . <2 <0. 6 7 
Smooth, per doz $0 3 090 1 30 
Pol’d, 165 2 35 
Plan'd, “ 228 290 375 
Four-Piece Stove. 
Inchel- v9 si<.0 6 7 
Smooth, per doe:80 60 065 095 
Planished “ t 7s 195 255 
ELBOWS—Conductor Pipe. 
Galvanized Steel, Tin and Terne, 
Round Corrugated. 
Size. sg rain i Doz. 
2Aneh, . sveuten pues ca vee by 3 60 
SIR. siccadetousvecusveess . 4 32 
ge Ee ae 7 20 
a eet Te ee 15 00 
Ons is dec vindseese ss +» 1800 











EMERY CLOTH—See Cloth. Wood Pails. HANGERS 
Frazer's, 15 tb, 80c; 25 tb, $1.30 each. | Barn Door. 
EMERY, TURKISH. ae Lightalng. 15 Ib, 55c; 25 Ib,| U.S. Rolled Bearing 60&10% 
a. Matches arts: «+--+. 1] 
ae, ee MINS. ks cece cc nce 50810 

Sis) «sic vin pkgs. }kegs kegs,| Tin Cans. Wry King - OenWeb ease doweees % 

No.60 to 150, per, *. 6c 4c 4c Chamellene Graphite, Wagner’s Adjustable," ioe 1oet 

Flour....... -c 3c 3c ; > ONG 5 oasais ug wbS $3 4 Warehouse Big Twin... . 25% 

YO Ser re es a 
(ENAMEL, IRON. De ONE SIO. on a Sod iciccces 37 09 | Conductor P. 
Ai Sine Sica: 6 din nee. GRIDDLES Iwan’s Perfection............. 50% 
cheetah Rephte per gro., * = £4 cukee set ewe 334% | Eave Trough. 
GRINDSTONES. —-. plating eee wate per gro. $2 35 
EXTRACTORS, PIG. Family. Wie Peer MAcAspansny este teens 332 
rh oan = ole Z , to | WeOr cc rteseeeeeescssseees 334% 
Per doz...... $7 75 975 12 50|Parlor Door 
EYES. Loose. Acme ite cemene ee per set, $3 75 
I gage se 

Bright Wire Screw—See Goods, B. i EE $22 00@$23 00| [ys lmproved: ... : «22 

| op ama Noss dhokaeses's O85 eer y Lane’s New Model... “ 3 10 
De ou dics daa ve axinst’ 85&10% | Ball Bearing... 1 2 oe... .....canee 
Se iethdas ao» avenscecnauvace 90%| Each......... oe Sa Sere 40&10% 

Common Bear'g 1 2 3 
FASTENERS, STORM SASH. Each......... $335 315 3 00 HASPS, 
Schroeder’s............ per doz. $0 85 GUN WADS. Hinge, Wrought............... 40% 
Sensible Trrrererrerre ns: ” 115 (See Amm iti ) . ; 
we iunition). With Staples—See Staples. 
FAUCETS—See Cocks. a HAFTS, AWL. spite 
ad. f ETS. 
FILES AND RASPS. NGS di. kwika ve per doz. $0 19|Crescent....................... 

EN sc Cb epedaswecssiins 70% | pep — aaa bona per doz. $1 int 8 
: a . ast Shingling... “= ........ 

00 | Nicholson s Piet... ........ “ 22 Germantown... Racaiielngsiands 30% 
Fe cc ES FE PEE 75&10%| Patent, plain top.. “ se. ° 
PE onan an vkaes Ses 0s 758&10% - “ 

Black Diamond...........- 70& 10%, Patent, leather top. - HAY KNIVES 
NS cack Caches 000 pos 75&10% | Sewing. ‘ ‘ 
Great Western. ........+55: 7$810% Gonmen “ ry See Knives. 
Kearney & Foot. <0 2.0.2... 1S810%| Patents 
a i, oe" 
Nicholson... +12: 70810% wAL TERS HAY RACK BRACKETS. 
Ms tes Ste... cc cdese 1 ° 
X-F Swiss Pattern-........ 408:10% | Jute Rope............. per doz. $1 10 ens se os: ogee ee 

ESS ee _, °c liad tlm > oe 

Ret y er 75&10% | Leather, rope tie....... Ke 8 50 HING 

tied acca hele snaenwtine 70% | Leather, leather tie..... “11 50) Bind. eininaes 

Clark’s Gravity . 
FLUE STOPPERS—See Stoppers. | 5, HAMMERS, HANDLED. > magus eusaa asc ym 
SORES  veeseceeseeeeee+50&10% | Shepherd's Noiseless, for Wood 
oe FORCEPS, pow Patt Rugineers wn vs CNB cs oiexa ce per doz. $1 0S 
peter Piggies saerev eee IE. os cic bweptéendeccsuqceeecs 50&10% | Gate. 
ye Tere Farriers 
Sec ragpks cave sem rusia 40&10%| Clark’s....... 3 
FORKS Machinists Higs& Lich, doz. $2! = 3 - 4 25 
tae rch anbdaeeasdwbewene 60&5 only 5 

Barley. ; % Latchs only. 90 , r+ as 
Steel, new list..........+.. 60&10% | Nail. Knuckle. ....... per doz. prs. $6 06 
Wood, 4-tines........ ~ chinananag' cintinamy Wl TLE CET ee Eee 40&74%| Leed’s.......... ‘ wm 699 

Hay oe City......... per doz. $3 a Superior........ “prs. 9 50 
PUNE... esse eeseccees 50&10 PS SC 30&5% | Screen Door. 

STR as Somhe age oe 50% | Riveting Cant ron. ....0-.....- gross $6 50 
ala aaa ate 65&5 Sat Emap aE eran =<6ha sees ava 40% MC isteviaceecanes 6 75 
ery ere re 30% C 4 Spring. 

Heeder a bas & eke ind per doz. $1 25 Bommer * a eee 50% 

4 Pea 25&5 
7? hs deeatabtera. Cobar as és eos ee rr er doz. $0 35 Columbia Dbl. Acting. . 408 10&5% 
ie rere Tre ©! Pol’dIron, Hickory hdl. “ BID a 6 6 65 <5 wisp ia ne cd Kanes 25% 

Manure Mall. Iron, Inlaid....  “* 1 55 Ideal Detachable....per gro. $11 00 

4a 60% Magnetic..... 1 2 3 oc on w oan Ee 40% 
HENGE... cece ee cer ee ences ©) Per doz.......$070 080 100} Newldea.......... per gro. $7 20 
GAUGES. Magazine. a ee per doz. 4 75 WU oo alos Kn subs <desats 0 

Butt and Rabbet. HAMMERS, HEAVY. pone — 

Cream Pail. Heavy Hammers and Sledges. Light Strap Hinges...00 0... 65&10% 
Fairmount...... ,..per doz. $3 75] Under Slbs................0. 75%| Heavy Strap Hinges........... 70% 

Marking, Mortise, ete S tie. and Overs... 6... cece: 75&10% tient _—_ Pita wwsie ese i _<00® 

bY PER eatencss : vy a 10 
SSR ae Gata wager aRseshes Nets| Masons’. Extra Heavy T Hinges...... at 

Saw Single and Double Face. . . .70&10% | cope Fook and Strap 

Wire HANDLES. 6 to 12in... per 100 ths. $4 25 
Se bee 25% | Auger. 14 to 20 in. a --« 2a 

Common Assorted... .per doz. $0 55 22 to 36 in....... 3 75 
GIMLETS. a a Nos. 1 & 2, Screw Hook and Eye 
i setecceccscceseess-35S@40%] _ Per doz............+..--- 7 i : 
cae 5@40% ton oe ” Adjustable sa ews per set, 1 35 i in ee ae ey 100 ths #6 7 
GLASS, WINDOW. Eis eacti toca Hiae BER vdsccccccese * 9 75 
ed ee ee ee 508254 Chisel 
bicitmne es waseeneeewnet 9 : % 
apn: 5% Hickory, Tanged, Firmer, Assorted, HOES 
a Stichesy, Betis Pieeer, Aaiortod 
5 ic » 9c 5 sorted, 
: ro 3 borGraeséeca an’ per doz. $0 70 27c; Large size, 30c per doz. UNS ox as ccnceestasonsceas 70% 
d-inch........-.-000- S Aguheweod. bp dose As- |Grub 
GLUE. sorte , 34c; hat 42c sa 08. PRR ccc ccccccvececsesvecs 70% 

Bulk. Applewood, Socket, Firmer, As- —_ per dos. $5 00 
B Amb Ib. 18 sorted ith tae kee, per doz. $0 30] | adies’ and Boys’... 2. ..eeeues 70% 
A White. cee eneeearsess ow 18c NT rib wacpclsieie Wainy dees’ 40%| Mortar. ..........ccccceceeee 75% 

aoe “ DriWiad PEM. oo cc cv cccccccc ces 40%)  Ermtter’s Bye... 2... e055 SO 
er rreeee 16$c Weed 70 

Liquid File, assorted, 13c; Large, 16cperdozj “~“ “""""""" "77" { "TTT ++++707% 

eee A DG Ss vis ksews oVane es 40% | Hammer. 
Le Page’s— "| Adze Eye........ per doz.,36to75c| | HOLLOW WARE—See Ware 
List aa hid Sa Swe Cees KR OE 374% Blacksmiths’..... 40c@75c 
BMI seo cccxeseucisntses 334% | Machinists’... “ — 45c@80c - 
DIES Sh cnn cunGets aren ened 25 a “ 40 oo Boe OKS. 
GOODS Hay and Manure Fork........... 35%] Brass... .... cc ncecececccecece 60% 

EINE WW: «25.0 kahes ovseeaned 90% | Hoe and Rake..........0ceceeees 35%| Tron.......... es ceeeeeeeevese 70% 

OO I a eae ee per doz. $0 75 Awming...........-. per gro. 80&10% 
g GREASE, AXLE. ee “2 80} Belt 

Wood Boxes © | Screw Driver. DID Si isieavssvceseuatss 70&5 % 
 omeeng we scecsecees per gro. $5 50} Ascorted.........00 “ , = __ Seeenenere™ ‘eeunee 65&5 
Stem Lighising: 0205020202 § 33) UeBReneeee- 48) ench. 

Paragon. ...ccccesscesecess 6 75 Shovel and Spad€oce.esessseesee+35%o| See Stops, Bench- 
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PUNCHES. SAWS. 
Conductors’. aus. ’ 
tkins ; SSI 





Tinners® 


Beccccccscseceveseee 25% 


Potato. 
Goodsell’s Saratoga, 104 in., dz.6 50 
Goodsell’s Saratoga, 5 in., dz. 5 50 


PICKS. POINTS. Strictly pure.....per 100 tbs. $3 00 


Adze Eye Ore Drive Well Points R 
Drifting and Poll Picks 70% ne AIL. 
Plumbs, Railroad 7 POKERS, STOVE. senate eke 

Wr't Steel, str’t or bent, per doz. $0 55] Matchless, 1}-in 

. Wr't Steel, wood hand’ls 80] Storm King 
PINCERS. Nickel Plated, coil hand’ls |“ 65 | siding Door. 


Carpenters’, cast steel. Painted steel per ft. 
Inches... . POKES, ANIMAL. Bronzed wrought iron... .per ft. 8 


6 8 10 
Per doz...$1 80 240 295 3 Crack k, wr’t steel, doz. $4 50 
Cracke Jack, wr’t steel, per $ RAKES. 


Blacksmiths’ , 
Heller's POLISH. Coal or Wood 
Garden. 


Meta. 
NS. Black 3ilk, No. 50, 4-gallon, 
Clothes. Black Silk, No. 60, 6 per doz. $7 00} Steel, bow 
ack Silk, No. 60, 6-0z. cans, : sania Oe 
Common. . -per box of 5 gro. $0 7 per doz. 1 00 Hand yea Rip. 
z « 4 Black Silk, No. 70, 1-pt. cans, . Atkins’ , 
per doz. 2 25 
Black Silk, No. 80, ‘aner, in " —— 3 Nes 8, D8, 12, 76, 112. 
3 per doz. 1 120 (new list 2. 
oe, Bete per doz. $1 Ol) Black Silk, No. 90, I-gallon doz. Keystone ‘ 
— per doz. 12 00 5 25 
wi Lawn Queen 2 75 


1 90 
a doz. . ae Jumbo, 36 teeth 6 00 


Conductor. “ RASPS—See Files. 
Standard Gauge Conductor a 


plain or corrugated. Stove. : 
Black Eagle, 1-fb. cans, pr. gr.. $15 Bo-ras-ic 
ion Black Silk—- atin Red Devil. 


Star.. 
L. to Dealers:-— eh eeis 
Terms 60 day s: 29, C ord 10 days. Paste, 5-0z. cans. ue fue. Tree Brand.. 


i s li y Paste, 4-Ib. cans. 1 
Factory shipments generally delivered Liquid. 4-pt. mas * RAZOR STROPS. 
Lead. Liquid, 6-oz. cans. Star (Honing) 
Full coils : 4-pt. Air Drying Iron a 
Cut coils or Enamel REGISTERS. 
Black Jack, 4 2-Ib. cans. (All Si 
Stove. Dixon's Carb. of Iron. izes). 


Nickel Plate apanned, Bronzed & Plated. - 70810 
Acme—Inches. . ’ were Porcelain Enameled 10% 2 ~ 
0 


Smooth, per it. 8 c 8c 103c lid 
Planished, “ ..30¢ 31 #38c POPPERS, CORN. Single Valve (Bersbnned sa Sid éét0 
Peerless—Smooth. 7¢ 8c 9%c] Round or Square, I-qt. -per dag. $1 4 wall) 70&1 SAW BUCKS—See Bucks, 
5 
Sic ste | 4a | REGISTER FACES. SAW SETS-—See Sets. 
Made-up—lInches. . Japanned, Bronzed and Plated, SAW TOOLS—See Tools. 
Smooth 74 8c 9c POTS, FIRE. 4x6 to 14x14 SAW FRAMES 
7 to 6 in. Smooth Tapers, pr. jt. .11c | Clayton & Lambert's, each ~ gt 14x14 to 30x42. ...... Common, plain. .... -per d doz. $1 23 
6 in. Smooth T’s 27c | Gate City 6 25 | treavy Round Grati . 75 Common, painted.... 70 
7 to 6 in. Planished Tapers Gem uid 4 70% 
White Porcelain Enameled SCALES. 
Yale Patent Lock Pipe—Stove. Solid Brass or Bronze Metal. -408:10% Countie, 
me re POWDER. RINGS Pelouze........scccceeees -40&10% 
———“Ce See Ammunition. . 
Bull. Platform. 
Battle Axe, Blue.. ; i RON a ei cbiesnsedoesiousic 50% 
—ee 11 | PRESSES, FRUIT AND JELLY. $ $ sient 


ay . Enterprise Manufacturing Co.....25%| Regs Improved Self- 
: eoee ‘o Piercing copper, doz. 


Yale , Rus. Fin... Steel, 
papier. Planished 29 31 PRIMERS. Nickel plated * SCOOPS. 


Galvano, Gal 1S 16 ci Grai 
If wanted made up, add per joint See Ammunition. and Ringers—Hog. 1 ol “Hercules”. r doz. 13 70 
‘ooved, Ic; riveted lfc. Crating Blair’s Rings........ x i bu. “H 1 ici mas 15 00 
ot ae = Se Hag ” Blair’s Ringers “ u. ““Hercules”’..... 
‘ PRUNERS. Brown's Rings SCRAPERS. 
Wrought Iron Gas Pipe. Disston’s Pole pe is Brown’s Ringers . 
. Henry's Improved Champion Ringers. . 
O& Water's Improved e Hill’s Ringers 
cy "6in.. Oe a Son 0 pe! 3 Rive. boxes. . 
9-An. to 12-in.. black... PULLERS. = ad 
on , galvanized. . : Cork. ne Ringers 
-in., galvanized. ... . olverine Rings 
.to 6-in., galvan’ d. : “ 1 40 Wolverine Ringers. . . Without run’s, ea.$4 00 3 ‘; 3 so 
ithou 
¢4a. to 12-in.. galven’d. . eee With runners, ea. 425 400 3°75 


SCREEN DOOR HINGES. 


Key 
PLANES. oe Split, round per doz. $0 17 
Sargent Iron Bench bo plit, square. 32 
Stanley Iron Bench if Ball, round 


RIVETS, ch 
PLATES, TIN. PULLEYS. ond Burrs. Iron, inches... 1 1} 4k 
fetals in Col Awning—Jap'd 60% si a‘Is $3 67} 4 20 5 25 
See Metals in Column 1. Clothes Line’ oppered iron . Wood, white mapie.. .per doz. 3 674 
ood... 65% new list’ 
PLIERS Hay Fork. Ham per tb. $0 10 50R5* 
: ae oe. + per doz. $1 ‘2 per doz.40c@45c 
Giant, Button's—80% off list. ood Wheel, 6-1... Tubular. Lag or Coach — all sizes, gimlet, 
Cutting. Wood Wheel, 6-ii., pass knot, Nos. 1 and 2 assorted sizes, doz. 45c pointed. 
Bernard's Hot House—Jap'd RIVET SETS. 
Lod Screw—Jap'd 60% | See Sets. Nos 2 3 
Side—Jap'd ROPE. Per doz. “18 20c 26c 30c 23c 2c 
Sash. Cotton. 
4, 5-16 in. Com. on reels. per Ib. save 
3, 5-16 in, Com. in coils.. 
20| 34,5-16in.Imp'lincoils.. “ oi C 
= oie ; i 
Ist Quality llc i 77485825 
Hardware Grade, rates, per Ib... 10}c {+ eae 
Pure Manila. 
ist quality per fb. 144c SCYTHES. 
Hardware Grade, rates... 124 Be Ve Be, grass.. 
Clipper, grass 
Clover Leaf Dutchman. 
Honest Dutchman 
Be Ve Be....... ae 


Ges.—Inches 7 Be SASH WEIGHTS. SHAVING SETS. 
Per doz...$3 00 350 450 5 i sean See Weights. Smith & Hemenway-.....--..+0-60% 


Common-Sense, 2-in.. 
Empire Pattern, 2-in.: 
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No. 8,84 
Cup 5 ucere knurled... 


isston’s M . 
eeen’s BOM. <.: esee 


= ay Tal : 
Nee eee 000 
{llman’s Lever 
say veld a 


a SKATE, 


Diamon 
Smith & Se 


SHAVES, SPOKE. 


eaten eneee 


Pruning. 
Buckeye, No. 1 
Buckeye, No 
ornia Pat., 
California Pat., 10-in. 
Draw Cut, No. , 
Draw Cut, No. 4.. 
Henry's Pat 0 

ed doz.. 


Calif 


eee er eseseresseeesseseeeeses 


Star 
Tinners ’—See Snips. 
SHEAVES, SLIDING DOOR. 


&xpansion Bolt Shields.... 


Conductor... 
SHOT—See Ammunition. 
SHOVELS AND SPADES. 


bt me hollow bek, *-- 
National. . 
Buckeye. . 
Mohawk... 
Drain. 
Iwan’s Perfection. .........%.. 
Railroad, etc. 


seme eee eee eenee 


Hollow Back 
Ames’, new list 


Snow. 


er ee $1 sie 00 
Alaska Steel. 


Wrought Steel. 
Painted, new list.. 


SLEDGES—See Hammers. 


SNAPS, HARNESS. 
Champion 
German Pattern 
Judd’s Pattern 


Double Ring, Bush 
Patent Loop, Bush 
Patent Loop, 


SNIPS, TINNERS’. 


Clover Leaf... 
National 


Per fect, 


Per doz... 
Torrey’s, 
Warner’s No. ..... 
Pet GRBs sb 6000 “Igo 75 





TAPES, MEASURING. 


eee eee ee eee ee ee ee 
teem e etter eeeee 


Seeeesceoeessssescssseess| g§ | PQUCNT LeAtner..-.....cccccccece 





eee eee eeseree 





TEE BEVELS—See Bevels. 
THERMOMETERS. 


m Wood 
Neoudiain Lined, Wood.. 
Boss, malleable iron. 
ron Frame, Lie bowl 


— 





Little Giant, % tin’d iron.. 


2 ND et te 
MACWONNY 
SSSRSSRS 


ed 
Drum, nickel plated. . 


eee eee eeeneseee 


Cow—See “Chains.” 


Ne hw 


Disston’s Universal............., 


Fence—less than carload. 


per 100 tbs. $2 00 Smith & Hemenway........... 


eee: | sso BO 100 Be 


Wrought Staples, 


‘Oi Sure Catch Mouse 
.$1 40 210 290 


Tere eee eee eee ee 


38 c 
Receauadectes +--+ -60%@60&5% 
. per | doz. 7 Be 


Arkansas Hard.. 
Arkansas Soft....... 
Hindostan..... cvoceHet D. 6i@et 


gy Fm om 


sete eee eee eee eeeee 


$0 90 130 2 20 
SHELLS—See Ammunition. 
SHELLERS, CORN. 


Lily by tg ‘naa 


- 
"12 g3' 00 3°85 5 50 
345 450 6 45 


Green Mountain..... 2 
fern. "9s @ 600 700 9 50 


rsessesrcs 


9 45 10 80 13 50 


Gem, flat, painted... .. 
Gem, cor’d, decorated. . 


Skinner’s Common Sense 
STOVE PIPE—See pipe. 

STOVE BOARDS—See Boards. 

STOVE POLISH—See Polish. 


oq Cotton Wrapping 
Extra Yep ing 
_— on tubes... 


r doz. prs., $1 80 
pe o pes ors 





DCS See ee .. 5081 
Enameled, White.........-50&1 


oeeses 40&10&5% 


AOAS 
RSas 


ee 


3- Say. Fae i in hanks 
Canton Tackle Block. BY 
Silver Finsh, in hanks... 


Tee eee eee eee eee eee) 


MMM viiccccexceccccces —c 





Tree eee eee ee eee eee eee) 


See Pheenix, Oval Slide, 


SPRINGS, DIOR. Bill Posters’ Cut 


Parker’s Parallel 


Parker’s Swivel Base 


Jpholsters’ Wi 
Upholsters’ Wire Parker's eeeeet 


pres i asain? = «33h <heu 





WARE, 

Stove Hollow Ware. 

Plain or Unground............ 5 

Sa 45 

Enameled Ware...........0.- 334 

are 60&5% 
Country Hollow Ware, per100 tbs. $3 00 
White Enameled Ware. 

Maslin Kettles............ 60&10% 

Neverbreak Flat and Round 

Bottom Kettles........... 60&5% 

Covered Ware. 

Tin’d and Turn’d.......... 35&1 

NS Fa-s'aknes ous clon’ 45&10% 
Glue Pots. 

Ae ee ee ee 25 

pS er ee 30% 
Enameled. 


Cherry Blossom and Chrysolite.50% 
WASH BOARDS—See Boards. 
WASHERS. 


Standard O. G. cast iron... .per tb. 236 
— iron in bulk, per tb.: 


i } 
9c 64e Sc Se 44c 44c tho 
ai steel in 5-fb. boxes, per fb.: 
n. 
10c 7c 6c Ste Sc 5c she 


WEDGES. 

Ric ka.we eine ameenanienes per doz. -. 30 
Caiting eae per tb 
rn re % 

WEANERS. 
Calf. 
Fuller’s, per doz...... $2 00 to $2 50 


Tyler’s Safety, perdoz. 1 85 to 2 40 
Carroll's, per doz..... 3 00 to 3 75 


Hoosier, per doz..... 3 50to 4 60 
Shaw Perfected...... 3 00 to 3 75 
WEIGHTS. 

NIN ic 2 pater n ssc per fb. 236 
Sash—f.o.b. Chicago....per ton, 23 00 
WHEEL BARROWS. 
Common Railroad...... per doz. 17 00 
Heavy Railroad........ 24 00 


Panama Steel Tray..... ed 39 00 
Klondike Steel Tray.... “ 28 00 


WHEELS. 
aa 0&10&5 
(eee ee ee 5&5% 
Weill. Ins... 8 10 12 14 

Per doz..$3 00 420 540 15 00 
WIRE. 

Barbed. Painted. Galv’d 
Carloads, per 100 Ibs. $1 83 $2 23 
Less than car 1 95 235 

Brass. 

eer er Te rer 308 
In 1-Ib. spools, new list........ 50 

Broom—Tinned . -60& 10& 10&10% 
Cable—Same price as ‘Barbed Wire. 

Copper. 

MG leidin ammnceeetcomee 20 
1-Ib. spools, new list........ 50&10 
Fence—Smooth. 


Nos. 6 to 9, An’ eal’d pr 100 Ibs. - 86 
Nos. 6 to 9,,Galv'd, 2 20 


Hair—New List....... wedded 60% 
Market. 


Bright, full bdles........... 75&5 
Bright, broken bdles........... 70 
Coppered, full bdles........... 70 
Coppered, broken bdles... . .65&10' 
Tinned, full bdles........... 75&5 
Tinned, broken bdles....... é5&10 
© | Picture—In coils....... eee 
In 5-Ib. spools.......perlb..... 
WRENCHES. 
Acme Standard. ...........0. 50&10% 
SS eee 90c net 
FE SE oie 50 
jee ee pak caiman 75&5 
Ellis sag Geascdanewenbncaes 25% 
DEE TW sv iciceccesacs per Ib. 08¢ 
EMG icccccresiccace ** 08e 
EL FIO sadcscckécccces 75&10% 


Bemis & Call’s: 
oe S, 40&5%; Adjustable * 


tae. ¢ ; peat a Briges’ ay 
ombination Bright 

Steel Handle [rae 30854 
Combination Black......... "50&5% 
Merrick Pattern............ S08 5% 
Double End Adj. S......... 40&5% 

WRINGERS, 

No. 500, Royal........ per doz. 33 00 

No. 350, Universal ..... Pe 

No. 300, Novelty ...... _ 29 00 

No. 310, Keystone..... - 29 00 

No. 100, Rival ........ os 25 00 


No. 380E, Universal.... “* 34 00 
No. 790, Guarantee.... ‘“* 38 00 
No. 770, Bicycle....... - 34 00 
No. 110, Guarantee.... “ 33 00 
No. 110, Domestic..... “ 29 00 


No. 110, Brighton...... = 25 00 
No. 740, Bicycle....... we 34 08 
No. 22, Guarantee.... “ 33 08 
No. 22, Domestic..... ” 29 08 
No. 22, Pioneer....... * 25 0 
No. 2,Superb....... &. 223 98 











ee aera Nails 
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ADVERTISERS’ INDEX 


ALPHABETICAL LIST 


American Can Co 

American Sheet & Tin Plate Co. 
American Steel & Wire Co 

Art Stove Co 

Ashton Mfg Co 

Barbee Air Grate & Mig. Co 


Clipper Lawn Mower Co 

Coldwell Lawn Mower Co 

Columbus Heating & Ventilating Co. . 
Co-Operative Foundry Co 

Cooper Over Thermometer Co 

Cope Steve Pattern Works, Geo. W.. 
Danville Stove & Mfg. Co 


Department of the Interior 

Detroit & Cleveland Navigation Co... 
Dieckmann Co., F 

Dixon Crucible Co., Jos. 

Doubie Blast Mig. Co 

Drets & Krump Mig. Co 

Forest City Fdy. & Mfg. Co 
Friedley-Voshardt Co 

Fuller, Otis L. 

Giobe Ventilator Co 

Harrington & King Perforating Co... 
Haynes-Langenberg Mig. Co 


Kirk-Latty Mfg. Co 

Lalance & Grosjean Mig. Co 

Lovell Mig. Co 

Lufkin Rule Co 

Lyon, Conklin & Co 

Massillon Rolling Mill Co 

Meyer Furnace Co 

Meyer & Bro. Co., 

Michigan Safety Furnace Pipe Co... 
Milwaukee Corrugating Co......... 
Moeschl-Edwards Corrugating Co. ... 
Monroe Foundry & Furnace Co 
Morris Fdy. Co., John B 

Munsell Co., Eugene 

National School of Pattern Drafting. . 
National Stamping & Electric Co..... 
New Process Stove Co 


Quincy Pattern Co 
Ringen Stove Co 


Rock Island Mfg. Co 
Ross-Gould List & Letter Co 
Scheible-Moncrief Heater Co 
Schwab & Sons Co., R. J 
Simonds Mfg. Co 


Sprague Fdy. & Mig. Co 
Standard Ventilator Co 


Vaughan & Bushnell Mfg. Co 
Vedder Pattera Works 


Schwab & Sons Co., R 
3 


9 Berger Bros. Co., 


2 North Bros. 


7 Berger Mfg. 








| Globe Ventilator Co., 


7|Clark, Smith Hdw. Co., 





CLASSIFIED LIST 


Barb Wire. 
American Steel & Wire Co., 


Chicago, Ill. 


Boilers—Steam. 
Boynton Furnace Co., Chicago, 


J. 
Milwaukee, Wis. 


Ill. 


Boiler Handles. 
Philadelphia, Pa. 


Brass and Copper. 


. Hussey & Co., C. G., Pittsburgh, Pa. 


Cans—Ash and Garbage. 
American Can Co., New York, N. Y. 


Carpenters’ Tools. 


Mfg. Co., 
Philadeiphia, Pa. 


Simonds Mfg. Co., Fitchburg, Mass. 


°| Smith & Hemenway Co., 


New York, N. Y¥. 


Vaughan & Bushnell Mfg. Co. 
Chicago, Ill. 


Ceilings. 
Co., Canton, O. 
Burton Co., W. d., Detroit, Mich. 
Friedley-Voshardt Co., Chicago, Ill. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


3 Moeschl-Edwards Corrugating Co., 


Covington, Ky. 


Wheeling Corrugating Co., 
. Wheeling, W. Va. 


Cellar Chutes. 
Interstate Mfg. Co., Oskaloosa, Ia. 
Sterling Fdy. Co., Sterling, Ill. 


Chimney Caps. 
Berger Mfg. Co., Canton, 0. 
Troy, N. Y. 


Standard Ventilator Co., 
Lewisburg, Pa. 


Chisels, 


& Bushnell Mfg. Co., 


Vaughan 
Chicago, Ill. 


Conductor Pipe. 
Berger Bros. Co., Philadelphia, Pa. 
Burton Co., W. J., Detroit, Mich. 
Peoria, Ill. 
Dieckmann Co., F., 
Friedley-Voshardt Co., Chicago, Ill. 
Hussey & Co., C. G. Pittsburgh, Pa. 


Milwaukee Corrugating Co. 
Milwaukee, Wis. 


Wheeling Comnsets Co., 
Wheeling. W. Va. 


Cornices. 
Berger Mfg. Co., 
Burton Co., W. J., 


Canton, 0. 
Detroit, Mich. 


'|Friedley-Voshardt Co., Chicago, Ill. 


Moeschl-Edwards Corrugating Co., 
Covington, Ky. 


Cornice Brakes. 
Bertsch & Co., Cambridge City, Ind. 
Dreis & Krump Mfg. Co., Chicago, Il. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Crimping Machines. 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Culvert Machinery. 
Bertsch & Oo., Cambridge City, Ind. 


Cutlery. 
Smith & Hemenway Co., 
New York, N. Y. 


Cincinnati, O. 





Cut-Offs—Rain Water. 
Berger Mfg. Co., Canton, O. 


Sullivan-Geiger Co., The, 
Indianapolis, Ind. 


Drills. 


Smith & Hemenway Co., 
New York, N. Y. 


Eaves Trough. 
Berger Bros. Co., Philadelphia, Pa. 
Burton Co., W. J., Detroit, Mich. 
Dieckmann Co., F., 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Moeschl-Edwards Corrugating Co., 
Covington, Ky. 


Wheeling Gccragetig. Co., 
wh eeling, W. Va. 


Elbows—Conductor Pipe. 
Berger Mfg. Co., Canton, O. 
Dieckmann Co., F., 


Elevators, 
Kimball Bros. Co., Council Bluffs, Ia. 


Enamel Ware. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Facings. 


Dixon Crucible Co., Jos., 
"Jersey City, N. J. 


Fencing—Wire. 


American Steel & Wire Co., 
Chicago, [ll. 


Files. 
Delta File Works, Philadelphia, Pa. 
Heller Bros. Co., Newark, N. J. 


Fly Traps. 
American Can Co., New York, N. Y. 


Furnaces—Gas, 


Columbus Heating & Ventilating 
Co., Columbus, 0O. 


Furnaces—Hot Air. 
Art Stove Co., Detroit, Mich. 
Boynton Furnace Co., Chicago, Ill. 


Columbus Heating & Ventilating 
Co., Columbus, 0O. 


Co-operative Fdy. Oo., Chicago, Ill. 
Danville Stove & Mfg. Co., 
Danville, Pa. 
& Mfg. Co. 
Cleveland, O. 
Haynes-Langenberg Mfg. Co., 
St. Louis, Mo. 


Forest City Fdy. 


Henry Furnace Co., T. E., 
Cleveland, 0. 
Interstate Mfg. Co., Oskaloosa, Ia. 
Kelsey Heating Co., Syracuse, N. Y. 
Meyer Furnace Co., Peoria, Ill. 


Monroe Fdy. & aaanen § Co., 
Monroe, Mich. 


Robinson Furnace Co., Chicago, Il. 


Scheible-Moncrief Furnace Co., 
Cleveland, 0O. 


Schwab & Sons Co., R. J., 
Milwaukee, Wis. 


Chicago, IL. 
Chicago, Ill. 


Smith, Chas., 

Smith Co., Chas., 

Sprague Fdy. & Mfg. Co., 

Couneli’ Bluffs, Ia. 
sutler, O. 


Akron, O. 


Switzer, Cliff M., 
Wise Furnace Co., 


Wrought Iron Range Co., 
St. Louis, Mo. 


Furnace Pipe and Fittings. 
Meyer & Bro. Co., F., Peoria, Ill. 


Michigan Safety Furnace Pipe Co., 
Detroit, Mich. 


Furnaces—Soldering. 
Ashton Mfg. Co., Newark, N. J 
Bernz, Otto, Newark, N. J 


Burgess Soldering Furnace Oe., 
Columbus, 0 


Clayton & Lambert Mfg. Ce., 
Detroit, Mich. 


Double Blast _.. Co., 
North’ Chicago, Ill 


Lyon, Conklin & Co., Baltimore, Md. 


Cincinnati, O. 


Cincinnati, O. 





Garbage Burners, 
American Can Co., New York, N 


Garden Tools. 
Clipper Lawn Mower Co., Dixon, ||) 


Coldwell Lawn Mower Co., 
Newburgh, N. y 


Supplee-Biddle Hdw. Co. 
Philadelphia, 


Grates—Air. 


Barbee Air Grate & Mfg. Co., 
Owensboro, Ky, 


Grease—Graphite. 


Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Hammers, 


Vaughan & Bushnell Mfg. Co., 
Chicago, Il. 


Hangers—Door. 
Wagner Mfg. Co., Cedar Falls, Iowa. 


Hardware Jobbers, 
Bullard & Gormley, Chicage, Ill. 


Clark, Smith Hdw. Co., Peoria, Ill. 


Hardware Specialties. 


Burglar Proof Lock Co., 
New York, 


Junkune Brothers, lg I 


Lalance & Grosjean 
—" Ill. 


Lufkin Rule Co., Saginaw, Mich. 


National Stamping & Electric Co. 
Chicago, [1! 


Mfg. Co., 
Philadelphia. Pa. 


Penn, A, C., New York, N. Y. 


Rock Island Mfg. Co., 
Rock Island. 11! 


Smith & mtacseitrtn ie 


North Bros. 


w York, N. Y. 
Solidhed Tack Co., ral York, N. Y. 
Sterling Fdy. Co., Sterling, 11! 
Wagner Mfg. Co., Cedar Falls, Iowa. 


Heaters—W ater. 
Smith Co., Chas., Chicago, Ill. 


Ice Cream Freezers. 


North Bros. Mfg. Co., 
Philadelphia, Pa 


Iron Enamel. 


Nickel Plate Stove Polish Co., 
Chicago, III. 


Kitchen Utensils. 


Lalance & Grosjean Mfg. Co., 
Chieago, I!! 


Lawn Mowers. 
Clipper Lawn Mower Co., Dixon, [!! 


Coldwell Lawn Mower Co., ~ 
Newburgh, N. Y 


Supplee-Biddle Hdw. Co. 
Philadelphia, Pa 


Letter Sealers, 


National Stamping & Electric Co 
Chicago, | 


Lineman’s Tools. 


Smith & wemeetens” Co., 
ew "York, = 


Locks—Burglar Proof. 


Burglar Proof Leck Co. 
New York, N. 


Locks—Combination. 
Junkune Brothers, Chicago, | 


Mailing Lists. 


Ross-Gould List & Letter Co., 
St. Louis, 


Metal—Perforated. 


Harrington & King Perforating Co. 
Chicago, 
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Metal Polish, Saws. 
ickel Plate Stove Polish Co., Simonds Mfg. Co., Fitchburg, Mass, 
Chicago, Tl. | smith & Hemenway Co., 
w York, N. Y¥. 
Metal Shingles, 
Berger Mfg. Co., Canton, 0. Saw Sets. 
Burton Co., W. Ju Detroit, Mich. | sith & Hemenw ‘ 
ay Co., 
\Moeschl-Edwards Comes ta New York, N. Y. 
W li Corruga 
TT “Woseling. W. Va. 
Schools—Sheet Metal Pattern 
Mi Drafting, 
~ 4 “ National School of Sheet Metal Pat- 
Brauer Sapply St.’ Louis, Mo,| ‘Fm Drafting, St. Louis, Mo, 


Munsell Co., Eugene, Chicago, Ill. 


Miters. 
Berger Mfg. Co., Canton, 0. 
briedley-Voshardt Co., Chicago, Ill, 


Nuts and Bolts, 


Vliver Iron & Steel Co., 
Pittsburgh, Pa. 


Ornaments—Sheet Metal. 
Berger Mfg. Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, Ill. 


Moeschl-Edwards Corrugating Co., 
Covington, Ky. 


Paint—Silica Graphite, 
Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Plumbago. 
Dixon Crucible Co,, Jos., 
Jersey City, N. J. 


Punches, 
Bertsch & Co,, Cambridge City, Ind, 


Niagara Machine & ‘ool Works, 
Buffalo, N. Y. 


Weiss & Co., H., New Xork, N, Y¥. 


Rasps. 
Delta File Works, Philadelphia, Pa. 
Heller Bros. Co., Newark, N. J. 


Smith & Hemenway Co., 
New York, N. Y. 


Razors. 

enn, A, C., New sec, DX. 
swith & Hemenway Co 

f~- York, N. Y. 


Registers, 
Henry Furnace Uo., T. E., 
Cleveland, Ohio. 
Symonds Register Co., St. Louis, Mo, 


Roasters. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Rolls—Forming. 

Bertsch & Co., Cambridge City, Ind. 
Niagara Machine & Tool Works, 

Buffalo, N. 


Roofing—Lron and Steel. 


\icerican Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, O. 
Burton Co., W. Ju. Detroit, Mich. 
riedley-Voshardt Co,, Chicago, Ill. 

d Steel Co., Chicago, Ill. 


schl-Edwards Corrugating Co., 
Covington, Ky. 
« Rolling Mill Co., Canton, O. 


ling Corrugating Co, 
Wheeling, W. Va. 


Rope—Wire, 
rican Steel & Wire Co., 
Chicago, Ill. 


Rules. 


kin Rule Co., Saginaw, Mich. 


Sad Irons—Self Heating. 


nal Stamping & Electric Co., 
Chicago, Ill. 


Stark Holling Mill Co., Canton, O. 
Sheets—Vismera. 
Inland Steel Co., Chicago, Ill. 
Skylights. 
Berger Mfg. Co., Canton, O. 
y, | Burton Co., W. J., Detroit, Mich. 


Screens—Perforated Metal. 
Harrington & King Perforating Co., 
Chicago, Ill. 


Screw Drivers. 


North Bros. Mfg. Co. 
Philadelphia, Pa. 


Smith & Hemenway Co., 
New York, N. Y. 


Shears—Sheet Metal, 
Fuller, Otis, Goshen, Ind. 


Sheet Metal Tools. 
Bertsch & Co., Cambridge City, Ind. 


Fuller, Otis L., Goshen, Ind. 
Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Weiss & Co., H., New York, N. Y. 


Sheets—Black and Galvanized, 


American Sheet. & Tin Plate Co., 
Pittsburgh, Pa. 


Inland Steel Co., Chicago, Ill. 


Massillon Rolling Mill Co., 
Ma on, OQ. 
Stark Rolling Mill Co., Canton, O. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Sheets—Deep Drawing Stock. 


Massillon Rolling Mill Co., 
Massillon, 0. 


Sheets—Pickled and Cold Rolled. 


Massillon Rolling Mill Co 
Massillon, 0. 


Sheets—Polished. 


Massillon Rolling Mill Co., 
Massillon, 0. 


Sheets—Toncan Metal. 


Skylight Gearing. 
Weiss & Co., H., New York, N. Y. 


Slating Nails. 
Hussey & Co., C. G., Pittsburgh, Pa. 


Snips—Tinners’, 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Soldering Iron—Self-Heating. 
Lyon, Conklin & Co., Baltimore, Md. 


Statuary. 
Friedley-Voshardt Co., Chicago, Il. 


Steamship Lines, 
Cleveland & Buffalo Transit Co., 
Cleveland, O. 


Detroit & Cleveland Navigation Co., 
Cleveland, O. 


Stoves and Ranges, 
Art Stove Co 
Clark & Co., Geo. M., 
Co-operative Fdy. Co., 
Danville Stove & Mfg. Co. 


New Process Stove Co., 


Ringen Stove Co., 


Stove Bolts, Rods and Rivets, 
Kirk-Latty Mfg. Co., Cleveland, O. 


Stove Patterns. 


Cleveland Castings Pattern Co., 
ae oO. 


Cope Pattern Works, Geo, 
Detrolt: "Mich. 


Quincy Pattern Works, Quincy, Ill. 
Vedder Pattern Works, Troy, N. Y. 
Weller Pattern Co., Quincy, Ill. 


Stove Pipe and Fittings. 
Hemp & Co., St. Louis, Mo. 
Michigan Safety Furnace Pipe Co., 

Detroit, Mich. 


Stove Polish, 


Brauer Supply Co., A. G., 
st. "Louis, Mo. 


Dixon Crucible Co., Jos., 
' ‘Jersey City, N. J. 


Nickel Plate Stove Polish Co., 
Chicago, Ill. 


Stove Trimmings, 
Kirk-Latty Mfg. Co., Cleveland, O. 


Stove and Furnace Repairs, 


Brauer Supply Co., A. G., 
St. Louis, Mo. 


Morris Fdy. Co., John B 
Cincinnati, Oo. 


Tapes. 


Lufkin Rule Co., Saginaw, Mich. 


Thermometers—Oven. 


Cooper Oven Thermometer Co., 
Pequabuck, Conn. 


Thumb Tacks, 
Solidhed Tack Co., New York, N. Y. 


Tin—Perforated. 


Harrington & King Perforating Co., 
Chicago, Til. 


Tinsmiths’ Tools, 
Bertsch & Co., Cambridge City, Ind. 


Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Fuller, Otis L., Goshen, Ind. 
Lyon, Conklin & Co., Baltimore, Md. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Weiss & Co., H., New York, N. ¥. 


Tinplate. 


Americas Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Ww —_ Corrugating Co., 
Wheeling, W. Va. 


Tongs—Clinker. 


Barbee Air Grate & Mfg. Co., ; 
Owensboro, Ky. | 


Torches. 

Ashton Mfg. Co., Newark, N. J. 
Bernz, Otto, Newark, N. J. 
Burgess Suldering Machine Co., 
Columbus, O. 


Clayton & Lambert Mfg. Co., 
Detroit, Mich. 


Double Blast Mfg. Co. 
North Chicago, III. 


Lyon, Conklin & Co., Baltimore, Md. 


Transportation—Steamship, 


Cleveland & Buffalo Transit Co., 
Cleveland, 0. 


Detroit & Cleveland Navigation Co., 


Detroit, Mich. 
Chicago, Ill. 
Chicago, Ill. 


Danville, Pa. 


Cleveland, 0. 
St. Louis, Mo. 


Ventilators. 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Cantona, ©. 
Bicalky Fan Co., 
Friedley-Voshardt Co., 
Globe Ventilator Co., 


Standard Ventilator Co., 
Lewisburg, Pa. 


Chicago, Hl. 
Troy, N. Y. 


Vises. 
Rock Island Mfg. 


Wagons—Hardware Delivery, 
DeKalb Wagon Co., DeKalb, Il. 


Washing Machines, 


Nineteen Hundred Washer Co., 
Binghamton, N. Y. 


Waterers, 
Rock Island Mfg. Co., 
Rock Island, Ill. 


Sterling Fdy. Co., Sterling, Ill. 


Wire. 
American Steel & Wire Co., 
Chicago, Ill. 


Wringers—Clothes, 


Lovell Mfg. Co., Brie, Pa. 





@ ADVERTISING is 
to-day the mightiest 
factor in the business 
world. It is an evolu- 
tion of modern indus- 
trial competition. It is 
a business builder, with 
a potency that goes be- 
yond human desire. It 
is something more than 
a “drummer’’ knocking 
at the door of the 
consumer — something 
more than mere sales- 
manship-on-paper. It is 
a positive, creative 
force in business. It 
builds factories, sky- 
scrapers and railroads. 
It makes two blades of 
grass grow in the busi- 
ness world where only 
one grew before. It 
multiplies human wants 
and intensifies human 
desires. It furnishes ex- 
cuse to timorous and 
hesitating ones for 
possessing the things 
which under former 
conditions they could 
easily get along without. 


@ Better begin to ad- 
vertise at once. Every 
day of waiting is a day 
wasted. 














Cleveland, O. 








Buffalo, N. Y. 


Co., 
Rock Island, Il. 
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Wants and Sales 


BUSINESS CHANCES. 


HELP WANTED. 











For paid yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of 
six lines WITHOUT CHARGE. For 
employers wishing to secure em-= 
ployes, parties desiring to purchase 
business, business for sale, partner 
wanted, to exchange, etc., not exceed- 
ing fifty words the price to non-sub- 
scribers is one dollar per insertion, 
payable in advance. To clerks and 
tinsmiths looking for situations, the 
price to non-subscribers is fifty cents 
per insertion. Those who respond to 
these annoucements please mention 
that they ““READ THE ADVERTISE- 
MENT IN AMERICAN ARTISAN 
AND HARDWARE RECORD.” 





For Sale—On account of the death of 
A. W. Millin, we offer our established tin 
and sheet metal business for sale in 
Akron, Ohio. Any one in the market for 
a business will do well to look into this. 
Address Gerloch & Millin, 1230 South 
Main Street, Akron, Ohio. 16-3t 


Wanted—First class tinner; must be 
able to do anything in the sheet meta! 
and hot air furnace line; be able to make 
estimates and understand bicycle repair- 
ing; must be a hustler and strictly sober. 
State wages in first letter. Address Box 
418, Murphysboro, Illinois. 16-3t 





For Sale—Safe, cash register, 2 office 
desks, 3 floor cases, 2 counter cases, gun 
case, food case, etc. Bargain for some 
one if taken this month. Located at El- 
gin, Illinois. Address A-86, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 15-3t 


For Sale—Clean, up-to-date hardware 
store located in a northern Iowa town of 
2 thousand inhabitants in a good farm- 
ing country. For further particulars ad- 
dress A-85, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 15-3t 








Stove Manufacturers Attention.—For 
Sale—Full line of patterns for making 
cast and steel ranges that were made 
by Modern Stove Works of Chicago 
Heights, Illinois, at a bargain. Write us 
for full particulars. Address M. Schray- 
er's Sons & Company, 917 West 18th 
Street, Chicago, Illinois. 15-3t 





U.S. and Foreign Patents 


P A T E N T S secured. Trade Marks Reg- 


istered. Patent Validity and Infringement Opinions. 


Consulting Expert HERBERT E. PECK Patent Attoruey 
Established 1895 WASHINGTON,D.C. Barrister Bldg. 


BUSINESS CHANCES 














For Sale—A nice clean stock of hard- 
ware, inventory about $2,500.00, located in 
a city of about 23,000 population in the 
State of Michigan, 60 miles from Detroit. 
For further particulars address A-93, care 
of AMERICAN ARTISAN, 910 South 
Michigan Bouievard, Chicago, Illinois. _ 

For Sale—Two 25-light Pilot acetylene 
gas generators. Absolutely new and in 
original crates. Will be sold at a decided 
sacrifice. Address H. H. Toman, Chero- 
kee, Iowa. 17-3t 





For Sale—The only tinshop in a good 
city of 700 population; big surrounding 
country. Full set of tools. Present own- 
er has other business and must leave at 
once. $350.00 cash buys this snap. Ad- 
dress P. O. Box 534, Conrad, Montana, i 

17- 








For Sale—Sheet metal and furnace busi- 
ness in town of 8,000, seat of Normal col- 
lege, and 10 miles from Michigan Univer- 
sity. Doing good business, rent low, good 
location; good reason for selling. Price 
on epplication. Address William P. Blair, 
14-16 South Huron Street, Ypsilanti, 
Michigan. 17-3t 


For Sale or Trade—All or any part of 
the following for a motorcycle or a five- 
passenger auto in good condition: Two 
4-horsepower, type H, Fairbanks-Morse 
engines. One 2-horsepower, type H, Fair- 
banks-Morse engine. These engines use 
either kerosene or gasoline. One Key- 
stone 2%-horsepower gasoline’ engine. 
These engines have never been used. Also 
one No. 4 Sharples Separator, new but 
has been demonstrated, $48.00. One sec- 
ond-hand Monarch Acetylene Gas Genera- 
tor, 50-lb. capacity, in good condition, 
$25.00 If you want to pay cash for any of 
the above get our price. Address R. C. 
Gorham, Kirklin, Indiana. 17-1t 








For Sale—A good established hardware 
and tinning business, located in East 
Central Wisconsin in a live little town. 
Invoice about $4,000 with annual sales 
about $12,000. Good reasons for selling. 
Address A-82, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 15-3t 
For Sale—Tin shop with complete set 
of tools and machines. A good opening 
to start plumbing shop in connection. 
Good location and cheap rent. This is 
a fine chance for a good tinner. Reason 
for selling, poor health. Address F. N. 
Gaskell, 151 3rd Street, Baraboo, whee. 
sin. - 





For Sale—Fine well arranged hardware 
store, doing good business and in the rich 
part of southwestern Nebraska; stock 
will invoice about $10,000. Town of about 
4,000 people, with fine schools and 
churches. Reason for selling, on account 
of poor health. No trades _ considered. 
For particulars address A-73, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 16-3t 


For Sale—To close the Van Dyke Es- 
tate at Holland, Michigan, will  se:l 
Hardware Stock, doing $4,000 monthly, 
an old established business, an oppor- 
tunity of a life time. Come and see or 
write V. D. Augsburger, Kenton, pat 

15-3t 


On account of failing health I offer my 
Hardware, Tinning, Plumbing and Heat- 
ing business for sale. Here is a good 
opportunity for the right man to embark 
in the business with a trade already es- 
tablished. Address A. {. Parmenter 
Hardware Company, Knoxville, Illinois. 

15-3t 








TINNER’S TOOLS. 


For Sale—Full set of tinner’s_ tools; 
part of them nearly new. Will sell a part 
or complete set. Write for information. 
Address Wood & Truesdale, Conneaut- 
ville, Pennsylvania. 17-3t 











For Sale—One 1% by 30-in. forming 
rolls, almost new, price $9.00; also one No. 
1 P. S. & W. crimper with standard, price 
$6.00. Address Allen B. Viskniskki, War- 
saw, Indiana. 17-3t 





For Sale—Tinner’s tools. Complete set 
tinner’s tools, including squaring shears 
and small stock of tin plate sheet iron, 
etc. Located at Elgin, Lllinois. For sale 
at bargain if sold this month. Address 
A-87, care of AMERICAN ARTISAN, 910 
South Michigan Boulevard, Chicago, Ilii- 
nois. 15-3t 





For Sale—1 stove pipe folder 30”, 1 beak 
horn stake, 1 double seaming stake with 
4 heads, 1 small horn stake, 1 wire ma- 
chine, 3 stands, 1 large turning machine, 
1 small turning machine, 1 large burring 
machine, 1 small burring machine, 1 
beader, 1 square shears 30”. All in first- 
class order. Address Serres Brothers, Al- 
gonquin, Illinois. 16-3t 








HELP WANTED. _ 


Wanted at Once—Good all around tin- 
ner who can do hot air, hot water and 
steam work. State wages and experience. 
Address W. E. White, Mineral Point, 
Wisconsin. 17-3t 











Wanted—Salesman to sell to trade a 
complete iine of tinware, hardware, gal- 
vanized ware and woodenware, on com- 
mission. Write us. Address M. Schray- 
er’s Sons & Company, 917 West 18th St., 
Chicago, Illinois. 17-3t 








Wanted — Experienced furnace and 
boiler salesman. Acquainted with the 
heating trade in [Illinois, Wisconsin, 
Michigan and Indiana preferred. Address 
A-34, care of AMERICAN ARTISAN, 910 
South Michigan Boulevard, Chicago, IIli- 
nois. 17-3t 





Wanted—An experienced sheet metal 
worker and furnace man, familiar with 
both inside and outside work. A young 
man preferred. Address Foreman, Box 
474, De Kalb, Illinois. 17-1t 


Wanted — Tinner, married man pre- 
ferred; one who can do simple plumbing; 
must be a good workman and no boozer. 
State age and wages in first letter. Steady 
job. Address H. A. Lee, Canton, South 
Dakota. 17-3t 





Wanted—First class tinner and warm 
air furnace man, to take full charge ot 
shop. Must be able to make his own esti- 
mates; not afraid of doing the work. 
Must be a hustler; no boozer; married 
man preferred. State age and references 
and wages expected for a steady job. Ad- 
dress J. Oscar Smith, Moberly, ere. 

-3t 





Wanted—At once. Good all around tin- 
ner and slater. Steady job the year 
through. No boozer. Write at once; 
State wages, etc. Married man preferred. 
Address Von wolon & Thiel, Upper San- 
dusky, Ohio. 16-3t 


Wanted at Once—First-class tinner and 
sheet metal worker who can estimate and 
install furnaces and take charge of shop. 
Must be sober and _ industrious. Year 
round position for the right man. Fur- 
nish references and state salary wanted 
in first letter. Address Waters Hardware 
Company, Ludington, Michigan. 15-3t 








Wanted—A competent hardware clerk, 
one who is capable of keeping stock, ar- 
ranging goods where they will make the 
best display, buy the shelf hardware, and 
be an all-around good clerk. A steady 
job and good pay for the right man. Don’t 
want any floaters. Want a man who 
will stay if he likes the place and is 
capable of keeping the position. Must 
be a worker. Address A-81, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 15-3t 








Wanted—A competent man to take fuil 
charge of the tinshop and furnace depart- 
ment of a large and well established 
hardware business, located in a city of 
about 6,000 population, the center of a 
very prosperous farming community 
Must be an A-No. 1 salesman, as well 
as a competent workman, and be in a 
position to invest about one or two thou- 
sand _ dollars. Address A-72, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 16-3t 











SITUATIONS WANTED. 


Position Wanted—By a first-class tinne: 
and furnace man. Have had experience 
on pumps and clerking in store. Would 
like to hear from some one wanting 4 
first-class man. Have had city experi- 
ence. Am working, but want a change. 
Address W. F. Binford, Box 195, Sabetha, 
Kansas, 17-1t 





Position Wanted—As clerk or all around 
man in some hardware store. 21 years old 
and willing to work. Address A-95, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 


17-3t 





Position Wanted—By an all-round sheet 
metal and hot air furnace man. Do al! 
my own drafting of patterns and also 
detailing where not furnished by archi- 
tect. Can estimate work from plans. 
Would prefer small town and only steady 
position considered. State salary.  Ad- 
dress L. B. 15, Pine Lawn, St. Louis 
County, Missouri. 16-3t 


Position Wanted—By man with 12 
years’ experience in hardware, tinning, 
plumbing and hot air heating. Married, 
no boozer. Must be a steady job by year. 
Am always on the job and good steady 
worker . First-class references. Will 8° 
any place if suited. State wages, etc., in 
first letter. Address A-92, care ol 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 16-3t 








Situation Wanted—By A-1 tinner, fur- 
nace workman and plumber; 20 years’ ex 
perience. Address H. J. Ester, Washing- 
ton) Missouri. 16-31 





Position Wanted—By an _ experienced 
estimator, pattern cutter and workings 
foreman, accustomed to running a shop, 
doine cornice, skylight and general sheet 
metal work. The best of references as to 
ability and experience. Address A-91, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, es 


§-3t 





Position Wanted—By tinsmith and fur 
nace man experienced in country_shops 
Steady work the year round; small town 
preferred; reasonable wages. Address J. 
Albert Murphy, Poynor, Missouri. 15-3t 
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SITUATIONS WANTED. 


SPECIAL NOTICES. 


SPECIAL NOTICES. 




















Position Wanted—As tinner or tinner 
plumber. 32 years of age and have had 
ig years experience. Expert on hot air 
heating. Can make anything and do any 
kind of plumbing; also hot water and 
steam fitting. Am an all round good man 
and not a boozer. Can take full charge of 
shop and cut all patterns. Wages $18 to 
$20 per week. Country town preferred. 
Job must be steady year round. Address, 
Lee Otis Bailey, Marble Rock, Iowa. 16-3t 





Situation Wanted—By tinner of 25 
years’ experience. First-class workman 
on warm air furnaces and general job 
work, both inside and outside, with a firm 
that appreciates a good. steady, sober and 
industrious man. ollege ‘town only. Ad- 


dress A-84, care AMERICAN 
ARTISAN, 910 South Michigan Boule- 
vard, Chicago, Illinois, 15-3t 





Situation Wanted—By tinner with 12 
years’ experience, also doing plumbing, 
steam and hot water heating. Am not 
very good on wiping joints, but with little 
practice will soon make good wipes. Can 
figure jobs on either. Am married and 
strictly sober. Can furnish best frefer- 
ences. In answering kindly state popula- 
tion of town and salary paid. Address 
A-83, care of AMERICAN ARTISAN, 910 
South Michigan Boulevard, Chicago, IIlli- 
nois. 15-3t 





Position Wanted—Tinner and furnace 
man wants position in town of 5 to 20 
thousand. Prefer southern Illinois or 
Missouri. References. Address J. M. 
Expelding, 1212 North Union Street, De- 
catur, Illinois. 15-3 


SPECIAL NOTICES. 


WANTED 


General lines on commission 
basis selling to retail hard- 
ware dealers, tinners and 
cornice makers. Address 
B-15, care of AMERICAN 
ARTISAN, 910 South Mich- 
igan Boulevard, Chicago, IIl- 
inois uly 


MANAGER 


thoroughly experienced in ac- 
counts, credits, collections and 
handling salesmen and office 
force, road experience, compe- 
tent to manage a stove manu- 
facturing plant, well acquainted 
with the stove trade in Chicago 
and West, desires connection 
with up-to-date concern. Best 
of references. Address B-57, care of 
AMERICAN ARTISAN, 910 South 


Michigan Boulevard, Chicago, 
Illinois. 10-6t 

















Accurate translations into Eng- 
lish of German, French, Italian, 
Dutch and Spanish. Well educated 
business man, experienced linguist, 
would like to hear from those who 
desire foreign letters, articles, etc., 
translated into English. Address 
B-63, care of AMERICAN 
ARTISAN, 910 South Michi- 


gan Boulevard, Chicago, Illinois. 
13-6t 





FOR RENT 


Best location in the city of Chicago 
for retail hardware store, 6754 North 
Clark Street, Southwest. Corner 
Clark and Pratt Boulevard. Terri- 
tory building up rapidly.» Modern 
brick store, 25x60. 7-room flat 
above, if desired; hot water heat. 
Low rent to desirable tenant. Phone 
Randolph 1372 or Address B-69, 
care of AMERICAN ARTISAN, 
910 South Michigan Boulevard, 
Chicago, Illinois. 17-3t 





Manufacturers’ Agent, with 
headquarters in Chicago, 
would like good line of Cut- 
lery or Hardware. Have an 
established trade and am 
well known to the trade. 
Address B-68, care of 
AMERICAN ARTISAN, 
910 South Michigan Boule- 
vard, Chicago, Illinois. 7-5 





Traveling Salesmen Wanted 


by a long established concern manufac- 
turing a large line of high grade tools and 
specialties, for Montana, Idaho, Wyoming, 
Nevada, Arizona, New Mexico, and one 
for Illinois, Indiana, and a portion of Ohio. 
Right commission paid men who can get 
orders from the larger retail house-furnish- 
ing goods and hardware trades. Refer- 
ences required stating age, number of years 
selling, experience and other lines handled. 
Only men of experience, who can secure 
orders for complete lines, not single items, 
n apply. Address B-53, care of 
AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 14-4t 











PROPOSALS FOR INDIAN SUP- 
PLIES.—Department of the Interior, 
Office of Indian Affairs, Washington, 
D. C., March 17, 1915. Sealed proposals, 
plainly marked on the outside of the 
sealed envelope, “Proposal for furni- 
ture,” etc., as the case may be, and ad- 
dressed to the “Commissioner of In- 
dian Affairs, Third and Spruce 
Streets, St. Louis, Mo.,” will be re- 
ceived until 2 o’clock p. m. of Thursday, 
May 13, 1915, and then opened, for 
furnishing the Indian Service with 
rolled barley, beef, mutton, pork, corn, 
furniture, harness, leather, paints, oils, 
glass, tinware, stoves, hardware, boots 
and shoes, medical supplies, _ etc. 
Schedules giving all necessary infor- 
mation for bidders will be furnished 
upon application to the Indian Office, 
Washington, D. C., and the U. S. In- 
dian Warehouses at New York City, 
Chicago, Omaha, St. Louis, and San 
Francisco. The department reserves the 
right to reject any and all bids, or any 
part of any bid. CATO SELLS, Com- 


missioner. 15-3t 


WANTED 


Experienced Furnace and 
Boiler Salesmen. Acquainted 
with the heating trade in IIli- 
nois, Wisconsin, Michigan 
and Indiana preferred. 
Address B-66, care of 
AMERICAN ARTISAN, 
910 South Michigan Boule- 
vard, Chicago, Illinois. 15-2t 


MOVE YOUR FACTORY T0 


TOBYHANNA, a Pennsylvania town splendidly 
situated for industrial development twenty-six 
miles from Scranton and its anthracite coal fields. 
Main line Lackawanna Railroad. Cool, healthful 
climate. Landcheap. Plentiful supply of water. 
Fifty handy men available to start with. Inquire 
of T. M. Lynch, Tobyhanna, Pennsylvania. 14-5t 




















DIXON’S GRAPHITE Pee peont 


Minimizes trouble, lightens labor, prevents broken tools, and 
saves pipe fittings and gaskets. 


we ee Joseph Dixon Crucible Co. plished 


Send for Booklet No. 18-R. 























“Learn Up-to-Date Pattern Drafting” 
Assure Yourself Steady Work 


Learn it systematically; get our METHODS; we cover every 
branch of work completely. Your work. 


WE ARE AUTHORIZED TO STATE AND ADVERTISE. 
THESE HOME STUDY COURSES ARE APPROVED BY 
THE NATEONAL S. M. CONTRACTORS ASSOCIATION. 


We Instruct Individuals, and Local Classes by Home Study. 
Full particulars sent you free. Come, write for yours, NOW. 


THE NATIONAL SCHOOL 


O. W. Kothe, Prop. 


3553 Olive St.» St. Louis, U. $s. A. 





Read the Front Cover Carefully. 
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A LAKE TRIP FOR REST AND RECREATION 
Use D. & C. Line Steamers for Business and Pleasure Trips 


HE refreshin 
luxurious comfort 
ing for you. Whether you 
the famous summer resort of the 


lake breezes, the freedom of the decks and the 
the D. & 


C. Line steamers are wait- 


bey to beautiful Mackinac Island, 
rth country, or choose the “Water 


Way” on your trip from the east or west, you will, appreciate the many 


comforts on our palatial steamers. 


Daily service between Detroit and Cleveland, and Detroit and Buffalo, 
Four trips weekly from Toledo and Detroit to Mackinac Island and way 
ports. Delightful day trips between Detroit and Cleveland during July 


and August. Popular week-end 


excursions every Saturday 


between 


Detroit and Buffalo, and Detroit and Cleveland. Special Steamer Cleve- 
land to Mackinac Island direct, two trips weekly, June 25th to Sept. 10th, 


making no stops enroute except at 


Detroit every trip. 


Daily service be- 


tween Toledo and Put-In-Bay, June 10th to September 
YOUR RAILROAD TICKETS, reading between Detroit and Buf- 
falo or Detroit and Cleveland, are available for transportation on D. & C, 


steamers either direction. 


AN INTERESTING PAMPHLET giving detailed description of 
various trips will be mailed you on receipt of two cents to pay postage. 
Address L. G. Lewis, Genl. Passenger Agent, Detroit, Mich. 

DETROIT & CLEVELAND NAVIGATION COMPANY 


Philip H. McMillan, President. 


A, A. Schantz, Vice-Pres. and Geni, Mgr. 


Steamers arrive and depart from foot of Third Street, Detroit, Mich, 





THE COAST LINETO MILA CA 


DETROIT, CL 
=a BUFFALO, 7 GLEE 











The “ CENTENNIAL” 
Rain-Water Cut-Off 


The strongest, most durable 
and cheapest CUT-OFF on the 
market. 
The only single cut-off made 
to fit Corrugated and plain 
Pipe and which can be used 
without extra pipe 
or elbows. 

For sale by 
all leading jobbers. 


Manufactured 
only by 
THE SULLIVAN 
GEIGER CO. 














A Man's Mati Wil Reach Him Where No Mortal Can 


MAILING LISTS 


99% GUARANTEED 
mere classes of business, professions, trades or 


individuals. Send for our complete catalog showin. 
national count on 7,000 classifications. Also rs 
prices on fac-simile letters, and addressing. 


ROSS-GOULD 
414) N. 9th St, ST. LOUIS 





BOOKS AND PATTERNS 








ELECTROPLATING—By Henry V. 
Reetz. Practical instructions concerning 
the actual operation of electroplating. 
Free from technical detail. Indispensable 
to beginners. Price, 50 cents, cloth. With 
AMERICAN ARTISAN 1 year (52 is- 
sues), $2.25. 


TIN, SHEET IRON AND COPPER 
PLATE WORK.—By L. J. Blinn. Of 
the greatest value to sheet metal work- 
ers. Describes the methods of laying 
out nearly everything the metal worker 
will be called upon to make, supple- 
mented by rules for mensuration and 
hundreds of valuable receipts. 296 pages 
with 169 illustrations, bound in cloth. 
Price, $2.50. With AMERICAN 
ARTISAN 1 year (52 issues), » $3.85. 


~ JOINT WIPING AND . LEAD 
WORK.—Compiled from the experi- 
ences of actual reliable plumbers. In- 
dispensable to beginners and invaluable 
to practical plumbers, Price, 25 cents. 
With AMERICAN ARTISAN 1 year 
(52 issues), $2.15. 


SHEET METAL WORKERS’ 
GUIDE—A collection of rules and dia- 
grams for describing the most useful 
patterns ordinarily required, preceded by 
chapters on Sheet Metal Work, Solder- 
ing, Geometry as applied to Sheet Metal 
Working. By W. J. E. Crane. Price, 
60 cents. With AMERICAN ARTISAN 
1 year (52 issues), $2.25. 


100 TINNERS’ PATTERNS.—Com- 
prise patterns for a full line of tinware, 
in numerous sizes, square and round el- 
bows, cut-offs, etc. Full size, number- 
ing upward 100, printed on manila paper, 
from which they are readily transferred 
to heavy sheets and cut out ready for 
use. Price, $1.00. With AMERICAN 
ARTISAN 1 year (52 issues), $2.50. 


PRACTICAL UP-TO-DATE 
PLUMBING.—By Geo. B. Clow. Con- 
tains 310 pages, over 250 illustrations of 
practical information for the plumber. 
Price, $1.50. With AMERICAN 
ARTISAN 1 year (52 issues), $3.00. 


BRAZING AND SOLDERING.—By 
Janies F. Hobart. The only book that 
shows just how to handle any job of 
brazing or soldering. Many kinks that 
shorten labor and save time. With 
AMERICAN ARTISAN 1 year (52 is- 
sues), $2.15. 
































ra ELEVATORS 


and Easy Rising, 
Steam, ne and Hand Power. 


Send for Circular 


KIMBALL BROS. CO. 


1031 Ninth Street, Council Bluffs, lowe 
Kansas City Office: 
717 Commerce Building, Kansas City, Missouri 








The CLIPPER 


There are three things that de- 
stroy your lawns—Dandelions, 
* Buck Plantain and Crab Grass. 
=? in one season the Clipper will 
drive them allout. Your dealer 
should have them—if he has 
not, drop us a line and we will 
send circulars and prices. 


i, CLIPPER LAWN MOWER CO. 
¥ Box 10, Dixon, Ill. 
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Daniel Stern, Publisher and Proprietor 
910 Michigan Boulevard, CHICAGO 
Please send us AMERICAN ARTISAN each week for three months. 


end of that time we will remit Two Dollars for one year’s subscription, or 
50 cents in case we decide to discontinue. 


At the 

















A PRACTICAL COURSE IN ME- 
CHANICAL DRAWING.—By Wn. F. 
Willard. Invaluable to the shop. Shows 
how to draw and lay out patterns for 
sheet metal workers and_tinsmiths. 
Price, 50 cents. With AMERICAN 
ARTISAN 1 year, (52 issues), $2.25. 


PERFECT SHEET METAL PAT- 
TERNS.—By G. L. Gray. The patterns 
are made full size on heavy blue print 
paper. Shipped, rolled in heavy paste- 
board tube, insuring good condition 
upon receipt. Two minutes’ work will 
transfer the pattern to sheet metal. Pat- 
terns can be supplied for Elbows, Sky- 
lights, Turrets, Ventilators and many 
miscellaneous classes of sheet metal 
work. Prices quoted upon request. 





All books and patterns sent prepaid 
upon receipt of price. No books or pat- 
terns exchanged. 


For Sale by 


DANIEL STERN 


Publisher and Bookseller 


910 South Michigan Boulevard 
CHICAGO, ILLINOIS 
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Specify Conductor Elbows and Shoes Stamped 

2 is- With Th DIECKMANN ELBOWS and SHOES are made from 

ae | e Galvanized and Terne Steel, Armco Iron, Toncan Metal, 

an OTH Charcoal Iron, Newport Genuine Open Hearth Iron, 

a of id Lyonore Metal, 12, 14 and 16 ounce Copper, Portsmouth | 

an ‘ Iron and Old Fashion Iron. Each Elbow and Shoe made : 
tse S of special material has name of material stamped on it 


ages clearly and plainly. No light gauge special material used. 
Re Trade Mark 


% Get away from specifying the cheap so- 














































~ and your called standard gauge, which says nothing, 
‘In troubles and specify our 28 gauge Elbows and Shoes, 
nts | will cease which cost but a trifle more. 

yea 

i DIECKMANN ELBOWS and SHOES 
RS’ : : ” ” . 

dia- Note redeem are made in sizes from 1" to 6”, and in any 
a neni aaa desired angle or design. All Shoes are made 
der- shoe from one piece of material in all angles, with 
oy REINFORCED BANDS, and have no seams. 
AN vy This guarantees a smooth, perfect flow. 

= Only the best materials are used in 
, - the construction of DIECKMANN 
per, ELBOWS and SHOES. The ends 
‘for of the Elbows are securely fastened 
“i with DIECKMANN’S patented 
vm clinch, and are gauged to fit standard 
son diameters of conductor 
ee pipe. They require no 
wg clipping to make them 
By fit, and no solder to 
that hold them in place. 
that 

Vith 

) is 

: Send for our latest 

rT catalog and sample. 

_ You will at once 

ths. 3 notice the quality of 

s DIECKMANN 

AT. ELBOWS. 

ers 

ie The best is only good 

nt enough. 

Pat- 

sky- 

any 

etal 

aid 

at- THE 


FERDINAND DIECKMANN COMPANY 


P. O. Station B Cincinnati, Ohio 
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Actual Service Evidence 


Union Passenger Station 
Mendota, IIIs. 











The Furniture Exchange 
New York City 


Galvez Hotel 
Galveston, Texas 


North Station 
Boston & Maine R. R. 


Here is the indisputable— 
conclusive — satisfying 
evidence of the extreme 
durability of 


<TONcAN> 


METAS oe 


Corrosion - Resisting Sheets 


Years of service on these buildings and 
many thousand more under conditions 


that would rapidly corrode steel or iron 
and make them worthless in a short time 


—service under such conditions as these 
has proved the true value of Toncan 
Metal—proved far beyond possible doubt its 
wonderful rust-resisting and anti-corrosive 


qualities. 


For Building Construction 


Among the important uses for 
which Toncan Metal is particu- 
larly adapted in building con- 
struction are— 


Roofing Window Frames 
Siding Ventilators 
Eaves Trough Skylights 
Conductor Pipe Blower-systems 
Cornice Refrigerators 
Lath Water Tanks 


SPECIAL NOTE: All genuine 
Toncan Metal Sheets bear the 
double-diamond stencil in red: 





Unio Station 
Worcester, Mass. 


METAISo 


Write for the ‘‘Evidence’’ Book 
Jobbers Everywhere Sell <fOncAN> 


_<fONcAN> 


= The Stark Rolling Mill Co. 


CANTON, OHIO 


American Printing Co. 
Fall River, Mass. 





Ball Bros. Glass Mfg. Co. 
Muncie, Ind. 


Hosking Mine No. 2 of Monan Coal Co. 


near Farmersburg, Ind. 


Lake Superior Iron & Chemical Co. 
Newberry, Mich. 











State Hospital 
Danvers, Mass. 
























| 





























LO. 
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Instead of Wooden Shingles 


Use Ornamental Pressed 











A roof covered with ORNA- 
MENTAL PRESSED STANDING 
SEAM will last longer than a 
shingled roof —look better 
and cost Jess in the long run. 


ORNAMENTAL PRESSED 
STANDING SEAM is fireproof, 
and weather-resisting and 
attractive in appearance. 
Easily and quickly applied. 
Galvanized roofs will last 30 
years or more. 


“IMATLCOR™ Seli-Cap Roll Roofing 


Doubie Cross Lock and Sheets Resquared 














SHOWS HOW TO 
USE THE CLEAT 






J 
7 shows CLEATS 
USED AT END LAP 





A a ae a. Ba ee 


STYLE No. 530 


We lend tools necessary to 
apply any of our roofings. 
They may be returned to us 
when job is completed. 
Express must be prepaid and 
tools in good condition or 
they will not be accepted. 


» FINISHED CROSS LOCK 





as 


2; Inch Corrugated V Crimp Roofing We carry on hand at all times full 


stocks of metal roofing and siding, 
metal ceiling, eaves trough, etc. 
assuring prompt filling of orders. 
Let us show you the advantages 


of **MILCOR”’ Service. 


ited i ate eee 2 a BA eS Okt Reb ete td Sete be) ee 








as WIDTH 24 IN. | 





Write for Latest Price List 


Milwaukee Corrugating Company 


Branch at Kansas City, Missouri Milwaukee, Wisconsin 
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with 


RE-PRESSED BEADS AND DIE-CUT NAIL HOLES 


for 
Architect, Contractor, Builder and Owner 


Save Time—“CORCO” Ceilings may be applied about 1/3 faster than 
the ordinary kind. 


Save Money—When work is done quickly, more jobs may be handled 
with same number of men. 


Time is money and Time and Money saved is Economy. 
A satisfied Customer is always a good advertisement. 


‘“‘CORCO”’ Ceiling users are all satisfied and they tell inquirers so. 
‘“‘CORCO”’ Ceilings are therefore easy to sell. 


If you are not handling them, write our nearest office. 


WHEELING CORRUGATING COMPANY, WHEELING W.VA. 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 








STOVE AND RANGE 
MANUFACTURERS 


| The large capacity of our new plant 
7 enables us to supply you with 


POLISHED BLUE SHEETS 


in several grades, promptly. 


Send for samples and prices 


THE MASSILLON ROLLING MILL CO., MASSILLON, OHIO 








PLECKER’S CORRUGATED EXPANDING CONDUCTORS 


HAVE NO CROSS t 
SEAMS Will not burs 

MADE OF GAL- when 

VANIZED IRON IN 

10 FT. LENGTHS full of ice 


THE CLARK-SMITH HARDWARE Co. - PEORIA, ILLINOIS 














Black and Galvanized Sheets | 2: 


APOLLO BEST BLOOM GALVANIZED SHEETS—highest quality and best known Galvanized Sheets manufactured; Keystone wee 
| Copper Bearing Sheets—specially adapted for culverts, flumes, tanks and all exposed sheet metal work; Apollo Formed Roof- 
| ing and Siding Products, Black Sheets of every description, Copper Bearing Roofing Tin, etc. Write for full information. e 


|_AMERICAN SHEET AND TIN PLATE COMPANY, General. Offices: F Frtek Building, Pittsburgh, Pa. | neki 
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MANUFACTURERS OF ‘| 


Steel Ceilings and Side Walls 
Cornices, Skylights and 
Fireproof Windows, Roofing 


Eastlake Metal Shingles 
Prepared Asphalt Roofings 


SEND FOR CATALOGUE 


The W. J. BURTON CO. 


Detroit, Michigan 














BI-CAL -KY 


VENTILATORS. 
FAN SUCTION 
Power Bills? 


Let the air that passes over your 

building - furnish the power to 
ventilate it. The BICALKY does 
this regardless of weather con- 
ditions or temperature. 


We guarantee results. 


BICALKY FAN CO. 
BUFFALO, N. Y. 


SALES AGENTS: 
F. W. Batterman, 32 West Washington Street, Chicago, Illinois 
W. G. Culbert, 253 North 12th ye’ Philadel phia, ennsylvania 
Walter E. Hill & Company, h Liberty Btreet. Baltimore, Maryland 
W. B. Slifer, 21-23 South Ford Btrect, ‘a New York 
John T. Wilson, Ltd., 89 Jarvis nada 
WANTED—Agents to handle MBICALRY < GOODS in Desirable Territory. 


[THE “GLOBE” VENTILATOR | 














amen rae 








“GLOBE” In COPPER, GALVAN- 
Tie it = IZED IRON, and with 
honor and sold Glass Tops for Skylight 
on merit, purposes. 


Absolutely Storm Proof 


For Perfectly Ventilating 
Schools, Churches, Halls, 
Mills, Factory and Audi- 
ence Rooms of: Every Char- 
acter. 


SMOKY CHIMNEYS 
CURED 


“Globe Ventilated Ridging”’ 
SEND FOR PAMPHLET 
Manufactured by 


Patented and 
Trade-Mark 
Reg: U.S. Pat. Off, 


GLOBE VENTILATOR CO., Troy, N. Y. 























Better Results 


te obtained by the use of 
NEW ROTABLE STAND- 
so VENTILATORS. 
y handle more air 
ch nany stationery’ ven- 
tilator of equal size. 
The cost issmall, and 
NEW ROTABLE 
STANDARD VENs 
TIL \TORS can be 
‘pended upon at all 











ee 























PERFORATED METALS 
OF EVERY DESCRIPTION 


MANUFACTURERS OF 
Perforated Steel Plates and Sheets 
(Black and Galvanized) 

Perforated Sheet Copper, Brass, Bronze, 
Aluminum, Lead, Zinc, Monel Metal 
and Other Alloys. 


Screen Plates and Sheets, 
for Ores, Coal, Stone, Cement, and all kinds of 


Grain Cleaning and Sorting Apperetus 
for Centrifugal Linings, Filter Press Plates, Dryin: 
False Bottom Strainers, Extractor Baskets, Rovalving 
Screens, Shaking Screens, Chute 


Grilles and Ornamental iainiibiiny 
for Radiators, Ventilators, Air Vents, Heat Vents, in Private 
and Public Buildings, made to suit local requirements. 


Perforated Tin and Brass of Standard Sizes 
carried in stock 


ANYTHING IN PERFORATED METAL 


Ine HARRINGTON & KING PERFORATING © | 


NORTH UNION SS SCAG C 


*NEW YORK OFF 














Another New One 





Patent applied for. 


Ornamental Ridge Finial 


will fit V Ridge as well as the regular 
Ridge Roll. Costsno more than Globe 
Finials. Made for 14-13-2-23 inch 
Ridge Roll. 


Send for sample order. 


FRIEDLEY- VOSHARDT COMPANY 


Chicago, Illinois 


GENERAL OFFICES: WORKS: 
733-737 S. Halsted St. 761-771 Mather St. 











prices ind particulars will 
¢ ' your request, 






LEWISBURG: PENNSYLVANIA 





C. G. HUSSEY & CO. 
Rolling Mills and Office, PITTSBURGH, PA. 
MANUFACTURERS 
Sheet Copper, Bottoms, Roll Copper, Tinned and Polished 
Copper, Nails, Spikes, Rivets, Conductor Pipe, 
Eaves Trough, Elbows, Shoes, Mitres, Ete. 


Branch Warehouses in New York, Chicago, St. Louis and San Francisco 







































oes 
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Results Are Wh»hat Count 


Mechanics who use DOUBLE BLAST Gasoline Fire Pots know that the maxi- 
mum amount of heat can be obtained from the minimum amount of fuel, by using 


a DOUBLE BLAST. 


The letters of the words ‘DOUBLE BLAST” aptly represent many important 
and superior points in the construction and operation of the DOUBLE 


BLAST. Read them over. 
DOUBLE BURNERS BEST 


ODORLESS 

UNRIVALLED 

BLUE FLAME 
ASTING 
CONOMICAL 


Leading jobbers are handling them. 
ber does not handle them, send us your order and 
Additional information and 
circulars will be furnished upon application. 


DOUBLE BLAST MFG. CO. 


North Chicago, Illinois 


we will ship direct. 


No. 25—DOUBLE BLAST 
Tinners’ Fire Pot . $7.25 


LABOR SAVERS 
ALUMINUM BRONZED 
SATISFY 

TIME SAVERS 


If your job- 


No. 35—DOUBLE BLAST Tin- 
ners’ & Plumbers’ Fire Pot, $6.25 

















THE STAR 
SOLDERING 
FURNACE 


Light to carry, powerful 
heater. Does not upset 
on roof. Easy to stow’ 
away. A well-tested-out 
Furnace. 


Write for new catalog of PUMP AND BULB 
MODELS and Booklet of Useful Information. 
DEPARTMENT A 


BURGESS SOLDERING FURNACE CO. 
COLUMBUS, OHIO 











THE NO. 1 FIRE POT 
HAS STOOD THE TEST OF TIME 


Every user of aC. & L. No. 1 Fire Pot 

i) knows he can do a greater range of work 
quicker and better and save practically 
half of his fuel expense. In fact the No. 1 
will soon save its cost in the saving of 
fuel alone. The top section is removable 
and the base can be used as a brazing 
fire or torch if desired. Jobbers will 
supply at factory price. Send for cata- 
log—it’s free. 


CLAYTON & LAMBERT MFG. CO. 
DETROIT, MICH., U. S. A. 


The No. 1 Fire 
Pot 


NEW MARVEL BRANDING IRON 


By removing the copper point and inserting the 
Brander, the NEW MARVEL SELF-HEATING SOLDERING 
IRON is converted into a cheap and light BRANDING 
IRON. Costs only 2 cents a day for fuel—weighs only 
45 pounds. Any style Brander will be furnished. 


Write for full particulars 


[von Giklin& @'lnc. 


We also Manufacture 
Conductor Pipe, Eaves Trough, Baltimore Md 
9 . 


Stove Pipe, Elbows, etc. 





WHY NOT BUY THE BEST WHEN 
THEY DO NOT COST 
ANY MORE THAN THE OTHERS. 


We have been manufacturing torches and fur- 
naces since 1876, have spent thousands of dollars 
experimenting and patenting our improvements 
and know, as well as all mechanics of all trades do, 
that the “ALWAYS RELIABLE” cannot be improved 
thereby making them what they are represented 
to be. Our goods stand far above all Sthers as to 
quality and workmanship and every user is 3 
booster. Their statements are “GIVE US ALWAYS 
RELIABLE OR NONE.” Try them and you will 
say the same thing. f 

If your jobber does not stock our goods, write us 
and we will see that he does. Besides torches and 
maa we manufacture a full line of plumbers 
tools. 

Write for our catalog. Sent free on request. 


OTTO BERNZ 


NEWARK, NEW JERSEY 


PATENTED 
No. 25—Qt. Comb. 


No. 24—Pt. Plain. 











Quality and Durability 


Theseare the merits that make the Red-Hot 
Line of Fire Pots and Torches so popular. 
Each tool is made of the best selected ma- 
terial by skilled mechanics and is thor- 
oughly tested and inspected and guaran- 
teed to give perfect satisfaction. 

They will last longer and consume less fuel 
than other makes. Try the No. 61. You will be 
pleased. 

All leading jobbers will supply at factory price. 

Send for our Free Catalog. 


ASHTON MFG. CO. 


No. 61 Red-Het Fire Pot. 
’ $4.00 Ner Newark, N.J., U.S.A. 


Price Each $4.00 Net 17 Nevada St. 








That paper is the cheapest 
which brings the best results 
in proportion to its rate, 


no matter what that rate 


J 


may be. 























1xi- 
ing 


ant 


LE 


, 


Tin- 
$6.25 











t0ON 


g the 
ERING 
NDING 
s only 
ished. 


Md. 


WHEN 
HERS. 


and fur- 
of dollars 
yvernents 
rades do, 
mproved 
resented 
Jers as to 
user is a 
ALWAYS 


you will 


write us 
ches and 
ylumbers 


quest. 
est 
Its 


te, 
ate 





AMERICAN ARTISAN AND HARDWARE RECORD 





—— 





CHICAGO STEEL CORNICE BRAKES 


Used by Tinsmiths Who Know 


The Strongest and Lightest Brakes Made 


8-ft. for 18 gauge and lighter 
Made in all s!zes. 





Our lightest 8-ft. Brake weighs only 1000 
pounds and has a capacity of 18 gauge. Can 
readily be taken apart in three pieces and is 
easily transported. Handles operate independ- 
ently (unless otherwise ordered). 


Full set of formers, angle extension for heavy 
bending and improved stop gauge furnished with 
each machine. 


Write for catalog showing 116 different styles and sizes. 


DREIS & KRUMP MFG. CO. 
2915 S. Halsted Street. CHICAGO 


Canadian Factory, The Stee! Bending Brake Works, 
Chatham, Ont. 


“RED DEVIL” 


TINNER’S SNIPS 
No. 271 








With wire cutting device. 





a FORGED TOOL STEEL 







In sizes 64, 7, 8, 9, 10, 11, 12. 





Powerful for cutting without strain, and there- 
fore powerful for making and holding trade at a 
good profit. Special crucible steel, specially 
tested, mechanically perfect. 


Wire Cutter in blade. 







You'll miss many a profit if you don’t 
send for particulars. Write today. 






SMITH & HEMENWAY CO., Inc. 
151 Chambers St., New York City 


















FARE $32° DAILY BETWEEN 





The Great Ship “SEEANDBEE” 
The largest and most costly steamer on any inland water of 
the con’ a g dations for 1500 passengers. 
“CITY OF ERIE” “CITY OF BUFFALO” 
——3 Magnificent Steamers——— 


DAILY BETWEEN- 
CLEVELAND AND BUFFALO 


MAY list TO DEC. Ist 


Leaves Cleveland - 8:00 P.M. Leaves Buffalo - 8:00 P.M. 
Arrive Buffalo - 6:30A,M. Arrive Cleveland - 6:30 A. M, 
(Central Standard Time) 

Connections at Buffalo for Niagara Falls and all Eastern and 

~ Spang Railroad tickets reading between Cleveland 
and Buffalo are good for transportation on our steamers, Ask 
your ticket agent for tickets via C. & B. Line. 














Beautifully colored sectional _puzz! chart, showin both 
exterior and interior of The Great ‘Sn ‘SEEANDBEE 
sent on receipt of five cents to cover postage and mailing. 

{ a2 ask for our 24-page pictorial and descriptive book- 
e ree, 


THE CLEVELAND & BUFFALO TRANSIT CO. 
Cleveland, Ohio 


DBLP EB TEL I ae Lh, 
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emo T, 
ip © 


Chain Lifts, Tinsmiths’, Plumbers’, Cornice Makers’ «<(oe" Coppersmiths’ 
Tools. Pipe Threading Machines. Second Hand Tinners’ Machines 
Bought and Sold 


H. WEISS & COMPANY, 20 Cliff St., New York 











TOOLS FOR SHEET METALS 


INCLUDING 
Slip Roll Former 


Tinners’ and Roof- 
ers’ Tools, Shears, 
Punches, Presses 
and Dies, Can- 
Making Machinery 





Made by 


NIAGARA MACHINE & TOOL WORKS 
BUFFALO, N. Y. 








31-INCH FPFORMING ROLL 


This Forming Roll is built in 
all standard sizes, with our Pat- 
ented Opening Device, by means 
of which it is opened and closed in 
@ few seconds. 


We butid a complete line of Shears 
and Punches, ali sizes, for hand or 
belt power. 


Write for Catalog ‘‘F’’ 
BERTSCH & CO., Cambridge City, Ind. 

















XXth Century Sheet Metal Worker, 60c 
For Sale by AMERICAN ARTISAN 











— 








“RAPID” SLITTING SHEARS 


FOR ALL SHEET METAL WORKERS 


are now made in twelve sizes. 15 to 50 inches in throat, 
also gang shears with any number of cutters. Straight 
cutting, irregular shapes, circles and interior circles. 
Send for prices and printed matter. 


OTIS L. FULLER 
ors Dept. A Goshen, Ind. 
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The Razor With Perfect Blades 


Quality, good value, generous profit and judicious 
advertising—this is the combination which has 
started hundreds of hardware dealers on the “Penn 


Way.” 


If you start, you will never leave, because the Perfect 
Penn Sheffield Blades will satisfy your customers 
and keep them coming back to your store. 

Ask your jobber or write to us. 


A. C, PENN, Incorporated 


100 Lafayette St., New York City 



























MM 
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PENNSYLVANIA 


POWER LAWN MOWERS 








THE PENNSYLVANIA 
POWER MOWER AND LAWN ROLLER 


THE PENNSYLVANIA POWER MOWER AND LAWN ROLLER has six knives. 
They are each thirty-eight inches wide. Both knives and roller are 
driven by direct chain from motor. Expanding band clutch allows 
slow and easy starting. Can be used as roller only, knives being 
idled by simple device. Special type throttle governing motor with 
automobile float-feed carburetor, allows mower to be operated at 
any desired speed from 1 to 43 miles per hour. Magneto is high 
tension, gear driven. Operator controls mechanism from handles. 
Economical and durable. 


Further information regarding PENNSYLVANIA HAND, POWER 
and HORSE LAWN MOWERS will be sent upon request. Write for it. 


SUPPLEE -BIDDLE 
HARDWARE COMPANY 


PHILADELPHIA, PENNSYLVANIA 
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Put the Price on 
the Saw 


SIMONDS 
HAND SAWS 


-Here was a Brand 
of Saws peculiarly 


well fitted to try out the plan of 
putting resale prices on saws— 
etching prices right on the blade. 
The SIMONDS SAW was well 
known and universally admired for 
its high quality. Would an estab- 
lished resale price aid or hinder 
sales? Soon after the SIMONDS 
SAWS with established prices be- 
gan appearing on Dealers’ shelves 
the question was answered. Car- 
penters liked the idea—they gained 
confidence in the store. Dealers 
and Clerks found the price mark a 
convenience and a good talking 
point. Write today for further par- 
ticulars, catalog, and discounts, 
showing saws with Resale prices 
etched on them. 


SIMONDS MANUFACTURING CO. 


FITCHBURG, MASS. 


VANCOUVER, B. C. 
MONTREAL, QUE. 
PORTLAND, ORE. MEMPHIS, TENN. 
SPOKANE, WASH. SEATTLE, WASH. 
NEW ORLEANS, LA. ST. JOHN, N. B. 
SAN FRANCISCO, CAL. LOCKPORT, N. Y. 
LONDON, ENGLAND 


CHICAGO, ILL. 
NEW YORK CITY 











For Forty Years 
the Standard 


AGATE 
NICKEL-STEEL 


The superiority of Agate Nickel- 
Steel Ware over all other makes of 
culinary utensils consists largely in the 
fact that the enamel is so hard that the 
fusing point is not reached until the 
nickel-steel. of which the articles are 
made is about ready to melt, thereby 
combining with the pure vitreous com- 
position and forming a clinch and per- 
fect union. No heat or acid can destroy 
that joint. 


Agate Nickel=Steel Ware is double 
coated with a hard vitreous covering, 
presenting a smooth, highly polished and 
beautifully mottled gray surface. 


MR. DEALER:—Do you realize the 
prestige of handling wares that are the 
best? Every customer that buys Agate 
Ware from you is satisfied —he will 
come again. He knows you give Value. 


Send for catalogues and 
prices at once. 


Lalance & Grosjean 
Mfg. Co. 


1900 So. Clark St., CHICAGO, ILL. 
NEW YORK BOSTON 
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Quality is the Main Factor 


in making sales of 


“1900” GRAVITY WASHERS 


The evidence of their superiority is plainly 
visible. The simple operation, speed and econ- 
omy with which the “1900” GRAVITY 

re WASHER works appeals : 
———— to every housewife imme- 
diately. With the aid of a“1900” GRAVITY 
WASHER, wash day is transformed froma dread 
to a delight. In six minutes the work is done 
that formerly took an hour, less fatigue. 
We want reliable agents throughout the country. Many 
paying territories are stillopen. The ‘£1900’? GRAVITY 


WASHER Agency is exclusive. Full particulars will be 
mailed to you upon request. Send for them at once. 


NINETEEN HUNDRED WASHER CO. 


214 Clinton Street BINGHAMTON, NEW YORK 




















IRON AND STEEL CO. 


ESTABLISHED 1863 
PITTSBURGH, PA, U.S. A. 


BOLTS, NUTS RIVETS, WASHERS 
PICKS, MATTOCKS AND GRUB HOES 
CROWBARS, WEDGES, FORGINGS 
Telephone and Telegraph Pole Line Hardware 


Wagon Hardware 
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V. & B. ALL-STEEL WOOD CHISEL 


Ask you jobber to quote you on 
this display assortment. 


A “Rough and Ready”’ efficiency 
tool for Carpenters, Electricians, 
Tinsmiths, Plumbers and general use. 


For Prying, Cutting and heavy work. 


VAUGHAN & BUSHNELL MFG. CO. 


2130 Carroll Avenue, - Chicago, Illinois 


American Steel & Wire Co.’s 


AMERICAN 
AERIAL TRAMWAYS 


Bleichert System 


WE ARE THE SOLE LICENSEES IN AMERICA OF 
THIS TYPE OF CONSTRUCTION. EVERY DETAIL 
HAS BEEN THOROUGHLY WORKED OUT AND WE 
PUT INTO THESE CONSTRUCTIONS ONLY MATERIAL 
OF THE MOST APPROVED AND SUBSTANTIAL KIND, 
INCLUDING 


American Wire Rope 


O matter what the contour of the ground, we will 
construct a tramway that will transfer material 
in a bee-line at minimum expense; and no grades are 
too steep to surmount; no rivers or valleys too wide to 
cross; and no grading, bridges or viaducts of any kind 
are required. There is practically no limit to the 
length of these tramways. We have one line carrying 
ore twenty-one miles. 














Write for our complete descriptive book showing 
every form of application. And we will be glad to 
work upon propositions submitted to us, returning 
fuil and complete specifications and costs of con- 
struction. 


American Steel & Wire Company 


SUCCEEDING TRENTON IRON CO. 
Chicago, New York, Worcester, Cleveland, Pittsburgh, Denver. Export 
representatives, U. S. Steel Products Co., 30 Church St., New York. 
Pacific Coast representatives, U. S. Steel Products Co., San Francisco, Los 
Angeles, Portland, Seattle. (7) 








THE 


“BEST” 


LINE 





HARDWARE 














OUR NEW CATALOG 


Illustrating and Describing 


The“BEST” Line—Cast Iron Hardware 


Includes the Following: 


** Cesspools The “BEST” Chimney Cape 

" Hitching Posts The “BEST” Revolving Chimney 

** Stud Sockets EN ad 

" Foot Scrapers The “BEST” T Chimney Top 

” Fence Ratchets “BEST” Chimney Coping 

*"* Stock Salter The “BEST” Adjustable Venti- 

" Bed Pedestal ators 

** Japan Stove “BEST” Coal Chutes 

" Tank Heater wt Clean Out Doors 

”* Lamp Posts “BEST” Cistern Covers 

SST”’ Hog Ww aterer T “BEST” Coal Hole Covers 

‘SECURITY” Pump 8 and The “BEST” Door Holder 

The “STE RLING™ Folding Step Ladder-Stool 


A line you can hancle to advantage. 
Write for catalog. 





Sterling Foundry Co. 


P. O. Drawer 457 
STERLING ILLINOIS 

















"swe OPPORTUNITY "=2°" 


wae At least 20 to 25% of ™ 
the families that are 

LM.CO served by each Hard- , 

ERIE.PA. ware Merchant v4 PA, 


DO NOT HAVE A CLOTHES WRINGER. 
NEED A EW ONE 


TO MAKE A SALE 


It is largely a matter of You or Your 
Clerk Talking to them about wringers 
and showing them one of our 


5-YEAR BALL BEARING ENCLOSED BEAR 


ANCHOR BRAND CLOTHES 
two’ = WRINGERS = ste 


LOVELL 
MANUFACTURING CO. 
L.M. CO. 


EMCO. ERIE, PENNSYLVANIA iy 
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COMBINATION 


THE JUNKUNG Loc’ 


is a new keyless, combination hasp lock. 

ates the same as a safe. Affords 51,000 
different combinations without a spring, tum- 
bler, rivet or pin. Comprised of only four 
parts of solid milled brass, finished like a 
jewel. Made in seven styles for all kinds of use. 





Dealers of hardware everywhere are making 
successful sales of THE JUNKUNC COM- 
BINATION LOCK. We furnish you with 
circulars FREE. They will help you make 
sales quickly. Be the first to introduce THE 
JUNKUN COMBINATION LOCK in your 
vicinity. Write for our special introductory 
offer today. 


JUNKUNC BROTHERS 


Manufacturers 


963 West 7Iist Street 
CHICAGO - - ILLINOIS 


Drawing Tacks, 
Celluloid Tacks, Tacks for Marking On. 


SOLIDHED TACK COMPANY 
38 Murray Street, NEW YORK 


Numbered Tacks, 






SOLIDHED THUMB TACKS 


Price Tacks, 

































DEWEY 
DOUBLE STOCK 
WATERER 


The “DEWEY” 
never gets out of 
order, no_ repairs 
necessary, easily at- 
tached to tank or 
barrel. The Valve is 
on the inside of tank 
or barrel, in the water 
and governed by a 
brass float which can- 
not rust, leak, freeze 

U or allow mud to col- 
lect under it. The two nipples, one above the other, braces the 
fountain. No other fountain is so arranged. 

The ““‘DEWEY” has none of the following defects, common to 
other fountains on the market: 


No Equipoise Valve No Drinking Cup 
No Float or Valve in Drinking Cup No Rubber Hose 
ROCK ISLAND MFSCG. CO. 
ROCK ISLAND, #LLINOIS 














SIMPLICITY 


is a novel feature in 


THE SEGAL 
BURGLAR PROOF LOCK 


There are no complications—constructed on 
the pattern of a hinge with horizontal bolt. 
Cannot be opened without key. 


jimmy-proof. 


Absolutely 


We have a good proposition for dealers— 
write for it and illustrated booklet. 


Burglar Proof Lock Company 


NEW YORK CITY 


13 PARK ROW 





aj “ww 








THE COMFORT SELF HEATING IRON 


A Winner for every Dealer. A 
specialty that every household 
needs and will buy if yousshow 
it. Sells in preference to all other 
smoothing irons at sight. Con- 
struction is perfect. Two points. 
Bothendsarefrontends. Lights 
in one-third to one-fifth the time 
Zi required to light other irons; 
— fount has twice the gasoline ca- 


city and operates twice as long without refilling. The 
eat regulation is absolutely perfect and always in control of operator; 


it is an impossibility to enlarge the tip for the shutoff is not in the tip. 
Turn it high or low at will. 


Weighs 6% Ibs. net, and is guaranteed to satisfy. Sold by most of 
the best hardware _— and advertised in more than 175 publica- 
tions. Retails $3.75: handsome profits to dealers. Send for sample 
on 15 days’ trial 


NATIONAL STAMPING & ELECTRIC WORKS 
456 South Clinton Street, Chicago, Illinois 
































Advertising 
that costs nothing 


is worth it 




























WAGNER 


DOOR HANGERS 
AND TRACKS 


are new—different—distinctly 

better than ordinary door hangers. They have 
selling qualities—particularly the new Ever- 
Tight and Rain-Shed Tracks—that no other 
hangers and tracks on the market have. Send 
for complete catalog which gives full details. 


WAGNER 


STUDDING SOCKETS 


for fastening wooden studding to cement floor have 
been pronounced “The World’s Best”. € 


Our Proposition Will Interest You 
Write for catalog and full details. 


WAGNER MFG. CO., De Cedar F 
im pt. G, ar Falls, lowa 





=| 




















DeKalb Business Wagon 





To every business house that uses one or more wagons we would like to 
gend a copy of our big catalog showing the best wagons for every trade. DeKalb 


wagons are built for service—better. construction is not known. 
Your request on a postal brings it. 


gives full details. 


Catalog 


Dealers Wanted in Unassigned Territory 


A mighty good proposition for the right hardware or implement dealer. 


Full protection—sincere 
the asking. 


DeKALB WAGON CO. (° 


and complete co-operation. 





Details are yours for 


ormerly Somers) 109 Garden St. 
Wagon Works 


DeKALB. ILL. 
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You Can Make 
a “YANKEE” TOOL CUSTOMER 
of every man who enters your place 


**“YANKEE” Tools are now used by all classes of mechanics, and appeal 
to men of every profession and calling; in fact, anyone who ever has 
occasion to use tools of any kind. 


A little demonstration will at once interest any man in your store and 
make a possible customer, the kind that goes aw2; pleased to return for 


oe ONE HUNDRED STYLES AND SIZES 


Sour jobber can supply you 


NORTH BROS. MFG. CO., 








Philadelphia, Pa. 














‘A MOTOR LAWN MOWER 
FOR $250. 


The latest addition to the COLDWELL 
line. Rolls as it mows. A sure seller. 


Horse and hand mowers in 150 styles 
and sizes. 


Write for 1915 catalog, fully illustrated. 


COLDWELL LAWN MOWER COMPANY 


Warehouses 


Factory and Offices 
at 
Philadelphia and Chicago 


at 
Newburgh, N. Y. 




















HELLER BROS. CO. 


NEWARK, N. J. 


ESTABLISHED 1836 INCORPORATED 1899 




















Our Advertisement 
Appears on the 
Front Cover 
This Week 


DELTA FILE WORKS 


Philadelphia, Pennsylvania 


New York Office: 
260 West Street 


Chicago Office: 
62 East Lake Street 











/UFKIN 


MEASURING TAPES 
SPRING JOINT RULES 


: BOXWOOD 
: - RULES 


Afford dealers who handle them 
SATISFACTION 
in every sense of the word. 

READY SALES—PLEASED CUSTOMERS—AND A GOOD MARGIN ALWAYS 


The goods and the service are right. Our line is complete. 
Years of dependable ser- 
vice have popularized the 
name and established the 
market. 





Stocked by all jobbers, 


~ = a\ Send for Catalog 
She ; THE [urnin Prue Co. 


See 4 
Sete NEW YORK SAGINAW, MICH. wINnDsor, ont. 





ERTISING PULLS.—“If there 


ADV. 

is one thing on earth that a quitter 
should leave severely alone, it is adver- 
tising,” says John Wanamaker. “To 
make a success of advertising one 
must be prepared to stick to it like a 
barnacle on a boat’s bottom. Adver- 
tising doesn’t jerk; it pulls. It begins 
very gently at first, but the pull is 
steady. It is likened to a team 
pulling a heavy load. A thousand 
spasmodic, jerky pulls will not budge 
that load, while one-half the power 
in steady effort will start it and keep 
it moving.” 
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“MECCO 


: Sheet Metal Products 












SPANISH TILE VENTILATOR 
——J SKYLIGHTS 
SHINGLE WINDOWS 


Write for Prices and Catalogues : 
MOESCHL:EDWARDS CORRUGATING ¢O 


COVINGTON, KY. 











FOR CONDUCTOR PIPE 
: ALL SIZES 


FOR BRICK OR 
woopD 


Made of the best malleable iron 
and first-class in every way. 








When Ceilings Fall 


They bring injury and death to those in the room. 
Scarcely a week passes but what the newspapers report 
a number of such accidents. 

But think also of the incalculable damage these ac- 
cidents work to the prestige and reputation of the 
contractors or builders who furnished those unsafe and 
dangerous ceilings. 

That is one of the principal reasons why now so 
many 


Building Owners Choose 





The fact that it~izgan impossibility for Berger’s 
Ty a “799 Ory ~~ 2ae 

Classik” Steel Ceilings to colkepse would alone be a 
sufficiently powerful argument to secure their adoption. 

But they have many other desirable qualities: They 
are a perfect fire retardant, perfect in construction, 
beautiful in design, easily applied, and virtually 
everlasting. 

And our improved bead and button construction 
does away with tamping and calking. That means you 
save on erection cost from 25% to 40% on every job. 

Let Berger's “Classik” Steel Ceilings add to 
your profits and prestige. Send today for our 
new Catalog with its hundreds of beautiful designs. 


The Berger Mfg. Co. 


Canton, O 


Largest Sheet Metal Works 
in the World 





Your Nearest Branch for Best 
Service Boston: Chicago: Min- 


Send for catalogue. 
pes New York; Philadelphia; 
San Francisco; St. Louis. 


BERGER BROS. CO, sic! 227 tren sroot 
Export Devt: lith Ave. and 


Warerooms and Factory: 100-114 Bread St., PHILADELPHIA, PA. SELF GUIDING nd St., New York 




















Inland Painted 


Corrugated Sheets 
and all other styles of formed sheets, 
are Good Investments, Right Now! 


Rapidly increasing domestic demand, coupled with the heavy 
tonnage of foreign orders, is bound to bring about a series of price- 
advances in all sheet steel products— 


Especially Corrugated Sheets 


Galvanized Sheets have already soared in price to a point where No. 20 
painted actually costs no more than No. 28 galvanized—though the weight of 
the actual steel is almost exactly double. 


Of course a condition of this kind is abnormal, and therefore temporary; 
and the wise man will figure out a carlot of painted sheets at present prices 
for his own stock, in order to get the extra profit that will come from the in- 
evitable and speedy advance in price. 














Send for our lists and get our prices. Better telegraph 


INLAND STEEL COMPANY 


First National Bank Bid¢., Chicago 
Works Indiana Harbor, Ind. and Chicago Heights, Il 
Branch Offices~ ST.LOUIS ~ST.PAUL- MILWAUKEE- DENVER-DALLAS 
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EFFICIENCY 


HE secret of efficiency in modern business is Service. 

You must be able to serve your patrons with the - 

best grade of goods at the lowest possible price and in 

the shortest time in order to hold their patronage. When 

articles are promised for a certain time, you must be 
able to deliver them at that time. 


BULLARD & GORMLEY SERVICE 


Will make it possible to do this. Our merchandise is of 
the highest quality and we make you the best prices. 
All orders, no matter how large or small, are filled the 
same day received and delivered as fast as possible. With 
our service at your command you can make definite 


promises and keep them. 





| 








Write for our latest catalog and send us a trial order. 
You will be astonished and delighted at the real service 


we give. 


BULLARD & GORMLEY COMPANY 


Wholesale Hardware, Sporting Goods, 
Fishing Tackle, General and Builders’ 
Hardware, Mechanics’ Tools and Cutlery 


173-175 North State Street 8-10 Couch Place 7-9 East Lake Street 
CHICAGO, ILLINOIS 





